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Sparks 


More than 2,240,000 trucks have 
been made for the military since war 
began, AMA’s annual book reveals. 

* * * 


CIO and AFL have joined with the 
auto industry in sending to all gov- 
ernment agencies a letter urging 
that “pre-reconversion” be given the 
green flag. 

* * 

Last fall the rubber czar’s office 
was allowed to close; now, with the 
extra heavy demand for tires, will 
WPB’s rubber division be able to 
cope with the situation? 

* * * 

There are unofficial reports that 
synthetic rubber tires increase gas 
consumption by 20 percent, due to 
extra energy required to flex syn- 
thetic casing as compared with 


natural rubber casings. 
* * cd 


NAM?’s Golden Jubilee 


National Assn. of Manufacturers, 
founded 50 years ago, will hold a 
board of directors’ meeting and 
golden anniversary celebration in 
Cincinnati Jan. 24-25. 

* 


* * 
Van Elected 

A. vanDerZee, sales vice-president 
of Chrysler Corp., has been elected 
chairman of the Automobile Manu- 
facturers Assn.’s sales managers 
committee, succeeding L. W. Slack, 

Packard’s sales chief. 

* Ba * 


File 42-A’s 

With the heat again on men in 
the 26-38 age group, dealers must 
file Form 42-A for all key employes 
if they expect to hold them. 

Forms previously filled out are no 
longer effective and cannot be of 
current aid to local draft boards. 

* * * 


More Ohio Dealers 

A total of 3,176 dealers was 
licensed in Ohio in 1944, the Bureau 
of Motor Vehicles reveals. This 
compares to 2,811 in 1943 and 4,032 
in 1941. 

Of the 3,176 dealers, 1,739 were 
new-car and truck and 1,437 were 
used-car dealers. 

* * € 


High Honors 

Indiana auto dealers association 
is particularly proud of three out- 
standing directors: 

Wm. Brown, state commander of 
American Legion; Joseph E. O’Dan- 
iel, president of the Indiana Junior 
chamber of commerce, and A. W. 


Mitchell, new state senator. 
* of oF 


Re Two Cows 


Definitions by Paul Garrett, vice 
president of General Motors: 

SOCIALISM: If you have two 
cows, you give one to your neigh- 
bor and keep one for yourself. 

COMMUNISM: If you have two 
cows, you give them to the govern- 
ment and the government gives you 
some milk. 

FASCISM: If you have two 
cows, you keep the cows and give 
the milk to the government, then 
the government sells you some 
milk. 

NAZI-ISM: If you have two 
cows, the government shoots you 
and keeps the cows. 


NEW DEALISM: If you have 


2,900 Expected 


As SAE Opens 
Annual Parley 


Group Will Install 
Crawford as Head 
At Banquet Wednesday 


DETROIT.—The Society of Auto- 
motive Engineers will open its an- 
nual war engineering meeting today 
(Monday) as the industry pushed 
its war-production efforts harder 
than ever in this fourth year of war. 

Nearly 2,500 were expected to at- 
tend the sessions, which will con- 
tinue through Friday at the Hotel 
Book-Cadillac. 


The climax will come Wednes- 
day evening with the banquet at 
which J. M. Crawford, chief engi- 
neer of Chevrolet, will be in- 
stalled as SAE’s president for 
1945. He will succeed W. S. James, 
chief engineer of Studebaker. 


At the dinner meeting, Lawrence 
D. Bell, president of Bell Aircraft, 
will receive the Daniel Guggenheim 
medal for 1944. Brig. Gen. F. O. Car- 
roll, chief of the engineering divi- 
sion of the Air Technical Service 
Command, Wright Field, will dis- 
cuss “Steps Up in the Development 
of an Air Force.” 

While the accent was on war, 
much interest was expressed in sub- 
jects involving the future. Among 
the topics was a talk by J. H. Hunt, 
of General Motors, on the future 
of standardization in the automo- 
tive industry at 10 a. m. Monday. 
Another topic attracting attention 
was “Wartime Science and Postwar 
Living,” by Dr. Gerald Wendt, sci- 
ence editor of Time, Inc., at 8 p. m. 
Monday. 


Other highlights were: 

8 p. m. Monday—a symposium on 
the practical postwar car. 

2 p. m. Thursday—a talk on fuels 
and engines for higher power and 


(Continued on Page 62, C. 3) 





Romney to Give 
Service Report 


At NADA Session 


DE TROIT.—George Romney, 
managing director of the Automo- 
tive Council for War Production, 
will represent the auto factories as 
a speaker at the National Automo- 
bile Dealers Assn.’s War Service 
Conference to be held Jan. 30-31 at 
Chicago’s Hotel Stevens, it was 
learned last week. 


It is understood that Romney is 
canvassing opinion in the auto in- 
dustry on wartime service sugges- 
tions and will present to its dealers 
the manufacturers’ recommenda- 
tions for maintaining America’s 
vital transportation system. 


Romney’s talk, plus the Automo- 
tive Service Equipment Exhibition 
(see story on page 43) which will 
run from Jan. 29 through Feb. 1 in 
connection with the conference, 
illustrates the serious turn which 
the annual meeting of NADA has 
taken since the change in military 
events. 

A good attendance of dealers and 
factory men, representing all sec- 
tions of the country, is expected at 


two cows, you shoot one, milk the the conference. 


other and then pour the milk into 
the drain. 
CAPITALISM: 


cows, you sell one and buy a bull. 
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JOHN M. REHL (left) newly elected president of the Connecticut Auto- 
motive Trades Assn., receives congratulations and best wishes from retir- 
ing president, Harry B. Hartley, of Hartford. Rehl is a dealer at Bridgeport, 


76% of Owners Won't Buy 


New Cars if Prices Soar 


Owners Say: 


Won’t buy new car if prices 
are up 25-30 percent... 
Plan to buy new car in 1945 

or 1946 
Will buy same make of car 


TO INO: 0656 oss 49% 
(Undecided: 39%) 
Will buy in same price 
CE ob Ss meuae tick se 60 66% 


(lower 15%; higher 17%) 
Have stored car for dura- 
tion 
Have cut wartime driving 
25 to 50 percent...... 71% 
Get chief service from car 
dealers 
«(Independent garages 38% 
Service frequency same as 
before. the War.......<. 62% 
Service charges reasonable .62% 
(too high: 35%) 


Received good-to-fair 


Ce 


MN. a. 6 5.4 iw 650608 88% 
Received service sugges- 

tions from dealers once 

SAO Me iii vsca see ce es 63% 


DETROIT.—If the retail selling 
price of America’s first new post- 
war cars is 25 to 30 percent higher 
than prewar levels, 76 percent of 
the car owners of the country de- 
clare they will not buy them, it was 


revealed last week in a nationwide 


J. M. Crawford 
..new SAE head|the heavy truck production, this 





Dealers Say: 


25-30 percent price boost 
will affect car sales “very 
DOS he bawresasswwews en 53% 

Revamped 1942 models will 
sell “big’”’ 

Owner loyalty will be the 
same after the war..... 67% 

Getting 60 percent or more 
of service business from 
owners of make of car 


er 


DOE. 65-n6asaese wens 75% 
More service dollar volume 
than before the war..... 87% 


(More customers: 74%) 
Will expand service facili- 
ties 83% 
Will expand used car setup 55% 
Have kept up regular con- 
tact with “all own own- 


CTE” co cccscscscccccees 54% 
Discounts will remain 
MUNG Satie els:é dard dma’ 81% 


Must retain price control 
and rationing for year. .58% 
Will employ more new car 


BENNER, O58 fsa fs x caeud 47% 
Will add other lines....... 55% 


survey of car owners and dealers 
conducted by R. L. Polk & Co. 

Providing no price increase is in- 
volved, however, 63 percent of the 
owners declared they would pur- 
chase a new automobile “either in 
1945 or 1946,” if new cars should 
again become available some time 
in 1945. 

Disagreeing with the 

(Continued on Page 61, C. 


state- 
1) 


More Revisions 


In MPR 540 
Due This Week 


ODT Denies Intention 
Of Rationing Used 


Cars in Near Future 


By William Ullman 
Washington Correspondent 
WASHINGTON.—Having already 
postponed until July1 the scheduled 
4 percent reduction in used car 
ceiling prices, OPA this week will 
issue additional amendments to 
MPR 540 designed to meet industry 
criticism and to aid the drive on 

black markets. 


Meanwhile, it was announced 
by ODT that at the present time 
it has no intention of requesting 
OPA to institute used car ration- 
ing. Marc Haas, chief, program 
section, Highway Transport de- 
partment of ODT, declared that 
it would request rationing only 
as a last resort, if the war is pro- 
tracted to a sufficient degree. 

While the additional amend- 
ments to MPR 540 were still tied 
up in OPA’s legal department last 
week but should be released by the 
latter part of this week, it was 
speculated that the changes would 
involve several of the recommen- 
dations previously made by the in- 
dustry advisory committee, as fol- 
lows: 

1. Demanding that the service 
shop must be a co-warrantor with 
a qualified dealer on all sales over 
the “as is” maximum price. 

2. Assigning of a license number 
to each approved dealer in used 
cars, in order to tighten OPA’s 
control over warranted prices. 

3. Redesigning of the certificate 
of transfer to provide a warning 
notice, calling attention to the pen- 
alties for misrepresentation. The 
buyer would be required to sign 
the certificate in the presence of a 
local rationing board official. 

Meantime, William Remy, OPA’s 
new enforcement chief on automo- 
biles and trucks, reports consider- 
able progress on his drive to stamp 
out the black market in used cars. 
He said virtually all of OPA’s 93 
districts were cooperating in the 
drive and praised the work of 
dealer associations in various lo- 
calities. 

Three changes in the regulation 
governing ceiling prices of used 
passenger cars, and one change in 
the used commercial motor vehicles 
regulation, were announced Dec. 28 
by the Office of Price Administra- 
tion. 

(See CEILING, Cc. 


Page 60, 3) 





WPB Praises Auto Industry 
For °44 War Output Record 


WASHINGTON. 
automobile industry for its “truly 
remarkable productivity” in . 1944 


despite the hundreds of difficult 


problems which were surmounted 
in order to accomplish schedules, 


the Automotive division of the War 
last Thursday 


Production Board 
enumerated the following high- 
lights of the year: 

1. Production of all types of com- 
mercial and military trucks in 1944 


exceeded the 1943 output by close to 


100,000, with the most significant in- 


crease being in the heavies, 16,000 
lbs. or over. Production failed to 
meet the year’s total requirements 


by only five percent, which is re- 
garded as being exceedingly good. 
However, 







despite the increase in 


— Praising the| achievement was still 20 percent be- 


low the program. 

2. Manufacture of commercial 
buses was more than tripled in 1944. 
Production in 1945 is expected to be 
1) 


(Continued on Page 60, C. 






Fishers Reported 
Designing New Car 
DETROIT.—The Fisher broth- 

ers were reported last week to 

have engaged a nationally 
known firm of industrial design- 
ers to work on preliminary de- 
signs for a new line of automo- 
biles. 

L. P. Fisher, spokesman for 
the five brothers, declined to 
comment on the report. 
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As War Pace 
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uickens ... 


Arms Output Soars 
In Auto Plants 


DETROIT.—Impact of the height- 
ened tempo of battle upon automo- 
tive war production lines is reflected 
in an Automotive Council survey 
which revealed stepped-up schedules 
for B-29 engines and parts, ammuni- 
tion, artillery, tanks, heavy trucks 
and other critical items. 

The survey, covering automotive 
companies delivering more than nine 
billion dollars of war production an- 
nually, shows the shift in emphasis 
to types of equipment which have 
come into greater demand as result 
of fighting on the western European 
front and in the Pacific, George 
Romney, managing director of the 
council, pointed out. 

At the same time, it was reveal- 
ed that automotive producers hit 
their top stride on aircraft prod- 
ucts in the latter half of 1944, 
their aircraft deliveries in the pe- 
riod amounting to 25 percent of 
all aircraft production in the auto- 
motive industry since the begin- 
ning of the war effort. Tank out- 
put in the half year also was ex- 
ceptionally high, comprising 22 
per cent of all tank deliveries since 
the program has been underway. 

Asked to report schedule changes 


since the drive across France began 
tines ecieiaii tain ciiaihdiaaanineeaiensiainensiesaassiaseene 


OPA Slashes 
Tire Quotas 


For January 


WASHINGTON. — January tire 
quotas have been reduced sharply 
from December in some categories, 
the Office of Price Administration 
announced last week. 

Increased military demands, as 
announced during the past month, 
foreshadowed the January cuts, 
OPA said. 

The quota of new passenger car 
tires has been set at 1,800,000, down 
200,000 from December’s quotas of 
2,000,000. A particularly severe cut 
was made in small truck and bus 
tires. January quota is 216,000, down 
64,000 from the December quota of 
280,000. 

In the heavy truck and bus tire 
group, where a back-log of 100,000 
high-priority applications still re- 
mains unfilled for lack of quota, the 
quota for January will be 110,000, 
down 10,000 from the December 
quota. 


New Car Quota 
Remains at 3,000 

WASHINGTON. — The Janu- 
ary quota of new passenger cars 
available for rationing will be 
unchanged from that of Decem- 
ber, the Office of Price Adminis- 
tration announced last week. 

For the fifth consecutive 
month, September through Jan- 
uary, the national quota will be 
3,000 cars, with a regional and 
national reserve of 600. 

The stockpile of new cars 
available for rationing is now 
below the 15,000 level, OPA said. 
In 1941, the last peacetime year, 
new passenger cars were sold at 
= average rate of 10,000 per 

ay. 








in June, individual automotive com- 
panies disclosed the following facts: 
Shell Output Doubled 

In response to military demands, 
one automotive producing company 
doubled its output of 105 mm high- 
explosive shells in the period; an- 
other was given a 50 percent in- 
crease in schedule for ammunition; 
a third producer, which has been 
taken out of the shell production 
picture entirely prior to invasion, 
was asked in recent months to re- 
sume its output of 105 mm shells. 

A producer of light tanks, under- 
taking production of a different 
model, has been asked to increase 
its schedules 377 percent on the 
new job. One medium tank manu- 
facturer has increased its produc- 
tion 27 percent since invasion. An- 
other has had its schedules in- 
creased 54 percent. 

One company, reporting a 23 per- 
cent increase in its truck production, 
said that schedules call for output 
56 percent higher by May. Another 
company states that production of 
its 6 x 6 trucks is 61 percent higher. 
For the whole industry, new high 
levels of heavytruck production are 
being achieved. 

Air Schedules Up 

Intensification of the drive on the 
Japanese homeland is reflected in 
Superfortress schedules. Production 
of automotive-engines for B-29 
bombers is up 256 percent to date, 
with schedules calling for a 365 per- 
cent increase by next April. Air- 
frames and parts production for the 
B-29s is up 80 percent in one auto- 
motive plant, with schedules calling 
for a rise to 160 percent in 1945. 

Reversing a previous trend, pro- 
duction of B-24 Liberator bombers 
is now increased in the automotive 
industry. An automotive firm pro- 
ducing propellers is currently en- 
larging its output to meet a 384 
percent boost in schedules by next 
March. Glider output also has been 
increased substantially. 

Producers of guns reported the fol- 
lowing increases to the Automotive 
Council: 76 mm tank guns, up 55 
percent; Bofors, up 40 percent; car- 
bines, up 43 percent; gun mounts, 
up 25 percent. 

Start on New Weapons 

Since the invasion of Europe, in- 
dividual automotive plants have be- 
gun work on products which they 
previously had not manufactured. 
Among those which can be revealed 
are jet propulsion aircraft engines, 
rockets, rocket motors and robot 
bombs. 

The list also includes three new 
types of radial aircraft engines; 
light tanks; medium tanks with 
heavier guns and armor; gun carri- 
ages; cradles and yokes for 155 mm 
guns; gun sights for trench mortars; 
four-bladed propellers for landing 
craft, and 240, 155, 90, 40 mm and 
eight and three-inch shells. A num- 
ber of new products are still on the 
secret list. 


“Many of the motor firms have 
incorporated major engineering 
changes in their equipment since the 
invasion of Normandy,” Romney 
said. “These occurred in the design 
of tanks, certain aircraft engines, 
helmets, field ranges, trucks, fighter 
plane wing assemblies, Bofors guns 
and B-29 bomber parts.” 


LIGHT TANK 


CADILLAC 
MOTOR CAR DIV'S! 


CADILLAC’S TEN-THOUSANDTH TANK comes off the assembly line and 
is greeted by (left to right) Brig. Gen. W. P. Boatwright, general com- 
manding Detroit office, Chief of Ordnance; Nicholas Dreystadt, general 
manager of Cadillac Motor Car Division, and Maj. Gen. C. L. Scott, com- 
manding general, Armored Center, Ft. Knox. The tank is an M-24, mount- 
ing a 75 millimeter cannon, and is here pictured publicly for the first time. 





Robot Bombs at Ford . 





SPAWNING GROUND of American-type robot-bomb jet-propulsion en- 
gines is here shown at the Ford Motor Co. The workmen in the foreground 
are placing venturis, grills and nose cowlings on partly completed robot- 


bomb engines. 





GENERAL VIEW of the robot-bomb, jet-propulsion engine fabrication 


department at the Ford Motor Co. 


“FLYING CHIMNEY” robot-bomb jet-propulsion engine cases tower 





above the heads of a girl clerk and two workmen at the Ford Motor Co. 


U. S. Turns Out 
96,369 Planes 


During Year 


WASHINGTON.—With Decem- 
ber’s plane production at 6,697, the 
total for 1944 was 96,369 of all 
types. 

While the December output did 
not satisfy military requirements, 
since the output was 2 percent be- 
hind schedule, J. A. Krug, chair- 
man of the War Production Board, 
said it was a good accomplishment 
in view of the short work month 
and the Christmas holidays. 

The average daily production 
rose to 268 from the November 
rate of 260. The original 1944 
schedule called for 109,000 planes. 

The tentative 1945 program calls 





ROWS OF FUEL-METERING de- 
vices for robot bomb jet-propulsion 
engines, now in production at the 
Ford Motor Co., are shown here. 





for 78,227 planes of all types, but 


Krug said this might be increased. 











NADA Lists 
New Regional 


Vice Presidents 


WASHINGTON. — Regional vice 
presidents of the National Autom» 
bile Dealers Assn. for the new term 
which began Jan. 1, 1945, were for- 
mally announced at NADA hea:- 
quarters here last week. Here they 
are: 

Zone 1—E. G. Fitzherny, 
cester, Mass. 

Zone 2—W. L. Mallon, Newark, 
N. J. 

Zone 3—R. C. Jones, Reading, Pa. 

Zone 4—C. B. Robertson, Jr. 
Richmond, Va. 

Zone 5—C. H. Wallerich, Indian- 
apolis. 

Zone 6—A. G. Miller, Galesburg, 
Ill. 

Zone 7—Harry Sommers, Atlanta, 
Ga. 

Zone 8—David G. Kelly, Grand 
Fork, N. D. 

Zone 9—R. L. Ledterman, Tulsa, 
Okla. 

Zone 10—J. N. Mitchell, 
Texas. 

Zone 11—E. Jack Beatty, Denver. 

Zone 12—M. O. Anderson, Seattle. 


Wor- 


Waco, 


Packer Leaves 
Packard to Start 


Own Business 


DETROIT. — The resignation of 
W. M. Packer, as a vice-president of 
the Packard Motor Car Co. “to go 
into business for 
himself” was an- 
nounced by Geo. 
T. Christopher, 
president and gen- 
eral manager. 

Bill Packer 
joined the Pack- 
ard organization 
in 1934 as a sales 
manager. He rose 
rapidly in the fac- 
tory sales execu- 
tive ranks. Since 
the entry of Pack- 
ard into volume war production 
three years ago, he has been as- 
signed to special liaison work be- 
tween the company and the Army 
Air Forces. 


“Such of his projects still under 
way will be completed by Jan. 31, 
1945, at which time the resignation 
will be effective,” stated Christopher. 


wpa 





W. M. Packer 


Obituaries 


R. S. Harden, 56, 


Dies in Detroit 


DETROIT.—R. S. Harden, 56, of 
Sydney, Australia, died here of a 
heart attack Dec. 29. 

Mr. Harden, at 
the time of his 
death, was chair- 
man of Harden 
and Johnston, 
Ltd., Dodge dis- 
tributors for New 
South Wales, and 
also was chairman 
of Chrysler-Dodge 
Distributors (Aus- 
tralia) Pty., Ltd., 
of Adelaide, an or- 
ganization of all 
the distributors of 
Chrysler Corp. products in Australia. 


Mr. Harden arrived here Dec. 11, 
coming at the suggestion of the gov- 
ernment of the Commonwealth, for 
the purpose of developing plans 
for the manufacture of motor ve- 
hicles in Australia after the war. He 
has represented Dodge continuously 
since 1915. 








R. S. Harden 


* £¢ 2 


John G. Martin 
Philip M. Perry 


MEMPHIS.—John G. Martin, of 
| Rockville Center, N. Y., eastern 
regional manager, and Philip M 
Perry, of Dumont, N. J., safety engi 
neer, both of Ethyl Corp., were killed 


Dec, 17 at the Memphis airport when 
an Army C-49 plane in which the; 
were passengers crashed into a on¢ 
story brick building on taking off fo 
a flight west. At the time of the acci- 
dent Martin and Perry were making 
an 18,000 mile tour of Army air fiel 
to give instruction in safe handling 
of fuels. 
* & @ 


Carl K. Stewart 
DETROIT.—Carl K. Stewart, secretary- 
treasurer of Service Engraving Co. and 
president of Engineering Reproductions, 
Inc., died here of a heart attack. 


LMOST every mail brings letters 
from dealers complaining of the 
black market that the OPA used car 
regulations are creating in their ter- 
ritories. It is perfectly true that in a 
good many areas the percentage of 
individual-to-individual sales is in- 
creasing. It goes without saying that 
this condition is discouraging to the 
OPA authorities as well as to the 
dealers. Many of the latter feel that 
the government is not sympathetic 
toward them in their difficulties, be- 
cause in the enforcement campaign 
undertaken by the OPA during De- 
cember, the newspaper, tradepaper 
and radio releases all warned the 
public against possible violations 
of the regulations on the part of the 
dealer, and there was little effort, 
according to members of the trade, to 
follow up violations in individual-to- 
individual sales. They say the gov- 
ernment did not even suggest that 
there were any violations in indi- 
vidual-to-individual sales. 
Legitimate dealers don’t object 
to the most strenuous investiga- 
tion of any of their deals, but they 
feel that the government enforce- 
ment effort has been devoted en- 
tirely to checking up dealers, 
whose violations have been few 
and far between and whose per- 
centage of the total volume of sales 
is small, and has neglected entirely 
to cope with the large black mar- 


ket existing in individual sales. 
** * 


Can’t Afford 
To Give Up Now 


AM going to suggest something 

that dealers themselves can do to- 
ward curtailing those black-market 
individual sales, but first I want to 
make a few observations. My 
knowledge of dealers tells me that 
they never did nor ever will expect 
anyone. to hand them something on 


Just Among 
Dealers 


LET US SALUTE these dealers 
who started out right by timing their 
arrival in this world in the month of 
January: t 

T. B. Murray (Chevrolet), Wynne, 
Ark., born Jan. 4, 1898 at Wynne. 

Albert F. Lanier (Buick), Alexan- 
dria, La.—Jan. 6, 1887 at Groesbeck, 
Tex. 

D. A. Boswell (Hudson), South 
Bend—Jan. 9, 1884 at Galesburg, III. 

Ed. J. Pundmann (Ford), St. 
Charles, Mo.—Jan. 10, 1888 at St. 
Charles. 

Herbert H. Mack (Ford-Lincoln- 
Mercury), Topeka, Kans.—Jan. 11, 
1885 at Humansville, Mo. 

E. M. Lied (Buick), Omaha—born 
Jan. 12, 1881 at Cleveland. 

C. S. Simpson (Pontiac), Houston, 
Tex.—born Jan. 13, 1893 in Texas. 

W. Cleve Stokes (Lincoln-Mer- 
cury), Montgomery, Ala.—Jan. 14, 
1893 at Enterprise, Ala. 

O. D. Shook (Dodge-Plymouth), 
Lewiston, Ida—Jan. 20, 1884 at 
Abernethy, N. C. 

Sam T. Atkinson (Cadillac-Chev- 
rolet), Charlotte, N. C.—Jan. 22, 1895 
at Latta, S. C. 

C. R. Wilson (Chevrolet-Cadillac), 
Morgantown, W. Va.—Jan. 23, 1899 
at Wheeling, W. Va. 

E. R. Elliott (Ford-Mercury-Lin- 
coln), Coeur D’Alene, Ida.—Jan. 25, 
1898 at Fort Morgan, Colo. 

Robert S. Armacost (Studebaker), 
Kansas City—Jan. 27, 1899 at Cin- 
cinnati, O. 

Kenneth S. Wagner (Buick), Belle- 
ville, Ill—Jan. 28, 1895 at Belleville. 

Frank S. Pohanka (Oldsmobile), 
Washington, D. C.—Jan. 29, 1891 in 
New York. 

The beginning of a New Year is an 
appropriate time to give honorable 
mention to some of the dealer asso- 
ciations with long and successful 
records. The Texas, Illinois and Min- 
nesota state associations celebrated 
their 25th anniversaries in 1944. 
Maybe the granddad of all dealer 
associations, however, is the Phila- 
delphia group, which celebrated its 
40th anniversary with a banquet on 

(Continued on Page 41, C. 1) 








Dealers tell me 
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Heads 1945 Program ... 


N. Y. Dealers Seek 
$10 Registration kee 





By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept In confidence if requested. 








a silver platter, or do anything for 
them that they could do better for 
themselves. They have proved re- 
sourceful enough to lick any prob- 
lem they have ever met up with, and 
can go a long way toward licking 
this one. We must not let our innate 
prejudice against governmental 
regimentation in general, or this reg- 
ulation in particular, get us down. 
What we are facing is a fact, and not 
a theory. The regulation is here, and 
as long as it is here we must meet 
the situation; otherwise we will be 
passing up opportunities both for 
profit and for a vital service to our 
communities. 

Regulation or no regulation, the 
supply of used cars is going to be 
smaller and smaller, and the mar- 
ket for used cars is going to be 
greater and greater, until new cars 
are again manufactured. Fran- 
chised dealers can’t afford to go 
out of the used car business, even 
though they have to put up a fight 
and overcome many handicaps to 
stay in it. If we give up now and let 
the current small volume of sales 
go to the independent used car 
dealer by default, we are only set- 
ting him up in business more sol- 
idly to compete with us during the 
postwar period when we will need 
to sell a lot of used cars. If legiti- 
mate dealers don’t do everything 
they can to continue in the used 
car business, other operators who 
are perhaps not as conscientious 
as we are will “go to town,” and 
take a lot of our good prospects 
and customers with them. 

*x** * 


How to Follow 
Through Deals 


KNOW from personal observation, 

however, that dealers who have 
worked with War Price and Ration- 
ing boards have obtained worth- 
while results in their respective com- 
munities. The board clerks them- 
selves cannot very well make any 
investigations, because a crooked 
deal doesn’t necessarily show up on 
the certificate of transfer. But the 
price clerk on any ration board will 
be interested to know about any in- 
dividual deal that you have a suspi- 
cion is not on the level. Dealers are 
in position to know that a large per- 
centage of the individual sales re- 
ported are of that type. The cars 
were previously offered to the deal- 
er by the owner, and the owner 
merely laughed at the dealer when 
he offered the ceiling. 

When the certificate of trans- 
fer goes through a local board, and 
a dealer expresses his suspicion as 
to the legitimacy of the deal, the 
price clerk has authority to take it 
up to the district office and have 
it investigated. In this way, the 
OPA investigators can get busy 
and bring about more enforcement. 
There are only about 3,000 OPA 
investigators throughout the coun- 
try—less than one per county. It 
is physically impossible for them 
to check the more than 200,000 used 
car sales that are currently being 
made in America each month. 
But if automobile dealers will re- 
port the suspicious deals to the 
boards, the investigators will then 
have something to work on. 
Such dealer reporting is necessary 
if OPA is to break up the black 
market in individual-to-individual 
sales and return a larger percent- 
age of what there is left of the 
used car business to the legitimate 
dealer. 

If your War Rationing board 
price clerks will not follow through 
for you to the district office, and if 
the district OPA office will give you 
no action, both are failing to carry 
out instructions they have received 
from their superiors. If you have any 
difficulty, I suggest you write direct 
to: 

William E. Remy, director, 

Automobile Enforcement Di- 
vision 

Office of Price Administration 

Washington 25, D.C. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 






Dealers in Uniform 
(One of a Series) 





LIEUT. C. O. UPDYKE, 
now serving as commanding 
officer of an infantry company 
on Leyte Island. Lieut. Up- 
dyke is a partner in the firm of 
Updyke Motor Sales, Kirks- 
ville, Mo., Dodge direct dealer. 
He went overseas on Apr. 5, 
1942, and saw considerable 
service on New Guinea in the 
latter part of 1942. 

It was while on New Guinea 
serving as a sergeant that he 
was sent to O. C. S. in Aus- 
tralia, where he was commis- 
sioned second liuetenant in the 
military police. 


Ford Dealers Set 
To Launch Vet 
Hiring Program 


DEARBORN.—Ford, Mercury and 
Lincoln dealers have welcomed the 
opportunity to assist World War II 
veterans to learn the automobile 
business in accordance with a plan 
recently announced by the Ford 
Motor Co. 

The Ford dealers’ program for 
helping veterans was inspired by a 
recent survey which indicated that 
three of every 10 veterans want to 
go into business for themselves after 
the war. 

Under the plan thousands of vet- 
erans will find immediate employ- 
ment, coupled with an opportunity 
to learn the automobile business in 
the more than 6,000 Ford, Mercury 
and Lincoln dealer organizations 
throughout the United States. 

Details of the “jobs with a future” 
program are outlined in a booklet 
called “An Opportunity for World 
War Veterans,” copies of which were 
mailed to all company dealers by 
J. R. Davis, director of sales and ad- 
vertising. 

The program has the endorsement 
of the American Legion, Veterans 
of Foreign Wars and other veterans’ 
organizations. Under the plan Ford, 
Mercury and Lincoln dealers are 
pledged to work in close harmony 
with representatives of veterans’ or- 
ganizations, not only in the place- 
ment of new employes, but in their 
training and progress toward what- 
ever goal is eventually desired. 


Blair to Head 
Utah Auto Assn. 


SALT LAKE CITY.—Seth H. Blair 
was elected president of the Utah 
Automobile Dealers Assn. for the 
coming year, at a recent meeting 
here. Assisting Blair will be A. W. 
Bartlett, vice-president; Lyle D. Sar- 
vis, secretary, and Homer Warren, 
treasurer. 

The 1945 directors of the associa- 
tion will include the following: L. H. 
Strong, Salt Lake City; Charles B. 
Petty, Salt Lake City; Oral L. Wil- 
kenson, Murray; J. H. Fronk, Tre- 
monton; Melvin R. Ballard, Salt 
Lake City; W. A. Johnston, Price; 
Rulon Wood, Ogden; W. W. Lund- 
berg, Logan; Wilson Lunt, Cedar 
City; G. Lowery Anderson, Spring- 
ville; Paul D. Vincent, Provo. Charles 
C. Freed was elected N.A.D.A. di- 
rector. 


Idaho Dealers 


To Meet Feb. 19 


BOISE, Ida.—Boise will be the 
scene of the annual convention of 
the Idaho Automobile Dealers Assn. 

On the committee are A. C. Gar- 
ber, Roy Davidson, R. M. Logsdon, 
Kenneth Curtis and Secretary Leon 
L. Weeks. 








NEW YORK.—Reduction of New 
York State’s automobile registration 
fee to a flat $10 annual rate is one 
of the major 1945 legislative goals of 
the New York State Automobile 
Assn., it has been disclosed by Wil- 
liam J. Gottlieb, president. 


Pointing out that the present 
method of computing fees on the 
basis of weight is more than 20 years 
old and no longer considered sound, 
Gottlieb cited the association’s legis- 
lative committee report, which said 
that “when the registration fee was 
enacted it was assumed, among 
other reasons, that larger, heavier 
cars caused more road wear than 
the lighter cars. Since then many 
improvements in highway design 
and automotive engineering have 
been effected and there is no meas- 
urable difference in road wear 
caused by private passenger cars re- 
gardless of weight.” 

A computation of 1943 payments 
showed that the average full-year 
fee paid in New York State was 
$15.37. The committee said that if 
there were a lower assessment, more 
cars would be registered at the an- 
nual fee, whereas a considerable 
number now are on a six to nine- 
month basis. 


Urging elimination of the quar- 
ter-year fee, as well as reduction 
in the annual rate, the commit- 
tee contended that revenue gains 
would accrue to the state from in- 
creased gasoline consumption. 


Also advocating a change to April 
1 instead of Jan. 1 as the start of 
the registration year, the committee 
declared: “We believe it would be 
good business to make this change, 
because 25 percent of the vehicles in 
New York State remain in the 
garage during the January, Febru- 
ary and March period. 

“This enforced idleness costs hun- 
dreds of thousands of dollars in 
gasoline revenue. In addition, it 
costs the automotive trade one- 
fourth of their potential business 
each year and also affects all other 
business.” 

Diversion Is Rapped 

Opposition to highway fund diver- 
sion is another feature of the asso- 
ciation’s legislative program, ac- 
cording to Gottlieb. He said: 

“We are fully in accord with 
the $860,000,000 five-year postwar 
highway program advocated for 
this state by Charles H. Sells, 
superintendent. of public works. 
But the money for this beneficial 
project will not be available if the 
taxes obtained at automotive 
sources are frittered away. 


“According to the state controller’s 
report for the last fiscal year, $39,- 
600,000 was collected in motor fuel 
taxes, while the assessments on mo- 
tor vehicles brought in $35,700,000. 
Out of this sum contributed by the 
motorists, only about $13,300,000 was 
allocated to highways and bridges. 


“When peacetime conditions pre- 
vail, the taxation paid by motorists 
will rise rapidly and they certainly 
are entitled to demand legislation 
that will assure needed road facili- 
ties. We believe that virtually all, or 
at least a greater portion of these 
moneys, should be put into the 
routes over which the motor traffic 
travels.” 

Urge Early Planning 

In commenting on the outlook for 
postwar highways, the group’s legis- 
lative committee urged that “plan- 
ning and blueprinting” be expedited 
as rapidly as conditions warrant. It 
called for prompt agreement as to 
the relative responsibilities of the 
state and local highway officials in 
designated urban highway facilities. 

It was suggested that develop- 
ment be concentrated mainly on 
urban thoroughfares and major 
inter-regional routes. It was fur- 
ther emphasized that during 
the present emergency, “effective 
highway maintenance is essential 
to the war effort and the neces- 
sary steps should be taken to as- 
sure its continuance.” 

Driver Training Sought 

In anticipation of the increased 
postwar traffic, the association is 
seeking legislative action to induce 
the State Education Department to 
incorporate a driver education and 
training program in all high schools 


as soon as feasible. A survey based 
upon inquiries among thousands of 
operators was cited to support the 
need for youth training in motor ve- 
hicle operation. Ninety percent of 
those questioned favored such in- 
struction. 


A postwar increase from 16 to 
17 years in the age limit for junior 
operator licenses also is favored 
by the association, which asserts 
that abuses have been prevalen 
under present conditions. F 


Also sought are laws to establish 
speed zones on main highways while 
assuring maximum safe rate de- 
pending on localities. Fifty to sixty 
miles is cited as a safe average 
where highway conditions permit. 

The group’s legislative program 
also includes opposition to toll high- 
ways and advocacy of the adoption 
of permanent registration plates. 


Truck Ceilings 
Upheld in Suit 
In North Dakota 


FARGO, N. D.—In the first case 
of its kind tried before a Federal 
Court jury inthis region, OPA truck 
price ceiling regulations were up- 
held when a verdict was returned 
here against Ed Goebel and the 
Goebel Motors of Grand Forks, N. D. 


After nearly 11 hours of delibera- 
tion the jury decided that the firm 
charged $2,248.83 over ceiling price 
in the sale of nine trucks, and di- 
rected that the concern pay that 
amount to the federal treasury. 

The case had been pending more 
than a year. At the December, 1943, 
term of Federal Court here, the de- 
fendant contended in his answer to 
the suit that the price control act 
was unconstitutional. Upon plain- 
tiff’s motion, however, Judge Vogel 
struck out that portion of the an- 
swer, thus, in effect, holding that the 
act was constitutional. Goebel then 
started an appeal to the Federal 
Circuit Court but later withdrew it 
when it was learned the OPA order 
was not appealable. 


Atlanta Dealers 
Elect Officers 


ATLANTA.—A. M. Costley, of 
East Point Chevrolet, Inc., has 
been elected president of the At- 
lanta Automobile Assn. for 1945, 
L. L. Austin, secretary, announces. 

Other officers are A. M. Chandler 
Jr., of A. M. Chandler, Inc., De- 
catur, first vice president; R. J. 
Alexander, of Alexander Seewald 
Co., Atlanta, second vice president, 
and H. W. Robinson, of Harry 
Sommers, Inc., Atlanta, honorary 
secretary-treasurer. 

Directors are A. S. Farris, Vic- 
tory Motors, Inc., Atlanta; C. M. 
Daniel, Frost Motor Co., Atlanta; 
J. A. Doyle, Southern Bearings & 
Parts Co., Atlanta; Fred F. Crow- 
ley, American Discount Co., At- 
lanta. 


Goral Reelected 
In Fort Wayne 


FORT WAYNE, Ind.—c. J. Goral 
was re-elceted president of the Fort 
Wayne Auto Trade Assn. at a re- 
cent meeting here. Other officers 
named in the election for 1945 in- 
clude Robert Collins, vice president; 
Lee Lafollette, secretary, and Ed- 
ward Stouder, treasurer. 

Kenneth Burris, C. B. Hayner, and 
Ray Pfeiffer were named directors. 





Slater Opens Dealership 


In Youngstown, O. 

YOUNGSTOWN, O.—Opening of 
the Market Motor Co. (Dodge-Plym- 
outh) is announced here. The firm 
is headed by W. H. Slater, president 
and general manager, with O. C. Mc- 
Creery as service manager. 

Slater has had 18 years of experi- 
ence in selling automobiles and had 
been with the W. O. Strausbaugh 
Motor Co. since 1933. 


“Dealers” Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 
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OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Websters New Inter- 
national Dictionary. 


AUTOMOTIVE 











Act at Once 
OW that Congress has passed and the President has 
signed the federal-aid act, whether we have a huge post- 
war road-building program now rests squarely in the laps of 
the individual states, which must match federal funds to par- 
ticipate in the program. 

And this is where auto dealers and automotive men in 
general come in! 

Since a satisfactory automobile business depends to a large 
extent upon good roads, it is vital that dealers and dealer asso- 
ciations everywhere exert at once all possible influence within 
their particular state, to the end that the federal grant shall 
be implemented and the improvements effected. Forty-four 
state legislatures convene this year, so action must be taken 
at once. 

Highway user groups in various states have been meeting 
to formulate appropriate legislation in various states. Help 
them to help the state legislatures enact proper laws to par- 
ticipate in this federal program. Help promote a study, if one 
already has not been made, that will bring state laws into 
conformity with the federal statute. 

By all means, lend your support at once—if you value your 
business. 


Industry’s Job 
VER a half million of our boys have been injured in World 
War II and many of these who have lost a leg, an arm or 
have been injured severely in other ways, are beginning to 
trickle back into civilian life. 

Industry wants to give these boys employment—every 
dealer would like to put one or more to work tomorrow. But 
in thousands of industries across the nation there has been 
no advance preparation to place these men. 

A recent survey shows that the number of concerns that 
have actually done something about getting ready to employ 
these returned veterans was at the most 52 percent in some 
lines to as low as 16 percent in others. 

Many firms in the automotive industry have made prepa- 
rations to welcome these boys with open arms and have a 
place all planned for the boy with one artificial arm—or one 
leg—or otherwise handicapped. There are jobs he can fill 
just as well as an able-bodied man in every large plant. There 
are even good paying jobs for these boys available in dealers 
and jobbers businesses, if those firms have surveyed and 
planned their work so as to use them to the best advantage. 

Now is the time to analyze every job in your plant or shop— 
figure out in advance where you can use such a veteran so that 
when one applies to you for a job, you will have one ready 
for him. 

This is industry’s job. If this ground work isn’t done, and 
industry and the dealers, jobbers and distributoys don’t take 
their share of these boys as they come back to civil life, only 
the industry itself will be to blame for the condemnation that 
will be expressed by government, labor and the veterans 
themselves. 





“The melancholy days have come, 
The saddest of the year!” 


Most of us, I think, are beginning 
this new year feeling as we do on 
the morning after the night before. 
The news from the Eastern front, 
as I write this, is anything but good, 

and it is no secret 
FACING A here in Detroit that 
DRAB NEW most war orders for 
YEAR supplies and am- 
munition have been 
reinstated and, in many instances, 
additional production facilities have 
actually been approved for immedi- 
ate building or installation. I will 
have to admit that I have been one 
of those who must confess over- 
optimism, and it comes as a great 
shock to know that we have been 
misled by statements from men in 
high places who should have been 
in a position to know better. We are 
incensed at the bullying statements 
made both here and in Britain, 
which have only served to stimu- 
late the morale of the German 
people. So far, I have seen no 
such boastful statements from 
Uncle Joe Stalin! Neither have I 
heard of any Russian bombings of 
German cities—how come? The an- 
swer to this $64 question seems 
obvious—that when the Nazi or 
Fascist regime in Germany col- 
lapses. Uncle Joe wants no hatred 
for his government so fixed in the 
German mind that he cannot con- 
vert the German masses to com- 
munism. 
* * oh 


Much brighter is the picture on 
the Pacific side, and it now begins 
to appear that our winnings there 
might force a decision long before 
the complicated mess in Germany is 
settled. At the present time, accord- 
ing to Robert E. Wilson, president 
of Pan American Petroleum Co., 
military needs now take 40 percent 
of the nation’s gasoline, or about 
800,000 barrels a day of quality fuel. 
Half of this is for European use, 20 
percent for the Pacific, the rest for 
domestic military activities. Should 
we be as successful as now appears 
possible, of cutting the Japanese 
lines of communication to the rub- 
ber producing islands, it would mean 
an adequate supply so that civilian 
tires might again be made in suffi- 
cient quantities to keep the present 
ears on the road moving. The col- 
lapse of either front should release 
sufficient gasoline to permit a restor- 
ation of regular gasoline to at least 
72-octane, and the removal of pres- 
ent limitations on the output of 
premium gasoline. No industry was 
affected more than our own by the 
advent of war which stopped the 
building of new equipment, curtailed 
the servicing of old and limited 
the vital supplies to keep us operat- 
ing. By the same token, I think that 
with the close of hostilities on either 
front, the automotive industry will 
be the first to bounce back towards 
a pre-war level. 

* * * 


Every member of NADA should 
attend the war conference in Chi- 
cago, Jan. 29-31, and my opinion is 
that the attendance will be limited 
only by the transportation available. 
Recent experiences in this office 
show us that traveling accommoda- 
tions are harder to get at this min- 
ute than they have been at any time 
in our history. Normally, adequate 
rail and hotel accommodations are 
available in Chicago, so that a con- 
vention the size of NADA would 
have no trouble; in fact, I have 
known of two or three conventions 
of this size being held in “the windy 
city” at the same time. Right now, 
as we all too well know, it is a 
struggle to get pullman accommo- 
dations and even more so to get 
hotel rooms; therefore, I am men- 
tioning this situation not because it 


will be anything new to you, but to | 
emphasize the importance of having | 


everything in hand before you leave 
home unless you are prepared to 
stay away for longer than you had 
expected. 
* * Eo 

Automotive News’ staff will have 
headquarters at the Stevens and our 
booth number at the show is No. 66, 
just to the right of the main en- 
trance. We’ll hope to see you 
there.—G.M.S. 


1945 


——In This Corner 


be observed upon request. 


Restrictions 

We attach a copy of a letter that 
we have just written to the Depart- 
ment of Labor and Industry and 
Labor at Lansing. It is quite ex- 
planatory and should acquaint you 
with a most serious situation which 
certainly needs immediate rectifica- 

tion. No doubt many other dealers 
will have received a similar notice 
in a new year program. 

Anything that you can do to as- 
sist us we feel sure will also be for 
the good of our industry.—Boyd 
Auto Sales Co., J. Fred Boyd, 
(Ford), Muskegon Heights, Mich. 

Our recent application for ap- 
proval of occupation for minors has 
been returned bearing your ap- 
proval number 45226086. 

To say that we are dumbfounded 
is putting it mildly when we note 
the restrictions which you have in- 
serted. We have become so accus- 
tomed to governmental regulations 
in the past few years that any 
average restrictions that might be 
imposed would not alarm us. But 
certainly if you intend to enforce 
your ruling in its present form you 
| will be imposing the most drastic 
hardship that we have ever ex- 
perienced. And affecting us so seri- 
ously we realize that it will be 
seriously affecting our industry in 
Michigan for every one of the 
larger garages will be affected and 
will suffer with us. 

It is more than evident that you 
have little conception of the present 
condition of the manpower situa- 
tion in Michigan. In the Muskegon 
area, and no doubt several other 
territories are similar, we have an 
acute shortage of automobile me- 
chanics. This is the result of a con- 
stant drain on our manpower by 
our Defense Plants. To meet the 
demands of the war they found that 
their machinists did not have the 
ability to revamp the machinery 
and the plants to meet the new 
| program. They recognized the po- 
| tential value of automobile me- 
chanics to do their job. The cost- 





No January Ist Issue 
Automotive News published no 
Digest Issue dated January first, 
|} 1945, for three reasons which we 
considered good ones, i.e.: (1) 
| 


We were moving. (2) We are 
short of paper. (3) There was a 
|] Scarcity of worthwhile news 
through the holidays. All sub- 

scriptions will be automatically 
| extended one issue to make-up 
| for this missing issue. 

Geo. M. Slocum, Publisher. 
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plus program under which the most 
of them operate has made it pos- 
sible for our former employees to 
double and triple their previous 
incomes. 

Needless to say they have the 
“cream” of the automotive and me- 
chanical labor market today. And 
Wwe garages in order to carry on 
have had to accept men with poor 
vision, lame or crippled and often 
questionable health. But few com- 
plaints have ever been registered 
by the garages, as we preferred to 
carry our own load and without 
whimpering. Just bear in mind that 
in addition to the constant raiding 
from the defense plants we have 
also made a real contribution of 
manpower to the Armed Forces. 
Our own organization has 17 young 
men serving in the Army and the 
Navy. This is in addition to 25 for- 
mer employees that are working in 
the defense factories. 

Since Pearl Harbor we have em- 
ployed several young men between 
the ages of 16 to 18. They have, 
under careful supervision, served to 
very good advantage in many di- 
versified capacities. Their work con- 
sists of unpacking and storage of 
parts, checking radiators and add- 
ing alcohol when necessary, chang- 
ing tires and repairing of tubes, 
changing fan belts and other light 
service jobs, and an _ occasional 
pickup and delivery of a car or 
truck in connection with our serv- 
ice. 

The pickup of parts and acces- 
sories from our wholesale con- 
cerns is a very important part of 
the service of these young men. For 
thus we can conserve on the time 
of our mechanics and greatly assist 
them in their production. These 
parts are needed to replace the 
worn or broken parts that had 
caused the break down. Owing to 
the fact that we cannot anticipate 
the many needs until the rear axle, 
transmission or motor is torn down 
and fully disassembled we must 
send these young men out to locate 
the parts. The broken stocks with 
present day production worries is 
one of the greatest headaches of 
our business today. 

If we are compelled to live up to 
your new ruling, the mechanic 
would have to drop his job when 
torn down and go out to buy the 
parts necessary. In the first place 
the production of the mechani 
would be but a fraction of presen! 
day production and in the second 
place the mechanic would refus« 
to be an errand boy. 

A careful study of our presen' 
(See THIS CORNER, Page 61, C. 5) 





AUTOMOTIVE NEWS, JANUARY 8, 1945 5 
HOW DEALERS FEEL ABOUT OLDSMOBILE .. . NO. 28, MILWAUKEE, WIS. 





czatton 
; ‘i ; A to express our ap, 4 
| Lees d asststanc© 


for the plans 0” ” 





, 


phone HOpkins 3872 


DAUSE Wotor Company | pasture 


ranensivil ldbsmobé Dealer 
: % Wi - saa ee NORTH AVENUE 


“OS \\ % SR Re Ss Pa ee 


IN ‘ . ‘ 
i | MILWAUKEE 8, WISCONS HE NUMBER ONE job of every automobile these days is the 
= Oldsnel VICE November 25, 1944 § pt of wartime cars to help support the war effort. 
7 Oldsmobile dealers have shouldered this oe loyally. In 
iston, General Sales Mer+» the very first days of the war, they went ‘‘all out on service.” As 
Mr. D-E. grote ng wartime conditions introduced new problems, they introduced spe- 
Oldenobi le ni gan. cial services—to help conserve rubber, to save gasoline, to meet the 
Lansing,» threat of sludge, and to keep older cars running longer. As more 
pear Mr. Ralston: he assistance and more owners turned to their Oldsmobile dealers for the Keep 


tion for t 


in planning for the 0% 


ld like to express our apprecia 
wou 


‘Em Rolling service they needed so badly, dealers’ service volume 
continued to expand. 


. I obile Division “war period. 
» given us vy we erp setup for the post-war pe Today, as these dealers look ahead, they foresee even greater demands 
* pansion of our Phy r service area was on their facilities, and greater opportunities for service to their 
Is hat an increase of ou display room, owners and prospects. That is why so many Oldsmobile dealers, 
realized tha ization of our ; : ; 

While we a also the modern’28° like Krause Motor Company of Milwaukee, are laying the ground- 
- | a oe quite know how to procee’: sank ie work now howto expansion they will carry out when new construc- 
- we hitect, tion is authorized. 
id e Office Arc in and made eapep agit de ; We 
n r Service Department eg personnel, ee 5 anes Oldsmobile is giving these dealers every possible co-operation in 
.. 7% = eration of the Milwoukerade recommendations Lop with the this vital planning for the future. Just as Oldsmobile helped its 
n eu for us - and yg They did not s len for 4 dealers to adjust their operations to wartime conditions, Oldsmobile 
- a stematic and practica but produced & — facilities, now is helping its dealers get ready for the most critical period in 
d oy commendations » ee oad enlarged serv aes help made automobile transportation history. 
| isplay s¢ ice traffic. 
it modernized a e flow of serv th. our post-war . 
: om a ae to go right ahead wi Here Are More Typical Comments About 
; it possible Oldsmobile Co-operation 
f planning: 3 because the plan is - 
i ogram appeals to u 11 as expense NIAGARA FALLS, N. Y.—‘‘The plans of 25,000 square feet of floor space. 
Se he 4-Unit Housing pr & rovides space as we the most com- and blue prints you furnished forus |Our Customer labor has increased 
g T Ble - that is, it a lean years: This is 5 fesk st will and the help in selecting the new from $1,000 to around $7,000 per 
e flex 1 for both peak an a, me result, £ the cycles location were of untold value. Your month.” —CARL F. WELCH, 
“ ooeg lan ever submitted to oe in each year © judgment in the design of the build- WELCH MOTOR CO. 
n plete P . position to make m ing and thefloorlayoutoftheService canta ANNA, CAUFORNIA—““Through 

+ us in « car volume. and Parts departments, Offices and tee bate of vans bitte eee 
a rdless of ne he plans and Sales department were above ex- P y 
» rega preciation for t to execute oocuniana.” program, your Manpower Program, 
a ; o . 

. I wish to express our 4p 4n showing us how —J. WARREN CUNNINGHAM, and the helpful forecasts of your 
0 Again, f your able men CUNNINGHAM MOTORCAR CO, Business Management Department, 
id the assistance ? - we have been able to show increases 
4 them ly yours, PINE BLUFF, ARKANSAS—"Our progress in our service volume, sufficient to 
- . very truty since the latter part of 1938, when create a gross profit large enough 


we were granted the Oldsmobile 


to more than cover the total over- 


franchise, is we think, a real tribute 
to YOUR organization. From a 
small building space, we have ex- 
panded until we now occupy an area 


: KRAUSE: MOTOR COMPANY 


fA pane 


. By 


head expenses for the last year 
and one half.” 


—RUSSELL G. McLEAN, 
McLEAN MOTOR CO. 
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EDITOR’S NOTE—This is the 
third and last of a series on the 
possibilities the private - plane 
field holds for auto dealers. It was 
written following an_ aviation 
course for writers at Parks Air 
College. 

By Robert M. Finlay 
Managing Editor 

EAST ST. LOUIS, Ill. — Some 
aviation men want to know “what 
Oliver Parks is yelling so loud 
about.” The Ercoupe is a good plane, 
they say, but it’s five years old. 

“From here,” they say, “it looks 
like a prewar airplane with a little 
more wax on the wings.” 

But what Parks—distributor of 
the Ercoupe in eight states—is yell- 
ing about is the fact that there 
wasn’t enough yelling five years ago. 
He believes that a tremendous 
amount of work has been done on 
the plane, but that distribution has 
yet to play its full part in the avia- 
tion field. 

The Two Views 

Some believe that the private 
plane will get nowhere in its present 
form because it is not a utility. 

Parks believes smart merchan- 
dising can make the plane in its 
present form a utility. That is why 
he is yelling for airparks near the 
center of towns and widespread 
sales and service outlets. 

Some say quantity sales of pri- 
vate planes will have to wait for 
roadable planes so that the owner 
may travel on land as well as in 
the air. 

Others believe that smart mer- 
chandising can provide a fruitful 
union of the car and the plane. For 
instance, a nationwide drive-it- 
yourself chain handling both planes 
and cars could provide an answer, 
with the rental of the cars held low 
as a come-on. 

An Example 

A business man could have a car 
sent to his office, drive it to the air- 
port and then rent a plane, fly to 
Cleveland and then rent a car to 
make his calls. 

Or the owner of a personal plane 
could make use of the car rentals. 


Ford Gets Order 
for 30,000 More 
Combat Vehicles 


DEARBORN, MICH.—Addition- 
al orders for approximately 30,000 
combat and transport vehicles have 
been received by the Ford Motor 
Co. from the Government, it was 
announced last week. 

The orders cover production of 
universal carriers, light armored 
cars and jeeps, and are expected 
to provide employment throughout 
1945 for Ford workers in several 
manufacturing branches. Produc- 


tion under former schedules would 
have ended in the spring and sum- 
mer of 1945. 

When Ford completes the jeep 
contract nearly 300,000 units will 
have been manufactured. 





Merchandising in the Air 


Parks Believes Distribution Can Make 
Present Plane a Utility 
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The chains could have outlets in 
resort areas, too, so that a plane 
owner could fly up to Michigan’s 
north woods, leave his plane at 
the airport and rent a car. 

Taxicab companies could also 
work out a plane-rental chain, keep- 
ing its taxi fares low for the benefit 
of fliers. One of the big gripes at 
airports is that many cab drivers 
gouge passengers on the trip to or 
from the airport. If the cab com- 
panies had an interest in the plane 
field, it wouldn’t be that way. 

These are just a few of the ways 
merchandising can develop the pri- 
vate plane market. 

Considering Price 

In considering the price, aviation 
men say there are two ways to at- 
tack the problem. You can try to 
give the customer what you think he 
wants in the way of plane and per- 
formance, and then work the price 
down if you hit on a plane the public 
will buy in sufficient quantities. 

Or you can put a very low price 
tag on your plane and then add 
things the public wants. 

Parks picked the Ercoupe be- 
cause he believed it came the 
closest to being satisfactory from 
both price and performance. (It 
should be pointed out here that 
AUTOMOTIVE NEWS is mak- 
ing no attempt to compare 
planes; this is a story on Parks, 
and so is confined to the plane he 
is handling.) 

Parks believes the Ercoupe offers 
beauty, performance, safety and 
ease of operation since it is con- 
trolled entirely by a wheel. Rud- 
der pedals have been eliminated 
through coordination of ailerons, 
rudders and nose wheel. The ship 
has been certified by the Civil Aero- 
nautics Administration as_ spin- 
proof. It has a cruising speed of 
over 100 miles an hour and can land 
on small fields without danger be- 
cause of its tricycle landing gear 
and shock absorbers. 

While the plane sold for about 
$2,600 before the war, Parks be- 
lieves that quantity sales can cut 
the price in half. 

Insurance Plan 

As a further merchandising step, 
Parks recently announced a com- 
bination buy of plane and insur- 
ance. Handled on a time-purchase 
basis, the insurance will cost 35 to 
40 percent less than ordinary in- 
surance. The reduced policies can 
be obtained when the plane is sold 
through the Parks company, cleared 
through the Manchester Bank of 
St. Louis, with the insurance writ- 
ten by General Insurors, Inc. 

So what Parks is yelling about 
is merchandising. He believes 
that only through imagination 
and aggressiveness in that field 
can the postwar dream of quan- 
tity sales of private planes come 
true. 

And the automobile will have to 
play a part in the merchandising 
program. That gives the auto deal- 
ers something to think about. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


TO MASS-PRODUCE Rototiller. Joseph W. Frazer (left), chairman of 


Graham-Paige Motors, and Raymond J. 


Hodgson, president, try out a 


model of the revolutionary “Rototiller” farm machine which Graham has 
obtained license rights to manufacture. Instead of turning over soil as the 


plow does, 


Rototiller churns and crumbles the earth with steel picks 


rotating like paddlewheels, said to prepare a more uniform seed bed in 
one operation than can be obtained in several operations with plow, disk 
and harrow. The automotive concern plans to mass-produce the versatile 
farm tool as soon as materials become available. 








Ford Dealers Fete Managers... 
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bture in Foro 








_ SEVERAL HUNDRED Ford dealers and executives attended a recent meeting of the Eastern region in New 
York City. During this meeting Charles J. Seyffer was introduced as the new manager of the Eastern Region 
with headquarters in Edgewater, N. J. He succeeds W. K. Edmunds who has been named manager of the Midwest 
region with offices in Chicago. At the speakers’ table in this photo is Henry Ford Il, executive vice-president of 
the company, in the center. On his left is J. R. Davis, director of sales and advertising. Others at the table include 
Edmunds, Seyffer, Jack Lester of the Edgewater Branch, and John W. Thompson, director of public relations. 
nS 





Graham Plans 
Car in Dodge 


Price Class 


CHICAGO.—When the go sign 
on production is given, Graham- 
Paige will introduce cars in the 
popular but not lowest priced 
field, Joseph W. Frazer, chair- 
man of the board, told the Chi- 
cago Federated Advertising Club 
last week. 

Frazer said the company’s auto- 
mobile “will be in the Dodge 
rather than Plymouth price 
range,” with concentration upon 
a single chassis to achieve maxi- 
mum production economy. The 
Graham chief further stated that 
the company’s postwar car will 
“seat six people comfortably, 
with lots of leg room, wide seats, 
shortest possible wheelbase, four 
wheel suspension, plenty of lug- 
gage space, and ease of han- 
dling.” 

Frazed urged minimum talk 
along postwar lines and sug- 
gested that advertising and edi- 
torial writers concentrate upon 
selling the public to the serious- 
ness of the war situation and the 
importance of preserving the 
American way. 





Thompson Gets 


Nash Promotion 


DETROIT.—Appointment of B. E. 
Thompson as New Orleans zone 
manager of Nash Motors was an- 
nounced last week 
by H. C. Doss, 
vice-president of 
Nash-Kelvina- 
tor Corp.in charge 
of Nash sales. 

Thompson 
joined Nash in 
1940 at Charlotte, 
N. C., as district 
manager for Nash 
Southeast Motors. 
He entered the 
automobile | busi- 
ness in 1936 in 
Kansas City. C. D. Taylor, who has 
headed the combined Nash and 
Kelvinator zone activity here, will 
devote his entire time to Kelvinator 
operations. 





B. E. Thompson 


Higgins Rejects Offer 


To Build $500 Car 

NEW ORLEANS. — Rebuffed 
by Andrew Higgins, shipbuilding 
president of Higgins Industry, 
Denis Kendall, member of the 
British House of Commons and 
self-styled auto expert, is still 
searching for someone to build 
his three-cylinder, $500 postwar 
car. 

Higgins said that he is “not in- 
terested” in building automo- 
biles. Meanwhile, Kendall’s plans 
calling for an air-cooled motor, 
rear-wheel drive and a system of 
utilizing exhaust fumes for pro- 
pulsion are going begging for a 
manufacturer. 











MORE THAN 350 DEALERS of the Ford Branch Chicago Motor Co. met 
recently at the Morrison hotel, Chicago, to weleome W. K. Edmunds, new 
mid-western regional manager of the Ford Motor Co., and to honor his 
predecessor, Arthur S, Hatch, who becomes Western regional manager. Ford 
executives attending the dinner, given by the dealers, included Henry 


Ford Il, executive vice-president; 


Harry 


Bennett, vice-president; J. R. 


Davis, director of sales and advertising, and Stanley Fay, assistant director 


of personnel, 


rm 





{ 
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WILL K. EDMUNDS (center), recently promoted to the managership of 
the Midwestern region and the Chicago branch of the Ford Motor Co. re- 
ceives a parting gift from Ralph Horgan in behalf of more than 200 Ford 
dealers in the Eastern region, with whom he has been associated for more 
than six years, George W. Patterson, Paterson (N. J.) dealer, who was chair- 
man at the farewell dinner to Edmunds in New York, looks on. 





Labor Wins Colo. Test 


Union Incorporation and Strike Vote Invalidated 


By Ruling of State Supreme Court 


DENVER. — Two controversial 
provisions of the so-called Colorado 
Labor Peace Act were invalidated 
last week by the State supreme 
court in a decision which was hailed 
by unions as a victory for organized 
labor. 


The high court refused to rule on 
other provisions of the law, which 
was enacted by the last Colorado 
legislature, on the ground the law 
has not been enforced and no con- 
troversies exist. 

The full court of seven justices 
held unconstitutional a section of the 
law which would require unions to 
incorporate and give the State In- 
dustrial Commission jurisdiction 
over union elections, salaries, dues 
and initiation fees. 

: The court split, 4 to 3, in holding 
inoperative a provision to bar a 
strike or any “concomitant of a 


strike,” such as picketing and boy- 
cotting, unless a majority of the 
union members approved the strike 
in a secret ballot. In holding the two 
sections unconstitutional, the court 
upheld a decision handed down 15 
months ago by District Judge 
Charles C. Sackmann, of Denver. 
The high court held, however, that 
Judge Sackmann erred in validating 
the rest of the act and said any pre- 
determination of the effects of a law 
is speculative. 


The labor peace act defines “un- 
fair labor practices” both by em- 
ployers and employes and under- 
takes to protect both, as well as the 
general public, against such prac 
tices. Employers are prohibited from 
encouraging or discouraging mem- 
bership in any labor organization o1 
from discrimination against any em 
ploye. 

























Why and how our creaking 
legislative machinery 
should be overhauled 


by JAMES F. BYRNES 


James F. Byrnes is one 
of the few menin our na- 
tional history who have 
had active experience in 
the legislative, judicial, 
and executive branches 
of the Government... 
first as Representative and Senator, 
then as Associate Justice of the U. S. 
Supreme Court, and finally, as Director 
of War Mobilization and Reconversion. 





¢ “The new Congress will face decisions per- 
haps as fateful as any in our history,” says 
the Wartime Assistant President. “And yet,” 
contends the former Associate Justice of 
the Supreme Court, “it convenes in a certain 
atmosphere of doubt whether a legislative 
body, many of whose procedures and tech- 
niques date back to the gaslight era, is 
equipped to deal with the swift-moving 
complexities of modern government.” 

Mr. Byrnes believes that modernizing 
Congress is a matter of deep concern for us 


We 


BUD SCHIRMER, Detroit Manager 


BOB WOODRUFF, American Magazine Representative — 
THE CROWELL-COLLIER PUBLISHING COMPANY . . 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, AND WOMAN'S HOME COMPANION 
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all; that “our system of representative Gov- 
ernment cannot function without a strong, 
vital, efficient, well-informed and vigilant 
Congress.” 

Writing, not as a public official, but as a 
citizen, Mr. Byrnes’ article helps clear the 
decks for one of the most urgent problems 
that is facing the new Congress ... in the 
February issue of The American Magazine, 
now on the newsstands. 


An Emancipation Proclamation 


For years it has been an axiom that “the 
man provides but the woman decides.” This 
maxim has been born of the fact that, in 
these United States, the woman is acknowl- 
edged to be the Purchasing Agent of the home, 
the one who does the bulk of its buying. 


While the wife manipulates the purse strings, 
the husband is by no means tied to her apron 
strings. This fact is proved by a recent and 
conclusive study of food brand preferences, 
which shows that 98.9% of American men 
know what brands they want. And they gen- 
erally get ’em. 





This fact should interest advertisers in The 
American Magazine, because it is conscious- 
ly and successfully edited to appeal, with 
equal interest, to both men and women. 


Share your American Magazine, then save it 
for the Government's waste paper drive. 


General Motors Building, Detroit, Michigan 





| 
| 





Labor Receives 


WPB Praise 
For °44 Record 


DETROIT. — Despite difficulties, 
American labor made the grade in 
every instance in 1944, the War Pro- 
duction Board said last week in a 
year-end statement. 

Promise of intensified efforts by 
labor in 1945 was given by both Wil- | 
liam Green, AFL president, and 
Philip Murray, head of the CIO. 

* * 


+ 






Wage increases of from five to 
10 cents were OK’d for 400,000 
steel workers last week by Eco- 
nomic Stabilizer Vinson, who 
cited an OPA report to the effect 
that the wage boosts would not 
necessitate a general increase in 
the price of steel. 

* * * 

R. J. Thomas, president of the) 
UAW-CIO, proposed last week pay- | 
ment of a bonus equal to 20 percent 
of the wages men in the military | 
forces failed to earn because of | 
their service. 

American industry, Thomas said, 
particularly the auto and aircraft | 
industries, can “well afford to make | 
a contribution in the form of’ 
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bonuses.” He pointed out that part 
of the bonus would be from funds 
which would otherwise go to the 
government in taxes. 

* * * | 


Some of the “millions it now 
spends on product and consumer 
research” must be spent by in- 
dustry on scientific, individual 
studies of the capabilities and 
problems of its employes after the 
war, said Dr. Samuel N. Stevens, 
president of Grinnell College, in 
an address before the Sales Exec- 
utives Club of New York. 

Expenditures for ‘“human re- 
search” are inevitable, Dr. Stevens 
said, for the following three rea- 
sons: (1) Industry will not be able 
to stand the costs in unemploy- 
ment-insurance benefits, pensions 
and social legislation inherent in a/| 
high rate of labor turnover; (2) | 

Sales people are being organized | 
into unions “like dock hands and} 
steel workers”; (3) Management it- 
self is awakening to the “human | 


needs” of employes. 
* * 





| 


Recommendations in the test case | 
involving collective-bargaining | 
rights of Packard foremen were to} 
be placed before the National Labor | 
Relations Board in Washington last | 
Friday by Samuel H. Jaffee, federal | 
trial examiner. 





Cheap Process Turns 
Gas Into Gasoline 


NEW YORK.—A new engi- 
neering development was report- 
ed last week to make possible 
the production of 75 octane gaso- 
line from natural gas for about 
five cents a gallon. 


M. W. Kellogg Co. revealed 
that the Fischer-Tropsch process 
was used in the development, 
which was said to bring gasoline 
synthesis from natural gas with- 
in range of successful commer- 
cial operation. The process is 
equally adaptable to the eco- 
nomical production of high oc- 
tane diesel oil. 





The series of hearings resulted 
from efforts of the Foreman’s Assn. 
of America to reopen a 1943 NLRB 
ruling that foremen could not bar- 
gain collectively. 


Winters Plans New Building 


ST. LOUIS.—Postwar plans an- 


nounced by John F. Winters, head of | 


the Winters Motor Car Co., include 
the construction of a new building 
in the southwestern part of the city. 
A site 145x120 feet has been pur- 
chased at a cost estimated at $13,000 


and a modern two-story brick build- 
ing, trimmed with terra cotta, will be} 
' built. 





FOB FACTORY 


tory by the Army Air Forces, 


have been printed. The wing- 
spread is 212 feet, against 141 
for the B-29; length is 132 
feet, against 98. Originally it was 
fitted with four Wright 1,800-horse- 
|power radial engines, then four 
| Duplex Cyclone 2,200-horsepower 
units, and finally four Allison V-3420 
engines developing 2,600 horsepower 
each. 

Replacing of the radial engines 
with the liquid-cooled in-line units 
called for complete modification of 
engine nacelles, the work being 
done by the Fisher Aircraft divi- 
sion of Fisher Body at the Wayne 
County Airport, Detroit, and at the 








than the B-29 Superfortress about which so many superlatives 
——————— 


The Chicago Sun 


today... and tomorrow 


The Sun is now three years old. December 4 was 
our birthday. The first copy of The Chicago Sun 
was printed in 1941—three days before the Japanese 
attacked Pearl Harbor. 

You can imagine how many added responsibil- 
ities and problems we were faced with—almost 
immediately! But The Sun has matured faster, I 
believe, than it would have in normal peacetime 
publishing. 

The Sun has done well for a three year old...with 
what many experts called the toughest newspaper 
nut to crack in any American city. 

Naturally, we’re not where we want to be yet. 
But we are keeping squarely in front of us our 
original conception of what we wanted to do in 
The Sun. 

Here it is: 

To give Chicagoans top quality news coverage—locally, 
nationally and internationally. 

To give Chicagoans straight news coverage, free from 
bias, slant or distortion. 

To give Chicagoans a morning newspaper they leok for- 
ward to reading; that they regard as a friend; that they 
are proud to have known as their “home-town-newspaper.”’ 

Have we done it? We've made a good start. 

This year, The Chicago Sun and Sun Staff mem- 
bers have won many of the most coveted honors 
in the publishing business. The Ayer cup went to 
The Sun for its typography. Three of the year's six 
Sigma Delta Chi awards went to Sun staff men. 
Sun photographers won nine awards this year. Sun 
war maps took top honors. And there were more. 

We cannot prove truthfulness and integrity 
with words. Honesty must be lived. The columns 
of The Sun are the best proof that we have given 
Chicagoans straight, truthful, objective reporting 


of the news. 


But, don’t we on The Sun have strong feelings, 
strong opiriions? Of course we do! We have opin- 
ions that we believe in—deeply. But The Sun will 
continue to keep its opinions to its own editorial 
columns. Contributing columnists will continue to 
have complete freedom to express their opinions. 
News columns will continue to remain purely ob- 
jective, free from opinion of any kind. 

How well do people—readers, advertisers—like 
The Sun? 

Chicagoans are buying The Sun—buying it in 
steadily increasing numbers. The Sun circulation 
started big. (So greatly did Chicagoans welcome 
The Sun that we started with one hundred thou- 
sand prepublication subscriptions.) And Sun circu- 
lation has increased month by month and year by 
year as fast as wartime restrictions on newsprint 
would allow. Foday, demand for The Sun far ex- 
ceeds the supply. 

Before paper rationing advertisers gave The Sun 
the greatest volume of advertising ever given a 
new newspaper in the history of journalism. Today 
demand for Chicago Sun space is far greater than 
we are able to print. Advertisers report results out 
of all proportion to circulation and rates. 

Right now, we have only one battle cry, stated 
before and repeated now: “Win the war and win 
the peace.” 

I look forward to the day when we can be of 
greater service to Chicago itself. Three years is just 
the beginning. The Chicago Sun is my life work. 
I hope in my time to sce it become an even greater 
newspaper, and to see Chicago become an even 
greater leader among the great cities in the world 


Warshalht FLh 


Publisher and Editor 








Fisher Builds Nacelles 
For New Sky Monster 


By A. H. ALLEN 


FIRST PHOTOS of the Douglas XB-19 bomber fitted with 
twenty-four-cylinder Allison engines appeared in aviation 
publications last week. The bomber, called a flying labora- 


is actually considerably bigyver 


Fisher plant at Municipal Airport, 
Cleveland. The revised job was re- 
christened the XB-19-A, and has 
been undergoing extensive testing 
at Wright Field. The new nacelle 
design, which projects far out from 
the leading edge of the wing, is said 
to have proved so satisfactory that 
it is being used on another large 
plane (undisclosed as yet) without 
any material change. 
The XB-19-A 
carries 18 foot 2 
inch Curtiss pro- 
pellers, some 20 
inches greater in 
diameter than 
those used on the 
B-29. First flight 
of the huge test 
ship was made in 
June, 1941, and it 
is still the larg- 
est landplane 
ever built. How- 
ever, it has a top 
speed of some 50 miles per hour Iess 
than the 300 plus credited to the 
B-29. Range is around 7,750 miles 
with a fuel load of a neat 11,000 
gallons. 





A. H. Allen 
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Automotive engineers converging 
on Detroit this week for the annual 
January meeting of the Society of 
Automotive Engineers will find the 
sentiments of most of their Detroit 
brethren in strange contrast to a 
year ago, when reconversion and 
resumption of civilian production 
were the subjects of conversation on 
all sides. Whiic there is still prob- 
ably almost as much actual prepa- 
ration for reconversion under way, 
it is just not fashionable to talk 


about it these days. 
* * * 
In the good old days—or so they 


tell us—the SAE conventicns were 
supergala affairs, and their social 
aspects often outran the engineer- 
ing. This has been true of many 
other trade and technical organi- 
zations, but in the past 10 years 
there has been a noticeable change 
to the more serious consideration 
of the printed program’s agenda, 
and fewer capers such as climbing 
along a ledge outside windows at 
the seventeenth-floor level of the 
Book-Cadillac hotel to move from 
one room to another. 

* * * 

Worthy of repetition is the fol- 
lowing extract from a recent ad- 
dress by W. H. Leininger before the 
Detroit Rotary Club on the ques- 
tion of the industrial future of the 
area: “Management is tired of be- 
ing treated as a devil and an enemy 
to society. If 500 union lesser execu- 
tives were changed in this area to 
men of the caliber and brains of a 
Murray or Thomas or a Reuther, 
you could forget all about manufac- 
turers moving out of Detroit. All 
management wants is a chance to 
reason. ... If labor will sit down 
and reason with us, we have the 
greatest opportunity any one group 
of people have ever had in the his- 
tory of the world. We have the 
engineering know-how, the financ- 
ing know-how, the trained labor 
know-how and the sales know- 
how.” 


O'Malley Meeting 
Dealers on Coast 


DETROIT.—Joseph A. O’Malle) 
assistant general sales manager < 
!the Chrysler division, Chrysle 
Corp., is conducting a series 
dealer meetings covering most ©° 
the territory west of the Rock 
Mountains in January. 

Following is the itinerary of th 
meetings: Los Angeles, Jan. 1! 
San Francisco, Jan. 16; Sacri 


mento, Jan. 17; Portland, Jan. 1° 
Seattle, 
Jan, 23, 


Jan. 22, and Spokan: 
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YOUR 


TIRES 


IN 1945 


HE car owners of America now face 

the most serious shortage of tires since 
the war began. Today, more than ever 
before, it is essential to take the best 
possible care of the tires that are now on 
your car. No one knows when you will 
be able to get new ones. 


A year ago, the outlook for new civilian 
tires was much better than it is today. At 
that time, the government, recognizing 
the need for more civilian tires, author- 
ized the rubber industry to proceed with 
a $75,000,000 expansion program. If the 
war had progressed as expected, these 
additional facilities would have made it 
possible to provide more new tires for 
civilians by now. 


But the war situation changed and 
changed greatly. General Eisenhower has 
declared that the armed forces must have 
more tires, and many more than were 
ever anticipated. Of course, the needs of 
our fighting men must come first. So the 
rubber industry’s new facilities are being 
used for military tires instead of civilian 
tires. Certainly no one would have it 
any other way. 





Firestone factories all over the world are 
working night and day to increase their 
production of tires and other war 
materials. And Firestone dealer stores and 
Firestone stores throughout the United 
States are prepared to give you the 
benefit of their expert advice based on 
long experience in tire care. 


Car owners should not lose sight of 
the fact that tire conservation is still an 
urgent matter, nor feel that they can run 
out their present tires and get new ones 
whenever they want them. On the 
contrary, the only hope that car owners 
have of keeping their cars on the road is 
to have their present tires recapped and 
repaired before it is too late. 


I cannot emphasize too strongly the 
seriousness of the situation. And I urge 
that those simple, yet fundamental, 
precautions for conserving tires, which 
have proved so successful in keeping 
America’s irreplaceable cars in service, 
continue to be observed. 


w. Thao. 


Chairman 
THE FIRESTONE TIRE & RUBBER CO. 


* * * * 
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AIRCRAFT NEWS 


The Doubting Mr. Price 
Irks the Airmen 
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By Charles Evans 
Aviation Editor 


_ Wesley Price drew blood with his factual story in a recent 
issue of the Saturday Evening Post called “I’ll Get in My Little 


Plane and—2Zip.” 


Aviation people everywhere bled a bit as he told the truth 
about private flying, but the most productive vein he severed 
een geeenenieenetenie 


was down around Middletown, 
O., where the Aeronca Air- 


craft Corp. produces two- 
seater puddle-jumpers as one of the 
three leading light plane builders. 
They bled profusely but not nearly 
so entertainingly as Price. They 
must have spent almost as much as 
Price got from the generous Post 
for writing his yarn to get their 
views on paper. 


Aeronca invented a magazine 
called Push to jibe with Post, and a 
writer called Wildred Spruce to 


match Price. Then they reprinted 
the Price and Spruce articles. 
Spruce, not by any means the word 
craftsman that Price is, wrote as if 
he were a 1914 automobile owner 
who attempted to drive from Chi- 
cago to Kansas City. He paralleled 
Price’s experiences painfully, and 
sometimes tiresomely. 


He was almost, but not quite, 
clever enough to copy Price’s 
easy, chatty, honest style. He sub- 
stituted automobile terms, high- 
way difficulties, and 1914 lan- 


guage for Price’s experiences to 
prove, it may be presumed, that 
automobilists also had trouble in 
the early days. 

He plagiarized Price extensively. 
His title was "I'll Get in My Little 
Auto and—Zam!” Note his last para- 
graph: “It may be we'll even see cars 
that can go 70 miles an hour—well, 
60 anyhow, with a typical load and 
on a good road—then, Zam! We'll be 
in Kansas City in nothing flat. Tires 
and weather cooperating.” And then 
Price’s: “Maybe it (the postwar 
plane) will cruise 150—well 140 with 
maximum load. Maybe there will 
be 3,000 new airparks all right down- 
town, and maybe I can get in and 
out in 15 minutes, as I did in Read- 
ing, remember? Then Zip! I'll be in 
New Orleans, weather permitting.” 

But Aeronca’s writer was doing 
the job because his boss told him to 
do so. It is Aeronca’s accompanying 
sheet with the two reprints that 
really bleeds. 


* * 


The Battle Cry 


Of Manufacturer 

First off, it sounds the old battle 
ery of today’s airplane manufac- 
turer. 

“We wish to compliment Mr. 
Price on his skill as a pilot and the 





WE DUG 


THE DITCH 








merited attention he called to the 
need for more airports, landing 
strips and navigational aids.” They 
like his mention of the fact that the 
Civil Aeronautics Administration is 
planning 3,000 more light plane air- 
yorts. They like his call for more 
air markers. That is the usual cry 
of the airplane manufacturer these 
days—more government aid, more 
airports, more navigation aids, less 
regulation, so that the airplane can 
be made useful. 


But Price, they pointed out, 
was flying a four-year-old plane. 
He and Spruce, they said, based 
their reactions on bad-weather 
trips in “old, prewar conveyances.” 
Then they add a sentence, the 
meaning of which escapes this 
writer, “There is little similarity 
between the four-year-old plane 
which Mr. Price flew and the pre- 
1917 buggy which Mr. Spruce 
drove, because the lightplane of 
pre-World War II has already 
been proved much superior to the 
automobile of pre-World War I.” 


Aeronca says not a word about 
Price’s principal complaints, such as 
lack of baggage space and the lift 
needed to carry any baggage; the 
helplessness of the airplane pilot 
after he gets on the ground at an air- 
port, miles and miles out of town; 


AND LAID THE PIPE, OURSELVES 


When livestock can outdrink a well, and there’s good spring water going to waste in the woods 


—a progressive farmer does something about it. Now, there’s water in the barns and in the 
house. There’s plumbing. A whole new train of improvements followed the new water supply 


—a whole new conception of convenience and comfort. 


And FARM JOURNAL had a hand in this. For this largest, most influential of all rural maga- 
zines first raised the question in this 
farmer’s mind, “Why can’t we do 


it?” Packed with thought-provok- 
ing articles of interest to practical 
farm men, women and children, 
FARM JOURNAL helps give them 
both the stimulus to do and the 
method to get it done. It provides 
for them, too, through its advertis- 
ing pages latest information on 
the things needed for farm oper- 
ation and for farm families. FARM 
JOURNAL, for 2'/, million receptive 
subscribers is a helpful guide to 
better farm living. Foresighted re- 
tailers and agents serving them will 
find FARM JOURNAL equally a guide 
to their buying preferences. 
e e * 

Let us tell you how many FARM 
JOURNAL subscribers live in your 
own county. The FARM JOURNAL 
has anywhere from half a million to 
a million and a half more sub- 
scribers than any other national or 
sectional farm magazines. It leads 
Life, Collier’s and The Saturday 
Evening Post in two counties out 


of three. 
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the complete loss of utility of the 
private plane in bad weather; high 
hangar rentals (because the airjjane 
in America can’t fold its wings); 
uncomfortable cabins; (Price is six 
feet two, nearly); wafer-thin cush- 
ions (he didn’t put a $20 doctor's bil] 
for hemorhoids on his Post expense 
account); the time-consuming ar. 
rangements at airports where he 
spent 17 hours and 5 minutes out of 
his total 110 hours “working” time 
getting gassed up, registered, inior- 
mation, etc. (in some cases probably 
from Aeronca dealers); and vibra- 
tion and deafening engine noise 
* * & 


Aeronca Ducks 
The Haymaker 


Aeronca ducks Price’s haymaker, 
intending that it shall land on gov- 
ernment’s nose. They say more air- 
ports will make airplanes more use- 
ful. Will more airports make them 
comfortable, quiet, less expensive, 
cheaper to insure, to store, to repair? 
Price, discussing the unpublished 
details of his trip with this writer 
later, lays the problem on the man- 
ufacturer’s desk. The airplane itself 
is not useful, and never will be in its 

| present form, he said. More airports 
will be welcome, but they will not 
be the solution. 

Aeronca pictures three new 
models for the postwar flying age. 
One is admittedly a cheap, two- 
seater in the lowest priee bracket 
they can reach, around $1,000. The 
second is a streamlined two-seater 
with much better performance, 

{ suitable for cross-country, to sell 
j at about $2,500. The third, now on 
the drawing board, is a four-place 
| family at about 
| $4,000. 
| They say nothing about folding 
the wings to save on storage space; 
‘nothing about roadability to make 
j the airplane more useful; nothing 
about a muffled engine; nothing 
| about a less noisy kind of propeller; 
' just to mention a few of the items 
, left out of the Post by Price, but in- 
cluded in his hangar flying about his 
| trip. 


| * * * 


plane to sell 


‘Mara Gives 


\Views on Selling 

Automobile salesmen will appre- 
ciate the views of a veteran airplane 
salesman, William A. Mara, who 
says that selling airplanes after this 

war is going to be vastly different 

from anything that has ever gone 
before. This time, says Mara, selling 
will be the main job and not a side 
line. 

Mara and Eddie Stinson made his- 
tory when they produced the first 
Stinson, four-place biplane in De- 
troit about 1924-25. They made an 
interesting pair, both shrewd, genial 
and fast thinkers. Eddie a bit more 
at home in the air and Bill at his 
best as he got a prospect down to- 
ward the lower righthand corner of 
the page where the dotted line was 
printed. Eddie taught Bill to fly, and 
Bill probably taught Eddie to sell. 

Now, Mara is with the Bendix 
Aviation Corp., preparing to sell 
“packaged instruments” to airplane 
builders. 

“Of course,” Bill says, “we will 
have better planes to sell than we 
had before, and more airparks 
and airports to widen the range 
of their usefulness. But don’t for- 
get that there will also be a great 
deal more competition and that 
your prospects will know more 
about and demand more value 
from the airplane they buy. 

“To put it another way, the auto- 
mobile industry knows that it will be 
in a seller’s market for several years 
after the war. We have no such as- 
surance in the airplane industry. 
Our only safe plan is to figure that 
we will have to earn the business we 
get and train our selling organiza- 
tions to think in those terms. 

“So here is the comparison. The 
sale of airplanes was one regarded 
as a side line. From now on, it must 
be regarded as a primary business. 
To back up the sales end of the busi- 
ness and to broaden his profit-pro- 
ducing base, the alert dealer wi!! 
also sell service, hangar rentals, and 
may possibly operate taxi and Rent- 
a-Plane service and a flying schoo! 
This is the new approach, which i! 
properly organized, will pay div 
dends. 

“Our work, when planes can be 
sold again, must consist of expa! 
ing the lists of those who fly from 
the hundreds of thousands to t' 
millions.” 


“Dealers Tell” Me,” by John ¥V 
Munn, is an open forum for ‘ 
expression of dealers’ opinions. 
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BUY WAR BONDS 





How to find a business man 


OOKING for men in management po- 
sitions whom you'd like to reach with 
an important message? 


Well, it is possible to, find some among 
the readers of the big weekly magazines— 
but they'll be in the minority, for these mag- 
azines have other readers, too. 


You'll find men in management posi- 
tions among the readers of the general 
news magazines—but there, too, they are 
only part of the audience. Because the gen- 
eral news magazines have other readers. 

You can, however, bank on finding your 
men behind Business Week — for behind 
every copy of Business Week is someone 
vitally interested in the news as it affects 
business and the decisions which must be 
made in managing a business. 

As the period of reconversion unfolds, 


with all its compelling problems, as we go 
into the postwar years with all their respon- 
sibilities and opportunities, Business Week 
will grow more and more important to 


A McGRAW-HILL PUBLICATION « NEW YORK 





COVERS THE BUSINESS FRONT 


management men—because of its alert and 
thorough reporting of the developments 
which will affect their businesses either di- 
rectly or indirectly, and which they there- 
fore cannot afford to overlook. 


What does this mean to you as an adver- 
tiser? 

It means you can always count on finding 
management men—and none but manage- 
ment men—in Business W eek’s reader audi- 
ence; that dollar for dollar, your advertising 
appropriation will buy access to the atten- 
tion of more management men through 
Business W eck than through any other na- 
tional magazine. 

Which is why we say: when you have a 
message for men in management positions, 
Business Week is the place to put it—and 
keep it in these times. 
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Joseph W. Frazer, chairman of 
Graham-Paige, believes the aggres- 
sive selling of automobiles and 
trucks after the war will create an 
advertising expenditure of $160,000,- 
000 during the first year of unre- 
stricted production. That is a 30 per- 
cent increase over the record out- 
lay in 1941. 

Speaking before the Chicago Fed- 
erated Advertising Club, Frazer 
said his estimate is based on the 
projected manufacture of 6,500,070 
motor vehicles in the first 12 months 
of unlimited motor vehicle output 
and on prewar advertising expendi- 
tures. 

He said the auto industry will 
set the pace in the purchase of ad- 
vertising space as it did during 
the depression years before the 
war and—by virtue of its “hard- 
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—the 4th Dimension 


New Auto Ad Peak 
Foreseen by Frazer 
By Robert M. Finlay 


hitting selling methods and fast- 
moving competition”—will stimu- 
late unprecedented advertising 
expenditures among its affiliated 
industries. 

Frazer estimated that about 50 
percent of the postwar advertising 
created by the industry, about $80,- 
000,000, will be spent with news- 
papers in the form of both national 
and local space. This compares with 
about $50,000,000 spent in 1941, when 
the auto manufacturers turned out 
the greatest number of cars in their 
history. 

He predicted that the level of an- 
nual advertising created by the in- 
dustry will “hover around the $150,- 
000,000 mark for at least five years 
after the war because of the tre- 
mendous pent-up consumer demand 
for new cars and because the auto 





HAWAII IS currently producing 
natural rubber, according to N. F. 
Weber, manager of the B. F. Goodrich 
International division in Honolulu, 
who recently airmailed a sample of 
smoked sheet to 8S. W. Caywood, di- 
vision general manager. Caywood 
holds a sample of the rubber. 


manufacturers will engage in some 
of the hottest competition in their 
history. New companies will enter 
the field on a competitive basis a 
year or so after the war with Japan 
ends,” he pointed out, “and they will 





lean heavily on advertising to estab- 
lish their names in the field.” 

Frazer said he believes that the in- 
stitutional advertising habits estab- 
lished during the war will have a 
permanent effect on postwar adver- 
tising campaigns, and that most 
companies will continue to spend siz- 
able amounts in “good will” pro- 
grams. 


Export Ads 

In gradually changing over to 
product copy and at the same time 
expanding domestic advertising cam- 
paigns in preparation for postwar 
markets, manufacturers are not 
overlooking the importance of their 
export outlets. 

A growing list of announcements 
of export advertising campaigns in 
which expenditures will set new 
highs was cited recently by Joseph 
A. Jones, vice-president of the ex- 
port advertising agency of Irwin 
Viadimir & Co., Illinois. 

Until recently, Jones was with the 
advertising division of Nelson Rocke- 
feller’s Office of Inter-American 
Affairs, and has now opened offices 
in Chicago to handle growing over- 
seas ad programs of Midwest firms 
including, among others, Borg-War- 
ner Corp., Borg-Warner Interna- 





Where tire treads go swimming 


seopmcce-ecemmmmane renee 





B. F. Goodrich engineers put a 
“river in a factory” to make tires that 
wear longer. Soft, uncured rubber for 
tire treads—the part that rolls on the 
road—used to be squeezed out 
through an opening, like tooth paste 
out of a tube. The opening gives the 
right shape. 

But the rubber always had to be 
worked, or “‘milled,” a long time before 
it was soft enough to squeeze through 
—and milling always takes some of the 
strength from it. Even the largest and 
best tire manufacturers had long accepted 
this as an unavoidable loss of quality. 


jo other rubber company makes tires this “odd” way ... 
a typical B. F. Goodrich improvement 


Then B. F. Goodrich men developed 
a machine that ro//s the rubber through 
the opening instead of squeezing it 
through. It can handle firmer, tougher 
dough, with much less milling. Then 
they added the water conveyor shown 
above, to carry the tread away from the 
machine. A continuous stream of rub- 
ber flows into the water and floats along 
with it—carried without being distorted 
or strained while it is still new and hot. 

No other tire is made today with this 
new kind of tread. It’s one of the rea- 
sons why B. F. Goodrich synthetic- 
rubber tires are wearing so well today. 


Another, of course, is the fact that B. F. 
Goodrich made and sold tires contain- 
ing synthetic rubber three years ahead 
of every other manufacturer. 
Continuous research at B. F. Goodrich 
has just one purpose—better tires—for 
cars, trucks, farm or special purposes. 
Because B. F. Goodrich all-synthetic 
tires are backed by this policy of con- 
stant improvement, they give you extra 
wear, extra safety, extra value. The B. F. 
Goodrich Company, Akron, Ohio. 


a . 7 


BEGoodrich 


FIRST IN RUBBER 











tional Corp., and Majestic Radio and 
Television Corp. 


Patent Crusade 


Members of the Motor & Equiy- 
ment Manufacturers Assn. we: 
urged last week by their president, 
J. W. Anderson, to aid in an adver- 
tising campaign to protect the pres 
ent patent system. 

Anderson said that if the “mis- 
guided super-literates” are suc- 
cessful in destroying the patent 
system it will only be because 
“folks like you and me, who will 
be hit first and hard, continue to 
stand for the outrage.” 


“Reactions have been prompt and 
favorable,” he said, “to my com- 
pany’s use in consumer advertising 
... of the isolated words: 


“PATENTS MAKE JOBS.” 
Willys Picks Bruno 


Ward M. Canaday, chairman of 
the board of Willys-Overland Motors, 
Inc., has announced the appointment 
of H. A. Bruno and Associates, 30 
Rockefeller Plaza, New York City, 
as public relations counsel for the 
company, succeeding Carl Byoir, 
Ine., which recently obtained the 
Graham account. 


Ross Roy Named 


Hewitt Rubber Corp., of Buffalo, 
has appointed Ross Roy, Inc., of De- 
troit as the advertising and mer- 
chandising counsel for a new line of 
latex foam and molded rubber con- 
sumer products, according to Thomas 
Robins jr., president of Hewitt. Ross 
Roy also will prepare Hewitt adver- 
tising on industrial products con- 
sisting of hose, transmission and 
conveyor belts. 


New Maxon Account 


Armstrong Rubber Co., West 
Haven, Conn., announces the ap- 
pointment of Maxon, Inc., to handle 
its advertising account effective im- 
mediately. While plans are still in 
the formulative stage, it was indi- 
cated that the agency would concen- 
trate its efforts and facilities upon 
the development of advertising and 
promotional aids for independent 
tire dealers and distributors holding 
Armstrong franchises. 


Spot Drive 


Continental Oil Co. has begun its 
largest national campaign of radio 
spot-announcements, as a part of its 
overall 1945 advertising program. 
The schedule provides for 20 live 
station-break announcements week- 
ly over the key station in each of the 
major cities in all the company’s 
markets. Geyer, Cornell & Newell is 
the agency. 


Post Pleased 


More than a million and a half 
copies of the Saturday Evening 
Post’s miniature publication, “Post 
Yarns,” have been distributed with- 
out charge to America’s fighting men 
in the first six months of the experi- 
ment, and such a flood of grateful 
mail has rolled in from the overseas 
forces that arrangements are being 


| made to continue the project. 


Excuse It, Please 

Trade Development Corp., new ad- 
vertising agency for Graham-Paige, 
did not open offices in Detroit, as re- 
ported here. The offices are in the 
Field Building, 135 S. Lasalle, Chi- 
cago, and at present TDC does not 
plan to open a Detroit office. Morris 
Swaney will handle Graham adver- 
tising for TDC. 


Names 

Chet Bokelund, formerly manager 
of the Cleveland office of United 
States News, has been appointed 
Eastern advertising manager, and 
Marvin Hicks, of the New York sales 
staff, will become Cleveland man- 
ager. 

* ¢ © 

Paul R. Riess, veteran automotive 
parts, service and sales engineer, has 
joined the staff of Florez, Phillips 
and Clark, Detroit advertising and 
merchandising agency, it was an- 
nounced by Leroy A. Clark, general 
manager. 

* * & 

Norman W. Gregg, Chicago news- 
paper man and publicist, has joined 
the American Road Builders’ Assn., 
Washington, as director of public re- 
lations. He comes to the ARBA from 
Advertising Producers—Associated, 
Chicago, where he had been direc- 
tor of publicity for the past three 
years. 





“If you don’t see what you want- 
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ask Synthetics” 


THERE Is in this creative nation a pent up 
store of practical ideas ready to serve the 
consumer with improvements in almost 
everything we wear and use and live with. 
And one of the facts that stimulates this 
imagination is the knowledge that synthet- 
ics can supply material to fit specific needs 
with exactness. Today, product designers 
are apt to say, “If you don’t see what you 
want in materials with just the right com- 
bination of properties—ask synthetics.” 

“Transparency combined with toughness” 
...' fabrics without lint’. . “lubricants that 
won't burn”..."'fibres of limitless length”. . . 
“color that won’t come off’— limitation 
after limitation has been blasted by modern 
synthetics, until today, industry virtually 
starts with the list of qualities (no matter 
how fantastic) needed in the finished prod- 
uct and turns to synthetics for action—and 
results. 


If yarns of lighter weight and greater 
strength are desired far beyond anything 
that nature supplies, synthetics can produce 
such a material. This was a need and it has 
already been filled with Fortisan*, the 
strongest textile yarn in the world. Fortisan 
is a Celanese* product that emerged from 
the laboratory just in time to meet the mili- 
tary need for parachute cloth. Since that 
time Fortisan production has been absorbed 
for war products. But post-war planners, in 
many different industries, see in Fortisan’s 


Celanes e 
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- 
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0, 


unique combination of qualities an oppor- 
tunity to make many, many products more 
useful. The fact that Fortisan combines 
lightness with extreme strength and dimen- 
sional stability opens up endless opportuni- 
ties for product improvement. 

If colorful or transparent lightweight 
material is desired, unlike anything nature 
offers, then it is another assignment for 
plastics. Today Lumarith* and other Celan- 
ese modern plastics are finding their way 
into an ever-increasing number of applica- 
tions because these plastics can be made to 
fit needs with precision. 

If industry has need for a lint-free fabric 
for use in precision manufacturing, then a 
lint-free fabric is expected from synthetic 
research. Today it is a real need, and a defi- 
nite accomplishment. Celanese” lint-free 
fabrics are used for polishing cloths and 
the garments and gloves of workers in 


“GREAT MOMENTS IN MUSIC” PRESENTED BY CELANESE 
... EVERY WEDNESDAY EVENING COLUMBIA NETWORK COAST TO COAST 









plants producing optical and other preci- 
sion instruments for military as well as 
other purposes. 


There is a real satisfaction in the business 
of synthetics because of the knowledge that 
the needs of an advancing civilization can 
be met. The research that produces these 
materials is continually activated by a reali- 
zation that each step will add to the satisfac- 
tion and comforts of living. The contribu- 
tions are widespread, too, for synthetics have 
a way of bringing prices down as qualities 
go up. 

The Celanese technical service staffs of 
the Textile Division, Plastics Division and 
the Chemical Division are at work in the 
field aiding manufacturers in their war pro- 
duction and at the same time assisting in 
reconversion plans. 





TEXTILES 


PLASTICS 


CHEMICALS 
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Power Plants 
Built on Skids 
By Graham 


WARREN, O.—The first sled- 
borne Diesel power plants designed 
to supply emergency current used 
by U. S. Army Engineers in meet- 
ing military and civilian needs in 
occupied countries, are being com- 
pleted by the Graham-Paige Motors 
subsidiary here, it was announced 
last week. 


Generating units of 246 to 640 
horsepower are being mounted on 
welded steel platforms, or “skids,” 
produced at the Warren City Mfg. 
Co. The skids permit immediate 
operation of the power plants upon 
arrival, without using prepared 
bases at their destinations. 

The company is also converting 
the generating sets, originally in- 
tended for shipboard use, from 
salt-water to fresh-water cooling 
by addition of radiators and fans, 
and changing them from sixty- 
cycle to fifty-cycle output to con- 
form with most Continental power 
systems, it was explained. 





Reculder to shoulder for over half a century, American Industry 
and Hyatt have worked together in the field of mechanical progress 
—solving ever and ever more complex engineering design problems 





THIS PICTURE will do more than a thousand words to explain to 
passenger car and truck owners why there is a shortage of tires for civilian 
use. You have been reading about the Superfortresses which are bombing 
Tokyo from Saipan, In this AP photo you see members of a ground crew 
preparing the bombs which will be loaded into the great B-29’s on Saipan, 
just before they take off for Tokyo. The tires on the bomb carrier in the 
foreground are Pennsylvania Turnpike tires. 
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and arriving at higher and higher precision and performance. 


Today, we want to thank Industry for its generous under- 
standing of Hyatt’s wartime obligation of first serving our country. 
Also, we want to assure Industry that there will be compensations 
—for the Hyatt Roller Bearings of peacetime will reflect valuable 
lessons learned in the making of super-pfecision and _ super-ser- 
viceable Hyatt Roller Bearings for the tools and weapons of war. 


So shoulder to shoulder, American Industry and Hyatt will 
continue to new heights of accomplishment. Hyatt Bearings Division, 
General Motors Corporation, Harrison, New Jersey; Chicago; Detroit; 


Pittsburgh; Oakland, California. 
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1944 in Review | 
Highspots of Year Include Used Car Ceilings, War 
Output Record of Industry 


dicted unless dealers go to bat and 
convince OPA and Congress they 
can not stay in business without a 
profit from used cars. . . . Higher 
prices loom for 1944 truck models. 
.. . Revision in rationing of trucks 
hinted. ... Plant heats predict new 
ears this year with material allot- 
ments seen by March. ...R. H 
Grant retires as General Motors 
sales vice-president. . . Victory 
model is counted out by George T. 
Christopher. .. . Million army and 
civilian trucks authorized for 1944 
output. ... West Coast fears new 
gas slash. ... Surveys back synthetic 
tires... . Procedure for disposal of 
Army vehicles set. .. . Willys will 
build its future with Jeep’s aid, 
Ward M. Canaday says.... Graham 
getting finances set for postwar. ... 
Reconversion czar urged by Rep. 
John H. Tolan... . Senator Truman 
urges boost in civilian output. . . 
Gasoline black market hit anew by 
OPA. ... Dealers jam NADA con- 
vention; urge repeal of used-truck 
peg, favor negotiation method to get 
factory contract reforms. 
*> * *& 


FEBRUARY.—20,000 dealer mor- 
tality seen under used car price peg. 
. .. OPA holds up its decision on 
used-car ceiling. .. . Big rise in se- 
vere accidents is new transportation 
peril. . . . Auto industry faces fight 
to retain vital mechanics. ... Heavy- 
duty truckers told no new tires this 
spring. . . . Virginia dealers OK 
state license bill... . Auto parts pro- 
duction up 59 percent. ... Integrated 
transport plan hit at Oklahoma par- 


ley. 


The auto industry entered 1944 
with high confidence. Most of the 
dealers had fought their way through 
the uncounted difficulties of the 
early war period. They had few new 
cars left, but service and used cars 
were paying the way. 

The manufacturing plants were 
going full blast on war production. 
At many points in the year, new cars 
seemed just around the corner. That 
promise was not fulfilled, yet some 
progress was made on paving the 
way for the vital prereconversion 
steps. 

In July, price ceilings were 
clamped on used cars, and the going 
got a little tougher for the dealers. 
Yet they hung on. Service carried 
the load, and the dealers gave it 
recognition by planning to make it 
the No. 1 topic of their convention 
in January, 1945. 

Here are the highspots of 1944, as 
taken from the pages of Automotive 
News: 

JANUARY.—Used-car ceiling pre- 



















* * € 


MARCH.—Surplus goods bill ready 
for Congress. . . . Rubber report 
stresses manpower crisis. . . . Start 
reconversion now, Charles E. Wil- 
son urges. ... WPB calls auto men 
to prepare way for new car produc- 
tion. .. . Truck-discount battle won 
by dealers. ... Joe Eastman, head of 
ODT, dies at 61... . Cincinnati deal- 
ers urge tax on casual sales... . Re- 
conversion policy outlined by WPB. 
... Many postwar uses seen for syn- 
thetics. ... OPA failure to set prices 
holds up new truck sales. ... Need 
of subsidy considered by trucking 
group.... More civilian output urged 
by Truman. ...Gen. Knudsen puts 
auto demand at 12,000,000. ... ODT 
takes steps to defer key mechanics 
... New-car controls tightened; used 
42s out of quotas. . . . Sullivan di- 
rects disposal of auto surplus... . 
House starts consideration of high- 
way bill. ... New Tax bill now law; 
profits levy jumps. ... Auto indus- 
try urged to unite on surplus plan 
. . . Drastic allocation controls set 
for heavy-duty tires. ... End of out- 
door display of used cars seen. 

eee 

APRIL.—Ray Chamberlain sees 
60-40 chance for U. C. ceiling. . . . 
Auto dealers start to bid on 10,000 
Army trucks. ... Clearing plants big 
problem, auto officials testify. .. . 
Dealers oppose Rhode Island license 
bill. . . . H. C. Doss named Nash 
general sales manager. . . . Auto- 
dealer licensing bill passed in South 
Carolina. . . . Packard outlets up 
eight percent in year. . . . Synthetic 
tires prove worth in Army tests... . 
Soaring accident rate stresses serv- 
ice crisis. ... WPB to permit output 
of some auto items. . . . Virginia 
dealer-manufacturer licensing act is 
signed. George-Murray bill 
speeded; postwar legislation in two 
parts. ... Rumors fly as WPB auto 
parley opens. ... Henry Ford II now 
second in command at Ford. .. . 
New selective service action puts 
emphasis on younger men for armed 
forces. . .. Licensing law for dealers 
is signed in South Carolina... . Car 
dealers at critical point, Dave Cas- 
tles tells Iowa group. ... Prompt war 
contract settlements urged. ... U. 5. 
economy is believed past greatest 
strain. ... WPB seeks definite new- 
car plans. 

MAY.—Bowles declares used-car 
ceilings hinge upon trend of prices. 
. . . Stout sees roadable planes by 
46... . New cars are far off, Ray 
Chamberlain says. ... Hudson plans 
postwar bid for bigger share of mar- 
ket. .. . Census carries hint of used 
car rationing. ... Packard expands 
sales setup; adds dealer council. . . . 
George-Murray contract termins- 
tion bill passed by Senate. .. . Used 
truck sales by dealers off 75 percent 

(Continued on Page 16, C. 1) 


MOTORS 











i 
[ss | The New York Gimes. (=2F] 


“—-. ee cee: cme 6 


GERMANS DRIVE TO POINT 4 MILES FROM MEUSE:: 
MASS FORCES NEAR RIVER; 2 SALIENTS MERGED: 
AMERICANS RAM FLANK; FLIERS HAMMER FOE 


ited ee +msoman 









POT Aer ance ee FO GasvrTY oF 
7 ee 














—- 


te 











AUTOMOTIVE NEWS, JANUARY 8, 1945 15 





...0f THE TIMES 


a continuing series of observations from 


the office of the Business Manager e ee No. ] 


During 1944, as for many years, The New York Times published the largest volume of news 
of any newspaper in America—2,609,899 more lines than any other, in the first eleven 
months. By thus maintaining the high standard of its news reporting and the interest of its 
readers, The Times continues to improve its position as a producer for advertisers. 


Current quotas imposed by the WPB cut 31,000 tons of newsprint 
a year from the normal requirements of The Times. Every month, 
The Times is in the position of being unable to print hundreds of 
thousands of lines of desirable advertising offered to it. Despite 
this, it published 91,307 display advertisements in the first eleven 
months of 1944... many more than in the same period, last year. 


965 manufacturing plants staked their claims in New York City in 1944, according to 
George A. Sloan, former Commissioner of New York City’s Department of Commerce. This 
influx, says Mr. Sloan, has been due in no small part to The New York Times newspaper 
campaign promoting New York as a great industrial center. (You'd be amused to know 
how many of those newcomers insist that The Times “owes” them preferred advertising 
space. ) 

An especially heartening bit of news right now is the flood of “result” stories 
from small space advertisers in The Times. 


Baldwin & Strachan, Inc., a Buffalo, N. Y., advertising agency, 
placed a series of seven ads, 3/2” x 1 column, in the New York 
Times Magazine for their client Thomas Products, Inc., manu- 
facturers of Brittex (a fingernail preparation). Buried in the 
copy was the suggestion that readers send in 1¢ for a sample 
of the polish. “It was most amazing to u3,” writes the agency, 
“to receive 1525 replies from 42 states.”’ 





How to sell a building assessed at $635,000, at a cost of only 
$19.95, may sound like a fairy tale—but it's not. Pease & 
Elliman, realtors, can vouch for that. It was as simple as 
running a 2l-line ad in the Real Estate pages of The Sunday 
Times. "The ad brought in a large number of excellent inquir- 
ies," writes Lawrence B. Elliman, president of the firm, "one 
of which resulted in the $635,000 sale." 


The New Pork Gimes 


“ALL THE NEWS THAT'S FIT TO PRINT” 





PS eR piri ey 
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1944 in Review 


Highspots of Year Include Used Car Ceilings, War 
Output Record of Industry 


(Continued from Page 14) 


in year. ... Termination bill bogged 
down in House. ... White truck 
plans to treble number of its out- 
lets... . W. L. Clayton gives policy 
on surplus goods. ... Labor ceilings 
on men take effect. ... New-car plan 
due in July. ... UAW moves to mend 


relations with public. . . . Supreme 
court upholds OPA suspension 
power. 


JUNE.—In surprise move, OPA 
announces ceilings for used cars 
effective July 10.... Contract termi- 
nation bill hailed by auto makers. 
... Pontiac planning yearly output 
of 500,000 cars. . . . Sloan sees re- 
sumption of car output soon... . 
Jack Davis named Ford general 
sales manager. ... ODT takes on 
job of allocating new trucks... . 
Dealers seek revisions in MPR 540. 
... Makers urged to base allotments 
on 1936-40. ... Jim Levy, 72, dean of 
Chicago dealers, dies. ... New price 
orders issued on Ford, International 
trucks. ... Industry expected to start 
on road back in three months... . 
End of all war controls in postwar 
urged. ... Car dealers set to fight 
for service in postwar. ... GM deal- 
ers get two-year contracts. 

ss 


JULY.—Used-car ceilings go into 
effect. ... Dealer stocks of used cars 
down sharply, OPA reveals. . . 
ODT begins job of allocating new 
trucks. . . . Termination bill is ap- 
proved by President. ... Small plants 
get quota relief on civilian output. 
. .. All new tire tubes are freed of 
rationing restrictions. . . . Dealer 
needs portend big equipment mar- 
ket. . . . Ford confirms rumors on 
new low-priced car.... Farm truck 
market seen $273,000,000 a year. ... 
Worst still to come on heavy-duty 
tires. . . . Maximum prices set for 
Dodge trucks. ... Many areas face 
used-car famine. 

es *¢ & 

AUGUST. — Fishers leave GM; 
plan own venture... . Packard sets 
postwar goal of 200,000 cars a year. 
...Industry gets go-sign on machine 
tools. . . . Studebaker cuts out dis- 
tributorships. . . . Nelson predicts 
speedy auto reconversion. ... 33 per- 
cent markup, changes in price cer- 
tificates head MPR 540 pleas. . 
Production of auto parts spurred by 
WPB.... Poorer fuel adds to woes 
of truck and bus operators. ... 
Rhode Island law takes effect; 200 
dealers licensed. 


* * € 
SEPTEMBER.—Ford sets drive 
to regain top spot... . Studebaker 


ready to double car, truck output.... 
Ray Chamberlain forecasts intense 
service competition. . . . Organiza- 
tion completed for surplus disposal. 
... Helicopter advances arouse new 
interest. . . . User-car ceilings ig- 
nored on wide front.... J. A Krug 
backs reconversion; demands WPB 
teamwork. . ...U. S. acts to speed 
auto conversion. . - 30,000 used 
Army vehicles available this month. 


... Industry gets go-ahead on plan- 
ning; dealers seek factory confer- 
ences. ... NADA sets twelve-point 
plan on factory relations. ...GM to 
start production with few models. 
... First Nash helicopter built on as- 
sembly line plan. ... Truckers net 
fifth of cent on $1 of July revenues. 
... Prolong postwar market, Dezen- 
dorf urges dealers. ... NADA par- 
ley to feature service show. 
* * * 

OCTOBER. — Nash boosts dis- 
counts, plans bonus cars for fewer 
dealers. Dealers warned on 
abuses in time-sales handling... . 
Reconversion needs outlined by in- 
dustry. .. . OPA reported ignoring 
used car ceilings. . . . Machine tool 
firms stress need for quick action. 
. .- Dealer licensing law passed in 
Denver. .. . 20,000 light trucks OK’d 
for 1945... . 350 WPB controls to end 
V-E Day. . .. Chevrolet used-car 
prices raised 3 percent .. . Murray 
committee to probe factory-dealer 
relations. . . . Rationing likely for 
used cars, Chamberlain says... . 
WPB maps steps to allow industry 
basic tools. ... Treasury moves to 
smooth surplus sale rough spots. ... 
Sloan sees war output cut 70 percent 
on Nazi fall... . Plane sales inter- 
ests most auto dealers. ... Ford and 
Cadillac plan important changes for 
first postwar models. . . . Dezendorf 
sees big opportunity in used cars. 

. . Cost of synthetic rubber now 
rivals that of natural. ... Inequal- 


ity in distribution of new trucks 
charged. 


NOVEMBER. — Used-car black 
market flourishing. ... Grant fore- 
sees free-for-all possible in cheaper 
cars. ... Dealer total rising after 25 
percent decline. ... Service show to 
highlight equipment; NADA expo- 
sition to run Jan. 29 to Feb. 1.... 
K. T. Keller urges industry to act 
boldly in reconstruction. ... Labor 
policies termed barrier to plenty. 
... Oil and tire tieup charts competi- 
tion for dealers. ... Remedies offered 
to meet growing engine failures. ... 
34 percent of dealers quit used car 
field. ... No reconversion now, J. A. 
Krug declares. .. . Five-point plan 
offered to end used-car black mar- 
ket... . New Dodge truck line being 
built for Chinese... .C. E. Bleicher 
named president of DeSoto; B. C. 
Foy stays as director and vice-presi- 
dent of Chrysler Corp. 

* * * 


DECEMBER—NADA sees disas- 


ter under MPR 540... Bowles de- 
nies MPR-540 is unenforceable .. . 
24,048,711 cars in use; off 3,651,300 
in three years, official Polk figures 
reveal... U.C. revisions seen as 
OPA cracks down ... Congress gets 
billion-dollar airport plan ... Fed- 
eral Truck sales chief sees 4,000,000 
truck market . .. Chevrolet used 
car prices raised 3 percent... Mur- 
ray committee to probe factory- 
dealer relations ... Graham to build 
“futuristic” car at end of war... 
Packard liberalizes sales agree- 
ment... 


OPA Sifting | 
Used-Car Sales 


In Colorado 


DENVER.—An inquiry, state- 
wide in scope, into complaints of 
ceiling violations in sales of used 
cars has been under way for the 
past several weeks, according to 
French L. Taylor, OPA district en- 
forcement attorney. 

The investigation, designed to 
produce evidence to be used in 
criminal prosecution and to compel 
restitution of overcharges, has the 
indorsement of the Colorado Motor 


Car Dealers Assn. and the Denver 
Used-Car Dealers Assn. 

“So far, scores of violations, in- 
volving thousands of dollars, have 
been disclosed,” Taylor declared. 
“The investigation will be con- 
tinued until approximately 6,000 
Colorado purchasers of used cars 
in recent months have been inter- 
viewed.” 

Taylor explained that OPA is not 
concerned with the purchaser from 
the standpoint of price-ceiling 
prosecution, but is seeking to iden- 
tify both parties in transactions 
where the prices paid were ques- 
tionable. 

“We have uncovered some evi- 
dence that sellers have been con- 
tacting individuals to whom they 
sold cars at over-ceiling prices and 
have been endeavoring to dissuade 
them from talking to OPA investi- 
gators,” Taylor said. 

“These individuals are treading 
on dangerous ground, and when we 
obtain conclusive evidence of tam- 
pering with potential witnesses, 
criminal action will be taken.” 

Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 





Labor Proposals 
Weighed in Conn. 


HARTFORD, Conn.— Bills pro- 
viding for a state wage-hour law 
and a state labor relations act have 
been prepared by the state labor 
department for submission to the 
1945 Connecticut legislature, it is 
announced here. 

The wage-hour proposal would 
create a state wages and hours di- 
vision of the labor department with 
powers and duties to enforce mini- 
mum wage rates and maximum 
hours of work in intrastate in- 
dustries. It would set minimum 
wages at 40 cents an hour up to 
July 1, 1948, and at 50 cents an 
hour thereafter. The labor rela- 
tions measure differs from similar 
past proposals in that the state 
labor commissioner, rather than a 
board, would be the sole adminis- 
trator of the program. 


Lockyer Celebrates 
VANCOUVER.—Sid J. Lockyer, of 
the Grandview Motors, is celebrating 
the tenth anniversary of his start in 
the auto business here. 
“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 
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New Congress 
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Will Bring 


Many Committee Changes 


WASHINGTON.—More than 200 
new faces will be seen on con- 
gressional committees during the 
Seventy-ninth Congress. 

The Senate has more than 60 com- 
mittee vacancies. Approximately 
150 House committee seats remain 
unfilled. Vacancies in both branches 
were created by the results of the 
November elections, deaths and re- 
tirements. 

Only one major committee chair- 
manship in the Senate is affected. 
Due to the retirement of Sen. 
Reynolds, North Carolina Demo- 
crat, chairman of the Senate Mili- 
tary Affairs committee, Sen. 
Thomas, Utah Democrat, is ex- 
pected to leave the chairmanship 
of the Senate Education and Labor 
committee to take over that post. 

Sen. Murray, Montana Democrat, 
is slated to be elevated to the Edu- 
cation and Labor post over the 
seniority of Sen. Walsh, Massa- 
chusetts Democrat, who will not 
relinquish his chairmanship of the 
Senate Naval Affairs committee. 


In the Senate the principal cam- 
paigns for committee assignments 
will center around vacancies on the 
Foreign Relations, Finance and Ap- 
propriations committees. 

An important vacancy to be filled 
is that of chairman of the Senate 
Finance Subcommittee on Veterans 
Affairs, to be relinquished by de- 
feated Sen. Clark, Missouri Demo- 
crat. The subcommittee will be- 
come of greater legislative impor- 
tance upon cessation of hostilities. 

No increase in Republican 
strength on Senate committees is 
anticipated, but in the House the 
Democrats will pick up additional 
seats as a result of their increase 
in membership. No committee 
chairmanship in the House will be 
affected by the reorganization, all 
chairmen having been returned to 
Congress. 

The House rules prohibit an ap- 
pointee to a major committee— 
Ways and Means, Appropriations, 
Banking and Currency, Judiciary, 
Naval and Military Affairs, Agri- 


culture, Foreign Affairs and Inter- 
state and Foreign Commerce—from 
serving on other committees re- 
garded as minor. 

In the Senate the restriction on 
committee membership is only ap- 
plicable to chairmen. No member 
can serve as chairman of two ma- 
jor committees, but there is no 
limit on the number of committee 
appointments held by a single 
senator. 


Charlotte Dealers ‘Join 


Merchants’ Association 

CHARLOTTE, N. C.—Members of 
the Charlotte Automotive Assn. have 
voted to become affiliated with the 
Charlotte Merchants’ Assn. 

The automotive association elect- 
ed H. M. Rose as president, suc- 
ceeding E. L. Hicks. Other officers 
included: first vice president and 
chairman of the automobile division, 
Paul Abernathy; second vice presi- 
dent and chairman of the tire and 
accessory division, J. E. Alexander; 
secretary and treasurer, C. E. Wil- 
liams. 








Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 
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Only Fourth of Need 


WASHINGTON.—Less than one-| ly reduced from previous allocations 


fourth of the motor trucks estimated 
as needed to meet essential war and 
civilian transportation requirements 
during 1945 will be produced and dis- 
tributed to commercial operators, 
the Office of Defense Transportation 
announced last week. The estimate 
is based on the 1945 civilian truck 
program approved by the War Pro- 
duction Board. 

Increased demands by the armed 
services for all types of motor 
transport was given as the chief 
reason for the severe reduction. 
The total authorized program 
amounts to 186,792 light, medium, 
light heavy and heavy trucks, or 
24.1 percent of the ODT stated re- 
quirement of 773,935 vehicles. 

To emphasize the present and fu- 
ture increased needs of the armed 
services for more and more motor 
transport, ODT pointed out that the 
approved 1945 program is also sharp- 





“IVE GOT MY 
SECOND WIND” 


Sure, I’m tired of war. 


Sure, I thought we’d have the 


Germans licked by now. 


Sure, I’ve been thinking ahead about 


my job in peace. 


Sure, I’d like to buy a new car 


with new tires—and a new kitchen for 


our home. 


Sure, I could use a good, long rest. 


Wars are won by men who stick it out. 


A lot of 


Americans before us have 


stuck it out—the men at Valley Forge 


in the Argonne Forest. 


today — 


the men closing in on 


— Lincoln himself—the lost battalion 


A lot of Americans are sticking it out 


Berlin—and in the heat of the jungle 


But the General has asked for more 


and then still more ammunition. 
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Wars are won by men who march 


that one extra mile—and shoot that 


one extra bullet. 


SERVING 


THROUGH SCIENCE 


in the Pacific. 
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I’m sticking it out on my war job. 


I’ve got my second wind. 


Until this war is settled the way we 


needs me. 





1230 SIXTH AVENUE, ROCKEFELLER CENTER, NEW YORK 20, N.Y. 


RUBBER COMPANY 


Listen tu he Philharmonic-Symphony 
program over the CBS network Sun- 
day afternoon, 3:00 to 4:30 E. W. T. 


« In Canada: DOMINIUM RUBBER CO., 


want it settled, I know America still 


LTD. 
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tentatively approved for the first six 
months of 1945. The final authoriza- 
tion is only four-fifths as large as 
the total of 235,905 trucks that earli- 
er allocations made last summer and 
fall indicated as the possible 1945 
schedule. 


ODT also pointed out that the 1945 
production schedule for medium, 
light heavy and heavy trucks will be 
held to slightly below the current 
fourth-quarter 1944, rate of produc- 
tion. The total for 1945 in the final 
program in these sizes is 151,088. At 
the current fourth-quarter rate the 


total production would be 151,876 
trucks. 


The requirement estimate of 
773,935 vehicles, ODT explained, 
represents the number of vehicles 
required to meet the need for es- 
sential trucking transportation 
purposes. To obtain new vehicles, 
truck operators must show that 
the vehicle will be used in opera- 
tions directly related and neces- 
sary to the war effort or the main- 
tenance of essential civilian econ- 
omy. 

In allocating a share of the total 
national production of trucks to 
ODT, WPB made the largest reduc- 
tion in the number of light trucks 
authorized, the total, 35,704, being 
only 11.9 percent of the ODT require- 
ment estimate of 299,600. 


ODT said the reduction will be 
particularly felt by farmers and 
dairy producers because no light 
trucks have been made since Janu- 
ary, 1942, when production was halt- 
ed except for vehicles then on as- 
sembly lines. Furthermore, the pool 
of light trucks that was set up after 
the freeze order has been virtually 
exhausted for almost a year. 

Users of light trucks were warned 
by ODT that the small number of 
vehicles that will be available and 
the growing age of the vehicles now 
in service will make conservation 
and preventive maintenance meas- 
ures more necessary than ever. 

Heavy reductions were also made 
in the number of medium, light 
heavy and heavy heavy trucks ap- 
proved for production, the percent- 
ages approved, compared with re- 
quirements being 31, 32.4 and 42.2 
percent respectively. Production of 
these trucks ceased in March, 1942, 
and was not resumed until late in 
1943. 

In comparing the final author- 
ization with the tentative 1945 
program, the largest reductions 
were made in the light-heavy and 
heavy-heavy truck categories. Ac- 
cording to the earlier tentative 
program, the annual figures would 
have been: Light trucks, 38,132; 
medium, 134,901; light-heavy, 49,- 
750, and heavy-heavy, 13,122. The 
percentages received in the final 
authorization were respectively 
93.6, 81.3, 63.2 and 74.5 percent of 
the earlier tentative estimate. 


However, the 1945 program com- 
pares favorably with the approved 
1944 truck production program, 
which totaled 101,357, divided as fol- 
lows: Medium, 73,475; light-heavy, 
20,069; and heavy-heavy, 7,813. The 
bulk of these vehicles, ODT stated, 
were to be built during the third and 
fourth quarters of 1944. 
Comparison of Approved 1945 Truck 

Program with Requirement 

Estimates and Tentative 

1945 Program 

Approved Require- Tentative 

1945 ment 1945 

Program Estimate Program 
Light 35,704 299,600 38,132 
Medium 109,859 354,118 134,901 
Light-Heavy 31,464 97,092 49,750 
Heavy-Heavy 9,765 23,125 13,122 


Totals 186, 792 773, 935 235,905 


Approved Commercial Truck 
Production Program 
for 1945 

Ist Q. 2ndQ. 3rd Q. 4th Q. 

8,878 8,878 8,974 8,974 
Medium 29,927 24,177 27,157 28,598 
Lt-Heavy 7,093 6,256 8,005 10,110 
Hvy-Heavy 2,735 2,343 2,343 2,344 


Truck 
Sizes 








Light 





Totals 48,633 41,654 46,479 50,026 

“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 
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Synthetic Totals 
80 Pct. of 1944 


Rubber Supply 


NEW YORK.— America’s syn- 
thetic rubber industry emerged in 
1944 as the major source of the na- 
tion’s rubber supply, accounting for 
80 percent of the year’s consump- 
tion, according to John L. Collyer, 
president of the B. F. Goodrich Co. 

Synthetic rubber production 
climbed to 800,000 tons a year, 
“which is faster than this nation 
ever consumed rubber, even in the 
alltime record year of 1941, when 
781,000 tons were used,” he said. 

In 1941, only 6,000 tons—eight- 
tenths of one percent of that alltime 
high consumption total—were syn- 
thetic rubber. In 1942, rubber con- 
sumption was cut to 394,000 tons, of 
which 17,000 tons, or 4% percent, 
were synthetic. 

In 1943, with large-scale synthetic 
rubber production getting under 
way, it accounted for 171,000 or 35 
percent, of the total of 489,000 tons. 
Total consumption in 1944 will be 


about 710,000 tons, of which 565,000 
tons are synthetic. During the last 
quarter, the percentage of synthetic 
rubber being used had risen to 85 
percent. 

“The rise of synthetic rubber has 
important implications for postwar 
industry,” Collyer said. “It is still 
impossible to forecast the ‘balance 
of power’ between synthetic and 
natural rubber when Far Eastern 
rubber again becomes available in 
volume, but experience in 1944 has 
confirmed the belief that after the 
war natural and synthetic rubbers 
will be in competition over a wide 
field.” 


Boost in Gas Tax 


Urged in California 

SACRAMENTO, Calif.—A strong 
movement has started to boost the 
gasoline tax for highway purposes 
when the legislature meets here next 
month. Legislators from southern 
California districts are particularly 
favorable to an increase in the tax. 
Sponsors favor an increase from 3 
cents to 3%c a gallon to provdie 
funds for building additional free 
ways and increasnig the state high- 
way program. 


Prosperity for Automotive Industry? 





Legislatures 


On Postwar 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—Issues slated for 
consideration by 1945 state legisla- 
tures, scheduled to convene in regu- 
lar sesion in some 45 states, will 
have a far-reaching effect on post- 
war production, distribution and use 
of motor vehicles. 

State legislation and regulation 
will tend increasingly to move in 
definite trends in response to com- 
mon problems and pressures. What 
happens in one or more states will 
be important as an index to what 
may develop in others. 

May Add Burdens 

Current indications are that state 
taxes ar prove far more burden- 
some in the postwar period than is 
currently realized. While the states 
have sharply reduced their bonded 


May Increase Burden 


Use of Automobiles 


indebtedness and piled up very 
handsome surpluses during the 
war, their present bright financial 
position may be rapidly reversed in 
the immediate postwar years if an- 
ticipated revenue demands are met 
in any substantial portion. 

State and local governments are 
contemplating a total of nearly 
$11,000,000,000 in postwar public 
works, although much of this is 
still in the idea stage. While the 
highway and street construction 
projects comprising a major slice 
of these contemplated public works 
will be welcomed by the automotive 
industry, they may prove costly 
from the tax viewpoint. 

Besides seriously considering for 
the first time the matter of where 
the funds are coming from for 
participation in public works on any 
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\ FTER THE WAR, you will have far more buyers 
for cars than cars to sell. Then you must make 


your choice. 


1. You can sell what new cars you have to people 
with new money who never could afford a new 
car before and may never afford one again. 


2. Or you can sell them to the kind of people who 
will be able to buy new cars even after the nation’s 


wartime surpluses 


other people copy. 


are spent—the kind of people 


These are the people who have always had the 
money to trade in late-model used cars for new— 
these are the people with the most stable dollars, 


TOPS WITH TOMORROW’S TOP CUSTOMERS, 


** Evidence on request 
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good jobs, good salaries, executive positions, and the 
steadiest stake in the nation—these are the people 
America watches and patterns its buying habits on. 


These are the kind of people you think of 
when you think of the readers of TIME. 


America’s market of Time readers adds up to more 
than a million families. Every hundred families of them 
own an average of 107 cars—80% of which were 


bought brand-new! 


And Time is the best way to talk to these best, steadi- 
est customers; they prefer Time 7 to | over all other 
magazines they read. (Your best dealers agree—they 
also prefer Time over all other magazines!)* 


TOO! 
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such scale, state legislatures during 
1945 also will be confronted with 
numerous other revenue pressures, 
including bonuses and other bene- 
fits to war veterans; demands by 
municipalities for a larger share of 
state-collected taxes; unemploy- 
ment relief for those who cannot 
be absorbed in private employment 
or public works; higher old-age 
pensions and other broadened social 
legislation; higher pay for public 
employes; better educational facili- 
ties, and other expanded services. 

While the war continues, it is 
likely that new or added tax pro- 
posals to meet these demands will 
be sidetracked in many instances 
and there may even be some reduc- 
tions. The general outlook which 
must eventually be met, however, 
points to either abandonment of 
many of the plans now being ad- 
vanced or a higher level of state 
and municipal taxes. Which course 
will be followed may be determined 
in large measure during the com- 
ing year. 

Increased automotive taxes to 

support postwar highway con- 
struction plans already had been 
suggested at this writing in a 
number of states, including lowa, 
Kansas, Colorado and Connecti- 
cut, with indications that they 
would be proposed in many more 
during the 1945 legislative year. 
Increased gasoline taxes were 
proposed in all of the states men- 
tioned, with higher truck levies 
also included in the new tax pro- 
posals of all but Connecticut. 

Directly related to the automotive 

tax situation will be the progress 
of efforts to curb the practice of 
diverting highway funds to unre- 
lated uses. Although a_ proposed 
state constitutional amendment out- 
lawing such diversion was rejected 
by Nebraska voters at the Novem- 
ber election, a similar measure was 
overwhelmingly approved in the 
State of Washington. Maine also 
adopted such an amendment by a 
heavy majority in September. 
_ Adoption of the Maine and Wash- 
ington amendments brought to 16 
the number of states now having 
constitutional protection against 
the misuses of automotive tax re- 
ceipts. The others are Iowa, Oregon, 
West Virginia, Kansas, Missouri, 
California, Colorado, Idaho, Michi- 
gan, Minnesota, Nevada, New 
Hampshire, North Dakota and 
South Dakota. 

Kentucky’s electorate, as a re- 
sult of 1944 legislative action, will 
vote in 1945 on an anti-diversion 
amendment, while in Connecticut 
and Pennsylvania, similar amend- 
ments are half way through state 
legislatures, with another legisla- 
tive passage required before they 
can go to the voters. Movements 
are under way for the presentation 
of such amendments in the 1945 
legislatures of many other states, 
with bright prospects for further 
progress. Also spurring the anti- 
diversion campaign will be the fed- 
eral government’s power to penalize 
diverting states in the administra- 
tion of the federal-state postwar 
road construction program. 

Highway Appropriations 

Appropriation of general tax 
funds for highway construction 
purposes, in repayment of amounts 
previously diverted from automo- 
tive taxes, will be sought in many 
states, including Oklahoma, Indi- 
ana, Washington and Connecticut. 
Use of general funds for postwar 
highway construction may be pro- 
posed even in a number of states 
which have not resorted extensively 
to diversion. Such action will be 
sought on the ground that genera! 
revenues have fared better than 
automotive tax revenues during the 
war and because of the contribution 
road construction can make toward 
easing the transition period in 
employment. 

Main interest in the field of ge: 
eral state taxes will revolve around 
sales and income taxes. As long 2S 
state treasury surpluses exist, there 
will be strong opposition to both 
forms of taxation. Income tax re- 
peal may be sought in a number of 
States, including Alabama, Iowa, 

(Continued on Page 42, C. 1) 
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FIRST IN SERVIGE 


1 out of every 4 cars is a CHEVROLET 


1 out of every 3 trucks is a CH EVRO LET 
f= More people go to CHEVROLET 


ey 5 dealers for service than to any 


other dealer organization 


BUY MORE BONDS—SPEED THE VICTORY == ;—= ~~ _— CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICH 
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“Save the Wheels that Serve America’’ 
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$25,000,000 Business a Year| — 
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Is Envisioned by Autocar 


NEW YORK.—Autocar Co. ex- 
pects a gross business of about 
$25,000,000 a year, about double the 
prewar average for 10 years, John 
Payne, chairman of the firm’s 
finance committee, said at a meet- 
ing of the New York Society of Se- 
curity analysts. 

Payne said that Autocar had ac- 
counted for more than 50 percent of 
prewar truck sales in the category 





Central Md. Agency 


Sought for Auto Liens 


BALTIMORE, Md.—A bill to es- 
tablish in the State Bureau of Motor 
Vehicles a central agency for filing 
of liens against automobiles will be 
introduced in the 1945 Maryland 
Legislature. Preparation of such 
legislation was authorized at a re- 
cent meeting here of the State Legis- 
lative Council. 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 


over five tons. He added that the 
company will continue manufactur- 
ing of heavy trucks after the war. 

Although Autocar had considered 
reconditioning army type trucks as 
a postwar project, it had been de- 
cided not to go into this kind of ac- 
tivity, Payne said, pointing out that 
military vehicles are too heavy and 
expensive to operate for commercial 
purposes, as well as being expensive 
to convert. 

In regard to dividends, Payne said 
that it was estimated that about 
$8,000,000 working capital would be 
needed to handle a $25,000,000 gross 
business and that until that much 
working capital was accumulated, 
dividends would not be paid in cash 
but in preferred stock, as arranged 
for earlier this year.. Working capi- 
tal is now somewhere around $5,000,- 
000, Payne indicated. 

Payne said that there was a trend 
toward the financing of truck sales 
by local banks, which were out look- 
ing for business. This would mean 


GENERAL MANAGER: You all know that 1944 
marked our 37th year of leadership in Cincinnati. 
But should we call attention to it? 1944 newsprint 
restrictions accounted for some strange records. 


NATIONAL ADVERTISING MANAGER: That's 
right! Our leadership is no wartime ‘‘freak"’. In '44 
the Times-Star was FIRST in General Advertising, 
as well as FIRST in Total Display Advertising; just 
as it has been for the past 36 years before 1944. 


CIRCULATION MANAGER: The readers must still 


like our paper the 


best, fellows. They're still buy- 


ing more copies of the Times-Star than they buy 
of any other Cincinnati daily. 









HULBERT TAFT, President and Editor-in-Chief. 


Owners and Operators of Radio Station WKRC. 
PHILIP R. COTTRELL, National Advertising Mgr. 


NEW YORK: 60 East Forty-second St. 


CHICAGO: 333 North Michigan Ave. 


POSED with blackout lamps that 
now protect vital convoys overseas 
is Anne Hehemann, an employe of 
the Lamp division of the Electric 
Auto-Lite Co. In her hands is a tank 
lamp, while the large one to the left 
is for a truck. The small one in the 
forezround is for vehicles such as 
jeeps. On the board is the whole 
biackout system ... headlamp, tail 
lamp and riding markers, 


less customer paper in the hands of 
truck manufacturers, and would 


have an influence on postwar meth- 
ods of financing, he said. 


ADVERTISING DIRECTOR: | know what you're 
thinking, chief. But perhaps because we carried 
the leadership in every peacetime year, through 
depression and boom, for 37 years, we should... 


LOCAL ADVERTISING MANAGER: 
should call attention to the fact that again in 1944 
the Times-Star was FIRST in Retail, and FIRST in 
Department Store Advertising. 


GENERAL MANAGER: Well, 
for a few days, and then we'll decide. 








WEST COAST REPRESENTATIVE: John E. Lutz, 435 N. Michigan, Chicago 
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OPA Upheld in N.Y. | 


State Court of Appeals Unanimous in Defense 
of Validity of Regulations 


ties. Much of the increase in the 
cost of living, the OPA brief said, 
“is due to the inadequate number 
of enforcement investigators avail 
able to the OPA.” 

OPA further argued that en- 
forcement staffs of state and muni- 
cipalities were much closer to 

The high state tribunal upheld|sources of danger than were the 
the validity of both the resolutions |federal staffs and that the avail- 
and the State War Emergency Act | ability of local court procedure was 
under which the power was con-]an additional benefit to enforce- 
ferred upon the war council to act | ment. J 

New York is one of a number of 
states which have passed laws per- 
mitting, in varying degree, the ad- 
dition of local enforcement sanc- 
tions to the prohibitions contained 
in OPA regulations. About 80 cities 
also have passed ordinances to the 
same effect. 


ALBANY, N. Y.—Constitution- 
ality of a State War Council reso- 
lution giving OPA rules and regu- 
lations the effect of state law and 
making violations punishable in 
state courts, has been unanimously 
upheld by the State Court of Ap- 
peals. 






















Leon Mailman, doing business as 
the Staten Island Packing Co., had 
attacked both the law and the reso- 
lution in an appeal from a lower 
court conviction for violating OPA 
meat price ceilings, for which he 
was fined $3,300 and sentenced to 
45 days in jail. 

Filing a brief in the case as a 
friend of the court, OPA contended 
it would be impossible, with its 
limited number of employes, to 
police all of the American people 
without the help of local authori- 





Joint Parleys 
Of Auto, Road 
Engineers Urged 


DETROIT.—Speaking before 
traffic and transportation groups in 
various sections of the country dur- 
ing the past few weeks, L. C. All- 
man, vice-president, Fruehauf Trail- 
er Co., said that automotive engi- 
neers who design motor vehicles and 
highway engineers who design roads 
should get together more often. 


“There is no doubt but by closer 
contact each of these groups could 
do a great deal to make life more 
pleasant for the other and incident- 
ally render a real public service,” 
Allman said. “However, in all of the 
discussions we have read, we find 
little or nothing which indicates a 
meeting of the minds of these two 
important groups. On many occa- 
sions we have noted rather pointed 
opinions on highways entertained by 
motor vehicle engineers and on the 
other hand, opinions which are just 
as pointed on motor vehicle design 
and construction, held by members 
of the road building profession. 


“All of this brings to mind the sug- 
gestion that a joint engineering con- 
ference between the two engineering 
bodies might well bring forth re- 
sults of tremendous importance. 


“Certainly a wonderful agenda 
could be prepared on weight distri- 
bution, load and length laws, high- 
way width, speed control, bridge re- 
quirements and a number of other 
vital subjects. A thorough joint dis- 
cussion of these and other subjects 
should point the way toward vehicles 
more suited for our roads, roads 
which permit full advantage to be 
taken of advanced automotive engi- 
neering and above all—more efficient 
motor transport to serve America.” 


Fla. Warned 
On Traffic Toll 


TAMPA, Fla.—Business leaders 
of the state, attending the annual 
convention of the Florida state 
chamber of commerce here, heard 
of improved safety records made un- 
der wartime traffic conditions, but 
received simultaneously a warning 
of problems which may be expected 
to appear in an intensified form 
after the war. 

Walter L. Hays, chairman of the 
safety committee, noted that “in 
Florida deaths due to traffic acci- 
dents are approximately two-thirds 
of what they were during peacetime. 
The first 10 months of 1944 there 
were 418 people in Florida killed by 
traffic accidents. This is an increase 
of approximately 10% over the same 
period last year.” 


GM Stockholders _ 
Now Total 423,825 


NEW YORK.—The total number 
of General Motors common and pre 
ferred stockholders for the fourth 
quarter of 1944 was 423,825, com- 
pared with 423,796 for the third quar- 
ter of 1944 and with 421,945 for the 
fourth quarter of 1943. The 1944 
fourth quarter total is the highest in 
history. 

There were 401,999 holders of 
common stock and the balance of 
21,826 represents holders of preferred 
stock. These figures compare with 
402,000 common stockholders and 
21,796 preferred for the third quar- 
ter of 1944. 
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GIANTS... SORCERERS... DRAGONS 
... ENCHANTED CASTLES ... it is hard to believe that 
only four hundred years ago grown people took them 
seriously, but they did. Romances of knighthood still 
were the favorite reading of the time. 


Then, like a sweep of fresh air through a musty 
room, came the kindly laughter of a great book . . . and 
a great spirit. With the publication of Cervantes’ “Don 
Quixote,” the last pretensions and superstitions of 
medieval “chivalry” fell away. 


The immortal history of the gallant but crack- 
brained knight and his faithful squire became a best 
seller almost from the moment of its appearance. It 
is still one of the most widely read and beloved 
books today. 


As a half-starved boy in Valladolid, Cervantes loved 
to read. He read everything he could lay his hands on 
—even scraps of paper in the street. And unquestion- 
ably this life-long habit of reading helped to enrich 
the mind from which sprang the book that has been 
called the greatest novel ever written. 

Byron said that Cervantes smiled Spain’s antiquated 
“chivalry” away. He did more than that. In the long 
twilight of the Middle Ages he gave to the world a 


ee a4 
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book so wise, so tolerant, so modern in spirit . . . so 
immensely human and entertaining .. . that with one 
stroke it set the pattern for our time. 


v 7 ry 


The extraordinary influence of “Don Quixote” was due 
to two all-important factors. First, the book spoke directly 
to the mind and heart. Second (and in consequence), it was 
read by many millions of people. 


Influence is the product of interest multiplied by circula- 
tion. And the most powerful influence is that of reading. 
When you read, you set your own pace... start and stop 
when you please . . . go back and read again. In no other 
way can you absorb ideas so unhurriedly and completely. 
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Most famous episode in Cervantes’ 
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masterpiece is that in which the deiuded but ever-lovable knight 


goes tilting at windmills under the impression that they are a company of giants. 


he BOOK that SLEW the 
DRAGON of SUPERSTITION 


Perhaps in all the history of the written word there has 
been no influence comparable to that of The American Weekly. 
For The American Weekly speaks—not once, but 52 times a 
year—to the largest single reading group in America. 


The American Weekly speaks to them interestingly and di- 
rectly of heartbreak and happiness .. . triumph . . . tragedy 
... love... of the advances of science and medicine . . . of 
the power and beauty of art, religion, literature. 


The American Weekly is distributed through a group of 
great Sunday newspapers and read regularly in more than 
8,000,000 homes from coast to coast! 

Can anyone doubt that the manufacturer who associates 


his product or his company name, with such an influence is 
tying in with the most powerful force in advertising? 





MAIN OFFICE: 959 EIGHTH AVENUE, NEW YORK 19, N Y 


BRANCH OFFICES: 5 Winthrop Sq., Boston 10 + Arcade Bldg., St. Lowis 1 + Hearst Bidg., Chicago 6 + 101 Marietta St., Atlanta 3 
Hanna Bidg., Cleveland 15 + General Motors Bldg., Detroit2 + Edison Bidg., Los Angéles 13 + Hearst Bldg., San Prancisco 3 
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AA Driver 
Expected to 
Have His Day 





better off than the priority driver there.” 
when the war ends. - 


gasoline has “safeguarded the in- 


| | vestment of the ordinary car owner, | Reddig Is Elected na 


and he will realize a greater turn-in 


placed on sale.” 


i price when civilian cars again are White Controller 


comes for them to be sold or turned | Thornton. 
in on a new model. 


terms: “The people who have used 
every effort to secure supplemental 
gas during the war will be greatly 
disappointed when the time comes 
for a new car. The dealers will greet 
the AA card holders and welcome 
trades with them, knowing that their 


if automobiles have been driven spar- 
i MONTREAL.—The Canadian mo- ingly. But owners of priority ve- 


torist limited to AA gasoline rations 
/ hicles might just as well drive their 
during the war may find himself | cars to the junk heap and leave them 


f Thus, the citizen who has been 
f In the words of one automotive | obliged to get along on the regular 
| dealer, the wartime shortage of/ AA ration has good reason to smile. 


Allies Will Reopen 
Rumanian Tire Plant 

AKRON, O.—Another Euro- 
pean tire plant BANLOC, near 
the Ploesti oil fields in Rumania, 
liberated from German occu- 
pancy in August, soon will re- 
sume manufacturing operations, 
it is learned by officials of B. F. 
Goodrich Co. 

Banloc was engineered, built 
and operated by Goodrich for 
Rumanian interests sponsored 
by that government until the 
outbreak of the war in Europe. 









‘Postwar’ Planning Hit 


Should Be Done Now, Not When War Is Over, 
Diets Tells Conn, Convention 


HARTFORD, CONN.—“The| Buckland said that two-thirds of 
words ‘postwar planning’ are words] the potential profits of the auto- 
of the devil,” Arthur 0. Dietz,| mobile business comes from opera- 
president of the Universal CIT|tional charges rather than from 
Credit Corp., declared in address-| newcar sales bonuses. Mallon urged 
ing the luncheon session of the 23rd] members of the state association 
annual convention of the Connecti-] to conduct a survey of wage scales 
cut Automotive Trades Assn., at| with the idea of paying higher 
the Hotel Bond here. wages to employes in the future to 









CLEVELAND.—Edward 8S. Red- 

Holders of AA ration cards, ac-|4ig, former assistant to the con- 
cording to another dealer, will be| troller of White Motor Co., was 
the “chosen people” because owners | elected controller at a meeting of 
with high ration priorities during | the directors, Robert F. Black, presi- 
the war will have vehicles in need of | dent, announced last week. Red- 
many more repairs when the time| dig succeeds the late H. Parke 


The greater wear on the various | facturing activities and in line with in your News 


parts of the automobile will entai] | the more intense schedule ahead, it 
many more part replacements, | has just named Newton R. Collins, 
which will raise the cost of recondi- | former manager of the Truck As- 
tioning the car for sale, and this in| sembly Division, as director of the 
turn will take away a sizeable chunk | material control division, according 
to announcement by Vollmer W. 


of the turn-in price. 


biles stated the situation in these | production. 


YOUR BUSINESS MUST HAVE 
the ‘‘Sales-Power” needed to win 
back the customers you have had 
to let go in recent years... to 
compete successfully for new cus- 
tomers . . . to hold your present 
customers and develop more busi- 
ness with them in the coming era 
of competion. 

Where does ‘‘Sales-Power”’ come 
from? It is the end-product of the 
accurate, adequate and pertinent 
facts that must serve as a guide in 





shown us. 


Auto Finance Co., 


The net ee = — a 
pacity of 100, res, ha nm 

running on a limited basis under for most, people means 
German direction, Goodrich was 
advised. The output of Banloc, 
when production is resumed, will 
go to Allied armies whose tire 
requirements have increased ma- 
terially in recent months. 





SH TO ADVISE THAT IT 
any, 


from this advertising wh 
us to dispose of all of the cars we 
had on hand Thank you very much 
for the cooperation and courtesy 
f, at any time in the 
future we have occasion to avail 
ourselves of your services, we shall 


enabled 


on, Ohio. 


BS Want Ad Dept., inside back cover! Sioner of finance. 


shaping sales policies and steering 
them to success. 

The new 96-page study offered 
here has been prepared for the use 
of every businessman concerned 
with these problems. Two years in 
preparation, it is the result of an 
exhaustive research into the meth- 
ods used in generating and main- 
taining “‘Sales-Power’’ with greatest 
success. The combined experience 
of hundreds of leading organizations 
is represented in its 15 brief and 





fully illustrated chapters. 

Among its important subjects are 
methods and applications of market 
analysis, the part played by organ- 
ized facts with their analysis and 
use, the three fundamental controls 
required in modern selling, new 
sales presentation techniques, and 
other vital material. 

May we send you this study— 
“‘Graph-A-Matic Control for Sales 
Management” — today? Ask our 
nearest Branch Office for a copy. 
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SYSTEMS DIVISION 


REMINGTON RAND 


BUFFALO 5, NEW YORK 


COPYRIGHT REMINGTON RAND ING, 


Dietz said, “Postwar 


too—that’s something I’ve got to 
do when the war is over’. Real post- 
war planning is what you are ac- 
tually doing now to take care of 
your business after the war.” 
The convention taxed the capac- 
ity of the Hotel Bond when some 
Whi : n't WE WI hat persons an the —— 
te now is increasing its manu- scomary anquet in e evening. er 
. som We “Lae We speakers included Ray Chamber- 
obtained very pesserneney results | lain, executive vice president of the 
‘. NADA; L. J. Buckland; William 
Remy, chief enforcement officer of 
used-car price ceilings of OPA; 
William L. Mallon, regional vice 
« president of the NADA, and James 
One authority on used automo-| Fries, vice president in charge of | ¢ only too glad to do so. — B. Lowell, Connecticut commis- 





get better workmanship as well 
as to be in a position to compete 
with other lines of businesses to 
get the right type of employe. 

Remy told the dealers of OPA’s 
methods of checking violations of 
the used-car price ceilings and out- 
lined some of the details of a na- 
tional drive that would be started 
after the first of January. Remy 
showed the dealers posters, window 
signs and other promotional pieces 
that will be used to sell the public 
on the idea that it is for their best 
interest to observe the used car 
ceiling regulations. 

John M. Rehl, Bridgeport was 
elected president. Rehl succeeds 
Harry B. Hartley, Hartford. Other 
officers include G. J. Palmer, Hart- 
ford, vice president; Harry M. 
Sloate, Hartford, Connecticut di- 
rector for the NADA; and Ray- 
mond D. Gillmor, New Haven, 
Walter P. Rolland, West Hartford, 
Raymond Grinold, Fred C. Rohrer, 
Frank M. Lynch and Walter C. 
Osborn, all of Hartford, second 
vice presidents. 


OPA in Denver 
Accuses 2 in 


Used-Car Suits 


DENVER.—Two treble damage 
suits asking a total of $3,105 for 
asserted ceiling price violations in 
sale of used automobiles were filed 
in U.S. district court last week by 
the OPA against two Denver auto- 
mobile dealers. 

The actions are the first of more 
than 50 to be filed throughout the 
state as a result of OPA inquiries 
made of 1,191 purchasers of used cars 
French L. Taylor, OPA district en- 
forcement attorney, declared. 

The actions filed last week were 
against Finnigan Automobile Sales 
and Service and the Murphy-Ma- 
honey Motor Co. 

The Finnigan company is charged 
with selling a car for $805, an asset- 
ed overcharge of $535. Damages of 
$1,605 are asked. 

The Murphy-Mahoney company 
is charged with selling a car for $1,- 
115. The suit charges the price was 
$500 above the ceiling and asks for 
damages of $1,500. 


Gas Tax Cut 
Opposed In Wis. 


MADISON, WIS.—Gov. Walter 
S. Goodland has gone on record in 
opposition to a reduction in Wis- 
consin’s gasoline tax rate or any 
other state tax cuts at this time. 

Representatives of the Citizens 
Public Expenditures Survey, a tax- 
payer group, who visited his office 
here to request a cut in the state’s 
1945-47 budget, were told by the 
Governor that, while he does not 
recommend any new taxes, he feels 
a reduction in state taxes now 1S 
“neither advisable nor necessary. 

Pointing out that the various 
state departments had requested 
$109,000,000, the highest total in 
Wisconsin history, Charles Melby 0! 
Whitehall, a spokesman for the tax- 
payer group, urged that the Gover~ 
nor reduce the budget to a point at 
which expenditures could be fi: 
nanced from current collections. 


38 Trucks from Alaska 
Arrive for Sale in U. S. 
SPOKANE.—Covering the dis 
tance from Fairbanks, Alaska, to 
Spokane in 17 days, a thirty-eight- 
truck convoy recently arrived i! 
Spokane, completing the 2,800- 
mile run without a hitch. 
Twenty-one of the trucks were 
carried pick-a-back or towed by 17 
other trucks. The vehicles wer 
brought down from the north to be 
offered for sale in the United 
States. 
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DeSoto Picks Rowland, Hunt) 


For Divisional 


DETROIT.—Changes in the sales 
organization of De Soto are an- 
nounced by J. B. Wagstaff, general 
sales manager. 

R. M. Rowland, has been named 
sales manager of the central di- 


Trailer Firm Penalized 


For Non-Dealer Sales 

MUSKEGON, Mich.—H. C. Mo- 
ran, doing business here as the 
H. C. Moran Trailer Sales (Manu- 
facturer), has been penalized by 
the compliance division of the War 
Production Board through issu- 
ance of Suspension Order S-655, 
the War Production Board reports. 

The Moran firm sold 13 house 
trailers without WPB authoriza- 
tion to persons other than dealers, 
the division said in the suspension 
order. Moran has been forbidden 
to sell or deliver any trailer or 
article governed by Limitation 
Order L-205 between Nov. 21, 1944, 
and Feb. 21, 1945, WPB said. 


* 





“She had dropped 


great many things fell out on 
. So she found the 
®% treasures her son was taking to 

the war as mementos of his 19 


the floor . . 


years of living.” 


ee 


Sales Posts 


vision; Douglas M. Herrick contin- 
ues as head of the expanded western 
division; and Fred M. Hunt, Phila- 
delphia regional manager, becomes 
sales manager of the Eastern di- 
vision. 

Rowland, whose experience with 
De Soto dates from 1931, will super- 
vise sales activities of the Detroit, 
Cincinnati, St. Louis and Dallas re- 
gions. 

Herrick will continue to head sales 
activities for the Chicago, Minne- 
apolis, Kansas City, Los Angeles and 
Seattle regions, but this division is 
in process of expansion. He has been 
an executive in the De Soto home 
office since 1932. 

Hunt is one of the original De Soto 
field executives and, except for brief 
periods when he was assigned to 


other duties in the home office, has “ \ ' 


been in charge of the Philadelphia 
region since April, 1928. His new as- 
signment places him in charge of the 
Boston, New York, Philadelphia and 
Atlanta regions. 





JOE DAVIS, Studebaker technical observer, takes the Weasel up a steep 
embankment. With Ed Challinor, he chased the American Army across 
France to impart maintenance instruction on the vehicle. The team now 
awaits reassignment to the military field after service iy two major war 
theaters. 


A NATIONAL SHOW 


for your product — 


_  FOR*37,200 A YEAR 


complete 


with a Symphony Audience and a SURE-FIRE Rating { J 
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¢ From “Goodbye At The Station” by Ursula Parrott, 


a regular contributor to Redbook. 





If you sponsor a Symphony program, you can be sure 
that most of your audience are the kind of people who 
read. With almost any other program, you are sure to 
get a miscellaneous audience, including some who read 
with difficulty or not at all. 


How you advertise to the many millions of Amer- 
icans who do not read easily we do not presume to 
tell you. 


But in this audience of 1,500,000 (better than a 5 
point rating) you can be sure all of them not only 
can read but delight in good reading. This common 
pleasure in the fine fiction of Redbook makes this 
1,500,000 just as cohesive an audience for your adver- 
tising as any 1,500,000 whose great pleasure is daytime 
serials or barn dance music. And at least as worth-while 
an advertising objective. 


And think of this: To dominate this 5 point Red- 
book audience costs only $37,200 a year for a full page 
in every issue — not $370,000 or $670,000. 


So shouldn’t this Redbook show be included in your 
advertising plans? Especially when this kind of adver- 
tising has so amply proved its power to build great 
advertising successes! 


While Redbook space is now sold out, we'd like to 
send you “The Rating You Can Expect in Redbook.” 
Write Redbook, 230 Park Avenue, New York 17. 


A Symphony Audience—with a Jack Benny Rating 


The 6,000,000 who buy Redbook, Cosmopolitan and American, THE 
MONTHLY GROUP, are concentrated in educated America — like a 20 
point symphony audience, if you can imagine such a thing. A full page in 
every issue of all 3 magazines is sure to make your product well known to 
this better-than-average audience. Such advertising always has! And this 
program to 1/Sth of America costs only $160,000. 


~=!"44. Output Gains 


Are Cited by 
Studebaker 


SOUTH BEND, Ind.—Importan! 
production gains in all three of Stu 
debaker Corp.’s major materic!} 
items were reported for 1944 by Pau! 
G. Hoffman, president. 

Compared with the preceding 
year, Hoffman said, the company 
built 22 percent more Wright Cy- 
clone engines, 20 percent more 
heavy-duty trucks and three and 
one-half times as many of the Stu- 
debaker-engineered tracked car- 
riers, the Weasels. 

Dollar sales, meantime, reached 
$410,000,000, an increase of 14 per- 
cent over the preceding year. 

“The fact that dollar sales did not 
match manufacturing increases is 
the result of several factors, prin- 
cipally a cutback in spare parts pro- 
duction,” Hoffman explained. 

Total dollar sales were the best in 
company history. The year’s record 
of $410,000,000 brought to above one 
billion dollars the value of Stude- 
baker-produced armament in World 
War II. 

“Uncertainties of war preclude 
any estimate for 1945 as a whole,” 
Hoffman said, “but we will enter the 
year with heavier schedules in two 
of our three chief government con- 
tracts.” 


Budd Ships 
First Shells 


PHILADELPHIA.—The first car- 
load of 600 eight-inch shells made 
at Budd Field, Bustleton, Pa., has 
been shipped to an Army arsenal 
for loading, Edward G. Budd jr., 
executive vice-president of Budd 
Mfg. Co., announced last week. Budd 
has the largest contract for the 
manufacture of heavy gun shells 
ever given to one firm by the 
Army. 

The green light for the produc- 
tion of the first shells at the Budd 
Field plant was given by the Army 
after a shipment of “pilot” shells 
had passed with flying colors all 
the tests at the Aberdeen Proving 
Grounds. The first carload ship- 
ment will be followed by others as 
fast as possible, and shipments will 
be increased as rapidly as_ the 
necessary new equipment is in- 
stalled, Budd said. 


Chase Names Brown 


Detroit Manager 

DETROIT.—G. A. (Art) Brown 
has been appointed manager of the 
Detroit office of L. C. Chase & Co. 
Present office is in 
the New Center 
building, but it is 
planned to move 
it to the General 
Motors building in 
the near future. 

For the past 
seven years, 
Brown has been 
vice-president in 
charge of sales for 
the J. W. Mortell 
Co., representing 
accounts during 
the war. When peace returns, Brown 
will give up these accounts and rep- 
resent Chase solely, he said. Brown 
came to Detroit in 1935. 





G. A. Brown 


Surplus Buyer’s Guide 
Ready in Washington 
WASHINGTON.—Mason Britton, 
who has succeeded W. L. Clayton as 
Surplus War Property Adminis- 
trator until the recently appointed 
Surplus Property Board takes of- 
fice, last week announced that a re- 
vised edition of the Buyer’s Guide 
for the Surplus Property is now 
available at the Superintendent of 
Documents, Washington 25, D. C., 
at a price of 10 cents a copy. 
Britton said that the Buyer's 
Guide is not a listing of surplus 
property now available for sale 
through disposal agencies. The 
function of the pamphlet is to show 
the addresses of the offices dispos- 
ing of surplus property and the 
types of property that have been : 
signed to each agency for disposal. 
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“WE HAVE YOUR CARD asking us 
for permission to re-run our recent 
ad for a Weaver Wheel Alignment 


machine. We wish to say that we 
sold the equipment very promptly 
as a result of your ad. e received 
a lot of inquiries.” M. E. Wyatt & 


Son (Chevrolet), Meadville, Pa. 
Be Want Ad Dept., inside back cover 
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Why a Chrysler-Plymouth 
Franchise 





Is a worthwhile Opportunity 





It has always been worth a lot and it will be worth a lot more, very shortly! 


And this for three excellent reasons. 


REASON NO. 1 Chrysler-Plymouth dealers will tell you that time after time 
their wartime experience has proved the remarkable loyalty of Chrysler and Plymouth 
owners. A loyalty which has brought them a dependable volume of business under 


even the most trying conditions. 


REASON NO. Z Chrysler-Plymouth dealers will tell you that they have been 
greatly aided by the highly trained men maintained in the field by Chrysler to 
counsel on all phases of the dealer’s business. Thanks also to good factory man- 
agement in keeping them supplied with necessary factory approved repair parts— 
they have been able to give the kind of service that has repaid their customers’ 


loyalty and confidence. 


REASON NO. 4 Combat action of their war products has taught Chrysler many 
things that will aid greatly in building better cars for tomorrow. Cars that will 


win and deserve even greater owner pride and satisfaction. 


Even finer Chryslers and Plymouths to offer to loyal, satisfied owners and to 


prospects at large. A pretty pleasant prospect for any automobile dealer. 


CHRYSLER 


DIVISION OF CHRYSLER CORPORATION 





Tune in Major Bowes every Thursday, CBS, 9 P.M.,E. W.T. 
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50% Cut in Tire Quota 
Alarms N. Y. Truck Assn. 


NEW YORK. — A warning that 
the 50 per cent cut in the allotment 
of tires for civilian commercial ve- 
hicles for the first quarter of 1945, 
as forecast by the Office of Defense 
Transportation, will prevent the 
maintenance of even minimum es- 
sential transportation was issued 
here by Theodore D. Pratt, presi- 
dent of the New York State Motor 
Truck Association. 

Urging that sources now under 
governmental restrictions be tap- 
ped to augment the dwindling sup- 
ply, Pratt said: 

“For several months truck inter- 
ests have heard repeated stories of 
thousands of truck size tires being 
returned from the battlefronts and 
supposedly stored at Fort Totten. 
Efforts to move these tires through 
Army channels into federal pro- 
curement and from there, after 
adequate repairs have been made, 
into essential civilian uses appar- 
ently have met with endless delay. 

“Latest report indicates that 
about one-third of these returned 
Army tires were fit only for scrap, 





another third could be used on gov- 
ernment vehicles in non-combat 
service in this country, and the final 
third could be repaired and utilized 
for essential civilian trucks.” 

Pratt added that the Office of 
Price Administration had placed a 
price ceiling of $30 a ton on these 
tires when sold by the government 
to tire manufacturers, and $40 a 
ton on sales by the manufacturers 
to tire dealers. Following repair by 
tire dealers, he explained, these 
used Army units can be sold at the 
standard OPA used truck tire ceil- 
ing prices. 

“It is reported,” he continued, 
“that the city of New York already 
has been allocated a considerable 
number of these large size Army 
tires for use of Department of San- 
itation trucks and operating ex- 
perience to date has been satisfac- 


tory. 

“While the total number of re- 
paired and usable truck tires that 
may eventually become available 
from these returned Army stocks 
is unknown, there is a belief that 





Airborne Jeeps 


Parachute into Action 


On Western Front 

TOLEDO. — Jeeps have been 
“successfully” sent into action 
by parachute, Charles E. Soren- 
sen, president of Willys-Overland 
Motors, Inc., manufacturer of the 
vehicle, has disclosed. 

Sorensen’s announcement was 
made on authority of the British 
government, which transmitted a 
report from Maj. Gen. R. N. Gale, 
commander of the British sixth 
airborne division, to whose troops, 
fighting on the Western Front, a 
number of Jeeps recently were 
delivered by this means. 

Nestled in shock-absorbing cra- 
dies protruding from the bomb 
bays of Halifax planes, the Jeeps 
were flown to isolated combat 
areas and dropped with the aid 
of sixty-foot parachutes. 





upward of 35,000 can be salvaged 
and repaired now.” 

District ODT Manager John W. 
Adelung said the curtailment in the 
proposed quota for the first quarter 
was due to urgent military demands 
for tires for combat vehicle trucks 
and other military transport. 


CLA ia? r 


JACKSONVILLE, Fla.—Assert- 
ing that curbstoners have taken 
over the used-car market and that 
black-market operations are wide- 
spread in Florida, Ray Chapman, 
president of the Jacksonville Auto- 
mobile Dealers Assn., asserts that 
these four steps are essential to 
make MPR-540 work: 

1. Enforcement among “individ- 
ual trader.” 

2. Minimum markup of $150. 

3. Rezoning of the country into 
nine regions. 

4. Rigid requirements for dealer 
approval. 

Although asserting that enforce- 
ment of MPR-540 against individu- 
als has failed miserably ia Florida, 
Chapman said that dealers here are 
complying fully in view of indica- 
tions that OPA will cooperate with 
dealers to improve the situation. 

“If within a reasonable time,” 
Chapman said, “the efforts fail, 
we shall ask for complete aboli- 
tion and Congress will have seen 


i 
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The valve can be fixed in a few seconds. That’s good news to men responsible for “keeping 'em rolling and fighting” 


Suppose G.I. Joe’s valve was the Schrader Valve 
of 50 odd years ago without today’s removable, 
replaceable parts! He would have to dismount his 
tire and tube and vulcanize an entire new valve on 
his tube to repair it! 

Compare this with the modern Tire Valve Equip- 
ment. In the event of any possible damage of tire 
valve sealing parts, he can make a complete change 
of cap and core in less than a minute. Think of 
what that means to the mobility of our troop move- 
ments which today counts on split second timing! 
One standard size of cap and core is interchange- 
able in the standard valve in any pneumatic tire on 
any vehicle—the smallest, lightest, quickest type of 


A copy of "How to Prevent Roadside Flat Tires,” an explanation of the Comparative Air Loss System, as 
described in the Office of Defense Transportation Bulletin, is available from Schrader upon request. 


Schrader 


CONTROLS THE AIR 


— Pl 
eh 





service stock—an advantage which supply experts, 
in and out of the Armed Forces in all parts of the 


world, appreciate. 


As time goes on, the parts of any valve wear. 
Abuse, grit and age cause any valve to lose its 100% 
efficiency. The experience of many years, plus bil- 
lion after billion of miles—week after week, of 
actual performance on trucks, cars, cycles, have 
proved this to be true. But due to foresight of the 
tire, automotive and valve industries, the tire valve 
can be restored to its original efficiency by merely 
inserting a new core and applying the standard 
cap. The Schrader Valve Cap is guaranteed airtight 


up to 250 Ibs. pressure. 






A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, NEW YORK 









Florida Dealers Aroused 


Four Steps Held Essential to Preserve 
Legitimate Used-Car Marker 


the proven fallacy of MPR-540.” 

Previously, many Florida dealers 
had threatened to go on a free 
market basis, ignoring MPR-540, if 
relief was not obtained. 

Chapman said that Administra- 
tor Chester Bowles has recently 
pledged to many members of Con- 
gress that OPA will work toward 
cooperative strengthening of the 
enforcement program. 

At a recent meeting with OPA 
officials in Jacksonville, Chapman 
added, “we received no definite 
promises that any of our recom- 
mendations would be approved 
verbatim.” 

“We were assured, however,” he 
said, “that several of our requests 
would be given serious and sincere 
consideration, and that maybe—al- 
ways say ‘maybe’ and ‘maybe’ you 
will be right.” 

Support Pledged 

Rep. Emory Price, Florida Demo- 
crat who attended the meeting, 
said that he could use all of his 
congressional influence to bring 
about an early decision on revi- 
sions, according to Chapman. 

Steps toward enforcement which 
Jacksonville dealers have suggest- 
ed include these: 

1. The district office of OPA 
would assign no less than two legal 
investigators to work on MPR-540, 
in Jacksonville. 

2. The Jacksonville dealers would 
appoint a committee of three deal- 
ers to work in an advisory capacity 
with the two legal investigators 
mentioned above. 

3. OPA would approve the em- 
ployment of a volunteer worker tc 
do nothing except receive and pro: 
cess certificates of transfer. Jack: 
sonville dealers would pay this 
volunteer worker a salary of $200 
per month. 

Dealers seeing proposed or actual 
violations would telephone the in- 
formation to the volunteer worker 
mentioned herein and that worker 
could be prepared to challenge th: 
certificate of transfer when sub: 
mitted. 

In response to No. 1, OPA agreeil 
to assign two legal investigators tv 
the automotive division in Jackson: 
ville for one month. 

In response to No. 2, the deal- 
ers have already appointed a 
committee of three men to work 
in conjunction with the two OPA 
investigators. 

In regard to No. 3, Chauncey 
Butler, district director of OPA, 
promised to present the case to J. 
W. Spratt, of the War Price and 
Ration Board, and ask for his ap- 
proval of this new employe. Butler 
was a little fearful that other in- 
dustries would want to employ 
some volunteer worker to handle a 
part of etheir procedure with the 
board. 

if Profit to Loss 

Chapman said that almost every 
dealer in Florida was operating at 
a profit in his automobile retailing 
department prior to July 10. “Since 
that time, our profits ceased and 
now we are very definitely operat- 
ing ata a he added. 

n reply to a charge by Paul 
Webb, regional OPA Setinammant 
attorney, that dealers were not co- 
operating, Chapman cited the many 
efforts the dealers had made, in- 
cluding the fact that they had 
raised $2,500 which was offered 
in five rewards of $500 each to be 
paid for the arrest and conviction 
of any person selling an automobile 
for more than the ceiling price. 

“I am inclined to believe,” he 
said, “that your feeling that we 
were not cooperating could be 
attributed only to the fact that 
we have almost demanded a 
certain degree of enforcement. 

The violators are shooting us 
full of holes. We are screaming for 
protection against these outlaws, 
and if you can’t give it to us, then 


we would like to pack a pistol, 
too.” 





New Aviation Firm 

. ELIZABETH CITY, N. C.—Eliza- 
beth City Aviation, Inc, has been 
chartered with authorized capital of 
500 shares to deal in and operate 
airplanes. The principals include W. 
W. Foreman, R. M. Graves and W. B. 
Foreman. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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“THE HEARST NEWSPAPERS are 


in favor of American independence, 


American rights and liberties, free speech, 


free assembly, freedom of thought and 


action, and freedom of the press.” 


HE above is from an editorial writ- 

ten by William Randolph Hearst 
on April 21, 1935, on the policy of the 
Hearst papers. 

Independence, liberty, civil rights, 
freedom of speech, freedom of thought 
and action, free assembly and freedom 
of the press are what, nine years after 
Mr. Hearst’s editorial was written, the 
American jyeople had to go to war to 


defend. 


The Hearst papers today stand un- 


Publisher 


swervingly, as always, for every article 
in that profession of faith of Mr. Hearst 


and the Hearst newspapers. 


Every corporation, industry or store 
that has anything to advertise does so 
only with the certainty that those eight 
American Freedoms in the platform 


of the Hearst papers are in back of it. 


And that is why the Hearst news- 
papers are good newspapers for our 
advertisers and good newspapers for 


our readers. 


THE HEARST NEWSPAPERS 
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New Md. School Bus Code 
Held Most Rigid in U.S. 


BALTIMORE. — State Superin- 
tendent of Education Thomas G. 
Pullen jr. has announced that a 
new system of safety rules and 
regulations for the operation of 
school buses in Maryland, which is 
awaiting approval, will be “the 
most rigid” in the country. 

“We have not let the matter of 
school-bus safety rest,” Dr. Pullen 
asserted, “and it will be only a 
very short time before the most 
stringent system of inspections and 
regulations will be in effect. 

“Meanwhile, I have been assured 
by all the county school superin- 
tendents that their buses have been 
carefully inspected, but there is a 
lack of certain minor pieces of 





equipment which in no way affects 
the safety of operation. This equip- 
ment, I am informed, cannot be 
obtained. 

“Not only have the buses been 
inspected, probably more rigidly 
than ever before, but will con- 
tinue to be inspected, regardless 
of any stated inspection period, 
whenever a vehicle’s mechanical 
condition becomes questionable. 

“We have developed a compre- 
hensive program of inspection for 
buses, safety rules and regulations 
and specifications for equipment 
which must be used. This program 
now is ready for consideration by 
the Traffic Safety Commission, the 
Commissioner of Motor Vehicles, 


and a committee of county schoo 
superintendents and, as soon as 
approved, will be put into effect.” 


Schumacher Gets 
New Post 


CHICAGO.—W. C. Schumacher 
manager of sales, Motor Truck di- 
vision, International Harvester Co. 
announced last week appointment 
of Karl W. Freeman as Southern 
district manager. 

Freeman was the company’s 
branch manager at Atlanta, Ga. 
His service with Harvester began 
at Des Moines, Ia., in 1925. Since 
that time he has served at the 
Council Bluffs, Amarillo, and San 
Antonio branches. 


Democracy is the American way of 
life; let’s keep it that way. 








signed to Detroit. 


too soon to suit us. 








1945 Trailer Program 
7,295 Less than in °44 


DETROIT. — The commercial 
truck-trailer program for the year 
1945 was announced by the War 
Production Board last week. Total 
production has been set at 22,232 
trailers, all types. This number is 
7,295 less than the authorized pro- 
gram for the year 1944, which was 
set at 29,527 commercial truck- 
trailers of all types, the Detroit Re- 
gional WPB office said. 

The reduction in the 1945 commer- 
cial trailer program was brought 
about by a major cutback in the 
general freight type trailer, WPB 


One of these fine days the clanking shifter will 


couple on to the first car of Chase Velmo con- 


That, gentlemen, will be a great day! 


For while our mills have woven many million 
yards of military textiles these past three years, 
somehow we've missed the never-ending thrill 
of “working up a line for next year’s models” 
... of holding colors to a gnat’s eyebrow under 
pain of rejection . . . of eagerly opening the 


morning mail to get the next month’s releases. 


So, when your assembly lines start rolling again, 
you can be sure that all the skills we’ve accumu- 
lated working for Uncle Sam plus all the years 
of experience we’ve had on automobile uphol- 
stery will be enthusiastically working to give 


you the finest Chase Velmo you've ever inspected. 


“There’s a great day comin’” ... and it can’t come 


L. C. CHASE AND COMPANY 


Selling Division of Goodall-Sanford, Inc. 


295 Fifth Avenue, New York 16, N. Y. 


New Centre Building, Detroit 


Merchandise Mart Building, Chicago 
Los Angeles 


Boston + Dayton - 





officials pointed out. The program is 
set at 14,304 for domestic use, as 
against 22,840 for 1944. Figures for 
the 1945 program on all other high- 
way types (including pole, petro- 
leum tank, milk tank and low-bed 
heavy hauler trailers) for domestic 
use are set at 5,000. The total com- 
mercial program, including trailers 
for export, will be 21,486. The off- 
highway trailer program is estab- 
lished at 746 for the year 1945 as 
against 460 for 1944. 


WPB pointed out that the produc- 
tion of truck trailers in the third 
and fourth quarters of 1945 by any 
individual manufacturer at any one 
of his plants in excess of that num- 
ber of trailers which any manufac- 
turer was authorized to produce in 
the plant in the last quarter of 1944, 
requires clearance with the local 
production urgency committee. 


Any carry-over in production 
schedules from one quarter to an- 
other can only be made up in the 
first month of the new quarter. 
Manufacturers must obtain man- 
power clearance promptly for the 
last half of 1945 because of the lead 
time necessary for obtaining mate- 
rials and components. 





Carolinas Plan 
To Match U. S. 
Highway Grant 


CHARLOTTE, N. C.—North and 
South Carolina will match the fed- 
eral postwar highway building pro- 
gram on a 50-50 basis, it was an- 
nounced last week by spokesmen for 
the two states at the annual meet- 
ing of the Carolina Road Builders 
Assn., Inc., here. 

In connection with the federal 
program, $51,000,000 of federal funds 
will be allotted to the Carolinas. Al- 
though the building will be done 
under the contract system, all speak- 
ers at the convention declared 
against return of the WPA, either in 
road construction or in any other 
capacity. 

Charles Ross, of Raleigh, N. C., 
acting chairman of the North Caro- 
lina highway and public works com- 
mission, said North Carolina will 
have available $75,000,000 for high- 
way construction on the postwar 
program. This sum is comparable to 
the famous 1920 Tarheel road build- 
ing era, he added. 

With the two Carolinas matching 
the federal $51,000,000, South Caro- 
lina and North Carolina combined 
will have a building program total- 
ing $103,200,000. 

Nello L. Teer jr., president of the 
Mecklenburg Construction Co., Dur- 
ham, was reelected president, and 
E. H. Hines, contractor, Greenwood, 
S. C., was reelected vice-president. 
No Gas Increase 

e 
Seen in Canada 

OTTAWA.—There is to be no 
increase in the Canadian gasoline 
ration for 1945 and new gasoline 
ration books for next year, starting 
April 1, 1945, are now being 
printed, it was learned here. 

Despite the gradual curtailment 
of the Royal Canadian Air Force 
and British Commonwealth Air 
Training Plan operations, no in- 
crease is in sight in the gasoline 
ration, three gallons per coupon 
unit. There has been only slight 
improvement in the Canadian 
gasoline supply, with most crude 


oil coming from South America 
instead of the United States. 


Bender-Schulz Gets 
$57,000 Building 


ST. LOUIS.—The Bender-Schulz 
Motor Co., (Ford distributor) has 
purchased a new building for its 
activities. 


The company has acquired a 
tract 300x100 feet one block from 
its present quarters for a reported 
price of $57,000. The Grebe Motor 
Co., now occupying the building, 
will move to other quarters. 





To feel the pulse of the industry. 
consistent reading of Automotive News 
is a necessity. 












The 
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Most Important Scientific Advancements of 1944 


NDER pressure of war, scientific advancement races ahead at accelerated 
speed. Here, from a multitude of advances, are the most important of 
1944 as picked by a distinguished authority, Watson Davis, Director of 
Science Service*, Washington, D. C., the Institution for the Popularization 
of Science. 


POPULAR SCIENCE Monthly is proud that, through its forward-looking 
editorial policy, the news of each of these advances, as it developed, has 
been authentically covered in its pages. For over 700,000 copies each month 
reach millions who look to POPULAR SCIENCE Monthly for accurate, 
authoritative and fascinating reporting in the field of science and mechanics. 


JET-PROPULSION OF AIRCRAFT 


Bell Aircraft’s highly secret, jet-propelled P-59A 
Airacomet. So vibrationless in flight that auto- 
matic vibrator is used on instrument panel to assure 
operation of delicate instruments. 





MATHEMATICAL ROBOT 
World’s biggest “calculating machine.” Weighs 35 
tons. Deals in billions of billions. Solves abstruse 
mathematical problems that would take a mathema- 
tician a lifetime. 





CHEMICAL DDT INSECTICIDE 
Amazing killer of insects, including the louse, 
carrier of typhus. Halted epidemic in Naples. Pre- 
invasion “dusting” of Saipan, by one plane, largely 
eliminated malarial mosquito there. 


ECAUSE it reports accurately and authoritatively 
B in its field, POPULAR SCIENCE Monthly 
has a special appeal to those scientifically and me- 
chanically inquisitive Americans whose genius 
has outproduced the world in implements of war— 
and by whose skill and “know how” the problems 
of a thriving peace economy will be solved. 


Who are these men? They are the Captains of In- 
dustry who point the way—and the engineers, the 


*Science Service is the news 
agency, with trustees nomi- 
nated by leading scientific 
and journalistic organiza- 
tions, that supplies news and 
feature services to leading 
newspapers and magazines. 
POPULAR SCIENCE 
Monthly is a subscriber to 
its news and feature coverage. 


NEW YORK -+- CHICAGO s+ 





Bell Aircraft Photo 








Gas % * 
Science Service Photo 
SPLITTING HUMAN BLOOD INTO 7 “FRACTIONS” 
For treatment of shock, for measles prevention, for 
use in surgery (fibrin foam and plastic),in skin grafts, 
for blood typing, for wound healing. Cotton-like wad 
above is fibrin foam—helps stop bleeding. 









B-29 SUPERFORTRESS Official Photo U. 8S. Air Forces 


141-foot wing spread —4 engines — 6,600 horse 
power. 10 machine guns and 20 mm. cannon op- 
erated by electrical, remote control. Fuselage twice 
size of boxcar — speed well over 300 mph. 









SHISTTERS & 
PETROL INACTION 27 
alll 





FUR TANK 





~-«- PRESSED STEEL WING BIAS 









SHEET STEEL WING COVERING 


ROCKET-PROPULSION OF BOMBS British Official Photo 


Cutaway view of “V-1”, first German robot bomb. 
Carries detonating charge of one ton at 350 mph. 
Guided in flight by automatic, mechanical ‘‘pilot.”’ 
Now made in quantity in U. S. 





IMPREGNATION OF WOOD 
Soft wood is given great hardness and durability. 
Cheap, easily available wood doubles for hard in 
airplane propellers, “briar” pipes, heels of milady’s 


shoes, etc. 





Westinghouse Photo = SYNTHETIC RESINS (SYLICONE PLASTIC) 


Feels like putty, looks like white 


examines mold—source of Peni- 
cillin. Used with success in treat- 
ment of wide variety of diseases. 


— ee STERILIZATION OF AIR 
ew promise in mans war on 7 “” . 
disease. Laboratory technician Death ray” for microbes. Ultra- 


violet light and triethylene glycol 
sterilize air, reduce chance of in- 
fection, combat spread of air- 


clay. Bounces like a golf ball, 
stretches like a rubber band. Re- 
mains pliable in cold 60° below 
zero. Resists heat 575° above zero. 


borne diseases. 


foremen, the skilled craftsmen and mechanics who 
get the job done. They read POPULAR SCIENCE 
Monthly, they tell us, “for business and pleasure”. 


And, just as these men are first with the knowledge 
and development of new things, so they are first in 
ownership of new things. Advertisers who tell them 
about their new products will find them an avid 
and receptive audience—an audience that is a potent 
spearhead for postwar markets. 


Spearhead for Post-War Ma 


THE NEWS=PICTURE MAGAZINE OF 


CLEVELAND + DETROIT - 


SCIENCE AND 


LOS ANGELES - 






INDUSTRY 


SAN FRANCISCO 
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History-making 
Books 











These two books are making history 
in the automobile business today. 


Because, within their covers, is an entirely opportunity to build a permanent and 
new concept of what an automobile substantial business. 


dealer franchise should be! A franchise backed up by a company 
A franchise that recognizes theimportance whose sales before Pearl Harbor were 


of proper dealer and factory relations. moving up at a faster rate than those of 
A new kind of franchise for marketing any other low or medium-priced car. . . 
two great new Nash cars designed to meet A franchise supported by a company 
the new times, the new needs, the new whose war production record ranks 
demands of tomorrow’s buyers. among the very tops in all industry... 


A new kind of franchise that will operate A franchise with a company whose record 
j on a Selective basis through fewer dealers of growth and progress, both before and 


with more profits per dealer. during the war, has been one of the most 
i its let ok Mites Cath eas wenn brilliant in the history of the automotive 
more than greater sales and profits in industry. 
a temporary seller’s market. A franchise In short, a franchise that gives Nash 
that provides Nash dealers with the dealers the opportunity to get set for life! 


NASH 


of Nash-Kelvinator Corporation, Detroit 32, Michigan 
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Iowa Reciprocity 
On Truck Tax 
Is Proposed 


DES MOINES, Ia.—Passage of 
legislation to allow the state public 
safety commissioner to establish 
reciprocity with other states on 
Iowa’s compensation tax collected 
from large trucks operating in inter- 
state commerce has been suggested 
by the State Public Safety Depart- 
ment. 

The department also has proposed 
measures which would: 

Set a highway speed limit of 60 
miles an hour in the daytime and 50 
miles an hour at night. Iowa has no 
specific speed limits now. 

Declare a person an “habitual vio- 


lator of traffic laws” if he is con-'! 
victed of traffic violations six or! 


more times in a two-year period. The 
department would suspend the 
driver’s license of such a violator. 

Increase the minimum ages from 
17 to 18 for persons authorized to 
drive trucks “other than a pickup, 
panel or special delivery truck” with 
a capacity of less than 2,000 pounds. 
School buses are excepted. 





PROVING THAT CARE saves tire wear, this Fisk synthetic tire has al- 
ready done 30,750 miles and still looks like new. Thanks to the conservation 
and maintenance methods applied by E. T. Nutall (standing) in charge of 
Edward Apffel Co.’s (Los Angeles) fleet of 15 trucks, this tire will still 
deliver many miles of useful service. Fisk distributor Barr Wynns, of Los 


Angeles, is at the left. 


TALLAHASSEE, Fla.—Florida’s 
Attorney General, Tom Watson 
favors an early settlement of the 
legal questions raised by the state’s 
new constitutional amendment out- 
lawing the closed shop. 

Together with a similar Arkan- 
sas amendment which also was 
adopted at the November elec- 
tion, the Florida measure has 
attracted widespread attention 
because the broad issues involved 
may force a far-reaching clari- 
fication of the boundaries of fed- 
eral and state powers in labor 
relations regulation. 

In a statement asserting he. was 
“not disposed by any directive; 
opinion or other official act, to force 
an issue in the ranks of labor or 
employers” on the new amendment 
until legal questions involved were 
settled, Watson called upon seven 
Florida lawyers to “volunteer their 
services for future handling of the 
issues involved” and _ requested 
public donations not to exceed a 
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“THINGS YOU’LL NEVER SEE” 


There are few, if any, “thumbers” among sportsmen. Practically every hunting and 
fishing enthusiast in America has a car that he bought with the same care he gave 
to the purchase of his favorite gun or reel. For his car is part of his essential equip- 
ment, and when he chooses a new one, he looks for features that will contribute 
to dependability and comfort on long, overland hauls. 


Such sportsmen constitute America’s most responsive man market. They're above- 


average men who can afford to indulge their hobbies. And more than 350,000 of 
these enthusiasts buy and read Sports Afield Magazine every month. 


Your advertising should appear in Sports Afield, right along with other items of 


with man appeal. 


a sportsman’s essential equipment. Sports Afield’s present advertising 
campaign to build new readers is the biggest in the history of outdoor 
publications. It’s further evidence of Sports Afield’s leadership that has 
made this great publication a great advertising medium for products 


sep ote) a <I ViT) e 


Florida’s Labor Problem 


Legal Questions Raised on Anti-Closed Shop 
Amendment to State Constitution 






dollar per person to pay the at- 
torneys’ fees. 

Watson released his statement 
after returning from a Washington 
conference with federal labor rela- 
tions agencies on the effect of the 
amendment, which prohibits deny- 
ing a person a job because of mem- 
bership or non-membership in a 
labor union. 

“It is desirable from both the 
national and state standpoint that 
early decisions be secured from the 
courts and other appropriate tri- 
bunals on whatever questions or- 
ganized labor raises regarding the 
legality, constitutionality, opera- 
tion and effect” of the amendment, 
hé said, adding that he found 
“officials in Washington administer- 
ing labor powers just as anxious 
as myself to have the questions 
determined.” 

The Florida attorney general 
reiterated his belief that the 
amendment “is legal in every 
way and is effective now” but 
said that “inasmuch as I realize 
that a bona fide and sincere opin- 
ion exists in the minds of citizens 
in and out of organized labor 
regarding the operation and legal 
status” of the law, he would not 
take any immediate action to 
force the issue. 

“I believe this whole matter so 
involves the public interest, welfare 
and industry of the state,” he said, 
“as to warrant my asking for legal 
assistance of the bar of the state 
in any court proceedings attacking 
the constitutionality of the amend- 
ment, as well as financial assistance 
from the people of the state 
through individual subscriptions 
and donation for the payment of 
legal fees incurred through such 
legal assistance.” 

Watson said George E. Lewis, 
president of the Lewis State 
Bank of Tallahassee, had agreed 
to act as trustee for the public 
fund he suggested and to receive 
the contributions and disburse 
the money “solely to pay” the 
lawyers’ fees. 

He asked these lawyers, who he 
said had not been notified at the 
time the statement was issued, to 
volunteer their services: William 
Fisher of Pensacola, Ray Brown 
and William C. Pierce of Tampa, 
William J. Pruitt and William G. 
Ward of Miami, A. Y. Milam and 
John W. Donahoo of Jacksonville. 

The attorney general also invited 
“any other labor relations attor- 
neys in the state who are sufficient- 
ly interested to offer their services” 
for counsel in test cases. 

“In calling for such legal assist- 
ance,” Watson said, “I by no means 
intend that public officials shall be 
interfered with in carrying on any 
proceedings that may be necessary 
to effectuate the amendment, but 
it is my hope that all questions can 
be settled in test cases submitted 
through orderly proceedings in 
competent and appropriate forms.” 


Bus Restrictions 


Eased In Canada 


OTTAWA.—Canadian bus opera- 
tors may reopen and extend certain 
bus operations closed or curtailed 
since early in the war, the Depart- 
ment of Munitions and Supply at 
Ottawa, announced last wan. Be- 
cause of the continuing shortages 
of gasoline, tires and automobiles 
for private use, a limited relaxation 
on bus restrictions in certain areas 
will be permitted this winter. With 
more people having to rely on pub- 
lic transportation due to wearing 
out of existing passenger cars, the 
bus operators are to be allowed to 
operate routes which have not been 
in_ use for some time. 

When the Dominion first clamped 
down bus travel restrictions, trips 
were limited to 50 miles each way. 
Late this past summer this restric- 
tion was lifted and passengers can 


now buy tickets f. 
ane s for the length of 


FLEASE DISCONTINUE OUR “For 
pale a on the thirty Dodge 
ckups. All thirty of these Pickups 
were sold within three days after 
this ad appeared, and we _ had 
soveral other inquiries in addition. 
e feel that the results were most 
gratifying. ae Motor Co., 
(Ford-Mercury), peka, Kansas. 
Ge" Want Ad Dept., inside back cover 
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48 Dealers 


have 


Forty-two years ago, in a two-story frame building 
on Mack Avenue in Detroit, Henry Ford founded the 
Ford Motor Company. Since then the company has 
introduced mass production to bring automotive 
products within reach of millions and built more 
than 30,000,000 Ford, Mercury and Lincoln cars and 
Ford Trucks. This achievement is also the success story 
of the industry’s outstanding selling job by Ford 
dealers—848 of whom have been associated with the 


Ford Motor Company for more than 25 years! 


More than 30,000,000 Ford, Mercury and 


been 


FORD DEALERS 
for More Than 25 Years! 


Among these veteran Ford dealers are many of the 
automobile industry’s most distinguished leaders— 
men who did more than mere selling and servicing of 
automobiles, men who helped establish the American 
way of life exemplified by Ford low-cost transporta- 


tion and economical, dependable Ford service. 


Ford proudly salutes its 848 veterans who have 
achieved 25 years of business partnership with the 
Ford Motor Company. These and all dealers holding 


Ford franchises know “There’s a future with Ford.” 


Lincoln cars—and Ford trucks—have been built 


35 
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NEW YORK.—The country’s tax- 
ing methods are so multitudinously 
had that reform will have to come— 
an due time, says Motor & Equip- 
ment Mfgrs. Assn. in its last bulletin. 

MEMaA cites the puzzling state use 
taxes, and points out that jurists as 
well as laymen are confused. For in- 
stance, in an Iowa case involving the 
use tax, the Iowa supreme court by a 
five-to-four decision held that the 
vender was not subject to the tax. 
However, by a split decision, the 
United States supreme court re- 
versed the decision, holding that the 
vender was liable. 


A previous MEMA bulletin refers 
to Page 523 of the 1944 World Alma- 
nac. The information on that page is 
meager as a tax guide. In the use tax 
column on that page, X marks are 
shown. It may be stated that in Cali- 
fornia, Colorado, Illinois, Michigan, 
Ohio (and New York City—not 
listed) the use-tax rate is the same 
as the Sales Tax rate, MEMA says. 


Attempting to read between the 
lines in the laws of the above men- 


This Tax Puzzle 


Reform Must Come, Says MEMA, Citing 
Confusing State Use Levies 
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tioned states, MEMA says the use 
tax is invoked to cover purchases of 
tangible personal property outside 
of the taxing state, with delivery to 
a purchaser within the taxing state 
“for storage use or consumption.” 
(California.) 


Colorado provides: “In general, 
the use tax imposes a tax of 2 per- 
cent upon the use, storage or con- 
sumption of any property purchased 
at retail and not subject to the Colo- 
rado sales tax—regardless of where 
the property is purchased.” 

Colorado also provides: “(b) ...If 
such vender does not have an office 
or place of business in the state, 
but does have salesmen or other rep- 
resentatives soliciting orders and 
making sales in Colorado, then such 
vender may be responsible for the 
entire tax on all sales for use, stor- 
age or consumption in Colorado; 
and if such vender does not assume 
such responsibility, then such sales- 
men or agents must collect and re- 
mit the tax.” 

In the sale of “dies, tools and ma- 


chinery used in manufacturing,” 
Ohio and Michigan exempt such 
sales from either tax. In California, 
Colorado and Illinois they are tax- 
able. The “dies, tools and machin- 
ery” under Ohio and Michigan law 
are held to be in further processing 
—with the tax on the processed ar- 
ticle. In California, Colorado, et al., 
they are considered “used or con- 
sumed” and are subject to the use 
tax. 

While Ohio and Michigan, in the 
above illustration, may not benefit 
from the use tax, there appears no 
doubt that the cost of the “dies, tools 
and machinery” are reflected in the 
selling price of the manufactured 
product, the retail tangible personal 
property sale of which is subject to 
the sales tax. 


Newmarket Dealer Injured 


NEWMARKET, N. H.—(UTPS)—C. K. 
Shelton (Dodge-Plymouth) is recovering 
from first degree burns on the face, suffered 
in an accident in his shop. 

It was reported that the dealer was work- 
ing on an automobile when the engine back- 
fired, sending a burst of fire into his face. 


“IT WILL NOT BE NECESSARY to 
run the enclosed “ad” any more, as 
it proved very satisfactory and our 
stock of radios is now exhausted.”— 
Villa-Pontiac Co. (Pontiac), Buffalo, 
New York. 


Be Want Ad Dept., inside back cover 





does it-in Philadelphia 


One newspaper — with the largest evening circulation in 
America* — blankets the great Philadelphia market — goes 
into nearly 4 out of every 5 Philadelphia homes. There’s 


no comparative major market in the nation where one 


newspaper does such a job — offers such economical ad- 


vertising coverage. That one newspaper is The Evening 
Bulletin — outstanding leader today — and for the past 39 


consecutive years! 


! 


*Over 600,000 


In Philadelphia— nearly everybody reads The Bulletin 














BRITISH ARMY CHIEFS at Chrysler tank arsenal. Maj. Gen. C. A. P. 
Murison, C.B.E., M.C., deputy quartermaster general, of the British War 
Office, London (seated), and Brig. Gen. C. C. Clark, regional director B.A.S.- 
B.S.M., Detroit (left), recently inspected production methods at the Detroit 
(Chrysler) tank arsenal, C. B. Thomas, president of Chrysler Export, stands 
by as the arsenal visitor's register is signed. 


Superforts 30 Miles of Wire 
Vital to Last Inch 


DETROIT.—The old adage about 
a battle being lost because of the 
lack of a horseshoe nail can be mod- 
ernized to fit World War II with: 
“For lack of one tiny wire a bombing 
mission failed.” 


Such a statement could be true 
as the Boeing B-29 Superfortress 
contains nearly 30 miles of intricate 
wiring to control some 150 electric 
motors, the hard-hitting guns and 
cannon, lights and special electronic 
instruments. Thus the failure of a 
single important wire in a B-29 as- 
signed to a vital target in an im- 
portant bombing mission could cause 
the carefully-planned mission to 
fail. 


That is why the Hudson Motor 
Car Co. is taking such care in mak- 
ing and testing the 146 individual 
wire “harnesses” it manufactures in 
its wiring division for the three huge 
fuselage sections it builds for the 
Boeing B-29 Superfortress. 


Consider that one wire har- 
ness for the B-29 contains 186 in- 
dividual wires and cables, that one 
wire is 900 inches long and that 
each wire must be fitted with the 
proper plug or fitting and you'll 
have some idea of the precision 
with which they are made. 


Here’s the principal steps in mak- 
ing the wire harnesses for the B-29: 

When one of the 146 harnesses is 
to be made, blueprints and charts in- 
dicate just how many cables or wires 
are to be cut from hundreds of 
spools and also the length and the 
gauge of each. 

Workers cut the wires into the 
lengths specified and hang them on 
overhead hooks until they can be 
numbered by numbering machines. 

Girls set metal type for this ma- 
chine which stamps the wire every 
few inches with a series of inked 
numbers to indicate the gauge, the 
number of the harness and the job to 
be done by the wire. Thus a wire 
which wilil provide lighting will have 
a special code number as have others 
which will fire guns or lead to one 
of the 150 motors. The numbers ex- 
pediate repairs after battles. 


Back in automobile production 
days colors on the insulation cover- 
ing of the wires indicated the use 
to which they were to be put, but so 
many hundreds of wires are needed 
in the B-29 that they have been given 
the code numbers. 

Huge wooden boards on which the 
wire harnesses are assembled have 
been designed for each of the 146 
harnesses. The number and gauge of 
wires is indicated on each harness, 
and the number of the plug or fit- 
ting on the ends of individual wires. 

Women workers assemble the 
numbered wires and cables on the 
harness boards. Finally the assem- 
bled wires are given to other women 


Cn 


who have the delicate task of sold- 
ering on fittings or plugs. 

After the harnesses are completed, 
they are tested by as many as four 
inspectors to insure that they are 
perfect in every respect. Some of the 
harnesses have so many wires and 
are so intricate that they require 
more than two hours for an inspec- 
tor to test them. 


This is just one example of the 
care the Army Air Forces is taking 
to provide the finest weapons ob- 
tainable for American boys who are 
speeding victory. 





Bunyan on 


Wheels 


Ore. Log Trailer Can Tote 
20,000 Feet 

PORTLAND, Ore. — What is 
said to be the largest logging 
trailer ever built in the Pacific 
Northwest has been completed by 
Wentworth & Irwin for the Coos 
Bay Logging Co., North Bend, 
Ore. 

The trailer is sturdy enough to 
haul 20,000 feet over the privat: 
roads of the company. It was built 
to meet all safety requirements, 
the axles, chains and brakes all 
being extra strong. New engineer- 
ing improvements include the 
use of bronze and steel in the 
cup and saucer bearing to reduce 
friction. 

The company purchased the 
new Wentworth & Irwin trailer 
through the P. J. Rooney Auto 
Co., Marshfield, Ore. 





Convair Names Hewlett, 
Tafe and Mecham 


SAN DIEGO, Calif—Palmer A. 
Hewlett, representative for Con- 
solidated Vultee Aircraft Corp. at 
Washington, has been appointed ex- 
port sales director for the company. 
Harvey C. Tafe, service director 
here, will replace Hewlett while O. 
E. Mecham, assistant service direc- 
tor, succeeds Tafe. The appoint- 
ments were announced by Frank A. 
Learman, general sales manager. 

Hewlett, who will remain in 
Washington, joined Vultee Aircraft, 
Inc., in 1939 as vice president in 
charge of sales. A year later he be- 
came the company’s Washington 
representative and continued in 
that capacity after the merger with 
Consolidated Aircraft Corp, Tafe’s 
initial assignment with the com- 
pany was that of division manager 
at the Nashville plant in 1940. 
Mecham joined Consolidated’s San 
Diego service department in 1936. 
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WHY IS A ROCKET 
LIKE A HEAVY CARGO TRAILER? 


On the face of it, a modern rocket has nothing in common with 








a heavy cargo trailer. 


Yet Bantam makes both—and makes them well. 





In meeting the shifting needs of war, Bantam has shown its ability 
to manufacture a wide diversity of products. These vary from 
simple to complex, from high-precision to mass-production. But 


all have this in common: the know-how of the maker. 


The enlarged facilities and varied skills which have 
made Bantam an important producer of war materiel 


will eventually be turned to the uses of peace. 


AMERICAN BANTAM CAR COMPANY 


BUTLER, PENNSYLVANIA 





AIRCRAFT CONTROLS, OLEO STRUTS and MISCELLANEOUS AIRCRAFT PARTS + TORPEDO ENGINES, TRANSMISSIONS and PROPELLER SHAFTS 
AMPHIBIOUS and HEAVY CARGO TRAILERS + TRUCK AXLES and TRAILER LANDING GEARS + TRUCK CONVERSION KITS + ROCKETS + ETC. 


BUY THAT EXTRA $100 BOND... TODAY! 
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Trucks vs. 


Railroads 


MTA Official Assails Statement by Rail Head 
That Trucks Don’t Pay Their Way \ 


DETROIT.—Commenting on the 
speech made by Gustave Metzman, 
president, New York Central Sys- 
tem, before the Economic Club of 
Detroit, Don Smith, president, Michi- 
gan Trucking Association, stated 
that “Metzman’s contention that 
‘commercial users of the highways 
do not pay their way’ completely 
ignores the Eastman Report which 
proves that commercial highway 
users have overpaid by millions of 
dollars every year since 1927.” 

“The report shows, for example,” 
Smith said, “that truck-trailer com- 
binations of more than five-ton ca- 
pacity, the type of vehicle handling 
over 90 percent of over-the-road 
freight, overpay their share of costs 
by $287 per year for each such ve- 
hicle. 

“The report of the late Joseph B. 
Eastman, former Federal Coordina- 
tor of Transportation, is a four-vol- 
ume government document which 
required six years of patient re- 
search and cost many hundred thou- 
sand dollars. 





“This document, entitled Public 
Aids to Transportation, very thor- 
oughly examined the claims of the 
railroads. In this connection East- 
man said, ‘... the railroads have had 
the opportunity to express to me, 
both orally and in writing, their 
views on the highway carriers. Their 
contentions impress me as being car- 
ried to extreme limits.’ 

“Eastman’s report has never been 
refuted in spite of the fact that fail- 
ing in their efforts to suppress it, 
the railroads have made every effort 
to discredit it. In this report East- 
man said, ‘.... Overpayments of 
motor vehicle users consisting of 
State gasoline taxes and registra- 
tion fees, miscellaneous State taxes 
and estimated municipal and county 
and local motor-vehicle taxes, be- 
ginning in 1927 reached the huge 
total of $385,360,000 in ten years. 
The overpayments range from $5 an- 
nually for farm trucks up to $287 for 
truck-trailers of over 5-tons ca- 
pacity. 

“In fact the shoe seems to be 





somewhat on the other foot when it 
comes to subsidation, for Eastman 
shows that ‘public aids to existing 
railroads and their predecessors 
total $1,443,000,000.’ He states fur- 
thermore that ‘About a fourth of the 
costs of improvements in harbors 
directly used by the railroads can be 
allocated to the railroads on the 
basis of tonnage handled by rail and 
other vessels.” 


Goodrich Moves Staker 


To Coast Managership 

AKRON.—John T. Staker, man- 
ager of B. F. Goodrich Co.’s tire- 
conservation department, has been 
named Pacific Coast manager of the 
company’s international division, it 
is announced by Stanley W. Cay- 
wood, division general manager. He 
will make his headquarters in San 
Francisco. 

In 1942 Staker devised a plan of 
tire conservation based on a con- 
sultant service for truck and bus 
fleets and defense plant car oper- 
ators and was directing this activity 
at the time of his appointment to 
the export field. 





To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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Common Carriers Meet. . . 
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LUNCHEON at common carrier conference, American Trucking Assns., 
Chicago, with leaders in the motor carrier industry present, Left to right— 
standing—Robert J. McBride, general manager, ATA common earrier con- 
ference; John V. Lawrence, managing director, ATA; Ben Leventhal (Roose- 
velt Cartage Co.), president, Central Motor Freight Assn.; Jack Garret 
Scott, counsel for CCC of ATA. Seated, left to right, Frank Purse, district 
director, Bureau of Motor Carriers, ICC, Chicago; Chester G. Moore, secre- 
tary of ATA dnd chairman of the board, CMFA; Lt. Com. Roy Williamson, 
Navy transportation officer; Ted V. Rodgers, president, ATA; Dr. Preston 
Bradley, luncheon speaker; B. D. Davidson (Davidson Transfer & Staicue 
Co.), Baltimore, chairman of conference; John L. Rogers, incoming ch« 
man of the ICC, Washington; Harry F. Chaddick, first vice-presiden 
CCC of ATA; Maj. Alee Baxter, highway division chief, Transportatio: 
Corps, Chicago, 





EYES RIGHT—for Drivers. At the common carrier conference of ATA 
in Chicago, a demonstration of latest methods of testing drivers’ eyes and 
other qualifications was staged. In the picture Charles Zimmerman (Cush- 
man Motor Dely Co.) and former ATA champion truck driver, has his 
vision tested while (left to right) Don Goodwillie (The Willett Co.) makes 
notes; Ted V. Rodgers, president of ATA; Barney Cushman, Frank Purse, 
district director Bureau of Motor Carriers, ICC, and William Frigon, safety 
director, Fred Olson & Sons, look on, Chairman of the clinic was Arthur 
Korn, Cushman safety director. He says the driver clinic demonstration is 
available to be shown before other groups. 


Value of Mfgrs. Shipments 
Up 3 Percent in October 


WASHINGTON.—The dollar, stocks of the food and textile indus. 
value of manufacturers’ shipments; tries were more than sufficient t« 
rose 3 per cent in October, accord-! offset the small declines shown bj 
ing to an industry survey released! most other nondurable goods in 
last week by the Department of, dustries. 

Commerce. Total shipments of man-! Total wholesale inventories re 
ufacturers for the month are esti-| mained virtually unchanged fron 
mated, on the basis of preliminary| Sept. but were fractionally abov: 
tabulations, at $13.7 billion as com-| last Oct. Retail inventories which 
pared with $13.2 billion in this Sep-| for the past several months, hav: 
tember and $13.1 billion in October} been below last year’s level wer 
a year ago. | expanded during the month to a 

Seasonal advances among the| Point less than one per cent below 
nondurable goods industries were| last year. The rise during Oct. was 
said to be primarily responsible for primarily seasonal and resulted 
the Oct. gains. Among the durable] Chiefly from additions to stock made 
goods industries the rise of ship- by such nondurable establishments 
ments was generally more mod-|2S food, drug, and general mer- 
erate than for the nondurable goods chandise stores. 
producers. The automobile andj} A’six per cent gain in new busi- 
equipment industry registered the|™¢SS _ booked by manufacturers 
sharpest increase in sales, a con- raised the Oct. index of new orders 
siderable portion of which repre-|t? 319, about the same as the pre- 
| sented a recovery from the Sept.| Vious high points of June 1942 and 
| decline. July tee ae advance occurred 

In conformity with the mainly in the durable goods indus- 
liquidation evident since cor. tries which are heavily engaged in 
1943, manufacturers reduced their war work. 
inventories during October by about 


| $100 million. Packard Honors 


| At the end of the month the 209 Workers 


value of manufacturing inventories! 
DETROIT. — For the _ twenty- 


is estimated at less than $17.1 bil- 
seventh consecutive year loyal serv- 


lion, the lowest since May 1942 
Stocks held by the industries pri-| ic i 
marily engaged in war production Reg ten oe oo eres 
are estimated to have declined nine| who have just completed 10 poe 
=. cent —_ $10.5 billion to $9.6] of service with the organization 
_ i = the year ended this Oct.| were presented gold watch cer- 
™ ne paeee, Me inventories | tificates last week. The certificates 
dee — uring groups] are redeemable after the war when 
T! i - out two per cent.| the company can again secure 
hae ‘aut ae ee watches from the maker, now also 
Susalte goods industeles. Bh — ee 
ae oe ee aanSustine producers,|_ This group was the largest to be 
2 7. an 4 rose slightly| honored since Pearl Harbor. Of the 
ee i __ the instance of| 209, there were 204 men and 5 
yen a » the Oct. increase in non-} women. Certificates for the lativr 
e inventories resulted in the| give them the choice of a watch or 
chest of silver when the war's ed 


aa from seasonal movements 
u . ° : 
ch seasonal increments to the | again allows this to be produced 
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New British Auto Tax 


Revision Permits World Competition 
While Protecting Home Market 


NEW YORK.—A dispatch from 
London to the New York Times dis- 
closed an announcement in Parlia- 
ment by Sir John Anderson, chan- 
cellor of the exchequer, of a new 
basis for taxation for British motor 
cars that will permit them to com- 
pete in world markets on more even 
terms, but at the same time continue 
to protect their home market against 


by the size of existing garages, the 
radius of parkways and price condi- 
tions in England. 

As for imported American cars, 
Sir Miles pointed out that they 
would not benefit from, the tax 
change since their engines would be 
rated at a higher cubic capacity 
than those of British cars or from 
seven to 14 horsepower that would 















GIs Sent to Dunlop 


To Meet Tire Quota 


BUFFALO.—A group of com- 
bat soldiers has been rushed back 
here to help the Dunlop Tire & 
Rubber Corp. meet a 25 percent 
increase in the production of 
critically needed tires for military 
vehicles. These range from jeeps 
to heavy artillery. 

While a lack of tires seriously 
threatens military activities, the 
Dunlop plant has been forced to 
“fall behind schedule” and “elimi- 
nate an entire shift because of in- 
sufficient manpower,” H. William 





New Tax Plan 
Urged in S. C. 


COLUMBIA, S. C.—Enactment of 
legislation providing for assessment 
of the state’s floor tax on merchan- 
dise at valuations paralleling those 
on real estate, rather than at 100 
percent, was urged by the legislative 
committees of 10 chambers of com- 
merce in South Carolina at a recent 
meeting here. 


Other legislative proposals favored 
by the group for action during the 
1945 session of the South Carolina 
Legislature would provide for: Pay- 


American competition. 

The basis of taxation will be 
changed from 25 shillings per horse- 
power calculated on a cylinder basis 
to 20 shillings per hundred cubic 
centimeters of cylinder. 

Sir Miles Thomas, head of Morris 
Motors, Britain’s largest car manu- 
facturer, was quoted by the Times 
as explaining that under the old tax 
plan motors with small bore and 
long stroke had to be produced for 
the home market, since such engines 
under the old formula were rated at 
much lower horsepower than for in- 
stance, the “square” type of engine 
such as American cars contained. 

These were not so well suited for 
conditions in South America and the 
British Dominions as the American 
engine. 

Under the new tax formula British 
cars can also be built with “square” 
engines that will give better accel- 
eration and longer life. 

Sir Miles did not think it would 
lead to an increase in the size of 
British cars, which would be limited 














2 in Vancouver 
Draw $50 Fines 


In Gouge Deals 


VANCOUVER, C. C.—McDermott 
Motors, Ltd. and Dan McLean Motor 
Co., Ltd. were fined $50 each in po- 
lice court here for failing to allow a 
fair and reasonable price on trade- 
ins. 

Because they were first cases, 
nominal fines were being imposed, 
but light penalties need not be ex- 
pected in future, Magistrate W. W. 
B. MacInnes warned in passing sen- 
tence. 

“The evidence is that within a 
week this firm (McDermott Motors, 
Ltd.) sold the car for over three 
times as much as it allowed,” Magis- 
trate MacInnes said. “These facts 
speak for themselves.” 

Evidence showed that an allow- 
ance of $180 was made for a 1934 
sedan on the sale of a 1937 coach for 
$665. The sedan was then sold for 
$575. The firm was also convicted of 
entering a transaction with intent 
to evade price ceiling regulations. 

Dan McLean Motor Co., Ltd., 
pleading guilty to not allowing a 
reasonable amount on a trade-in, 
was fined $50. W. H. Campbell, spe- 
cial prosecutor, said that a 1934 car 
on which $87 had been allowed “was 
sold the next day for $470.” 


Texas Cities Seek 
Motor-Fee Aid 


HOUSTON, Tex.—Enactment of a 
measure permitting cities to retain 
a portion of motor vehicle registra- 
tion fees will be sought during the 
1945 session of the Texas legislature 
by the League of Texas Municipal- 
ities, it was decided by the league at 
a meeting here. 

Opposition to splitting license fees 
with counties is expected, but league 
members contend the step is neces- 
sary for cities to develop and main- 
tain adequate street programs. The 
plan will not affect revenue of the 
Texas state highway department. 

Cities want a division only of fees 
collected on automobiles and trucks 
licensed by their residents and do 
not seek participation of fees from 
those outside municipalities. 


Universal CIT Opens 


Two New Branches 


NEW YORK. — Universal CIT 
Credit Corp. announces the opening 
of new branches in Paterson, N. J., 
and San Jose, Calif. The Paterson 
office is under the management of 
Ivan H. Frye, while P. L. Rooney 
heads the San Jose office. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 





continue to be built both for home MacKay, Dunlop personnel man- || Ment of all property taxes as a pre- 
and export markets, just, as on the ager, reported. 





Congratulations to the Studebaker 
Engineers, the War Department and the Office of 
Scientific Research and Development, whose co- 
operative efforts built the WEASEL ... the Army's 
latest track-laying vehicle and one of the fastest 
things off wheels. 


Nothing stops the WEASEL for it is as much at home 
in water, mud, swamp or sand as it is on solid ground. 
It not only propels itself in deep water while loaded 
to capacity, but it also clambers up and down steep 
slippery banks with amazing ease and glides swiftly 
and easily over seemingly impassable winter terrain. 


The WEASEL repeatedly takes a terrific beating 
from nature's toughest obstacles but 46 Timken 
Bearings guard against friction, handle radial and 
severe shock loads with ease ...help it to come 
through without faltering. Timken Bearings have a 
habit of providing continuous, trouble-free perform- 
ance for all industry and for that reason will be 
included in post-war trucks, trailers, automobiles and 
industrial equipment of all kinds. The Timken Roller 
Bearing Company, Canton 6, Ohio. 


requisite to issuance of automobile 
licenses; a limit on disfigurement 





awards under workmen’s compensa- 
tion; creation of a state industrial 
development board. 

Also, elimination of 1 mill of the 
state corporation franchise tax; 
liberalization of allowable deduc- 
tions for state income tax; creation 
of a central purchasing office for 
state government agencies; and dis- 
qualification of employes from un- 
employment compensation benefits 
when they are discharged for mis- 
conduct or leave voluntarily. 


Moultrie Co. Expands Line 

MOULTRIE, GA.—The Moultrie Farm 
Implement Co., which has opened here, will 
deal in International trucks and tractors in 
addition to handling a regular line of farm 
implements. Harry Williams is mangaer. 


Democracy is the American way of 
life; let’s keep it that way. 
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‘Human Element’ Held Key 
To Safe Highway System 


TALLAHASSEE, Fla. — Although 
Florida has set aside millions of dol- 
lars for postwar highway improve- 
ment, Florida’s leaders recognize the 
importance of the human element as 
a factor controlling progress and 
safety. 

This point was emphasized by 
J. H. Dowling, Florida’s state high- 
way engineer, in an address before 
the Florida Safety Council at its an- 
nual meeting in Jacksonville. 


Dowling outlined road department 
plans for postwar construction and 
rebuilding tentatively estimated to 
cost $161,548,000. This program, he 
said, has been mapped upon an 
elastic basis, permitting its readjust- 
ment to conform to available reve- 
nues. 

He also mentioned a three-year 
section of the master-plan involving 
an expenditure of $86,750,000, financ- 
ing of which he considered relatively 
assured, because of accumulated 
funds and state-federal revenues. 

“We intend to build into the high- 
ways as many safety features as pos- 
sible,” asserted Dowling, “but in the 
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WHAT CAN YOU DO WITH 400,000 “GUESTS” WHO WON’T GO HOME? 
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final analysis the main function of 
safe highways operation rests with 
the driver. The big job is the control 
of the human element—the educa- 
tuon und training of the operator. 

“T believe that all high schools in 
the state should make a course in 
safe automobile driving a required 
subject. The course should include 
textbook study in the principles of 
how the automobile functions, safety 
rules regarding operation on the 
highways and real automobile driv- 
ing under ordinary traffic conditions 
Then I think the qualified student 
should be given a regular examina- 
tion by the highway patrol, and if 
he passes the test, should be issued a 
student’s driver permit free of cost. 

“If this course is followed, the 
emotionally, physically or mentally 
unfit will be discovered before they 
have killed themselves or someone 
else on the highways, and those who 
are capable will become better quali- 
fied from such uniform and scientific 
training.” 


Democracy is the American way of 
life; let’s keep it that way. 
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We've got that many here in Southern California— 


four out of every six people* who have come to work 


in our war industries are planning to stay here after 


the war! 


We're glad. We were the country’s third largest 


market even before they came to visit us. . 


. but 


we've plenty of space to grow in, plenty of room 


and plans for these people to prosper in. 


We can give you scores of examples of how the post- 








ODT Begins Survey 


Of Heavy Truck Tires 
WASHINGTON.—A survey to 
determine the number of heavy 
duty truck tires required to put 
all idle highway tank trucks to 
work, and to keep those now in 
operation working 130 hours a 
week, was begun last week by the 
Office of Defense Transportation. 
To obtain the needed informa- 
tion, Col. J. Monroe Johnson, 
ODT director, has sent a ques- 
tionnaire to all over-the-road pe- 
troleum tank truck operators ac- 
companied by a letter stressing 
the seriousness of the situation. 





R. S. Evans Establishes 


Unit in Daytona Beach 

DAYTONA BEACH, Fia.—R. S. 
Evans, operator in used cars, has 
leased the ground floor of the Win- 
gate building here. 

Jack Fink, formerly of New York, 
will manage the local unit, seventh 
R. S. Evans establishment in Florida. 
The building leased is 62 by 106 feet, 
and a lot at the rear, 54 by 140 feet, 
has also been secured. 


For America’s Future — For Your 
Future — BUY WAR BONDS. 
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war plans of Southern California manufacturers, 
agriculturists, retailers, and business men will turn 


our wartime “guests” into permanent, prosperous 


peacetime residents. 


And yes, we can show how you can tap this bigger, 
richer market through the Los Angeles Times. We'll 


do it at the drop of a postcard to THE TIMES, or to 


our representatives. 


*Figures from United States Department of Commerce and 


Los Angeles Chamber of Commerce. 
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Trucks—Backbone of Battle... 
Auto Industry Making 


226 War Models 


DETROIT.—The extent to which 
warfare has become automotive 
combat is disclosed by the 1944 edi- 
tion of Motor Truck Facts, a bi- 
ennial publication of the Automo- 
bile Manufacturers Assn., just re- 
leased. 

Revelation that 226 distinctly 
different types of military vehicles 
are now being made by the auto- 
motive industry is but one of many 
indications of how thoroughly war- 
fare has been motorized in the 30 
years since that September day in 
1914, when Gen. Joseph Simon 
Gallieni, the military governor of 
Paris, rounded up every available 
taxicab in the French capital to 
transport the endangered city’s 
garrison troops to the front in time 
to halt the German army at the 
Marne. 

Although historians date the 

use of the motor vehicle as a 

tool of war from that historic 
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date, the employment of the mo- 
tor truck for such ends is com- 
monly said to have had its large 
scale beginning in March, 1916, 
when an advance column of the 
United States Army crossed the 
international line at Columbus, 
N. M., on a punitive expedition 
against Pancho Villa, followed by 
the first of the 74 motor truck 
trains that participated in that 
campaign under Gen. John J. 
Pershing. 

Today as the booklet’s quotations 
of military, naval and government 
officials’ opinions indicate—the mo- 
torized highway carrier has become 
such an important factor that both 
the operations on the fighting 
fronts and their supporting activi- 
ties on the home fronts would crea! 
to a halt without it. 

At Record Rate 

The truck manufacturing indus- 
try of the United States is now 
producing military vehicles and 
parts at the rate of two and a half 
billion dollars a year, or two and a 
half times the total value of all 
trucks and parts manufactured in 
1941, the peak peacetime produc- 
tion year. Of these purely military 
vehicles, 38 percent have been 
shipped to Allied nations under 
lend-lease or direct purchase. 

Since the beginning of the war 
more than 2,240,000 motor trucks 
have been produced for the Army 
and the Navy. Of this total 877,- 
000 are light trucks under 9,000 
pounds gross vehicle weight, 
578,000 are medium size, 9,000 
to 16,000 pounds, and 785,000 are 
over 16,000 pounds gross vehicle 
weight. : 

As to performance of motorized 
highway carriers on the domestic 
front, the booklet points to the 
4,744,000 trucks and 216,000 trail- 
ers which were operating under 
certificates of war necessity on 
June 30, 1944, and adds that this 
total was “only slightly below all- 
time peak.” 

Farmers use 34 percent of all 
motor trucks and hold 47 percent 
of all truck certificates of war 
necessity issued by ODT,” and “98 
percent of all farm products leav- 
ing farms move by truck.” 

Studies made by several state 
agricultural colleges in the midwest 
reveal that small business firms 
utilize trucks in hauling nearly half 
their inbound and outbound ship- 
ments. 

Forty-nine large cities receive 
all their milk by motor truck. 

By Groups 

The report further reveals ODT 
figures on ownership of trucks by 
occupational groups issued under 
certificates of war necessity: 


Percent 
of Total 
Units In Use 
Agriculture ....1,638,416 34.5 
Consumer Distri- 

RONION fn a'6:c's e's 679,542 14.3 
Wholesale Distri- 

oo 365,580 Ta 
Manufacturing 187,256 4.0 
Construction 431,802 9.1 
Extractive Indus- 

BUEN a aneks o 92,221 1.9 
Personal Trans- 

portation 152,879 32 
Business, Profes- 

sional, Personal 

Service ...... 130,723 2.8 
Other Public 

Diiities ..... 88,633 1.9 
Institutional 

Agencies <- See A 
Tank Trucks 

(private use) . 90,382 1.9 
Not elsewhere 

classified 1,898 0.1 
Government 

Agencies .... 233,421 4.9 

Total in private 

GEO: cabanas 4,113,656 86.7 

For hire trucks 630,017 13.3 
TWUEAED 4 ccivsas 4,743.582 100% 


Despite such increasing depend- 
ence of the nation’s economic wel- 
fare upon motorized vehicles, a 
series of maps in the booklet por- 
trays how much the movement of 
commodities by motor truck is still 
restricted by the conflicting state 
laws relative to motor vehicle sizes 
and weights. 





Ai 0c 0 SAND ION Lee 0 AN OO aE 


Oe peteee 


ROOTED A 2. nde 


tie 8 





OO OSES a ae CO Ve ae ae 


1S 
it 
)- 
e 


W 
id 
if 


ll 


» 


r 


ll 
it 
r 


a 


ce BO eal SPEND i 2: La MS Ne 


Pee wee! 


te 





Just Among Dealers... 
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(Continued from Page 3) 


Dec. 11. Congratulations and more 
power to Philadelphia! 
Pennsylvania Automotive Assn. 
also celebrated its 25th Anni- 
versary last year. Being a popu- 


. lous state, Pennsylvania has been 


blessed with a lot of good out- 
standing local associations, which 
naturally has given impetus to 
leadership in the state group. The 
PAA’s program throughout the 
years has been strong and aggres- 
sive. Its 1945 president, E. J. 
Powell, Buick dealer in Upper 
Darby, Pa., has been a sparkplug 
in Upper Darby where they have 
had one of the strongest local 
associations that I know of in the 
country. The dealers there for 
many years have worked together 
on industry problems. They have 
cooperatively licked many of the 
vicissitudes which have plagued 
dealers in other communities who 
were less well organized. 

Powell is not only a man of action, 
but a sound thinker, as attested by 
the fact that years ago the Buick 
Motor Co. thought enough of his 
Gold Seal Used Car Plan to adopt it 
nationally. A letter of greeting which 
he sent to all members of the Penn- 
sylvania association shortly after he 
was honored with the presidency, 
contains many constructive sugges- 
tions as to the responsibilities and 
opportunities of any dealer associa- 
tion. 

* oe * 

It is important to realize that after 
this war, if we are going to progress, 
all of us will have to work together. 
I have reference, of course, to the 
need for members of this trade to 
organize so that they can do a bet- 
ter job for themselves and a better 
job in relation to the public. As I 
have said many times before, if we 
want to remain a democracy, and 
keep full production up so that this 
country can maintain prosperity in 
the years to come, it will be because 
not only specialized industry groups 
like the automotive retailing trade, 
but all larger groups including man- 
ufacturers, farmers, business and 
professional men and labor, work 
unitedly together. No one group can 
be prosperous unless all are; there- 
fore the need for cooperation. 

That is the reason why, in this 
first issue of the New Year, I am 
foregoing the customary thumbnail 
sketches of individual dealers and 
devoting this space to the above- 
mentioned letter written to his mem- 
bership by President Powell of the 
Pennsylvania association: 

* * Ea 


“It is with a vivid conception of 
my responsibilities and in a spirit of 
humility, that I undertake my job 
as your president during the coming 
year: 

“Beyond question, your associa- 
tion is the outstanding one of its 
kind in the country. Some of the 
best minds in our industry are di- 
recting its activities. On its mem- 
bership roll is to be found the names 
of nearly 1,600 of the most intelli- 
gent thinking dealers in our great 
Commonwealth. 


“It has been my privilege to be 
associated with your officers, direc- 
tors and members for some years, 
and therefore I am keenly aware of 
the great honor attendant to the of- 
fice of president. Equally aware of 
my own shortcomings and limited 
capabilities, I shall do my best— 
with your help—to discharge the 
duties of this office with honor and 
credit to your Association, and to 
our industry as a whole. 


“Under the able direction of my 
worthy predecessor, great con- 
structive strides were accom- 
plished by his various committees. 
There is no need to remind you of 
his Postwar Planning committee, 
since its activities and the results 
to date are a matter of knowledge 
and regard throughout the entire 
industry. One comment is in order, 
and that relates to its high pur- 
pose and the dignified manner in 
which this committee has func- 
tioned. Prompted by high ideals, 
humanitarian motives, and devoid 
of personal considerations, this 
committee has discharged, and is 
continuing to discharge its re- 
sponsibilities with malice toward 
none, and charity for all. There is 
no desire, nor reason to restrict 
the leaders of this committee in 


their future pursuit of its objec- 
tives. 


“Much constructive groundwork 
has been laid by your Legislative 
committee. Some plans of great im- 
portance to each and every member 
will be revealed prior to the next 
session of the legislature. It is de- 
sired that a hearty response be given 
to a future announcement of a meet- 
ing to be held at the Forum in Har- 
risburg, in December, pertaining to 
its plans. 

“The activities of your State In- 
spection committee will not be re- 
laxed. This is imperative in view of 
the deterioration of cars, trucks and 
tires, which may result in increased 
accidents. Our State Inspection Law 
must be more rigidly enforced, if 
we are to preserve the safety of our 
highways and keep clean the skirts 
of our inspection stations. Func- 
tional repair parts are gradually be- 
coming more accessible. Manpower 
is still critical, but will increase in 
availability. It is evident that those 
cars most unfit for the road are gen- 
erally in the hands of owners who 


Since the first call for arms 


management has stood, day and night, on the battle 
line of production. The advertising manager, for the 
time being, was not concerned with immediate markets. 
“But,” he reasoned, “all wars end. War industries must 
reconvert to peacetime products—and compete for 
markets. Where will they be found ?” 


So, the advertising manager has been doing wartime 


reconnaissance on his own. 


some significant discoveries. For example, he has 


mapped out a market—neg 





are in the best position to preserve 
their transportation value. We must 
not relax our vigil to uphold the 
high standards of state inspections. 


“Your Membership Committee 
has performed a marvelous job—so 
much so that it will be requested to 
continue its activity. Added efforts 
will be made to impress upon mem- 
bers the necessity for their support 
for all. three Associations—local, 
state and national. 


“Now as to the additional ac- 
tivities in the coming year. We 
shall do well, indeed, if we earn- 
estly pursue those already under 
way, but some others are worthy 
of our attention and support. 
Right now, as does every small 
businessman, an automobile deal- 
er has two separate duties to per- 
form, but they gradually trend 
toward a common end, 

“FIRST — we must contribute 
every effort possible to an early 
termination of the war. This in- 
volves a continuous operation of our 
own individual service stations, re- 
gardless of the obstacles we en- 
counter. 

“SECOND—we must individually 
and collectively start now to think 
and plan for the fulfillment of our 
responsibilities in the immediate 
postwar era. The pursuit of both of 


for America, industry’s top 


And he has come up with 


lected by many manufac- 


turers—which will be more than ever profitable in the 


postwar period. 


This is America’s huge farm market. The advertising 
manager has traced its growing importance in the past 
few years—as farm income rose to new highs—as farm 


mortgages dropped to new 


creased as never before. The result is a market ready 
to buy ... waiting for the day when the goods it wants 


will once more be offered. 


As a testing ground for sales strategy in this market, 
no better section could be chosen than We Golden 
Crescent... composed of the states of Ohio, Michigan 
and Pennsylvania. The 1944 cash income in this area 


was a billion and a half dol 


The key to this Golden Crescent is a group of three farm 
magazines—Pennsylvania Farmer, Ohio Farmer and 


Michigan Farmer—the best-read and most trusted 
publications in this lucrative market. 


Member: Agricultural Publishers’ Association 
Audit Bureau of Circulation 


lows—as farm savings in- 


lars. 


these duties is conducive to many 
conflicting thoughts, but that is 
nothing new after having operated 
under so many conflicting bureau- 
cratic decrees and controls. We have 
come this far; we must go the rest 
of the way. 


“We have not hesitated to point 
out the shortcomings of our fac- 
tories. We must not overlook our 
own. Each one of us has an obliga- 
tion to see that the American ideals 
are preserved on the home front, 
and that our boys come home to the 
kind of an America which they are 
now fighting to preserve. The dealer 
who has in mind his selfish inter- 
ests only, will gain little if he looks 
to his factory or his Association for 
protection. , 

“Our success in the postwar era 
will not depend entirely upon the 
extent to which factory-dealer 
relationship has improved. Our 
own individual operations must 
first stand the light of public 
opinion. Failing in this, other 
problems will be of little conse- 
quence. 

“An informative program is 
planned under the major heading— 
‘Dealers’ Responsibilities in the 
Postwar Era.’ Each phase of a deal- 
er’s operation will be treated in a 
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member of your association, under 
the sub-heading ‘One Dealer’s Opin- 
ion.’ These bulletins will be instruc- 
tive and worthy of careful study. 
Through them opinions may be ex- 
changed with benefit to all. An ef- 
fort will be made in this activity to 
develop pertinent suggestions made 
by fellow dealers during our recent 
convention in Philadelphia. 
“Further suggestions are earnestly 
solicited. They will receive the 
proper consideration by your board 
of directors. I trust that I may be 
so guided that we will be able to 
develop the greatest possible bene- 
fit for all during the coming year.” 
—JOHN O. MUNN. 


Albany (Ga.) Motors 
Gets New Building 

ALBANY, Ga. — Expanding its 
mechanical facilities by about 40 
percent, the Albany Motors Co., 
Chevrolet dealership here, has ac- 
quired a large building adjacent to 
its used-car plant. 

The building is being renovated 
and remodeled, and the stock of re- 
pair parts will be increased, M. L. 
Ward, manager, said. 





“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 


separate bulletin written by some| expression of dealers’ opinions. 





3 MILLION 


FARM FOLKS FORM A 


MAJOR MARKET 


OHIO FARMER 


Cleveland, Ohio 


MICHIGAN 


FARMER 


Detroit, Mich. 


PENNSYLVANIA FARMER 


Harrisburg, Pa. 
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Prosperity for Automobile Industry ? | 


Legislatures 
On Postwar 


(Continued from Page 18) 
Oklahoma, Minnesota and Idaho. 
Sales tax repeal movements may 
develop in many states, including 
Ohio, North Carolina, Utah, Iowa 
and others which now use that form 
of levy. 


Pressure for Sales Taxes 

The long-range prospect, how- 
ever, points to greater pressure for 
sales than income taxes, particu- 
larly if the federal government re- 
mains so heavily in the income tax 
field. In recent years there has been 
a steady trend toward state income 
tax repeal and reduction. Mean- 
while, sales taxes have been hold- 
ing their own, although several 
proposals for new or added sales 
taxes were rejected during the past 
year. Where and when new general 
revenues are sought, it is likely to 
be argued that the sales tax offers 
the greatest revenue potentialities 
and that it is less obnoxious to new 
manufacturing industries, which 
will be competitively sought by the 
states to provide employment op- 
portunities. 

Likely to prove even more 
troublesome than state taxes will 
be new municipal revenue raising 
measures which are being consid- 
ered by an ever-growing list of 
cities. With cities of more than 
10,000 population planning a total 
of some $4,500,000,000 of postwar 
capital improvements, municipali- 
ties, besides seeking aid from 
Washington and state capitals will 
press increasingly for new levies 
of their own to supplement falter- 
ing real estate revenues. 

Many of the municipal revenue 
raising measures, already opera- 
tive in various parts of the coun- 
try and likely to be proposed 





May Increase Burden 


Use of Automobiles 


Besides giving an indication of 
the extent of future state and local 
tax trade barriers, the 1945 state 
legislative sessions also may an- 
swer the question of whether busi- 
ness across state lines will continue 


elsewhere, are of direct and in- 
direct automotive significance, 
such as local gasoline and motor 
vehicle registration measures, 
street rental fees, parking met- 
ers, license taxes against auto- 
mobile dealers, general income 
taxes, sales and use taxes, and 
others. 

Authority to levy new local 
taxes is expected to be sought by 
municipalities during the 1945 
legislative sessions in many 
states. 

Possibility of a widespread and 
varied assortment of new municipal 
taxes is feared by business interests 
as carrying with it the threat of 
added business administrative as 
well as tax burdens, together with 
new and imposing barriers to the 
free flow of interstate and even 
intrastate trade. A new crop of 
local levies also would tend to push 
further away than ever hope of ob- 
taining elimination of overlapping 
and conflicting taxation by the va- 
rious governmental levels. 

Disturbing to business in this re- 
spect is the fact that the U. S. 
Supreme Court has recently handed 

down a number of decisions tending 
to broaden the powers of the states 
to tax interstate business. Not help- 
ing to clarify the issue was the 
high tribunal’s recent sidestepping, 
until it has been passed upon by 
the Connecticut state courts, of a 
case involving the issue of whether 
a state can impose upon an inter- 
state trucking line, performing no 
intrastate hauling within its bor- 
ders, a business privilege tax cal- 
culated upon that portion of the 
carrier’s net income presumed to 
have been derived from operations 
in the state. 































barriers. With many state trade 
barriers temporarily leveled under 
war emergency measures, it has 
been hoped that the wartime dem- 
onstration of the need for unob- 
structed commerce might lead to 
permanent removal of such curbs. 


While there have been favorable 
indications that this may result in 
some states, there also have been 

essimistic signs, such as the 1944 

entucky Legislature’s rejection of 
a bill to permanently liberalize that 
state’s truck size and weight re- 
strictions. . 

If other states follow Kentucky’s 
example—and there already have 
been indications this may be the 
case in some instances—there will 
be increased pressure for federal 
regulation of motor vehicle sizes 
and weights, together with broader 
federal regulatory action in other 
fields, as a means of effecting uni- 
formity. Larger federal appropria- 
tions for highway construction pro- 
vide a basis for greater federal 
interest in keeping the highways 
free of unreasonable restrictions. 

Labor relations legislation will 
be an issue in many of the 1945 
sessions, although future state ac- 
tion in this field is likely to remain 
unsettled pending crystallization of 
public opinion, indication of proba- 
ble federal action after the war, 
and court interpretation of re- 
cently-enacted state laws. If the 
War Labor Board is abolished and 
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in the automotive field 
show you where postwar sales can be made 


1283 retail automotive advertisers in many 
cities were using The Christian Science Mon- 
itor in a prewar year (1941). This evidence of 
the Monitor’s excellent record in the automo- 
tive field is proof that it can definitely help to 
bring postwar sales your way. 

A Monitor advertiser, Lloyd L. King, Hunt- 
ington Park, California, writes: “I have been 
engaged in the sale of Ford products since 
June 15, 1921, and during the 20 years ... 
I have used the columns of The Christian Sci- 
ence Monitor consistently . . . I have found 
that the money invested has returned two-fold 
dividends, not only in the profit made on the 
merchandise sold, but also in acquiring new 
friends for our business.” 


This dealer appreciation is built on and 
is the result of the unique interest of Monitor 
readers in Monitor advertising. The Monitor 
can serve you well in building postwar sales. 
Ask our nearest office or representative to give 
you the full story. 


AN INTERNATIONAL DAILY NEWSPAPER 


Published by 
The Christian Science Publishing Society 
One, Norway Street, Boston 15, Mass. 
BRANCH OFFICES: 


New York Chicago Detroit Miami 
Kansas City San Francisco Los Angeles 
Seattle London Geneva Sydney 





not succeeded by some similar fed- 






eral agency, there will be intensified 
pressure for the creation of state 
boards to help untangle labor-man- 
agement disputes in states where 
such agencies don’t already exist. 
An offsetting factor, however, may 
be further growth of sentiment in 
both labor and management to keep 
government out of labor relations. 


State constitutional amend- 
ments outlawing the closed shop 
were adopted at the November 
election in Florida and Arkansas, 
but rejected in California. The 
two adopted measures will be 
attacked in the courts by labor 
organizations, adding to a list of 
previously-enacted state laws re- 
stricting labor-union activities 
which already are in various 
stages of litigation. 

Of possible significance is the 
fact that the closed shop proposal 
lost in the more heavily industrial- 
ized California, although getting by 
in Florida and Arkansas with their 
less potent labor-union vote. This 
situation has been reflected gen- 
erally in past state legislation 
stringently curbing union activities. 
It does not appear likely at this 
point that the larger industrial 
states will turn to such legislation, 
although it may be proposed on a 
broad scale. Meanwhile, the ques- 
tion of just how far the states can 
go in attempting to restrict unions, 
without conflicting with the federal 
constitution and federal laws, 
awaits determination by the U. S. 
Supreme Court. 

An attempt will be made to re- 
vive the drive for state replicas of 
the federal wage-hour law, but 
there are no present indications 
such measures will be widely en- 
acted, if at all. The states hereto- 
fore have strongly resisted pressure 
in this direction, with some state 
even taking directly opposite action 
by reducing the time limitations for 
worker suits under the federal 
statute. 

A trend toward broadened social 
security and related measures may 
result in added employer costs. This 
will be particularly true in the case 
of small firms, which may lose the 
exemptions they have enjoyed in 
many states from such laws as un- 
employment and workmen’s com- 
pensation. 

Many 1945 state legislatures 
will consider bills to liberatize 
unemployment compensation laws 
through increased benefit vayments, 
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longer benefit period and extension} 
to cover employes of smaller em- 
ployers heretofore exempt. Al- 
though such a trend has been in 
progress ever since the inception of 
unemployment compensation, there 
have been a number of recent de- 
velopments which will speed the 
movement. Not the least of these 
is the prominence gained in Con- 
gress during the past year by bills 
proposing to supersede the present 
state systems by a national pro- 
gram paying benefit on a uniform 
basis. Although rejected by Con- 
gress, these proposals will be cited 
as indicative of a need for liberali- 
zation of the state laws to offset 
federalization pressure. 

Business Costs May Increase 

Business costs also may be in- 
creased by measures to broaden the 
accessibility of medical and hospital 
facilities which will be considered 
on a broad scale. Some proposals 
will be of a revolutionary character 
designed to protect workers 
throught state-sponsored hospitali- 
zation insurance program, sup- 
ported either wholly or partially by 
compulory employer contributions. 
Expansion of state hospital and 
health facilities also will be pro- 
posed in many states, with the 
possibility of added tax burdens in 
some instances. 

Measures of merchandising in- 
terest will appear in many of the 
1945 sessions, with dealer licens- 
ing bills likely to attract the most 
attention. Licensing bills will fall 
into two general types: Those 
attempting to restrict dealer- 
factory relations, and those de- 
signed only to curb irresponsible 
dealers. 

Resale price maintenance laws 
will be strongly attacked as im- 
pediments to the vastly expanded 
marketing pace needed to support 
postwar production and employ- 
ment goals. Proponents of such 
measures will contest the basis for 
such an attack and will oppositely 
argue that price maintenance legis- 
lation, such as fair trade laws, will 
be increasingly needed in the post- 
war economy. Such laws have not 
been open issues in state capitals 
since the start of the war, but will 
return controversially in anticipa- 
tion of the day when merchandise 
again becomes freely available and 
prices start to fall away from ceil- 
ings. Along similar lines there will 
be a revival of the chain store tax 
issue. 


There also will be renewed state 
legislative interest in bills to reg- 
ulate installment merchandising. 
Two types of measures may be ex- 
pected: One proposing stringent 
regulation through licensing of all 
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installment sellers, and the other 
patterned after 1941 New York 
State laws intended to foster self- 
regulation by exerting compulsion 
on irresponsible retailers who ig- 
nore ethical standards in install- 
ment selling. 

Likely to bring increased com- 
petition in some automotive fields, 
such as service and gasoline re- 
tailing, will be legislation provid- 
ing financial aid to returning serv- 
icemen wishing to set themselves 
up in business. Other states may 
consider as a model a 1944 New 
Jersey law providing state guaran- 
ties of loans up to $3,000 for vet- 
erans seeking funds to go into busi- 
ness for themselves on returning 
to civilian life. Returning veterans, 
of course, also will have access to 
loans under the federal GI Bill of 
Rights program and with such aid, 
together with financial backlogs 
accumulated- by themselves and 
their families, many may seek to 
enter the automotive field. 

Highway Safety Premected 

In the hope of averting a sharp 
postwar increase in motor vehicle 
accidents, many bills designed to 
promote highway safety will flood 
1945 legislatures. Restoration and 
wider adoption of compulsory peri- 
odic motor vehicle inspection pro- 
grams will be sought. Periodic re- 
examination of drivers also will be 
proposed in some states, as will im- 
proved court procedures for traffic 
cases and numerous other measures. 
Seep ee ee 


WA NTED $17,166,600 


WORTH OF 
NEW AUTOMOBILES! 


That will be the amount to be spent for 
new cars in Buffalo as soon as new cars 
are built. When the war started there 
were 207,564 automotive vehicles reg- 
istered in Erie County that will shortly 
require replacement. 

This large volume of prospective 
automotive business can best be 
reached through the columns of the 


Buffalo 


COURIER 


EXPRESS 


Only Morning and ATTTaTe Leb 
Newspaper in Buffalo 
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Backshop 


TO YOU 


I. H. C’ing 


Our Angels 


By 
Jack Weed 


To little guy sans shirttail and 
babushka, who shoved ’45 onto 
your calendar pad, arrived here in 
the Arsenal of Democracy with 
chillblains, a W. C. Field’s nose 
and with very little love for the 
artists that make him travel in his 
September morn outfit. 

Which all gets us down to the 
point where your column conductor 
takes his first opportunity to bend 
elbows with you in spirit, at least, 
to toast a year in which we hope 
with you that General “Ike” gives 
the krauts such a dose of “Patton 
medicine” that they will never 
again try to eat more than their 
share of the world’s goods and 
and the little “Yellow 
Bellies” are consolidated and con- 
densed so that they can be easily 
made to wish they had been con- 
tent with their island kingdom for 
ever and a day. 

We also adh to bend an elbow 
to you valiant “transportation sal- 
vage depot” operators of the home- 
front—for during the past year in 
particular transportation would 
surely have bogged completely 
without the fight you dealers have 
put up to keep your service sta- 
tions operating and providing main- 
tenance for the hundreds of thou- 
sands of essential vehicles which 
were dependent upon your ability 
to keep them in efficient operating 
shape in the face of many dis- 
couraging factors — government 
edicts not being the Jeast of these. 


And while we are toasting deeds 
of valor or what have you, we also 
might pass a bon mot to your 
association for putting on a serv- 
ice equipment exhibit and demon- 
stration, along with your annual 
conference this year, when added 
knowledge about how to do main- 
tenance work faster, better and 
more efficient with less manpower 
is so important—and to the equip- 
ment manufacturers who, even 
though they are loaded with war 
work and experiencing the same 
manpower shortages that every 
manufacturer in the critical areas 
is up against today, have made the 
extra effort to bring their products 
to Chicago so as to give you and 
your shop heads the very latest 
“how-to-do-it” information. 

This year’s conference is going 
to be work—if you have done any 
travelling lately you will know 
what I mean. Trains are loaded, 
hotels are crammed, service has 
gone by the boards and even the 
taxicab drivers take a devilish de- 
light in seeing how thoroughly they 
can insult you if you want to go 
any where from your hotel except 
to the depot—and piled five deep 
in a cab that sounds as if the rear 
end was going to fall out before 
you went another block. 


TaE only trip I have taken in the 

past three months to which I 

can look back with any degree of 
(See BACKSHOP, Page 57, C. 1) 
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33% of Owners 


Plan Complete 
Car Overhauls 


Dealers Are Warned 
Independent Garages 
May Get Big Slice 


DETROIT.—tThe fact that 
33.64 percent of all present 
owners are planning to have 
their cars completely over- 


hauled just as soon as gasoline 
rationing is abolished or made more 
lenient, as shown in a recent R. L. 
Polk survey, would seem to indicate 
that early postwar prospects are 
bright for the car and truck dealers’ 
service shop. 


But if the dealer is to get his share 
of this profitable service work he 
must not put off selling the owners 
of the make of car he sells on the 
facilities he has to offer for quick, 
economic and thorough workman- 
ship. The Polk survey shows that 
more car owners are taking their 
service work to the independent ga- 
rage than to any other single source. 


Car dealers are getting 28.21 
percent of their own owners’ serv- 
ice work; 17.55 percent is going to 
car dealers other than the one the 
owner bought his car from; 38.12 
percent is going to the independ- 
ent shop, and 16.12 percent is be- 
ing taken care of by the corner 
gasoline stations. 

These figures are particularly sig- 
nificant now as car and truck dealers 
enter a period in their wartime 
operation when they will have few 
or no new vehicles to sell and with 
used cars getting increasingly hard 
to obtain at a price where the dealer 
can make a profit. 


Dealers must look forward to mak- 
ing their overhead and profit largely 
from service work for the balance of 
the war. 


In the interest of the conserva- 
tion of their customers’ cars, they 
should make every effort to in- 
crease both the number of lubri- 
cation customers they now serve 
and the frequency of lubrication 
service to their customers. 

Every dealer realizes that time, if 


(Continued on Page 50, C. 4) 


PATA Seeks 


Commercial 


Rent Ceilings 


PHILADELPHIA. — Absence of 
commercial rent ceilings is creating 
a serious problem for some automo- 
bile dealers in this city, it was dis- 
closed at a recent luncheon meeting 
of the Philadelphia Automobile 
Trade Assn. 


Several instances were cited of 
pending rent increases and one 
dealer was reported facing a land- 
lord’s edict that he pay twice the 
present rates or evacuate the prem- 
ises. Landlords, it was agreed, have 
adopted a no-compromise attitude 
that augurs ill for the future unless 
ceilings are imposed. 


The regular PATA bulletin also 
takes cognizance of the situation by 
saying that “Reports from Wash- 
ington indicate that OPA wants to 
put commercial rents under ceiling 
regulations, but thus far Congress 
has refused to grant this power. 

“If you have or are apt to have a 
problem of rent increase, we sug- 
gest you write to NADA and ask 
them to use their influence toward 
a controlling regulation. Since this 
is a problem affecting dealers 
throughout the nation, it isn’t 
deemed advisable for PATA to take 
action as a local association but 
rather to persuade NADA to lobby 
for national action. 






Sellout Seen for NADA’s 


Service Equipment Show 


Parts Output Curb 
Perils Maintenance 


The blanket restrictive order that limits all manufactur- 
ing for civilian use to the level of the last quarter of 1944 
may be absolutely necessary in the light of present war con- 
ditions and the admitted manpower shortage in certain 


areas. 


But a blanket order such as this if not sanely and care- 
fully administered may cause as much or more harm to the 
war effort than if it were never issued. 

Take, for instance, its application to the replacement- 
parts production for civilian vehicles. 

es s+ 8 

As we all know, the need for replacement parts for these 
vehicles will become progressively greater as we go further 
into this year. Old Man Time alone will take his toll, to say 
nothing of the additional wear and stress of our vehicles 
operating under present severe winter conditions. 

Although dealer stocks, generally speaking, are in fair 
shape, there are a number of critical items that are very 
short—and manufacturers of these items, like wheel bear- 
ings, may have had a low civilian output during the base 
quarter and may not be able to make up their loss during 
the present quarter due to the demands of the military. 

Then, too, while stocks right now may be adequate for 
immediate needs, there are many vital items that necessi- 
tate a six to nine-month lead time to get them produced. 
Cutbacks on these items now may be felt disastrously late 


next summer and fall. 


The administrators of this order, and the manufacturers 
involved, should take great care to completely survey not 
only present transportation needs but those of six and nine 
months from now, and make certain that in the application 
of the restriction we do open the way for a bogdown of our 
vital transportation later in the year when we may be just 
as vitally concerned over the exigencies of war as we are 


today. 





FARGO, N. D.—Enactment of a 
bill providing for the licensing of 
service companies will be sought 
during the 1945 session of the North 
Dakota Legislature by the North 


Ford Purchases 
Parts Depot Site 


In Des Moines 


DEARBORN.—Purchase of an 
industrial site for erection of a 
service parts building at Des 
Moines is announced by the Ford 
Motor Co. G. F. Nelson, manager 
of the Ford branch in Des Moines, 
completed the transaction. 


It is planned to construct a one- 
story modern parts depot of ap- 
proximately 87,000 square feet of 
floor space as soon as building con- 
ditions permit. One of several such 
depots contemplated by the com- 
pany, it will cost approximately 
$700,000. 

One hundred and eighty-two 
Ford dealers and 27 associate deal- 
ers will be served by the parts 
depot. All are located within the 
81 counties of central Iowa. The 
plant site was purchased from the 
Des Moines Railway Co. 


Licensing Urged in N. D. 


Trade Group Seeks Bill to Eliminate 
Irresponsible Service Firms 





Dakota Motor Trades Assn., it was 
revealed at that group’s recent an- 
nual meeting here. 


Purpose of the proposed legislation 
would be to eliminate irresponsible 
firms and to protect the interests of 
the motoring public. Named to the 
association’s legislative committee 
to handle this and other matters of 
automotive interest during the 1945 
legislative session at Bismarck were 
J. I. Brady of Fargo, P. D. Blank of 
Mandan and N. O. Churchill of Bis- 
marck. 


D. G. Kelly of Grand Forks, presi- 
dent of the National Automobile 
Dealers Assn., was the principal 
speaker at the meeting, emphasiz- 
ing the urgent need of continuing 
service organizations to care prop- 
erly for cars still on the road and to 
be prepared for postwar business. 


E. J. Severson, of Grand Forks, 
was elected president of the state 
group, succeeding John R. Fleck of 
Bismarck. Also named were: Vice- 
president, H. H. Fisher of Minot; 
secretary-treasurer, Herb Wilcox of 
Grand Forks; and directors, H. H. 
Westlie, Minot; E.O. Stoudt, Wahpe- 
ton; Ward Johnson, Dickinson; John 
Powell, Devils Lake; J. I. Brady, 
Fargo; E. J. Pegg, Valley City; 
Oscar Fode, Jamestown, and Fleck 
and Kelly. 





80% of Space 
Already Taken 


Big Firms Plan Exhibits 
and Demonstrations on 
Service Problems 


CHICAGO. — The service 
equipment exhibit that will be 
held in connection with the 
National Automobile Dealers 


Assn. annual conference is be- 
ing well patronized by the leading 
manufacturers of time and labor- 
saving automotive maintenance 
equipment, according to Ed Cleary, 
manager. 


Actual mechanisms will be dis- 
played and demonstrated by all but 
about half a dozen of the more than 
75 exhibitors who have already seen 
the acute necessity of helping fur- 
ther the educational advantages of 
the exhibit to the automotive deal- 
ers of America and to their service 
heads, upon whom rests largely the 
responsibility of keeping the wheels 
of the nation’s vital automotive 
transportation turning until V-day. 

The conference being held in 

Chicago at the Stevens Hotel as it 
is from Monday, Jan. 29, to and 
including Thursday, Feb. 1, makes 
this event as centrally located as 
possible for those repairshop oper- 
ators who serve the greatest num- 
ber of vital transportation ve- 
hicles and its timing is such that 
it will allow the dealers to attend 
with least loss to the national 
maintenance picture. 

According to present indications, 
over 80 percent of the available 
space in the exhibit hall has already 
been firmly subscribed by manufac- 
turer exhibitors who, even while 
loaded with war work and expe- 
riencing manpower shortages of 
their own, have seen the advisability 
of demonstrating their equipment 
to the managers of these important 
service shops where every hour 
saved in the maintenance of a ve- 
hicle vital to the transportation of 
war goods or workers is of utmost 
importance to our overall war effort. 

This is particularly true at the 
present time when the demands of 
war have necessitated a production 
restriction on the output of replace- 
ment parts for essential commercial 
use. 

These manufacturers realize that 
while some of their equipment may 
be already in many of the shops of 
those who will come to the exhibit, 
the worth of the equipment in the 
present crisis may be greatly mini- 
mized due to the fact that the per- 
sonnel of those shops may not be 
thoroughly acquainted with how to 


(Continued on Page 46, C. 1) 


More Premium Gas 
OK’d by Ickes 
WASHINGTON.— United 
States refiners will be able to 
increase slightly the quantity of 
premium motor fuel that can be 
manufactured for buses, fire en- 
gin ambulances, large trucks 


and other essential vehicles, Pe- 


troleum Administrator for War 
Harold L. Ickes announced last 
week. 

The total increase granted by 
the amendment is not expected 
to exceed 60,000 barrels a day 
for the entire country. It is in- 
tended that most of the increase 
will be consumed by essential 
vehicles. 








<2 Sg 0 Sac 


| @ THE LAMP 
| THAT DOES NOT 
GROW DIM! 


FOR SAFER WINTER DRIVING 





Pa. Issues Warning 


On Brake Failures 


HARRISBURG, Pa.—Keystone 
Automobile Club’s warning on the 
danger of hydraulic brake fail- 
ures has been acted upon by the 
— according to an announce- 
merit by T. Elmer Transeau, di- 
rector of highway safety, who in- 
formed the club “we believe that 
this matter is of sufficient im- 
portance to issue a special bulle- 
tin to the inspection stations, and 
this step will be taken at once.” 


The club had urged state safety 
authorities to issue instructions 
to guard against the danger of 
injuring rubber connections of 
hydraulic brake systems through 
careless handling of oil and 
grease. In addition, attention was 
directed to the fact that certain 
types of fluids designed for mili- 
tary aircraft and now being dis- 
posed of by the government as 
surplus material should not be 
used in brake systems because 
they are certain to cause disin- 
tegration of the rubber connec- 
tions. 





Heres real value in headlighting— 
headlamps that do not grow dim! 
Tests show that at the end of life, the 
average General Electric Sealed Beam 
Headlamp delivers 99 per cent as much 


light as at the 


The hard glass lens and reflector are 
fused together to form a one-piece her- 
metically sealed unit. Dirt, dust and air 
never can penetrate the hermetically 
sealed G-E Mazda Sealed Beam lamp. 
The reflector can’t tarnish. 


Give your drivers saferlighting with 
steady, maintained light output from 


G-E Mazda Sealed Beam Lamps. Get a 


supply today. 





AUTOMOTIVE NEWS, JANUARY 8, 1945 





VETERAN EMPLOYES line up with officials of Mason Motors (Ford), 
Longview, Wash. The company’s slogan is “There is no substitute for abil- 
ity plus experience.” The dealership was originally started by J. W. 
Mason in Raymond, Wash., back in 1914, and operated at this point for some 
22 years, or until April 1936. Late in April 1936, Mason took on the dealer- 
ship at Longview, selling at Raymond soon thereafter. 


“PLEASE DISCONTINUE OUR “For ere ne ee -Mack Motor Co., 
Sale” ad on the thirty Dodge Ford-Mercury), Topeka, Kansas. 
Pickups. All thirty of these Pickups|@#” Want Ad Dept., inside back cover 
were sold within three days after Toe ae ae 
this ad appeared, and we_ had “Dealers Tell Me,” by John O. 
several other inquiries in addition.| Munn, is an open 
We feel that the results were most! expression of dealers’ opinions. 


beginning. 


G-E MAZDA LAMPS 





forum for the} water Motors (Hudson), 


CHECK YOUR STOCKS OF OTHER 
TYPES OF G-E AUTO LAMPS 


Be sure you have adequate supplies of G-E 
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Accent on Parts | 


Minn. Dealer Promotes Customer Goodwill 
With Stepped-up Service Program | 


WILLMAR, Minn.—Realizing that 
one of the best ways of building for 
the future as well as for business 
survival for the present is to culti- 
vate customer good will, many Chev- 
rolet dealerships have tied in with 
the parts and accessories program 
outlined by the central office. 


One of the many Chevrolet retail 
organizations which are doing | a 
noteworthy job in servicing essential 
motorists with parts and accessories 
is that of Amundson & Evans here. 

First step in the long-range pro- 
gram of this dealership was to in- 
crease parts inventory substantially 
in every way possible, so that it 
would have an adequate stock on 
hand to meet emergency needs of 
C and T card holders. 








Dealer to Mayor 


COOS BAY, Ore.—E. E. Fitzwater, 
veteran auto dealer and head of Fitz- 
has been 


elected mayor of the city. 


























E WHOLE THING 
Pe 


“protection lighting” bulbs — marker, park- 
ing, stop and tail, and direction signal lamps. 
Order them when you place your order for 


G-E Mazda Sealed Beam Headlamps. 


KEEP BUYING WAR BONDS—KEEP THE WAR BONDS YOU BUY 


GENERAL €Q ELECTRIC 


Hear the G-E radio programs: “The G-E All-Girl Orchestra”, Sunday 10:00 p. m. EWT, NBC; ‘The World Today” news, 
Monday through Friday 6:45 p. m. EWT, CBS; ‘The G-E Houseparty,’’ Monday through Friday 4:00 p. m. EWT, CBS. 


Amundson took time off from the 
management of the dealership to go 
out into the field, and spent several 
days acquainting potential subdeal- 
ers and independent garagemen, 
fleet owners and other vitally inter- 
ested parties with the possibilities of 
doing a better job. 

Almost every place of business 
carried a substantial stock of fast- 
moving parts and had given the 
Amundson & Evans firm a portion of 
their business in the past, and de- 
cided to give it more in the future. 

All repair shop managers liked the 
idea of an increased dealer inven- 
tory,.delivery and mail order sery- 
ice. 

Considering the program’s promo- 
tional possibilities, the inventory in- 
crease, gain in business, and the 
public’s recepton of the project, 
Amundson is very enthusiastic and 
expects great things for the whole- 
sale parts business. 

Since January, Sid O. Erickson, 
parts manager, reports, “Wholesale 
parts business has advanced 198.8 
percent, and over-the-counter parts 
volume has moved ahead 117.2 per- 
cent.” 


U. S. Will Take 
Precautions on 


Brake Fluid 


DETROIT.—Government agen- 
cies handling surplus supplies of 
petroleum base fluid for hydraulic 
brakes have agreed to take special 
precautions so these brake fluids 
will not be sold for automotive use 
because of the danger to life and 
property that is involved, accord- 
ing to the Automobile Mfgs. Assn. 

Warned that petroleum base 
fluids, designed only for use in 
military aircraft, would cause de- 
terioration of natural rubber parts 
such as hydraulic brake cups and 
flexible hose lines, the disposing 
agencies, the Army Air Forces and 
Defense Supplies Corp. of the RFC 
have agreed to modify their sales 
procedures for the protection of 
the motoring public. 

Because of risk of brake failures, 
owners and drivers of automobiles 
were advised to use only castor oil 
base fluids or those approved spe- 
cifically for use in automobile 
braking systems. It was explained 
that the petroleum base fluids were 
satisfactory in aircraft only be- 
cause the aviation industry has 
used synthetic rubber in airplane 
braking systems. 


Expect Extension 


Of Tire ‘Add-On’ 


NEW YORK.—The National Assn. 
of Independent Tire Dealers re- 
ported here that the “add-on” pricc 
to passenger and truck tires will 
continue for another 120 days, de- 
spite an OPA proposal to the con- 
trary. 

Granted to compensate for unfore- 
seen costs when tire makers were 
becoming acquainted with the use 
of synthetic rubber, the “add-on” 
will be continued upon the basis of 
an “executive order” which, the as- 
sociation said, not only overrides 
the OPA proposal, but also recom- 
mendations of the tire distributing 
advisory committee. 

It was believed manufacturers 
asked for the “add-on” on the basis 
that increased military demands will 
mean a smaller civilian production 
over which to allocate production 
costs. 


Cook Electric ; 
Names Coburn 


DETROIT. — Frank W. Coburn 
has been appointed Detroit district 
manager for the Cook Electrie Co., 
of Chicago, it is announced. 

Coburn will be in charge of sales, 
development and field engineering 
of the entire Cook line of bellows, 
relays, pressure switches and ac- 
cessories. He will also represent 
the Metal Fusion Corp., a Cook 
subsidiary. 








Tractor Firm Opens in Ga. 
aS SANDERSVILLE, Ga.—The Parker 
fractor Co., owned by Joe Slade and 


Charlie Parker, has opened here on 
Warthen St. os : 
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| | Simplification Localized rists Warn 
* 
| OPA Boards May Now Act on Applications | Of I lane B rake k luid 
| To Ease Price Control Rules 
i : ’ ; DETROIT.—Owners and drivers; instance where petroleum fluid har 
he A ar the Cakes fF Regional of-| for operating and maintenance or of automobiles and trucks were | accidentally been used. The effects 
go caetiene oo moet saan ae ae + pr allay aoe ees warned against the use of unap-|of the petroleum are to swell th 
ral therity to eet on apeti eitoes t ( hi 4 ce =o ation | proved petroleum base brake fluids | rubber parts and make them spongy 
al- l f ‘ Soe ween | ene oe parts and machinery in the hydraulic braking systems of | and weak, completely spoiling their 
and sellers of services requesting sim-| services); Revised Maximum Price their vehicles last week. effectiveness, it was said. 
-. plification of the method of deter-| Regulation 165 (services); Maxi- Automotive engineers, in a state-|_ The safe types of automotive 
“e mining their ceiling prices. mum Price Regulation 246 (manu- ment released by the Automobile | brake fluid usually have a castor oil 
This action, it was stated, makes | facturers’ and wholesale prices for Manufacturers Assn., pointed to the | base and this does not have a de- 
288 no other changes in the existing pro- | farm equipment), and Revised Max- danger of brake failures and acci. |teriorating effect on the rubber parts 
st- vision that sellers of a variety of |imum Price Regulation 251 (con- dents if harmful oils are used in the | 0f the brake system, the engineers 
he services who price under six speci- | Struction services and sales of in- brake lines. The warning was given | #dded. 
a fed regulations may may applica- | Stalled building materials). ; » ¥ because it has been learned that| Thousands of gallons of the air- 
.e. ion for permission to determine} There are two limitations to this = large quantities of a special petro- | craft type petroleum base fluid may 
. ceilings ~ all services under only | authority: (1) No authorization may *cR4s7e/ |}eum base brake fluid, designed for | already have passed into the hands 
he one regulation. be granted to apply the provisions ¥ use only in military aircraft, have | of jobbers, dealers and service sta- 
n- The decentralization, which be- | of Revised Maximum Price Regula- | “So ~~ 8 how ze aie our Pr veces. | been offered for sale as surplus re- | tions throughout the nation. Garage 
‘y- came effective Dec. 30, permits re- | tion 251 to services subject to any o overhead for gas!” cently by the government. men were warned in the statement 
gional administrators, in turn, to| of the other five regulations. (2) In aces Aiken Ni ae Li ae eas Swelli f th b in | not to use these fluids in passenger 
0- delegate the same authority to OPA | the case of suppliers subject to Max-| Tide Water Honors Soldiers ake ianetine ciadae 7 a ip cars or trucks. 
n- district offices, through which it is | imum Price Regulation 134 or Max- “an i dias Giamaan tas so terioration of the flexible hose lines sonenoniarioensinentemmuanict 
he ae ie ee should be filed cay ioe ee aur eae - Tide Water Associated Oil Co. in fhe | can phe 7 S an oe © used| _ keno Buys 4 New Buses 
: " t : e armed forces of the Unite ates, | few drops of petroleum oil are use 
nd Since Oct. 18, 1943, suppliers of OPA’s national office if the sup-|the board of directors voted to/ in the braking system, the engineers RENO, NEV.~Reno Bus Lines, Ine., has 
le- services whose ceiling are estab- | Plier’s sales of services under either | Dr°aduitional ‘wat bond of maturity | Warned. They advised that careful Ford Motor Co., according to announsoment 
lished by more than one of six speci- sakes i i seems te are value Ls le ¢° each of the aoete’. cleaning and examination of the a by cin Deseaeen, sesreney ey 
yn, fied regulations could apply to ; or the calendar year eS , company men a brake system, plus replacement of ene see ee ree 
+. t ~ national office for authority | for the fiscal year ending in 1942. Poe Militeee aevinn, eave of absence | pubber parts, will be required in any iin oa in operation 
. to determine their ceilings by using 
rts only one of the regulations. The aim 
2 has been to simplify price control 
for services coming under six dif- 
; ferent regulations, some or all of 
; which might be regularly offered by 
i one supplier. 
j The six regulations are: General 
i Maximum Price Regulation; Maxi- 
i mum Price Regulation 134 (con- 
i struction and road maintenance 
2n- equpiment rental prices and charges 
of SS ee ee 
lic 
al Conn. to Halt 
lias 7 
ise Cars Lacking 
nd a 
rd Safety Devices 
ise HARTFORD, CONN.—After a 
in recent conference here of State 
le- 3 Police, State Highway and Motor 
rts . Vehicle Departments, William M. 
nd Greene, director of the State High- 
ng way Safety Commission, announced 
nd that State Police Commissioner 
FC Edward J. Hickey would be re- 
les i quested to halt motor vehicles not 
of j equipped to move safely on Con- 
; necticut highways during inclement 
es, i weather. 
les ; Greene added that similar action 
oil would be requested of police au- 
e- thorities in adjoining states to de- 
ile 4 velop reciprocal action to ensure 
ed ; interstate traffic being properly 
re i equipped to move safely through 
_ i Connecticut when weather condi- 
as ; tions are adverse. 
ad Come tate omnes ex- Jed and Lem, with a bottle of moonshine, were taking their first ride on a 
perience Wook & sharp upturn in railroad. Jed took a swig and handed the bottle to Lem. Just then the train 
November ane ee ae ” entered a tunnel. Instantly, Jed dashed the bottle from his friend’s hand 
rise in December, according to mo- : , . 
tor vehicle department records. “Don’t tech it, Lem,” he yelled. “I been struck blind!” 
This trend alarmed the Highway 
| Safety Commission despite the fact 
» that fatalities were slightly less 
e than for the same period a year 
i earlier. 
“a A highway department survey 
a indicated that 130 cases were re- 
ported by department representa- 
a tives e trailer wee eee Sees - 
re recently on state highways, block- So bl d 
3e ing traffic until department crews me are in y 
” got them back on re sete —. i 
of In the meantime traffic on these 
g- routes was stalled or compelled to ut yours WI see 
2S — slowly around a 
n- is congestion, it was held, causes 
Zz accidents through too high a vol- MOTOR sie 
ume of traffic moving closely to- T is not surprising that some motorists are still ono 
” gether for miles at a stretch. blind to the difference between good motor oil 
is In virtually all instances, it was : : g : 
ill stated, the roadblocks were caused and just oil. After all, even the greatest chemists 
: ! on oe er aeeatane and physicists in the world don’t know all the 
i vehicles could not negotia é . 
through lack of traction, no chains reasons why these differences exist. 
or other grip equipment. But there is no denying that Quaker State 
Motor Oil has opened the eyes of millions of motor- QUAKER STATE MOTOR OIL 
ists to the fact that Quaker State Motor Oil does 
: B. C. Bylaw Sought ; Q : QUAKER STATE SUPERFINE LUBRICANTS 
ot | O G rave Hours lubricate better and last longer than ordinary 
De ) n GLarag motor oils. ‘i 
: | as canes so eee No matter how “‘blind”’ a Quaker State dealer’s 
s, Assn. recently assembled here to customer may be at first, it never takes long for QUAKER STATE OIL REFINING 
i : iscuss plans for a bylaw to regu- : . ? PORATION 
: Soha Renken at denuke Mur aneeen aes him to see the difference. From then on, he’s a COR 
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; The bylaw, which would be intro- 
’ duced on the lifting of present 
j federal government regulations, 
| would restrict the hours of gasoline 








sales to those at present observed 
under dominion requirement. 
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Sellout Seen for NADA’s 


Service Show 


(Continued from Page 43) 


use it to the best advantage. 

They also realize that many im- 
provements may have been made 
in this equipment which the pres- 
ent owners are not aware of since 
it has been over three years since 
a similar conference has been held 
or the manufacturing firms have 
been able to have representatives 
call on the owners. 

Thus they feel that even under the 
hardships of sending equipment to 
the conference and manning their 
exhibits during the four-day period 
they are contributing greatly to the 
maintenance of vital transportation 
equipment by being on hand and 
able to help the shop owners and 
managers solve their maintenance 
problems. 

Among those leading manufactur- 
ers who have made firm reservations 
for the exhibit are: the Allen Elec- 
tric Equip. Co., Kalamazoo; Ameri- 
can Brake Shoe Co., Rochester, 
N. Y.; ARO Equipment Corp., To- 
‘ledo; Atlas Press Co., Kalamazoo; 
Automotive Maintenance Machine 
Co,. Chicago; Automotive News, De- 
troit; Barrett Equipment Co., St. 
Louis; Bear Mfg. Co., Rock Island; 
John Bean Mfg. Co., Lansing; Black 
& Decker Mfg. Co., Towson, Md.; 
Blackhawk Mfg. Co., Milwaukee; 
Burroughs Mfg. Co., Kalamazoo; 
Cedar Rapids Eng. Co., Cedar Rap- 
ids, Iowa; Chicago Pneumatic Tool 
Co., Chicago; Circo Products Co., 
Cleveland; Commercial Credit Corp., 
Chicago; Comfort Specialty Co., St. 
Louis; The De Vilbiss Co., Toledo; 
Ford Motor Co., Chicago; Globe 
Hoist Co., Philadelphia; Gray Com- 
pany, Inc., Minneapolis; Gray-Mills 
Co., Evanston, Ill.; Hartman Co., St. 
Louis; Hall Mfg. Co., Toledo; Home- 
stead Valve Mfg. Co., Coraopolis, 
Pa.; Independent Pneumatic Tool 


Frigid Chemical 
Denies Charge 
of False Ads 


WASHINGTON.—Frigid Chemi- 
cal Corp., Stroudsburg, Pa., and its 
president, Howard Y. Hodge, have 
filed an answer denying the alle- 
gations of a Federal Trade Com- 
mission complaint charging them 
with misrepresenting the properties 
and effectiveness of a so-called anti- 
freeze solution which they advertise 
as being capable of preventing 
freezing in automobile radiators. 

The product is designated vari- 
ously as “Kant Freez,” “Frigid” or 
“Frigid Anti Freez.” 

The respondents deny as being 
false their representations that the 
solution furnishes permanent anti- 
freeze radiator protection for sub- 
stantially all models of automo- 
biles; that it will not create a leak 
and is positive protection against 
freezing and damage when used in 
an automotive engine; and that it 
will not corrode, rust or harm any 
kind of metal, rubber or paint sur- 
face. 

The complaint also charged that 
the respondents’ practice of adver- 
tising their product as an anti- 
freeze leads the public to believe 
it is safe and dependable, and that 
their failure to inform the public 
of the damaging effects which may 
result from its use is misleading 
and deceptive. The respondents 
allege that their product is an anti- 
freeze, gives adequate and excel- 
lent protection in guarding against 
damage from low temperatures and 
consequent freezing, and is no more 
damaging to automobile parts than 
the best of similar solutions now 
offered for sale. 


Alabama Truckers 


Reelect All Officers 


BIRMINGHAM, Ala.—The Motor 
Vehicle Assn. of Alabama reelected 
all officers at its annual convention 
here. 

The officers are Jack B. Cole jr., 
president; J. R. Oden, vice-president, 
and R. J. Goode, executive vice- 
president. 





Read Jack Weed’s Backsboo for some 
highlights in the service flel 


Co., Chicago; Joyce-Cridland Co., 
Dayton; Kent-Moore Org., Detroit; 
Lempco Products Co., Bedford, Ohio; 
Lincoln Engineering Co., St. Louis; 
Nash-Kelvinator Corp., Detroit; Na- 
tional Automobile Dealers Assn., 
Washington; Norick Brothers, Okla- 
homa City; Manbee Equipment Co., 
Chicago; Mercury Battery Charger 
Co., Kansas City; Miller Mfg. Co., 
Detroit; Milwaukee Electric Tool 
Corp., Milwaukee; Practical Prod- 
ucts Co., Minneapolis; Reynolds and 
Reynolds Co., Dayton; Rotary Lift 
Co., Memphis; Snap-On-Tools Corp., 
Kenosha, Wis.; Stewart Warner 
Corp., Chicago; Studebaker Sales 
Corp., South Bend; Sun Mfg. Co., 
Chicago; Van Norman Co., Spring- 
field, Mass.; The United States Air 
Compressor Co., Cleveland; Weaver 
Mfg. Co., Springfield, Ill.; Joseph 
Weidenhoff, Inc., Chicago; K. R. 





@ Consider the IMPORTANCE of THESE 
FEATURES—Simple Design, for easy installation 
and trouble-free operation . . . Middle Zone Con- 
trol that prevents shattering terminal jolts and 
destructive back lash . . . Patented Triple Action, 
providing maximum cushioning action in small 
space .. . Rugged construction to close tolerances 
. .- Dependability under most extreme conditions 


Lack of Spares Curbs 


Chicago Truckers 
CHICAGO.—In a protest wire 
to the American Trucking Assns., 
Richard B. Thornton, manager of 
the Central Motor Freight Assn., 
revealed last week that fleets are 
now operating without spare tires 
throughout Chicago and Illinois. 

“Many man hours are being lost 
and gasoline and rubber con- 
sumed just delivering tires to 
points on highways where equip- 
ment breaks down,” Thornton 
stated. He added that local and 
state tire quotas are “absolutely 
inadequate and any further cur- 
tailment will bring about a crisis 
in transportation,” since only 
2,022 heavy duty truck and bus 
tires were allotted in Nov., as 
against 3,500 set by OPA as mini- 
mum needs. 





Wilson, Buffalo, and John E. Wolf 
Co., Oklahoma City, Okla. 

The equipment exhibition will be 
open from 9 a.m. until 6 p.m. Mon- 
day and Thursday, Tuesday and 
Wednesday. When the sessions of 
the convention will be going on, the 
hours will be from 9 a.m. to 10 a.m., 
12 to 2 p.m. and 4 to 10 p.m. 


, 


of climate and terrain. 


e Monroe Hydraulic Shocks are standard equip- 
ment on new American war vehicles... on leading 








WASHINGTON. — The Office of 
Defense Transportaton moved last 
week to bring the operation of rental 
cars in the Miami-Palm Beach area 
under closer supervision and con- 
trol. A rental car is defined as an 
automobile rented without a driver, 
frequently referred to as a U-drive- 
it or drive-yourself car. 


In announcing the order, the 
ODT explained that about one- 
fourth of the rental cars in the 
United States are in this area, 
there being 1,183 out of a national 
total of about 5,000. 

The number of rental cars, ODT 
stated, is far in excess of the num- 
ber required for essential business 
purposes. In the past, ODT said, 
many people in the area have used 
rental cars freely and continuously 
as a means of circumventing the ra- 
tioning regulations applicable to pri- 
vate automobiles. The purpose of 
the order is to conserve tires, motor 
fuel, motor equipment, and at the 

same time permit sufficient rental 


trains. 


Car Rentals Curbed 


OPA in Florida Says Autos Have Been 
Used to Circumvent Rationing 


SERVICE SECTION 


car service in the area to take care 
of essential business needs. 

The order requires rental car oper- 
ators in the three Florida counties 
to plainly and permanently mark all 
such cars with the words “Rental 
Car” in two-inch letters on one door 
panel on each side of the car and on 
the rear panel or rear deck lid. The 
vehicles must also be marked with 
the name of the rental car operator 
and the name of the municipality in 
which it is customarily hired or 
rented; also, each vehicle must be 
numbered consecutively for each 
rental car owned or controlled by 
the same operator. 

On or before Jan. 15, 1945, oper- 
ators of rental cars are required to 
file descriptions of their vehicles giv- 
ing the make, year, model, motor 
number, 1945 state license number 
and assigned rental car number with 
the district manager of the ODT 
Highway Transport Department of- 
fice at Jacksonville, Fla. 


&- ? 


makes of cars and trucks. They are smoothing 
the ride on America’s most luxurious railway 


On practically all types of equipment where con- 
trol of vibration is required, Monroe Hydraulic 
Shock Absorbers can be engineered to do the job— 
superlatively well. Our Engineering Staff... draw- 
ing on the specialized experience gained through 


28 years’ leadership in this field . . . is ready to 


cooperate with manufacturers and their engineer- 
ing departments at all times. 


oe. 
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LeFevre, Cross, Oehlsen Get 


Key 


CHICAGO.—Three appointments, 
illustrative of Stewart-Warner’s 
practice of appointing men from the 
ranks to key po- 
sitions, were an- 
nounced today by 
Frank A. Hiter, 
senior vice-presi- 
dent of Stewart- 
Warner Corp. 

The three 
named are Arden 
LeFevre, as vice- 
president and di- 
rector of engin- 
eering of Division 
I (Alemite instru- 
ments and ra- 
dio); Fred R. Cross, advertising 
manager; George W. Oehlsen, jr., 
assistant director of engineering, 
Division I. 

LeFevre joined Stewart-Warner 
in 1925 as a designer. In his years 
with the company he has been sec- 
retary of the engineering depart- 
ment, assistant chief engineer, chief 
engineer for the alemite, automotive 





LeFevre 


instrument, and accessory divisions. 


Stewart-Warner Posts 


Indianapolis plant manager, and 
sales manager of standardized sales. 

In research and development work 
he has made notable contributions. 
These include development of the 
South Wind car heater, design im- 
provements in alemite lubricating 
devices and various innovations in 
speedometer and other instrument 
and accessory production. As direc- 
tor of engineering for Division I, Le- 
Fevre fills the vacancy left by the re- 
cent death of Fred Johnston. 

Fred R. Cross has been a member 
of the Stewart-Warner family since 
July, 1924, with the exception of a 
brief period with Aro Equipment 
Corp. Starting in the advertising de- 
partment of Bassick Mfg. Co. (now 
a Stewart-Warner subsidiary), Cross 
in 1925 was appointed Alemite ad- 
vertising manager. In this position 
he participated in formulating the 
early advertising and merchandising 
plans which were the basis for mak- 
ing the name Alemite the interna- 
tional symbol it is today. In 1933, 
when Bassick merged with Stewart- 
Warner, Cross was appointed gen- 


eral advertising manager of the par- 
ent company. He held this position 
until 1939 when he was made Alemite 
retail sales manager. Early in 1943, 
Cross joined Aro Equipment. It is 
from this connection that he rejoins 
Stewart-Warner as advertising man- 
ager. 

George W. Oehlsen jr., joined 
Stewart-Warner in 1925 as a design- 
er. His work has been devoted chief- 
ly to radio development. The Magic 
Dial, a feature of Stewart-Warner 
radios, was developed by Oehlsen. 
He has served as assistant chief engi- 





Oehlsen. 


neer of the radio division for a 
number of years. In his new capacity 
he will act as executive assistant to 
LeFevre, supervising engineering 
staffs. 


Fred R. Cross 





SEATTLE.—Envisioning steadily 
mounting service and repair jobs, 
with major overhauls in the ascen- 
dancy, Dick Dubois (Hudson) is 
making extensive service improve- 
ments, with the entire used-car 
building across the street also un- 
dergoing complete renovation. 


Figuring that it is important to 
make conditions attractive for 
manpower to stay on the job, 
vacuum gas eliminators have been 
installed at each worker’s bench. 

The shop is being painted gray 
(walls and floors) while the large 
shop equipment is given a bright 
red coat to make it stand out. This 
also carries eye-appeal to custom- 
ers, Dubois said. 

“Service needs are going to in- 
crease,” said Harry Sims, service 
manager. “We are preparing to 
meet the increased demands that 
will be made on dealer shops. Even 
after new cars roll off the assembly 
line again, there will be at least 18 
months of maximum service and re- 





FOR POSITIVE SOLUTION TO YOUR PROBLEMS INVOLVING 
HYDRAULIC SHOCK ABSORBERS...LOOK TO MONROE 


Dealer ‘Dolls Up’ Shop 


Dubois, of Seattle, Grooms Service Facilities 
For Expected Postwar Rush 
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pair work to keep essential automo- 
bile traffic moving. 

“As we see 1942 models come into 
the shops with 40,000 to 90,000 miles 
on them, we realize that every used 
car is apt to be an ‘old car,’ in point 
of miles rolled up. Major repairs are 
needed. We had two such jobs this 
month: one was $347, and the other, 
which required some body work, ran 
up to $397.” 

The lubrication department is 
being brightened with new back- 
board painting. The yellow coloring 
running halfway to the ceiling is 
being extended around the service 
floor and parts department. 


ODT Praises - 
Maintenance 


Group in N. H. 


CONCORD, N. H.—(UTPS)— 
The New Hampshire District Main- 
tenance Advisory Committee of the 
Office of Defense Transportation 
has been praised by Harold L. 
Barnard, district manager of the 
ODT Highway Transport Depart- 
ment, for its handling of a number 
of “extremely distressing” problems 
of truck and bus operation, includ- 
ing replacement parts, tires, gaso- 
line and manpower. 

“The committee’s sponsorship of 
better maintenance and care of ve- 
hicles,” said Bernard, “has made 
a tremendous contribution to the 
difficult problem resulting from the 
almost complete shutdown in pro- 
duction of new vehicles.” 

The committee comprises Willard 
Head, maintenance superintendent 
of the Public Service Co. of New 
Hampshire, with a fleet of 260 
trucks and buses, who is chairman; 
E. A. Chase, B. & M. Transporta- 
tion Co.; Guy O. Hollis, South- 
western Transportation Co.; M. D. 
Ross, M. D. Ross Chevrolet Co.; 
Ralph Williamson, Socony Vacuum 
Oil Co.; Edward Sanel, Sanel Auto 
Parts; Albert O. Lindenthal, Con- 
cord Buick Co.; A. H. Taylor, Fire- 
stone Stores; Merrill A. Calkins, 
Mack Motor Co.; a J. San- 
facon, Fitch Motor Co.; A. J. Staby, 
secretary of the N. H. Truck Own- 
ers’ Association; Leander Tair, rep- 
resenting the over-the-board pe- 
troleum carriers, and Gillis French, 
farm group representative. 


Gulf Settles 
Back-Tax Suit 


AUSTIN, Tex.—Settlement of a 
chain-store tax suit filed by the 
state against the Gulf Oil Corp. and 
originally seeking $3,280,000, has 
been settled by a judgment in the 
126th District Court here for $374,- 
973.50. The suit was filed by former 
attorney general Gerald C. Mann, 
involving chain store taxes alleg- 
edly due for 1936-41. 

Under the terms of the agreed 
judgment, payment was for taxes on 
532 filling stations held to have been 
controlled by the corporation in 1936. 
The judgment held that the corpora- 
tion did not control more than 200 
additional stations handling its 
products in 1936, and that it did not 
control any of the stations on which 
the state had sued for taxes for the 
years 1937-41. 


Thermoid Servicemen 


Again Get Yule Gifts 


TRENTON, N. J.—Thermoid Co. 
again this year sent Christmas boxes 
to former employes of the Thermoid 
distributors who are in the armed 
services. Addresses were supplied 
by the Thermoid distributors. 


More than 2,000 of these gift boxes 
were sent to all parts of the world, 
considerably more than the number 
sent to Thermoid distributor men in 
the services for the 1943 holiday. 
Contents of the boxes were selected 
for their practical usefulness to 
servicemen and included such -items 
as handkerchiefs, razor blades, va- 
rious toilet articles and playing 
cards. 


New B. C. Dealer 


KALOWNA, B. C.—Lipsett Brothers 
have taken over the branch business 
formerly operated by Begg Motors 
Company, Ltd., here, 
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Dealer’s Ad 
Links Service 
And Postwar 


LAUREL, Mont.—Smith’s Super 
Service (Hudson) here, owned and 
operated by George H. Smith, has 
found newspaper advertising a help 
in keeping business running during 
the war period. A recent quarter- 
page advertisement, said: 

“Cold weather is nearing. Your 
car needs attention NOW! 

“When the cold does arrive in 
earnest, don’t let your case be an- 
other one of ‘too little and too late.’ 
The sensible thing to do is to have 
your car winterized at the earliest 
possible date by some outfit compe- 
tent to do a good job. We’ll be glad 
to do it for you if we can. 

“Many Hudson automobiles are 
still running. They were good cars 
in peacetime and they’re standing 
up and delivering many additional 
miles in wartime. When peace re- 
turns and there are new cars, con- 
sider a Hudson. We sold them be- 
fore Pearl Harbor and will again. 

“Among the products we’ve been 





This amphibious tractor, made entirely at 
Borg-Warner, is a fighting, swimming freight 





ELECTRONICS MENDS tires at Wright Field. Corp. Arvella Nelcey, with 
the Air Technical Service Command at Wright Field (Dayton, O.), helps to 
extend the life of damaged truck tires by electronic heating methods. Using 
this apparatus, many kinds of vulcanizing can be done in a small fraction 
of the time required by conventional steam installations, Since heat is 
developed in all sections of the rubber at the same time, the finished patch 
has superior characteristics—there is said to be no danger of overbaking 
the surface in order to reach internal layers. Heater was developed by 
North American Philips Co., inc., New York. 


proud of for their performance un- 
der stress are Seiberling tires and 
Willard batteries.” 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


depends on a t 
sion to distribute its power and agility to all 
six wheels. 





ment unequaled bythe As, Hand 


better”, to help bring victory ever nearer. 


carrier . . . a mainstay of amphibious oper- 


ations in all war theatres. 


Ship galleys gleam with shi 


ning ‘‘IngAclad”’, 
@ Borg-Warner discovery that makes stainless 
steel go five times as far, 





Variable pitch propellers give our planes an 
edge in combat. 
their “bite” are built by Borg-Warner. 


farner’s especi 


The tough, speedy “Jesse James” combat car Compression-type stills to make ocean water 
ial Borg-Warner transmis- fresh and pure operate with amazing fuel 
coonens ... thanks to an especially designed 

rg- 
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GARY, IND. — The backbone of 
American industry, and the organi- 
zation that is directly responsible 
for the safety of everyone’s job 
is the U. S. Patent office, according 
to J. W. Anderson, president of 
Anderson Co., here. 

In an address to his employes re- 






Patent System Periled 


41 Per cent Decline in Applications Called 
Alarming by Anderson 
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best years in poverty, oblivion and 
defeat,” he said. 

“Unless the scientists keep push- 
ing each business ahead to less 
cost and greater consumption, then 
each business begins to die. In the 
past 10 years there has been a 41 
per cent per capita decrease in the 
number of applications filed with 


cently, Anderson contended that | the patent office. 


there is a move on in Washington 
to stem the present patent system, 
to raise the standards of invention 


and reward only the flash of genius. 


“This move imperils the safety 
of your job,” Anderson said. 

“Patents make jobs. Your com- 
pany is founded on patents, it op- 
erates on patents, and it grows on 
patents. Without patents the com- 
pany would not exist. The protec- 
tion afforded by patents makes it 
possible for each of us to have the 
things we have today. 

“Men will not hazard their lives 
and minds without some reward. 
Great achievements are the result 
of men who have sacrificed their 








arner supercharger. 






Pe bwne tier nate 


experience and production 
resources to one principle and one task— ‘design it better—make it 






Partners with the ooo 

- 4 Pel este] 
automotive in- 
dustry from the start, Borg-War- 
ner supplies these and other 


essential parts... 


TRANSMISSIONS « 
SYNCHRONIZERS + CLUTCHES » CLUTCH SPRINGS 
UNIVERSAL JOINTS AND DRIVE SHAFTS » FLUID COUPLINGS 
CARBURETORS » RADIATORS 
TAPERED WHEEL DISCS 












TRANSFER GEARS © OVERDRIVES 











| Oil—the life-blood of a tank—sta 
Intricate gears that control a in blazing ease heat with the aid of i 


y designed oil coolers. 


Peacetime makers of essential operating parts for the automotive, aviation, marine and farm implement industries, 


and of Norge home appliances . . . these units which form the Borg-Warner Corporation are today devoted exclusively to the 
of War: BORG & BECK + BORG-WARNER INTERNATIONAL * BORG WARNER SERVICE PARTS ¢ CALUMET STEEL + DETROIT GEAR AIRCRAFT PARTS « 


DETROIT VAPOR STOVE «+ 


INGERSOLL STEEL & DISC °« 


LONG MANUFACTURING * MARBON °¢ 


MARVEL-SCHEBLER CARBURETER + B-W 


SUPERCHARGERS, INC. * MECHANICS UNIVERSAL JOINT * MORSE CHAIN « NORGE « NORGE MACHINE PRODUCTS * PESCO PRODUCTS e« ROCKFORD 


CLUTCH ¢ SPRING DIVISION * WARNER AUTOMOTIVE PARTS * WARNER GEAR 


“This is the result of the oppo- 
sition to the present patent system. 
It means that inventors have lost 
their incentive, and this incentive 
must be restored at once, The safe- 
ty of our jobs depends on maintain- 
ing the present patent system, the 
system responsible for all indus- 
trial achievements today.” 


Doehler Die 
Consolidates 


With Jarvis 


DETROIT.—The stockholders of 
the Doehler Die Casting Co. and the 
W. B. Jarvis Co. at special meetings 
approved the consolidation of the 
two companies under the name of 
Doehler-Jarvis Corp. 

Under terms of the proposed con- 
solidation, stockholders of Doehler 
Die will exchange their present 
holdings for stock in the new or- 
ganization on the basis of 2% shares 
of Doehler-Jarvis stock for each 
shares of Doehler stock outstanding. 
Shareholders in the Jarvis will re- 
ceive stock in the new organization 
on a share-for-share basis. 

The board of directors of the 
Doehler-Jarvis Corp. will be made 
up initially of eight of the present 
directors of the Doehler Die Cast- 
ing Co. and five of the directors of 
the W. B. Jarvis Co. 


For the past 15 years Doehler has 
supplied Jarvis with the majority of 
the die castings used in the manu- 
facture of the latter concern’s func- 
tional and ornamental hardware. 
Realizing the future possibilities in 
the field of finished and assembled 
castings, the managements of both 
companies feel that the anticipated 
demand for these products can be 
better met by presenting to the trade 
the finished products of one com- 
pany. 

It is proposed that possibly, fol- 
lowing the end of the war, a die cast- 
ing operation will be installed at the 
Grand Rapids plant of Jarvis to ex- 
tend the facilities of that plant. 


Edison-Splitdorf 
Sales Up 40% 


WEST ORANGE, N. J.—Total fac- 
tory sales of spark plugs of the Edi- 
son-Splitdorf Corp., a subsidiary 
of Thomas A. Edison, Inc., for the 
first 10 months of 1944 were 40 per- 
cent above the corresponding period 
of 1943, A. J. Clark, vice president 
and general manager, announced last 
week. This increase was achieved 
while the company at the same time 
maintained full schedules on its war 
work. 


Sharpest gains contributing to this 
increased volume were registered in 
states in the South, Midwest, South- 
west and along the Pacific Coast. 
Present indications reveal that the 
year of 1944 will be the greatest in 
the company’s history. 


Woody Pontiac Gets 


New Parts Manager 


DETROIT. — Woodrow Shikany, 
owner of the Woody Pontiac Sales, 
Hamtramck, Mich., announces that 
Elmer C. Moehlman has been named 
parts and accessory manager of his 
enlarged parts department, just 
completed. 

Moehlman was former parts man- 
ager for the Pontiac Zone, Pontiac 
Motor Division, for the last three 
years. Before going to Pontiac 
Zone he traveled the central region 
for Pontiac as special parts repre- 
sentative. 


“PLEASE DISCONTINUE OUR_“For 
Sale” ad on the thirty Dodge 
Pickups. All thirty of these Pickups 
were sold within three days after 
this ad appeared, and we_ had 
several other inquiries in addition. 
We feel that the results were most 
gratifying.’-—Mosby-Mack Motor Co., 
(Ford-Mercury), Topeka, Kansas. 


Be Want Ad Dept., inside back cover 
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High School Mechanics 


Student Apprentices in Dealer’s Garage 
Solve Manpower Problems 


BOSTON.—Apprentice mechanics 

from Brighton High School are 
helping to solve the manpower 
shortage problem for Jackson 
Chevrolet, Inc., Roxbury, Mass., 
says E. I. Ofgant, president. 


The dealership also is able to 
handle more work, since its skilled 
mechanics are left free to perform 
the more intricate operations on 
customers’ cars and trucks, he 
adds, thereby avoiding costly mis- 
takes and loss of time and money 
in “do-overs.” 


The apprentice works under a 
skilled employe, does 
semi-skilled operations 
assembly and prepares 
that the skilled worker may de- 
vote his time to final adjust- 
ments and installations. 

Other benefits for the dealership, 
according to Ofgant, are: elimina- 
tion of costly training of un- 
skilled workers; maintenance of 
customer labor sales at a profitable 
level; upgrading of an educated 
and skilled-in-the-making group of 
mechanics for the future. 

School Trains Mechanics 

A cooperative mechanics’ de- 
partment, designed exclusively to 
train automobile mechanics, is 
operated by the high school. The 
course takes three years, with each 
class divided into two groups, A 
and B. Group A spends one week 
in the academic classes while 
Group B spends that week in the 


school garage or the electrical 
laboratory, and then the groups 
alternate. After two years of 


school training, students are placed 
in garages and service stations 
during the alternate school weeks 
as apprentice mechanics. 

It is this bank of school ap- 
prentice mechanics that the 
Jackson dealership taps. Stu- 
dents are paid while working. 
Hours of work, wages and types 
of jobs are recorded on time 
ecards. After a student is placed 
in industry, he is visited at least 
once a month, and after gradua- 
tion, twice a year for five years 
by the placement teacher. 


The school’s 60’ x 150’ garage 
is well lighted and is equipped with 
a tool room, an overhead rail and 
two chain hoists, 36 reel lights, 
lubrication rack, a mechanical lift 
and complete Bear equipment. The 
school operates a half-ton pick-up 


MEWA Adds 
119 Members 


During Year 


CHICAGO. — Announcement that 
119 members were added to the ros- 
ter in 1944 was made last week by 
the Motor & Equipment Wholesal- 
ers Assn. 

MEWA headquarters also made 
known a decision by the directors to 
postpone the association’s 1945 re- 
gional conferences in Chicago and 
New York. The Chicago dates will 
be March 20-22 instead of the last 
three days in February, as origi- 
nally planned. The meetings will be 
held at the Stevens hotel. 

The New York conference at the 
Pennsylvania hotel is now set for 
Apr. 16, 17 and 18. 


Used Car Slump 
Hits Albany, Va. 


ALBANY, GA.—The used-car 
business here has hit “rock bottom”, 
in the words of one used-car dealer. 

Others also say that there is little 
incentive for a used-car dealer to 
stay in business. The only dealers 
who expect to hold their business 
together, they declare, are those 
who have enough mechanical facili- 
ties to “make ends meet” in a 
financial way. 

The used-car dealers feel that the 
ceiling on used cars should be 
raised. They say that the people 
are paying .above the ceiling any- 
way by swapping their cars pri- 
vately. 





“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 












Canada OK’s Output 
of More Auto Parts 


TORONTO.—A wider range 
of auto replacement parts may 
now be made in Canada, accord- 
ing to a new ruling of the De- 
partment of Munitions and Sup- 
ply. Manufacturers must give 
preference to war orders, how- 
ever, it is stipulated in the order 
from Ottawa. 

The regulation retains inven- 
tory restrictions and priority ar- 
rangements whereby distributors 
may obtain parts for emergency 
repairs of essential vehicles. 






and a 1%-ton tow truck. Before 
the war the school was staffed 
with five instructors, one of whom 
acted as a service manager of the 
garage. The school shop is open 
to the public for repair jobs at 
half the prevailing rate in the 
Boston area, because the work is 
done by student labor. 


Runs Electrical Unit 


Besides the garage, the school 
operates an electrical and ignition 
department which contains com- 
plete Weidenhoff equipment, test 
bench, oscillograph and motor, bat- 
tery and gas analyzers. Several 
cutaway chassis are _ included. 
There are also two mechanical 
drafting rooms. 

“We suggest that dealers in 
other cities make similar arrange- 
ments with their public school 
committees,” adds Ofgant, “as 
the apprentice mechanics from 
Brighton High have certainly 
proved their worth to us here at 
Jackson Chevrolet.” 









Ore. Distributor Adds 


6 Lines for Postwar 


PORTLAND, Ore.—E. W. Peck, of 
Peck Bros., announces addition of 
six lines to the firm’s postwar mer- 
chandise. 


Peck has opened warehouses at 
Eugene, Salem, McMinville and As- 
toria, Ore., and at Longview, Wash. 
The company distributes Pennsyl- 
vania tires, Willard batteries and 
Winslow oil filters. 













Read Jack Weed’s Backshop for scme 
highlights in the service field. 
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When you use Martin-Senour “Factory Matched” Colors, 
you waste no time at your jobbers waiting for colors to 
be mixed. Ready on his shelf is any color you need, 
already mixed at the factory... matched exactly and 
scientifically to the car’s original finish. Think how that 
speeds and simplifies your work—no time wasted hunt- 

















ADVANCED COLOR CATALOG 
is complete, compact, up to 
date. Presents in easy-to-find 
style all color matching data 
for car makes and models. 
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Broad Postwar Use Seen 
For Mobile Salesroom 








plans for our postwar civilization 
sound highly fantastic, out of them 











H. C. Fruehauf 


of asking the customer to travel 
to the showroom.” 


World War I, as 
trucks, trailers and roads improved, 
many changes took place in living 
habits which affected old estab- 
lished selling methods. Motor cars 
and good roads made it possible 
for thousands of families to move 






EXACT COLOR MATCHING 
on all jobs, thanks to scien- 
tific matching to car makers’ 
specifications by color ex- 
perts in the factory. 
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DETROIT.—“Though many/|out into rural areas. Autos and 
good roads linked these outlying 
homes with easily accessible shop- 


ping centers in every direction. 


“Fast motor freight afforded 
small-town merchants rapid de- 
liveries,” he said. “There was no 
waiting for pool-car lots. In fact 
motor freight often beat the U. S. 
mails. Thus, with this faster serv- 
ice, the small merchant was able 
to compete with the big-city store 
in styles, freshness of goods and 
price as well. ... 

“Just before the present war the 
Fruehauf Company built special 
trailers for door-to-door demonstra- 
tion of refrigerators, ranges, 
washers and other household ap- 
pliances. The highly competitive 
postwar world is expected to turn 
more and more to motor transport 
for greater economies in selling 
and still newer methods of doing 
business.” 


all are certain to 
come many 
changes in meth- 
ods of doing busi- 
ness, says Harvey 
Cc Fruehauf, 
trailer manufac- 
turer. “For ex- 
ample, we can ex- 
pect that the 
merchant of to- 
morrow will fre- 
quently bring the 
showroom to the 
customer instead 





Fruehauf pointed out that after 
automobiles, 





ing formulas, mixing, testing, retinting . . . no “mis- 
matched” jobs to do over...no customers dissatisfied by 
poor results. So remember, for top results, do all your 
spot repair and refinishing with “ready to use, easy to 
use” Martin-Senour “Factory Matched” Colors. The 
Martin-Senour Co., 2520 Quarry St., Chicago 8, Illinois. 


FACTORY LABELED CANS, 
with patented pour-tops, elimi- 
nate hand labeling, provide easy 
pouring, stirring, and perfect 
sealing of unused portions. 





TOPS IN WORKABILITY, 
DURABILITY AND BEAUTY 
assured by use of finest raw 
materials, unrivaled laboratory 
facilities, and sixty years of 
color making experience. -_ 
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Jeep Body 
Orders Upped 
By 45,000 | 


CONNERSVILLE, Ind. — Addi- 
tional orders given American Cen- 
tral Mfg. Corp. by Ford Motor Co. 
and Willys-Overland Corp., will add 
another 45,000 wartime-model jeep 
bodtes to the existing contracts, it is 
announced by Saunders P. Jones, 
president of the company. 

American Central will continue at 
maximum production on this equip- 
ment through next summer. 

Already scheduled for postwar 
production are 25,000 jeep bodies of 
a modified design to adapt this mili- 
tary vehicle to use on farms and to 
other peacetime civilian applica- 
tions. 


Brake Shoe Appoints 

Annich Superintendent 
NEW YORK.—William B. Given 

jr., president of American Brake 


Shoe Co., has announced the ap- 
pointment of Milton Annich as 





EMPLOYES of Monarch Motor Co. (Buick), Indianapolis, attend their 
eighth annual Christmas gathering at the Hotel Lincoln to honor two of 
their employes who have just returned from overseas. Lt. Walter Ford of 
the United States Marines has been in the South Pacific for the past 25 
months, and Clayton W. Higginbotham, coxswain, of the United States Navy, 
who is a veteran of D Day. Left to right: Ensign Donald M. Stanbrough, son 
of Monarch employe, Oren Stanbrough; Lt. Walter Ford; Wm. R. Krafft, 
owner of Monarch Motor Co.; Clayton W. Higginbotham; S/Szgt. Chas. W. 
Bruder, Army Air Corps, son-in-law of Monarch employe, Arthur Bernhardt, 
a a A el ne SSS SSS SaaS SSS? 


superintendent of standard’s for| sioned as a First Lieutenant in the 
Brake Shoe’s nine divisions. combat engineers. He will coordinate 

Annich rejoined Brake Shoe after | production and costs and assist 
nearly two years’ service with the | division operating heads in expand- 
Army in which he was commis-! ing the standards system. 


DOEHLER DIE CASTING CO. will function as heretofore 
but under the name of Doehler Die Casting Division of 
Doehler-Jarvis Corporation. 


W. B. JARVIS COMPANY will function as heretofore but 
under the name of Jarvis Division of Doehler-Jarvis Corporation. 


This consolidation presents the opportunity to our customers 
to purchase finished and assembled castings as a complete 
unit and as the product of the combined efforts of both 
organizations. 

MR. H. H. DOEHLER, the founder lof Doehler Die Casting 
Co. is its Chairman of the Board of Directors. 


MR. L. A. JARVIS, the former President of W. B. Jarvis 
Company, is its President. 


The established reputation of the Executive Staffs of both 
companies and the known high quality of their products will 
be more than ever zealously guarded and maintained. 


Dealers Are Warned . és 


33% of Owners Plan 
Complete Overhauls 


(Continued from Page 43) 


nothing else, is making the replace- 
ment of parts in cars increase 
steadily every month. With WPB 
order No. 7007, freezing the produc- 
tion of replacement parts to the last 
quarter of 1944 level, there may be 
another shortage of parts before the 
year is over unless we get such a fa- 
vorable turn in the war that this 
freeze order is rescinded. 


While most dealer stocks are up 
to, or near, an adequate pre-war 
level, due to the fact that last year’s 
production of most parts ran ahead 
of need, there will still be a goodly 
number of critically short items. The 
new freeze order does not give the 
parts manufacturer much of a 
chance to increase the supply of 
these items. 

Going back to the promotion of 
lubrication on a regular and syste- 
matic basis, the dealer should do as 
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much as he can to insure the con- 
servation of wearing parts in his 
customers’ cars, while such a pro- 
gram should also give the dealers 
an opportunity to increase the num- 
ber of owners who bring their car 
into the station regularly for serv- 
ice work. 

Thinking dealers know that the 
present high average service ticket 
is not going to last forever. Many 
dealers are already getting evi- 
dence that high service charges 
have possibly lasted too long now 
for the future goodwill of the 
dealer. 

The AUTOMOTIVE NEWS sur- 
vey, which shows that with approxi- 
mately 10 percent fewer customers 
and 40 percent fewer mechanics, the 
dealers are enjoying a full 50 percent 
increase in service volume, is a cer 
tain indication that the averag: 
dealer must double the number of 
service customers he now has in or- 
der that he will be able to get the 
same volume of service sales when 
we get back into a near-normal 
operation. 

Boosting lubrication customers 
now is a good way to start building 
up that increased number of needed 
Service customers. It also is a good 
way in which to get a good followup 
system re-established and working. 
Only approximately 21 percent of all 
dealers have a complete owner list 
today and fewer than that are sys- 
tematically sending out service in- 
formation to the owners of their 
make of car in their territory, ac- 
cording to the Polk survey which 
went to over 30,000 car owners. 

Fifty-eight percent of the dealers 
contacted in the Polk survey said 
they were in constant or regular 
contact with their active service cus- 
tomers, but this is not sufficient to 
build a larger customer following. 

Only 18.41 percent of the owners 
contacted said they were having 
more service work done during these 
war days than they did prior to 1941, 
while 19.09 percent said that they 
were having less work done. 62.50 
percent said their service expendi- 
tures were about the same as they 
had always been. 

The survey also showed that 88 
percent of all dealers who nor- 
mally served from 40 to 60 percent 
of their owners before the war, 
were still able to hold these cus- 
tomers or increase them and that 
73 percent of the dealers who 
served from 60 to 80 percent of 
their owners, were able to hold 
their customers. Thus the dealer 
who had done a good service job 
prior to Pearl Harbor has been 
able to make his service depart- 
ment pay good dividends and re- 
tain his old customers which will 
put him in a good position when 
new Cars are again available. 

Of the 33.64 percent of owners who 
stated they were going to overhaul 
their cars and get ready to enjoy 
them when they were assured of 
gasoline, 41.12 percent lived in towns 
under 25,000 population, 31.17 per- 
cent in cities from 25,000 to a quar- 
ter-of a million, and 30.33 percent 
in the large cities. 


GM Takes Over 
Distribution of 


Marine Diesels 


DETROIT.—C. E. Wilson, presi- 
dent of General Motors, announces 
that the Detroit diesel engine divi- 
Slon Is now set up to meet directly, 
with its own engineering, distribu- 
tion and maintenance departments, 
the need of Diesel engines for es- 
sential marine uses. 

Since the establishment in 1938 
of the Detroit diesel engine divi 
sions of General Motors, that por- 
tion of the plant’s output supplied 
to the marine field was adapted 
and merchandised by Gray Marine 
Motor Co. During the war Gray has 
converted thousands of these en- 
gines for use in the Navy and other 
services. 


The business relationship be- 


tween General Motors and Gray 
expired Dec. 31. Henceforth, Gen 
eral Motors will handle distribution 
of its products in the marine field 
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Fisk Tire Announces 


Making a Tough Job Easy baat 
New Valve Remover 


Available Soon 


MAYWOOD, Ill.—Hydraulic jack 
and accessory sets for removing 
Ford valves are expected to be avail- 
able soon for civilian shops. 

The manufacturer, TCM Mfg. Co., 
reports that the set easily and quick- 
ly does one of the most difficult and 
heartily disliked engine jobs. TCM 
says that a set of 16 valves may be 
removed in 30 to 40 minutes regard- 
less of how tightly some of them may 
be stuck in the block. 

This represents a time saving of 
from 50 to 75 percent over meth- 
ods hitherto employed on jobs 
which may be classified as easy. 
Many more hours are saved in the 
case of motors with tightly stuck 
valve assemblies. 

The tool is called the Hydramek 
Ford valve tool set. This set has not 
been previously offered because, ac- 
cording to the manufacturer, the 
entire factory production was taken 
by the armed forces. Each division of 
the armed services adopted the tool 
only after individual demonstra- 
tions and extensive tests. 

As government contracts are be- 
ing completed, and production in- 
creases accomplished, the manu- 
facturer states, sets of this equip- 
ment can be released for supply- 
ing non-military requirements. 

The set is said to supply a unit to 
make each detailed operation of re- 
moval and replacement of valves 
easy and quick in all of the Ford 
engines: Ford V-8, 60 and 85, Ford 
6, Ford 4, Ford Ferguson Tractor 
Engine, Mercury, and _ Lincoln 
Zephyr. It is also claimed that any 


Chicago Motor Men 
Form Group to 


Fight Diversion 


CHICAGO.— With the Chicago 
Motor Club as originator of the idea, 
a group of associations and other or- 
ganizations interested in highway 
transportation has formed the IIli- 
nois Good Road Federation. 

The objective is to oppose any 
further attempts to divert motor ve- 
hicle tax revenue from highway use 
in Illinois and to back a proposed 
constitutional amendment prohibit- 
ing such diversion. 

Figures presented at the organi- 
zation meeting estimated that $64,- 
000,000 has already been taken from 
the highway system in Illinois. Com- 
mitments exist, it was stated, to 
withdraw $27,000,000 more from road 
funds to pay off the relief bond issue. 


CATA to Stop 


Sales Reports 


CHICAGO.—With the explanation 
that the move is “due to abnormal 
used car operations and the MPR 
540 order, and the fact that many 
Cook County dealers are out of 
cars,” the Chicago Automobile Trade 
Assn. announced last week that its 
monthly used car sales and inven- 
tory reports “will be temporarily dis- 
continued.” 

The CATA also made known the 
addition of five new members to its 
roster. They are the Boulevard 
Buick Co., which held its formal 
opening Dec. 15 and 16 in the build- 
ings formerly occupied by the James 
Levy Motor Co.; Beverly Hills 
Motors (Packard); William Feyer- 
bend Motor Sales (DeSoto-Plym- 
outh); Terminal National Bank of 
Chicago, and Associates Discount 
Co. 


API Defers 25th Parley 


Until November, 1945 
NEW YORK.—The twenty-fifth 

annual meeting of the American 

Petroleum Institute will be held in 


shops doing an appreciable amount 
of work on these engines will be able 
to pay the cost of the tool-set in 
about a month out of the savings in 
labor alone, besides the savings in 
parts ruined during removal by 
other methods. 


The set comes in a substantial case, 
which has a place for each item. It 
consists of the hydraulic ejector jack 
and jack handle, valve lifter and 
guide lock extractor bar, assembly 
fixture for assembly and disassembly 
of valve, valve guide, spring, valve 
and valve keeper, a set each of the 
spacing slips, and holding wedges. 

The valve assembly comes out 
and goes in as unit. An important 
feature is the ease with which it 
can be taken out without damag- 
ing valve, valve guide, keeper, or 
guide lock, so that any of these 
parts not worn excessively, can be 
used again, 


The hydraulic ejector jack, which 
is the heart of the tool set, is of 
unique design and sturdy construc- 
tion, developing up to 7,500 pounds of 
lifting force at the point of contact— 
more than sufficient to push out the 
tightest valve. The pumping element 
is attached to the lifter ram by 
means of a hinged joint of radically 
new design which permits the trans- 
fer of great pressure without loss 
or leakage and makes possible the 
application of the tool at any angle 
required to engage all of the valves. 


Buses Boosted 


in Cleveland 


CLEVELAND.—A plea for post- 
war fast and frequent bus service 
for Cleveland at a nickel a ride in- 
stead of a proposed rapid transit- 
subway system with a fifteen-cent 
fare has been made by Edward J. 
Schweid, former city traction com- 
missioner. 

Commenting publicly for the first 
time on the Cleveland Transit Sys- 
tem’s $63,000,000 postwar plan, 
which includes $23,000,000 for new 
equipment, Schweid asserted the 
project would not justify saddling 
Cleveland car: riders with that huge 
indebtedness. 
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Sales Staff Promotions 


NEW YORK.—lIn a move aimed 
at widening the scope of his organi- 
zation for future operations, J. C. 
Ray, sales manager of the Fisk 
tire division of United States Rub- 
ber Co., recently announced a num- 
ber of promotions within his organi- 
zation, broadening the responsibili- 
ties of those on his general office 
staff and in the field. 

H. E. Malcomb is elevated to the 
position of merchandise manager of 
tires and will be responsible for the 
merchandising of all Fisk tire 
products. 

A. N. Guy is raised to manager 
of business development. A. G. 
Richtmyer is promoted to manager 
of distribution planning. 

C. N. Suffill is moved up as man- 
ager of sales promotion and pub- 
licity. Suffill will continue as editor 
of the Fisk Tire Times. 

H. C. Cookson, who until his re- 
cent promotion, was located at the 
company’s plant in Detroit, was 
brought to the New York general 
office to become sales operations 


manager for the Fisk division. A. M. 
Watt is elevated to the position of 
manager of the passenger car tire 
department. 


In addition to the above changes 
affecting Ray’s general office staff 
organization, the following promo- 
tions have been made in the field: 
J. J. Davison is transferred to the 
Los Angeles branch as assistant 
district manager; W. G. Mosher 
formerly merchandising representa 
tive in the Portland district, hat 
been raised to district manager of 
the Portland branch; H. L. Rogers, 
formerly merchandising represen- 
tative in the Los Angeles district, 
has been made district manager at 
San Francisco, succeeding W. B. 
Smith; Smith has been elevated to 
special accounts supervisor for the 
west coast and Hawaiian territory. 

Ray also announces a new branch 
servicing point at Cincinnati which 
will serve areas that formerly 
made up a part of the Detroit, 
Memphis, Atlanta and Chicago 
branches. 





When the record is written 


Picci fighting men —/first. American-made equipment —for them and their allies — 
second. That is a winning combination. And the records will prove it. * Eaton is helping to 
provide the armed forces of America and her allies with vast quantities of fighting equipment 
—the best the world has ever seen. * Eaton manufacturing facilities have been doubled — 
employment tripled — since our entire resources were dedicated to Victory four years ago. 
* Our production processes have been improved and speeded up. Our already high precision 
standards have become even more exacting. * It is with a sincere feeling of pride in the part 
we are playing, that we list here some of the Eaton-built war material which, in the hands of well 
trained fighting men, is doing so much to bring about the destruction of the enemies of freedom. 


J. Fo, +S 


Sodium-Cooled Valves 
Propeller Shaft Assemblies 


Crankshafts 


Valve Tappets 
Gasoline Tank Caps 
Valve Seat Inserts 


Coil Springs Castings 
Hydraulic Valve Lifters Valve Seat Inserts 
Fly Weights ‘Tappets 
Washers Coil Springs 


Adjusting Screws 
Oil Check Valves 
Hydraulic Pumps 
Bearing Retainers 


Snap Rings 


Ball Ends and Sockets 


Forgings 
Stampings 
Bolts 
Bushings 


Various other engine parts 


™ ’ 
FOR NAVAL SHIPS 
mo ape ae 


x 





FOR ARMY 


Volute Springs 
Drive Sprockets 
Track Pins 
Rotor Pumps 


Engine Valves 


Snap Rings 


Retainer Rings 


Various other engine parts 





Forced-Draft Ventilators 


Spring Lock Washers 


Manhole Covers 


TANKS 


- 


Axles 
Leaf Springs 
Castings 
Engine Valves 
Stampings 
Snap Rings 


FOR MILITARY VEHICLES 





Valve Seat Inserts 


Coil Springs 
Rotor Pumps 
Retainer Rings 
Tappets 


Hydraulic Valve Lifters 


Gasoline Tank Caps 


Spring Lock Washers 


Every American-built airplane, tank and combat 
vehicle on every fighting front contains Eaton- 
made parts. After Victory, as in pre-war years, 
automobile and commercial trucks will be 


more dependable, easier-riding, longer-lasting 

because of the Eaton parts built into them — 

the results of thirty-three years of close asso- 
ciation with the automotive industry. 





FOR GUNS 


Throttle Delay Pistons 
Radiator Caps and Necks 
Gear Shift Levers 


AND AMMUNITION 





Bofors Gun Carriage Axles 


the Stevens Hotel, Chicago, in No- Bilge Pumps voc am Bullet Core Rod 
vember, 1945, on dates to be fixed Engine Valves _ iN Armor-Piercing Shot 
later by the institute’s executive Tappets —, Recoil Springs 
committee, according to an an- = ~~ Inserts rn" Sreeuiie Cups 

: i i etainer Rings astings 
nouncement by Institute President Spring Lock Washers EATON MANUFACTURING COMPANY _ Stampings 


W. R. Boyd jr. 

Action deferring the meeting for 
another year was taken by the in- 
stitute’s board of directors at a 
meeting in Washington. The meet- 
ing, originally scheduled for Nov. 
13-16, 1944, was postponed at the re- 
quest of the Office of Defense 
Transportation. 


Hydraulic Valve Lifters 


General Offices: Cleveland, Ohio 


Compression Springs 
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Until 1946, at Least 


Servicing Vital to Balk Transportation Crisis 
In °45, Ford Engineers Say 


DEARBORN. — Automobiles now | ing to owner statistics, now has run 
in operation, regardless of age, must} at least 50,000 miles. With an aver- 
be kept in service at least another} age use of 10,000 miles a year, the 
year to prevent a transportation | least operated automobile in service 
crisis, Ford sales and service en-|has traveled 30,000 miles or more 
gineers estimate. during the three-year no-car era, 

At the end of that period automo-| and a majority of cars in use today 
biles still must be in condition for| are more than five years old. 
selling -through used-car channels Necessary parts now are being 
because it will be several years be-| manufactured in quantities sufficient 
fore new-car production can absorb/ to meet essential demands. These in- 
the growing demand for transporta-| clyde parts for the engine, transmis- 
tion, it is said. sion and differential as well as parts 

Recent announcement by the War|of less frequent demand such as 
Production Board that plant recon-|springs and wheels. Parts produc- 
version to civilian production will be| tion still is controlled by the War 
delayed and that current war pro-| Production Board, but a more equit- 
duction must be stepped up, adds to| able distribution assures essential 
the necessity for keeping the na-| supplies. 
tion’s pool of usable automobiles in Demand for parts has become 
top condition, the engineers report.| heavier during the no-car years 

To meet demand, Ford | than at any time during civilian 
engineers are emphasizing the im- production, Ford officials say. All 
pertance of proper maintenance demands cannot be met because of 


and operation so that more cars 

will last through the critical | Physical limitations and restric- | sured that parts are available for 

period. tions on manufacturers. essential replacements, the engineers 
During 1944, parts deliveries were’ say. 


larger than in 1943, and production 
gradually is approaching current de- 
mand. This trend cannot be inter- 
preted as meaning an unlimited 
stock is on hand, but it can be as- 


The average automobile, accord- 


INGREDIENTS INDISPENSABLE 
TO VEEDOL QUALITY 


Veedol Motor Oil is made from 100% Pennsylvania 
at its finest — the world’s toughest and “‘oiliest”’ 
crude. And it is refined with the most modern 
and painstaking methods by an organization with 
more than 60 years of experience in developing and 
manufacturing fine lubricants. 


These two ingredients — top grade basic material 
and unsurpassed refining skill — are the founda- 
tion of Veedol’s ability to circulate readily in cold 
engines and to hold its body and maintain a tough 
protective film in hot engines. 


Automobile dealers who sell and recommend 
Veedol Motor Oil are helping their customers keep 
precious cars in good condition by the best pro- 
tective lubrication. And they are enjoying full 
profits from a line of merchandise which is readily 
saleable and capable of quickly attaining worth- 
while volume. 


Veedol Motor Oil and other Veedol automotive 

lubricants are sold through independent distributors 

.-. See your Veedol jobber or contact the nearest office 
of Tide Water Associated. 


TIDE WATER ASSOCIATED OIL COMPANY 


New York — Tulsa — San Francisco 


Detroit . . . Chicago . .. Atlanta . . . Minneapolis 
Indianapolis . . . Kansas City 


“Any particular Brown you'd like 
to deal with, Madam?” 


 BROWN-BROWN & BRI 


6,000,000 Cars 
Sighted in First 
Year of Output 


DETROIT.—The auto industry be- 
lieves it can build 6,000,000 new 
cars in the first year of unrestricted 
production and 25,000,000 in the first 
five years, Joseph W. Frazer, chair- 
man of Graham-Paige Motors Corp., 
has declared. 


Predicting that this achievement 
would provide 10,000,000 jobs in the 
industry and related fields, 3,000,000 
more than in the peak production 
year of 1941, Frazer said that many 
of these 3,000,000 jobs will be avail- 
able to servicemen and women. 


Today there is an immediate mar- 
ket for 15,000,000 automobiles, and 
the American public has a postwar 
savings of more than $120,000,000,- 
000 with which to purchase postwar 
products,” he said. 


“T believe that the nation’s auto- 
mobile dealers can look forward to 
a series of ten-billion-dollar years. 
After the war, there will be the big- 
gest sellers’ market in history, 
eclipsing the buying rush which gave 
retailers a $7,800,000 business in 
1941.” 


Tire Shortage 
Hits N. Y. Trucks 


NEW YORK.—Delay in transpor- 
tation of war materials here will re- 
sult unless there is immediate relief 
from the shortage of tires needed 
for replacement on trucks operating 
in this area, it was warned last week 
by T. D. Pratt, president of the New 
York State Motor Truck Ass’n. 

Pointing out that more than 
two-thirds of approximately 110,000 
trucks registered here are engaged 
in war transportation, Pratt de- 
clared: 

“The great problem that confronts 
the operators lies in the inadequate 
supply of replacement tires in the 
larger sizes. 

“In many instances vital ship- 
ments of war materials are being 
slowed down because of the lack of 
tires. Particularly is this true in the 
shortage of spares, so urgently re- 
quired for the so-called over-the- 
road vehicles which are ultilized in 
the longer hauls. 

“Failure to relieve this situation 
soon will mean that many vehicles 
carrying essential merchandise must 
be laid up.” 

It was said that reports to the 
association from tire manufacturing 
centers indicated there is plenty of 
synthetic rubber, but insufficient 
manpower to attain the required 
output of the needed tires. 


Tariff Changed 


On Air Express 


NEW YORK.—A new tariff, con- 
taining many changes in rates and 
rules affecting property moved by 
plane between 728 air express points, 
was announced by the Air Express 
division of Railway Express Agency. 


Marking the eighth domestic air 
tariff in the company’s history, the 
new express rates will go into effect 
Jan. 15 at about 575 airport express 
cities and associated towhs pres- 
ently maintaining air service. The 
new rates and rules will apply to all 
remaining points covered by the 
tariff as soon as air service has been 
inaugurated at these places. 





The Irish Again 


Happy One Sad; Smiling 


One Glad 

NEW YORK.—State Supreme 
Court Justice Joseph A. Gavagan 
issued an injunction here to re- 
strain John J. McDonald from 
using the name of “The Happy 
Irishman” in conducting his 
used-car business at 433 West 
42nd St. The injunction was the 
result of an action instituted by 
The Smiling Irishman, Inc., 408 
Ninth Ave. 

The Smiling Irishman, whose 
name is Leland Holzer, com- 
plained that McDonald, a former 
employe, moved into Holzer’s for- 
mer place of business and imi- 
tated a trademark which the 
Smiling one had popularized. The 
Happy one contended Holzer had 
no exclusive right to the Irishman 
designation and should not even 
use it because he is not an Irish- 
man. 

Justice Gavagan declared in his 
decision that he was convinced 
the operation of the two estab- 
lishments might lead to confusion 
and be capable of deeciving the 
public, “especially the careless 
and unwary,” and that the de- 
fendant (the Happy one), “by 
moving into and taking posses- 
sion of the premises formerly oc- 
cupied by the plaintiff (the Smil- 
ing one) and by the appropriation 
to his own use of the signs and 
symbols used by the plaintiff, is 
guilty of an intentional imitation 
of plaintiff’s distinctive and popu- 
lar catchword.” 










Clarion Names 
10 Distributors 


CHICAGO.—Reau Kemp, general 
sales manager of the Warwick 
Mfg. Corp., peacetime makers of 
the Clarion radio, announces the 
appointment of 10 new distributors. 
They are Rowles Sales Co. San 
Antonio, Tex.; Jefferson Distribut- 
ing Co., Beaumont and Houston, 
Tex.; Lone Star Wholesalers, Dal- 
las, Tex.; Monroe Automobile & 
Supply Co., Monroe and New Or- 
leans, La.; Arthur Fulmer, Mem- 
phis and Indianapolis; Fred Bot- 
tom, manager of Appliance division, 
Memphis; S. & M. Tire & Auto 
Supply Co., Minneapolis and Fargo, 
N. D.; Boren Bicycle Co., Little 
Rock, Ark.; Robert F. Clark Co., 
Denver; and Askins-Patterson Dis- 
tributing Co., Phoenix, Ariz. 


Marshall-Eclipse 


Names Two 


TROY. — Appointment of two 
district service engineers of the 
Marshall-Eclipse brake lining di- 
vision of Bendix Aviation Corp. 
was announced here last week by 
A. J. Roemer, divisional sales 
manager. They were E. J. Mar- 
tens in the Michigan-Ohio terri- 
tory, whose headquarters will be 
in Detroit, and Dow W. Carpenter 
in the Pacific Coast territory, with 
headquarters in Los Angeles. 

They will direct brake lining 
service operations and coordinate 
service methods for the new type 
of molded brake lining perfected 
by Marshall-Eclipse and now in 
general use on jeeps and other 
military vehicles. 


New Patent Awarded 


For Brake Drum Lathe 

ST. LOUIS.—U. S. Patent No. 
2,357,803 awarded to H. B. Barrett, 
president of Barrett Equipment Co., 
embraces 18 claims on a combina- 
tion stationary and portable brake 
drum lathe. 

This device makes it possible to 
machine heavy brake drums without 
lifting either the wheels or lathe 
from the floor. It eliminates the nec- 
essity of hoisting heavy work for 
mounting on overhung shafts as is 
customary with conventional lathes, 
according to the company. These 
machines are now available in quan- 
tities providing WPB approval is 
obtained and allowing 30 days for 
delivery. 





Obituaries: 


Charles H. McPherson 
ELMIRA, N. Y.—Charles H. Mce- 
Pherson, 76, veteran of 52 years in the 
bicycle, automotive and aviation busi- 
ness with the Eclipse Machine divi- 
sion of Bendix Aviation Corp., died 
here at the Arnot-Ogden Hospital. 
Mr. McPherson joined Eclipse, then 
known as the Eclipse Bicycle Co., on 
October 25, 1892, asa machinist. 
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Floor on CLS Rate? 


PATA Committee Studies Possibility 
Of a Citywide Minimum 





PHILADELPHIA. — Concerned 
with improving the labor sales pic- 
ture in 1945, the Philadelphia Auto- 
mobile Trade Assn. has appointed a 
committee to study local conditions 
of last year. 


The committee has already sug- 
gested the possibility that a uni- 
form—or minimum—rate might be 
the answer to the problem. 


Automobile dealers were urged to 
check the amount of labor sales in 
dollars during 1944 and then to check 
the costs. The committee suggested 
that if sales are not at least two and 
a half times the cost, the dealer is 
operating this phase of his business 
unprofitably. 


In recommending the uniform rate 
as a possible solution, the PATA 
committee reminds dealers that 
those who are currently charging 
more than the rate established 
would continue to do so. Those 
charging less would automatically 
increase their rates to the uniform 
standard. 


Nor would this involve any change 
in operations, the PATA committee 
points out. Those operating on a 
flat-rate basis would continue that 
way. 

To point up the need for a uni- 
form rate to the local Office of 
Price Administration, the commit- 
tee has prepared a questionnaire 
to be filled out by dealers. The 
questionnaire, basically, seeks to 
ascertain (1) labor sales, (2) cost 


Outspeculated 


Illicit UsedCar Operator 


Trapped in N. H. 

MANCHESTER, N. H.—(UT- 
PS)—A transaction between an 
Army officer at Grenier Field 
here and a Nashua automobile 
speculator has been announced 
by Thomas McKoan, information 
executive at the state OPA office 
in Concord, as the first “big 
break” in the campaign to smash 
the used-car black market in 
New Hampshire. 

The OPA official reported that 
price control officers were noti- 
fied that sale of the car in ques- 
tion was scheduled to be com- 
pleted at Grenier Field. They un- 
derstood that the specuiator ex- 
pected the Army officer to pay 
$900 for a car legally worth $575. 
The OPA men received permis- 
sion from the air base’s com- 
manding officer to be present 
when the transaction took place. 

Marked currency was prepared, 
the OPA officials said, but the 
speculator became suspicious and 

refused to accept it. The trans- 
action ended with the Army of- 
ficer getting the car at its legal 
ceiling price and the OPA au- 
thorities warning the Nashua 
speculator against carrying on 
further used-car transactions in 
New Hampshire. 


B4, C4, 4th Ts 
Now Invalid 


WASHINGTON.— On Dec. 31, 1944, 
the B-4, C-4 and fourth quarter T 
gasoline ration coupons expired for 
consumers. Few of the B-4 and C-4 
coupons are still outstanding, OPA 
said, since local War Price and Ra- 
tioning Boards stopped issuing them 
in August, 1944. The fourth quarter 
T coupons were issued for use in the 
fourth quarter only, and their in- 
validation is a means of preventing 
left-over coupons from being used 
unlawfully. 

Service station operators will have 
10 days, or through Jan. 10, 1945, in 
which to turn in their B-4, C-4 and 
T coupons. Similarly, distributors 
will have 10 additional days, or 
through Jan. 20, to deposit these 
coupons in their ration bank ac- 
counts. 


Three New Dealers 


Join Syracuse Assn. 

SYRACUSE.—Three new dealers 
were inducted as members of the 
Syracuse Dealers Assn. at a meeting 
in the Onondaga Hotel. 

They are E. M. O’Donnell (Ford), 
E. J. Aristine (DeSoto) and Harry 
Howlett (Studebaker). 
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of labor sales and (3) the rate per 
hour now registered with OPA. 

In the first two categories, the 
committee pointed out, dealers should 
fill in only actual productive labor. 
Supervision, etc., are not to be in- 
cluded. 


The results of the survey will be 
correlated and sent to OPA as evi- 
dence of the need of some such ac- 
tion as urged by the committee. 

A question raised by the recent 
checkup on labor sales in Trenton, 
N. J.—what is the permissible rate 
of markup on sublet work ?—was an- 
swered at last week’s PATA luncheon 
meeting. In subletting any labor, 
dealers must stick to their general 
overall practice in March, 1942. 

If the dealer customarily made 25 
percent profit on sublet work, he 
should take the same markup now. If 
he didn’t have occasion to sublet 
work then—and has to now—the 
dealer was advised to take no mark- 
up whatever. 


Dealer Certificates 


Are Valid Indefinitely 

WASHINGTON.—In response 
to inquiries being made by com- 
mercial motor vehicle operators, 
the Office of Defense Transporta- 
tion has replied that Certificates 
of War Necessity issued to these 
operators are good indefinitely 
until canceled and need not be 
renewed on an annual basis. 

Under ODT regulations, oper- 
ators do not have to have their 
certificates reissued unless they 
propose to change the character 
of their services or the terri- 
tories for which the present cer- 
tificates were issued. 





Pointer Firm in Ore. 


Appointed by Autocar 

PORTLAND, Ore.—R. W. Pointer, 
owner-manager of the Pointer-Wil- 
lamette Co., announces that his firm 
has been appointed distributor for 
Autocar heavy-duty trucks. 

Sales and service facilities are 
maintained in the organization’s 
three manufacturing plants at Port- 
land, Seattle and Billings, Mont. 
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Willys Hits New Peaks 


In Sales and Deliveries 


NEW YORK.—The largest vol- 
ume of sales and deliveries in the 
company’s thirty-eight-year history 
is announced by Willys-Overland 
Motors, Inc., in its annual report 
for the 12 months ended Sept. 30, 
1944, 

Deliveries of war products, the 
report said, signed by Ward M. 
Canaday, chairman of the board, 
and Charles E. Sorenson, president, 
amounted to approximately $236,- 
700,000, an increase of 32 percent 
over the corresponding figure of 
the previous fiscal year. 

Recorded sales, including fees on 
cost-plus-fixed-fee contracts, to- 
talled $212,458,488.52, an increase 
of 27 percent over the fiscal year 
of 1943. At the end of September 
the company was producing goods 
at an annual rate approximately 
80 percent higher than at the same 
time a year ago. 

Net earnings also showed an in- 
crease, amounting to $3,895,506.58, 
as compared with earnings of $3,- 


010,900.85 for the preceding twelve- 
month period. 


Employment and payroll figures 
also were said to reach new marks 
during the fiscal period, the total 
payroll amounting to $38,782,- 
193.41, an increase of 25 percent 
over fiscal 1943. 


The Jeep of which 107,347 were 
turned out at the Willys-Overland 
plants in Toledo during the fiscal 
year, is currently scheduled for 
production through 1945, it is an- 
nounced. 


Studebaker Dealer 


Gets Ark. Office 

LITTLE ROCK, Ark.—Otho Cook, 
48, planter and manager for 20 years 
of the Cook Auto Co. (Studebaker) 
here, has been named state revenue 
commissioner. 

Cook has been associated with his 
father, R. A. Cook, former Pulaski 
county judge, in the automobile con- 
cern. 


Eclipse== 


AGoeceatteTG |..1N EVERY TYPE OF STARTING 
ee 


All over the world, in every form of transportation, in the air, on the land, on the sea 
and under the sea, Bendix Starter Drives are acclaimed most dependable—most adapt- 
able—and most economical. Over sixty-five million installations underscore its wide- 


spread acceptance. 


In the field of automotive transportation, through the Bendix Starter Drive, Eclipse 
not only helped to pioneer the self-starter but thtough the years has developed 
many improvements in starter drive performance and design. 


For a solution to postwar starting problems, the automotive industry can look with 
assurance to Eclipse—specialists in every type of starting. 
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BENDIX 


Clutch-Pedal starting. 
hands are free to o 
starting is quickene 


CORPORATION 


PUSH BUTTON—Conveniently located on the dashboard, Push- 
Button starting with Bendix Starter Drive is especially preferred by 
women for its neatness, visibility and extreme ease of operation. 


It is simple to operate . . . inexpensive to install . . . easy to service. 
Dependable and universally adaptable. 


CLUTCH PEDAL—Many appreciate the safety and convenience of 
he engine is always started in “neutral” — 
rate choke, throttle, etc.—and cold weather 


by clutch depression. 





FLOOR BUTTON—With Bendix Starter Drive, Floor-Button starting 
is in wide use today on all types of pleasure and commercial 
vehicles. It is easy to locate with the foot—simple to operate .. . 
simple and inexpensive to install and service . . . and leaves both 
hands free to operate throttle, choke, etc. 


AUTOMATIC —Startix, or “Switch-Key” starting, is the simplest form 
of automatic starting. Its strong points of “‘user-acceptance”’ are ease 
of operation (once the ignition key is “ton” Startix is in automatic 
control of your engine) ... and that the engine is kept running at 
all vital times—heavy traffic, on hills and railroad grade crossings. 


It is engineered to provide just the right time interval between 
engine stop and re-starting. It entirely eliminates the starter button 
and positively prevents accidental starter engagement. 






























“BENDIX” AND “ECLIPSE” ARE TRADE-MARKS OF BENDIX AVIATION CORPORATION 
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New GM 


Contractual Relationship of United Motors 
Not Affected by Change 


NEW YORK.— United Motors 


Service, formerly operated as a 
wholly-owned subsidiary of General 
Motors, has become a division of the 
corporation and thus begins a new 


Aro Promotes 


Johnson, Allen 


TOLEDO.—At a meeting of the 
board of directors of the Aro 
Equipment Corp. Bryan, O., 
J. P. Johnson, vice-president, was 
elected executive vice-president, 
and J. E. Allen, assistant to the 
president, was elected vice-presi- 
dent, it is announced by J. C. 
Markey, president. Johnson is in 
charge of Aro’s Cleveland plant. 

The company, which flies an E 
flag with two stars at both its 
Bryan and Cleveland plants, manu- 
factures high-precision types of 
products, including aircraft prod- 
ucts, pneumatic tools for industry 
and lubricating equipment for 
automotive service. 
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Permacel hangs on tight. 


PLENTY OF STRETCH. Plenty of crepe and 
flexibility in the backing give Permacel lots 
of ‘stretch’, make it curve quickly, easily, 
without tearing. And once down, Permacel 
stays down—won't creep back. 


a 
Ofte 


WON'T SAG. A special coating process 
protects the backing on Permacel against 
paint solvents—prevents curling, sagging. 





Division 


chapter in its twenty-eight-year his- 
tory. 

W.N. Potter, general manager of 
the division, who announced the 
change, said that United Motors 
status as a division would in no way 
affect the contractual relationships 
with United Motors Service author- 
ized accounts. Neither will the 
change affect personnel in the divi- 
sion, Potter and his associates re- 
taining their former responsibilities. 

United Motors Service, which 
maintains branches in 20 principal 
cities, was founded in 1916 as the 
field service agency for the automo- 
tive electric division of General 
Motors. Products handled have been 
gradually expanded until now United 
Motors Service represents in the re- 
placement field these 11 manufactur- 
ing divisions: Delco Radio, AC Spark 
Plug, New Departure, Hyatt Bear- 
ings, Harrison Radiator, Inland 
Manufacturing, Delco Products, 
Guide Lamp, Moraine Products, 
Packard Electric and Delco-Remy. 








All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 



















Permacel masking tape 


Industrial Tape Corporation, New Brunswick, New Jersey 


MAKERS OF Texcel Tape 


LEAVES NO BUMPS. The thickness of 
Permacel is scientifically controlled—to pre- 
vent paint “build-up”. Permacel is plenty 
tough to stand the gaff, yet thin enough to 
leave a fine, sharp edge. 


WON'T “TRANSFER.” Because the adhe- 
sive compound on Permacel is bonded on, 
this masking tape strips off clean—doesn’t 
“transfer’’ on the roll or on the job. 





Plane Sales Building 


Set in St. Louis 

ST. LOUIS.—First building of 
its kind in the midwest to display 
and sell popular priced airplanes 
will be erected in the southwest- 
ern part of the city by E. H. 
Woenstendiek and Robert A. 
Baudendistel, who purchased the 
site for $15,000 and have ear- 
marked $60,000 more for the 
project. 

The plane sales business will 
be run by the two men in con: 
junction with the managing of 
the St. Charles (Mo.) airport. In 
addition to displaying and selling 
planes in much the same manner 
as automobiles have been in the 
past, the company also will install 
a complete parts department for 
servicing the planes. 





Obituaries: 


William M. Hickey 
HARTFORD, Conn.—William Mark 
Hickey, president of the Auto Tire 
Co., died here. He was president of the 
National Assn. of Independent Tire 
Dealers, 1941-42. When William Jef- 
fers was rubber administrator, Mr. 
Hickey was one of three members 

of his advisory committee. 








Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 
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Army Saving Tires. . . 





WITH REPORTS indicating a critical shortage of tires overseas, Camp 
Lee’s Army Service Forces Training Center is cooperating wholeheartedly 
in the plan inaugurated by the Army whereby certain type tires on vehicles 
are removed and replaced by reconditioned tires. In this photo these Quar- 
termaster truck driver trainees are learning tire preventive maintenance 
first hand as they “air up” Army tires to prescribed pressures in the Motor 
Oprations section of Camp Lee’s Army Service Forces Training Center. 
Careful and regular preventive maintenance of tires is emphasized in the 
training the men receive as truck drivers. 





ROTATING TIRES on Army trucks is one of the many man-sized jobs 
taught trainees of the Quartermaster Motor Vehicle Operators School at 
Camp Lee’s Army Service Forces Training Center. 


Fisher Air Unit Delivers 


5,000 B-29 Nacelles 


DETROIT.—More than 5,000 en- 
gine nacelles for the B-29 Super- 
fortress have been delivered to the 
Army Air Forces by the East Side 
plant of the Fisher Body Cleveland 
aircraft division, it is announced 
by T. P. Archer, general manager 
of Fisher Body. 

Made up of more than 3,000 
parts, the nacelles for the B-29 are 
larger and more complex than on 
any other plane. Termed the virtual 
“heart” of the ship, the B-29 na- 
celles house not only the engines, 
but all power plant auxiliary equip- 
ment, including turbo supercharg- 
ers, electrical lines and control for 
fuel, oil and carburetors, inter- 


Studebaker Picks 
Becker, Dietz 
and Hendershot 


SOUTH BEND.—Appointments 
of new district managers in Kansas 
City, Cleveland and St. Paul were 
announced last week by K. B. 
Elliott, vice-president in charge of 
sales for Studebaker Corp. 

Glen R. Becker goes to Kansas 
City. His first automobile job was 
as a mechanic and machinist in 
1923. He became associated with 
Studebaker in 1938 as wholesale 
eae for a distributor in Minot, 

Another automobile veteran, W. 
P. Hendershot, draws the Cleve- 
land assignment. Hendershot is ex- 
perienced in both engineering and 
sales and his identification with the 
industry extends back to 1923. For 
some time he was a dealer in 
Connecticut. 

Donald E. Dietz, who entered the 
automobile business following his 
graduation from the University of 
Minnesota, becomes a district man- 
ager at St. Paul. He is a life-long 
resident of the Twin Cities. 


cooling systems, heaters and filters. 

Each of the nacelles weighs ap- 
proximately one ton and is nearly 
12 feet long and seven feet high. 
Made up of more than 1,300 sub- 
assemblies, each nacelle carries 
hundreds of feet of wiring and 
aluminum tubing. 

One set of nacelles constitutes 
nearly 20 percent of the entire 
plane’s construction. More man- 
hours of work are required on one 
complete set of B-29 nacelles than 
for complete production of the or- 
‘linary pursuit plane, it is said. 


Labor and Cars 


Short in Peoria 


PEORIA, Ill.—(UTPS)—In this 
area alone there is dire need for 
help in the various automobile 
shops as daily calls for parts and 
lubrication men indicate. 

Most of the show windows, once 
filled to capacity, now are empty, 
while dealers are crying for any- 
thing in the used-car line with rub- 
ber on it. 


Ray Motors Leases 


New Chicago Building 
CHICAGO.—Ray Motors (Hud- 
son), headed by R. W. Winkenwer- 
der and including other former of- 
ficials of Butler Motors, Inc., last 
week leased the ground floor of the 
three-story automobile row building 
at 2220 S. Michigan Ave. The struc- 
ture extends through to Wabash 
Ave. at the west. It contains 39,000 
square feet of floor space. Annual 
rental will run $18,000 to $20,000. 


“PLEASE DISCONTINUE OUR_“For 
Sale ad on the thirty Dodge 
Pickups. All thirty of these Pickups 
were sold within three days after 
this ad appeared, and we had 
several other inquiries in addition. 
We feel that the results were most 
Gord Mecuy) Toe Rene” 

- ry), Tope sas. 

Be Want Ad Dept., inside back cover 





Se ea Te nS Las OT Meet te: 


sotto 


Viena ee SER it tae Wl lean dads 





amp 
~dly 
cles 
lar- 
ince 
»tor 
iter. 

the 


jobs 
1 at 


ers. 

ap- 
arly 
igh. 
sub- 
ries 
and 


utes 
tire 
1an- 
one 
han 

or- 


this 

for 
bile 
and 


nce 
pty, 
ny- 
ub- 


ud- 
fer- 


ast 
the 
ing 
uc- 
ash 


ual 


For 
dge 
ups 
fter 
had 
ion. 
10st 
Co., 


ver 


nance trian ment ant.” es nanan eS 


ea A RA te 


Sand A asin 


47) aera sre eH 


a BT eT 6D aN AR a Ia Rt aM) 


SERVICE SECTION 


. 


AUTOMOTIVE NEWS, JANUARY 8, 1945 


55 








NEW YORK.—A strong cam- 
paign against state resale price 
maintenance laws, chain-store 
taxes and other measures tending 
to curb merchandising competi- 
tion is regarded by observers as 
likely to be waged in state legis- 
latures this year on the claim 
that such laws may impede the 
vastly expanded marketing pace 
needed to support postwar produc- 
tion and employment goals. 

Proponents are aware of an im- 
pending attack, but continue to 
attribute opposition merely to what 
they refer to as “predatory price 
cutters.” There are _ indications 
that the issue will be considered on 
far broader grounds, however, as @ 
result of the raised production and 
distribution sights of industry as 
a whole. 

The extent of marketing expan- 
sion which will be necessary is 
being constantly emphasized by 
numerous groups and individuals. 
The Committee for Economic De- 
velopment, for example, has esti- 
mated that the postwar economy 
will demand wholesale and retail 
machinery geared to an expansion 
of production and sales of at least 
one-third greater than in 1940. 

This means, the CED points out, 
“either there will be more stores, 
larger stores or swifter turnover 
and better methods in present 
stores.” 

The CED has further signifi- 
cantly pointed out that increased 
price and production competition 
after the war will force the 
manufacturer to “look for low- 
cost methods of distribution.” ; 

Depicting postwar needs in a re- 
cent address, L. R. Boulware, 
former operations vice-chairman 
of the War Production Board, ex- 
pressed belief that the nation must 
absorb an output of peacetime 
goods two-thirds to three-fourths 
above the 1935-39 average “if all 
people who want employment are 
to have it after the war.” 

This changed background, call- 
ing for encouragement of retail 
outlets with the fastest turnover 
and lowest costs, is expected to be 
reflected in legislative considera- 
tion of price maintenance laws, 
chain-store taxes and all other 
restrictive measures. Considera- 
tion of bills merely on the basis 
of what is wanted by the greatest 
number of retailers will be diffi- 
cult in the face of demands for a 
green light to those capable of 
moving the most goods. 

Laws affecting distribution have 
not been open issues on any broad 
scale in state capitals since the 
start of the war, but are expected 
to return controversially as soon 
as merchandise becomes freely 
available and prices start to fall 
away from ceilings. In the fore- 
front will be so-called fair trade 
laws, authorizing minimum resale 
price contracts between manufac- 
turers and retailers. Proponents 
of these laws, already on the 
statute books of all states except 
Missouri, Texas and Vermont, are 
preparing to meet an expected 
repeal campaign. 

That there will be opposition 
for this type of legislation was 
indicated as far back as last 
year, when the postwar commit- 
tee of the National Assn. of 
Manufacturers grouped fair trade 
laws, measures banning below- 
cost sales and chain store taxes 
under the heading of trade bar- 





Limited Field 


Seen for Diesel | 


NEW YORK.—“There is little 
likelihood that high speed diesel 
engines will be used in the pleasure 
automobile and the light airplane,” 
T. B. Rendel, of the Shell Oil Co., 
predicted last week at the Hotel 
Pennsylvania before a meeting of 
the metropolitan section of the So- 
ciety of Automotive Engineers. 

“While we may expect an effort 
to increase the speed, and therefore 
the power output of the light diesel 
engine,” Rendel said, “it is hardly 
probable that the overall economy, 
taking into account the increased 


End of Fair Trade Laws? 


Need for Market Expansion to Bring 
Battle Against Restrictions 























weight, will enable it to compete 
with the gasoline engine.” 





riers, asserting that they “should 
be opposed by business leaders 
or legislators who have a strong 
feeling of responsibility for the 
over-all public interest.” 

If interpreted as indicative of 
representative sentiment among 
manufacturers, this is highly 
significant in the case of fair 
trade laws, which are presumed to 
be for the protection of manufac- 
turers’ brand names and not to 
protect retailer profit margins. 
Without manufacturer’ support 
there is no legal justification for 
such laws, and, since they are per- 
missive in character, they would 
have little importance if manu- 
facturers declined to use them. 
Although their legal basis lies 
in the stated intent of protecting 
manufacturers’ trade marks, fair 
trade laws were enacted largely 
under pressure from small in- 
dependent retailers seeking pro- 
tection from _ price competition. 
They spread rapidly during the 
depression decade, with manufac- 


KELSEY-HAYES WHEEL CO. 


The Kelsey-Hayes Wheel Company will manufacture 
Vacdraulic Brake Power Boosters and will sell to passenger 
car, truck, bus and other automotive manufacturers. The 
Empire Electric Brake Company will continue to market 
Vacdraulic through automotive distributing organizations. 


VACDRAULI 


KELSEY - HAYES WHEEL CO., DETROIT, MICH. 













7 Nations Ship Oil 


From U. S- to Canada 
WASHINGTON. — With the 
mounting intensity of war in the 
Pacific causing a coristant in- 
crease in demand for petroleum 
products, seven Allied and 
friendly nations are cooperating 
to relieve partially the burden of 
shipping crude oil from Cali- 
fornia to British Columbia in 
Canada, Petroleum Admnistrator 
Harold Ickes said last week. 
Participants are Great Britain, 
Canada, Ecuador, Colombia, Uru- 
guay, Venezuela and the United 
States. PAW took the initiative 
in the adjustment, Ickes said. 
The necessary scheduling has 
now been completed for these 
movements, he added. 





turers and wholesalers in a num- 
ber of fields going along with the 
idea. Since then, however, the 
picturg has changed and their 
postwar continuance will depend 
on the ability of proponents to 
justify their existence in a tre- 
mendously expanded postwar econ- 
omy in which merchandise will 
have to be moved at a rate never 
before contemplated. 


Sold to Automotive Distributors by 


EMPIRE ELECTRIC BRAKE CO., Newark 7, N. J. 


S VACDRAULIC is a Trade Mark of Empire Electric Brake Company 


Portable Ramp for Navy 
Speeds Heavy Unloading 


PORTLAND, Ore.—A_ portable 
ramp for unloading heavy rolling 
stock from railway cars at the naval 
supply depot, Seattle, has enabled 
six men to unload as many as 20 
cars in an eight-hour shift. 

Previously 10 men, using a skid, 
planks, blocks, tractor and other 
equipment, were able to unload only 
eight cars in the same time. 

The ramp can be pulled to location 
by a tractor and backed up to a car 
any place where there is solid foot- 
ing. It is constructed of heavy tim- 
bers, with a pair of wheels under one 
end (the end nearest the railway 
car). 

On top at the same end are hinged 
strips of metal which bridge the 
small gap between the ramp and the 
freight car. The lower end of the 
ramp is also hinged to fold back, 
facilitating moving the ramp with a 
tractor. 

At the same depot a tire palletiz- 
ing method has been developed. Its 
feature is an adjustable spare bar 
which makes it possible to keep any 
number of tires in the pallet in an 


upright position by sliding the bar 
against the remaining tire or tires. 

Edges of the pallets are painted 
white to aid the fork truck operator 
in guiding the forks into the pallet. 
Vertical storage in this pallet per- 
mits proper load at the receiving 
point. 

Motorcycles and small industry 
tires are also stored in box pallets. 
Locater cards are used to show the 
location, since it is impossible to 
store in catalogue sequence. 





Model Aviation Law 


Planned in Idaho 


BOISE, Id. — (UTPS) — Members 
of the legislative committee of the 
Idaho Aviation Assn. have an- 
nounced they will submit a model 
aeronautics law at the legislative 
session which begins Jan. 1. 


Max G. Sheridan, of Boise, is sec- 
retary-treasurer of the association. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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now the first hydraulic shock ab-| Senate Report Heeded... 


Monroe Equipment to Treble 
Shock- Absorber Output 


MONROE, MICH.—A million dol- 
lars’ worth of equipment for the 
production of 25,000 hydraulic 
shock absorbers a day has_been 
ordered by the Monroe Auto Equip- 
ment Co., it was announced last 
week. This will mean an increase 
of more than 300 percent over 1940 
output. 

The equipment will be ~ for 
out of current earnings. Delivery 
will be made as soon as tool manu- 
facturers, now partially recon- 
verted, can produce it. 

The company, through its presi- 
dent, Brouwer D. McIntyre, said: 

“While we are constantly in- 
creasing our production of war 
equipment and developing new 
equipment to aid the war effort, 
we recognize another important 
obligation. If the war effort is to 
be effective, we must assure sta- 
bility after the war, and we must 
be certain that our workers who 
are so conscientiously making 
victory possible shall not find un- 
employment their only reward. 

“Accordingly, we are making 


plans now to maintain our high 
level of production in peacetime 
products, with triple-action hydrau- 
lic shock absorbers as the chief 
item. The pent-up demand and the 
improvements we have made in 
the products, we believe, will make 
the 300 percent increase possible.” 

The company’s production is now 
70 percent higher in dollar volume 
than it was three months ago, and 
more than 100 percent higher than 
in July. Increases have been pri- 
marily in shock absorbers, fuses 
for Séavy artillery shells and 
rockets. 

Monroe is a pioneer in the shock 
absorber field, having developed the 
lever type hydraulic model in 1926 
and the improved airplane type, 
direct-action model in 1932. Today 
it is the exclusive producer of 
triple-action hydraulic shock ab- 
sorbers for automobiles. In addi- 
tion, in 1936 it developed the first 
hydraulic shock absorbers for pas- 
senger trains and since then has 
applied them to 80 percent of all 
streamlined trains. New models are 


sorbers ever to be applied to trucks 
and freight cars. 

The company is producing a 
large volume of the shock ab- 
sorbers it developed for Army 
tanks, and others for Jeeps, ar- 
mored cars and other mechanized 
equipment. In addition, it has 
made more than 200,000 seats of 
its own design for tanks, special 
hydraulic equipment for air- 
planes, and other transportation 
equipment, and has developed a 
revolutionary process of metal- 
plating plastics and a new high- 
speed and efficient process for 
casting rubber. 

To maintain postwar jobs for 
those of the 1,500 workers who will 
want them, as well as for return- 
ing servicemen—whose jobs have 
been promised any time within six 
months of discharge—the company 
is aiming not only on expansion of 
its basic shock absorber business, 
but at a number of new markets. 
It has developed a new principle 
for seats that will be applied to 
tractors, trucks, automobiles and 
buses; shock absorbers for freight 
cars to augment its present sup- 
plying of passenger trains; plate 
plastics; rubber casting equipment; 
and hydraulic devices for aircraft. 
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Army to Step Up 
Direct Parts Buying 


WASHINGTON.—Echoes of the 
Senate War Investigating Com- 
mittee report continued to ring 
through Washington last week. 

Two more factors having to do 
with production were brought to 
light: 

1—The effect of indiscriminate 
drafting on war production. 

2—Step-up of direct buying of 
spare parts by the Army as a result 
of the committee’s criticism. 

In its study of the effect of the 
draft on key war production, the 
committee selected a number of 
plants engaged in critical war pro- 
grams, secured the names of num- 
ber of their key workmen who had 
been inducted into service and then 
checked with the men to see how 


d| their skills were being used in the 


armed forces. 
They found that in many in- 





“I send ’em out with that 





...and more and more 


ask for MARFAK by name!” 








Yes, more and more 
car owners ask for 
MARFAK because 
they’ re learning that this 
superior chassis lubri- 
cant makes cars feel 


young again. They hear about MARFAK from 
other motorists and on the popular Texaco 


Star Theatre radio program, and they 
read the MARFAK ads in the lead- 
ing national magazines. 


YOU CAN MAKE MORE 








MARFAK feelin’ 


Then they go to dealers who offer MARFAK 
lubrication service. A simple demonstration 


gets their cars on the lift — and once they’ve 
had a MARFAK job they come back regularly. 


Let your Texaco man show you how you can 
boost your lube profits with MARFAK, as 


many dealers are doing! 


Talk to your Texaco man today—telephone the near- 





est of 2300 wholesale supply 
points—or write to The Texas 
Company, 135 E.42nd Street, 
New York 17, N. Y. 





stances skilled men had been taken 
from plane plants, shipyards and 
research laboratories and put to 
work in the armed forces as bu- 
glers, dental technicians, typist, 
military police and carpenters. 

Indirect buying of replacement 
parts was criticized by the com- 
mittee as a “kink in the pipeline 
of supply.” The Army indicated it 
had already fallen in line with that 
theory and that shortly direct buy- 
ing would be its major policy. 

At the outset of the war it was 
Army practice to purchase a year’s 
supply of replacement parts from 
the end-producer with each vehicle. 
Now, after combat experience, pro- 
curement officers have learned 
which parts wear out fastest and 
are buying them in the quantities 
needed directly from the firm which 
makes them. 


San Diego OPA 
Sues 8 for Car 


Ceiling Violations 


SAN DIEGO.— Determined to 
protect used-car ceilings, OPA has 
filed multiple charges against one 
dealer, brought damage actions 
against two other dealers and a 
private individual, and has sworn 
out a criminal complaint against 
another. 


Al A. Lappel has been charged 
with selling an automobile to one 
purchaser at $246 over the price 
ceiling; selling another car at 
$70.46 above ceiling, and with aid- 
ing in the over-ceiling sale of still 
another car. 


OPA charged that Lappelt bought 
a car from C. V. Nielsen for $1,541 
“as is”, then sold it to O. J. Renaud 
for $2,575, with Nielsen appearing 
as the seller and Renaud as the 
buyer on the transfer certificate. 
Nielsen also was accused in the 
action. 


After filing the criminal charges 
against Lappel, OPA filed suit in 
municipal court for $211.38, triple 
the amount the price agency claims 
one of Lappel’s customers was 
overcharged. 


A. W. Coggeshall, dealer, was 
sued for $267.50, triple the over- 
charge OPA alleged he made on 
sale of a car. 


T. D. Margrave, dealer, was sued 
for $900, triple an overcharge OPA 
alleged he made on a car sale. 


Harry W. Hudson, an individual 
seller, was sued for $368 in a triple 
damage action on an alleged over- 
ceiling sale. 


Bechtel-McCone 
Rebuilding J eeps 


BIRMINGHAM, Ala. — Bechtel- 
McCone Corp. here has completed 
10 percent of a $600,000 -Army con- 
tract for the remanufacture of worn- 
out Army jeeps, a company spokes- 
man said. 

Although only a small part of the 
total contract has been finished, 
Bechtel-McCone has reduced the 
total number of man hours needed 
for the work, the official said. 


United States Rubber 


Buys L. H. Gilmer Co. 

NEW YORK. — United States 
Rubber Co. has agreed to purchase 
the assets and business of the 
L. H. Gilmer Co., Philadelphia, 
manufacturers of industrial V- 
belts, it is announced by Herbert 
E. Smith, president of the rubber 
company. 

Smith said that the purchase was 
made to round out further the me- 
chanical goods division of U. S. 
Rubber. He added that no change 
in the management or operations 
of the Gilmer company is con- 
templated. John S. Krauss, presi- 
dent, will continue in active man- 
agement of this business. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 





Ye 


nt ama ae atin asian A EE AED TE ET RTE ET ACT 


Sn dT aA RR 8 Me 2 


abides BOOMING aS a ih RB Se 


ss ARNEL ES. 


tied dis Tanase hatin Paton HS ain aS 8: 








me 


a 


neni sai tay inact i is AS bil a ETB AELE TL ALES OLE TE Et LEN, 


a Me 


A nt NO. ee MEINE Se . 


Rawr encanta ny 


Sine me SO aN te ote 





SERVICE SECTION 


pleasure was the one between the 
holidays to give my _ one-ring 
stutter-and-stammer act to the 
sales gang at International Har- 
vester Co. There my old shiny- 
pated friend Sam Houston had set 
the stage for me very nicely—and 
the other boys from Pete Moulder 
Schumacher down and up, made 
things pleasant for me. 


Let me pass a little tip along to 
you boys—if you think this Har- 
vester gang is overlooking any bets 
from a merchandising standpoint, 
you had better reverse your think- 
ing quick—and how. They know 
more possibly about the farm mar- 
ket than any other firm in America 
and they aren’t asleep as to what is 
going on in the metropolii. 

The Harvester boys fed me a 
nice lunch, and 55 of the top sales 
stearers from home office and the 
ends of the country sat quietly and 
politely while I spouted my stuff. 
Those boys will take a lot of pun- 
ishment to find one good grain 
among a whole bale of chaff. 

a a 

HILE waiting for the bell to 

say “bibs and tuckers,”’ Ed 
Cleary, the busiest man in the Mid- 
dlewest, came up to my room to 
see me and pass on the courtesies 
of that grand organization of his, 
the Chicago Auto Trade Assn., 
which will be your hosts the last of 
this month. Ed in addition to man- 
aging the CATA, was also picked as 
the “fall guy” for the equipment 
exhibit because of his past auto 
show experience. If his equipment 
exhibit comes up anywhere near the 
excellence of those pre-war In- 
ternational Ampitheatre extrava- 
ganzas, there will only be one “serv- 
ice” show when the peace dove flies. 

Of course, Ed won’t even attempt 
the props that he used to inject into 
the stockyards shows—this is a seri- 
ous business exhibit and demonstra- 
tion—so it will be all business from 
open to close. But you can bet right 
now that it will be conducted with 
the greatest degree of efficiency pos- 
sible under the circumstances. 

When Cleary rattled off the names 
of a dozen or so of the equipment 
manufacturers who will demon- 
strate their products, it sounded 
like the rollcall of the box holders 
on opening night of the Metropoli- 
tan Opera. We are calling the roll 
of those who have bought their 
tickets in another story in this 
issue. Look ’em over and see if you 
don’t agree with me. 

* * oe 

UESDAY following Christmas, 

I had the pleasure of listening 
to one of our own automobile men— 
Sherrod Skinner, top man at Olds- 
mobile—tell a group of Detroit 
press men about his trip to the west- 
ern front recently. He was sent over 
there with five other builders of big 
guns and big shells to see just what 
was done with those implements of 
war in the very sector of the west- 
ern front where Von Rundstedt 
broke through just a week or so 
after he left. 

He lauded the organization of our 
armies in the field and likened the 
supply organization of a modern 
army to that of modern mass pro- 
duction factories such as in the au- 
tomotive industry, but said that in 
some things the factory men might 
even learn from the army. 

He also spoke very highly of the 
Army “Angels’—those nurses that 
work up near the front—what a 
comfort and inspiration they were 
to the fighting men. 

But most of all he spoke very 
highly of the ingenuity and re- 
sourcefulness of the mobile arms 
salvage and repair crews—how they 
used every bit of material they pos- 
sibly could from wrecked vehicles 
and, how in pmhches, to meet cer- 
tain conditions of terrain or com- 
bat, they improvised improvements 
or modifications on the equipment. 

a2 2 

HE Philadelphia dealers asso- 

ciation points out that service 
will be the franchised car dealer’s 
main source of income for 1945, and 
in a recent bulletin to its members 
is worrying about how to maintain 
the ratio of cost to selling price 
which has a formula of selling price 
being 2% times labor cost. 

I would like to suggest to this 
group and to all other dealers to- 
day that their paramount interest 
should center around how can they 


Backshop 


(Continued from Page 43) 
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so organize their shops so that they 
can get more cars through a given 
space in the same length of time— 
in other words how to double their 
number of customers in the same 
space with the same crew of me- 
chanics. 

Efficiency of operation is going to 
count much more than the high 
service dollar, in not only obtaining 
service profits for the dealer from 
here on out but in building a profit- 
able service customer following for 
postwar protection. Continuance of 
the present tendency towards the 


drive business away from them 
when competition begins. 
eo * * 


on a 45-55 flat rate split—and on 
prewar flat rate prices. They have 


oo shortage, and 


NE of the most profitable dealer done their job by making every foot 


service setups I know of is lo- 
cated right here in Detroit—Raynal 
Brothers—where they pay their men 
high wages and thus get the best 
men—make money for the firm and 
always have more work coming to 


of floor space in the shop productive 
of service revenue and have studied 
every mechanic’s operation to see 
how they could provide machinery 
and tools that will not only make 





TWO STUDENTS in the cooperative auto mechanics department of Brighton 
mien oe Boeken, weenie on a = 4 > ; ? oe 
. : . . evrolet, Inc., xbury, Mass., a suburb, who employs apprentice mechanics 
high service charges will give many | from the ‘school to help combat the man P 
dealers service “black eyes” that will | coordinater and director of the schoo 
high school instructor and a student using a motor analyzer. 


Ofgant, president of Jackson 


ercy A. Brigham, 


program, look on. At far right, a 


able him to turn out more work in a 
given length of time. 

Mechanic cost to “take” on serv- 
ice work must be kept in balance— 
but it can’t be done successfully by 
spreading a high overhead over a 
thin number of customer repair 
orders. Mass production in the 
manufacturing end of the industry 


57 


operators that the greater the out- 
put in terms of jobs, the smaller the 
overhead spread necessary per dol- 
lar of labor sold. 

Trying to maintain a profit bal- 
ance by hiking rates and maintain- 
ing and unwieldy cost to. selling 
price ratio is one of the easiest and 
surest ways of killing the geese that 
lay the profitable service operation 
eggs. 

* * * 

UR Louisville correspondent 

sends in a little squib about a 
dealer in his city that should get a 
chuckle out of many dealers who 
have nonmechanical-minded wives. 
He says this dealer had occasion to 
use his wife’s car one day and found 
that the heat indicator wasn’t work- 
ing. After taking his wife to task 
for not having it fixed, she replied: 
“Oh that’s all right, I never use the 
heater anyway.” 


At least she wasn’t any dumber 
than the dealer’s wife who took him 
over the coals for having a “thief” 
in his employ, because as she ex- 
plained it, “Mr. Smith, the service 
manager, told me today that sev- 
eral of the spark plugs in my car 
are missing and the only place I 
have had any work done on the car 
is in our shop.” 

Both of these are kinda corny, 


them than they can take care of— 








the mechanic’s job easier but en- 


4a in knowing how 


As the twig is bent, the tree’s inclined. 
And our country has always en- 
couraged the boyhood knack of making 
things — especially things that work. 
That's one reason why America is rich 
in stories of men who could do the hard 
wartime jobs — such as the one told 
below. 


For many years before the war, 
General Motors men kept busy mak- 
ing more and better things for more 
people. They had learned through 
endless research and experiment how 
to improve the quality of these things, 
while at the same time producing 
them in large volume. 


They reduced complicated mechan- 
isms, like an automobile, to their 
simplest parts — made these parts 
exactly alike in great numbers — then 
assembled them into complete units. 


This cut time and costs so low nearly 


everyone could own a good car — and 


most people did. 


But the war brought problems that 
promised to stump even the experts 
in volume production. 


For example, the famous Oerlikon 
gun, a piece so precisely made it 
seemed that only slow handwork 
could ever duplicate it. 


But General Motors men took it on. 
They redrew blueprints from metric 
to English measure. They devised 
new machines and new methods that 
produced to ultra-precise limits. 


The production skill acquired over 
many years was quickly focused on 
this task. And soon our ships began 
to bristle with thousands of those 
quick-firers that rip dive bombers to 
pieces. 


Every Sunday Afternoon 
GENERAL MOTORS SYMPHONY OF THE AIR—NBC Network 





should point out to service shop 





Spitting 400 shells to the minute, 
GM-built Oerlikon guns barked 
notice to the world that American 
methods were as adaptable to making 
guns as to producing automobiles. 


This is just one wartime example out 
of many hundreds that shows how 
America is benefiting from its peace- 
time mass-production “know-how” 
and its manufacturing skill. 


Ability to make things in great num- 
bers is as useful in protecting our 
American way of life as it was in 
enriching that life before war came. 


And when total victory is won, it will 
be ready in peace to provide more 
and better things for more people. 


GENERAL Motors 


“VICTORY IS OUR BUSINESS” 


CHEVROLET « PONTIAC « OLDSMOBILE 
BUICK « CADILLAC « BODY BY FISHER 
FRIGIDAIRE ¢ GMC TRUCK AND COACH 


but maybe they’ll get a smile. 





MAKE VICTORY COMPLETE 
* 


Buy More War Bonds 
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Sonneborn Introduces 


Compound for Tubes 

Recognizing that the mounting of 
synthetic inner tubes requires a 
different treatment than the mount- 
ing of inner tubes made of natural 
rubber, the Amalie Division of L. 
Sonneborn Sons, Inc., New York, has 
introduced a new product known as 
Amalie B. G. Compound specifically 
designed for use in mounting syn- 
thetic inner tubes. 

The new lubricant, the announce- 
ment states, is a compound of me- 
dium soft consistency made of pure 
vegetable oils and does not contain 
ingredients that are injurious or 
cause deterioration of synthetic or 
natural rubber. 


* * * 


Osborn Announces 


New Power Brush 

A new power brush for removing 
burrs, preparing metal surfaces and 
cleaning rubber parts is announced 
by the Osborn Manufacturing Co., 
manufacturer of power brushing 
wheels, Cleveland. 

Osborn also announces prepara- 
tion of a report on “Removing Burrs 
with Power Brushes.” The booklet 
is free and may be obtained by writ- 
ing to the company. 


* * 








PACIFIC ENGINEERING 
Los Angeles 41, Calif., is now mar- 
keting the Mor-Weld, a revolution- 
ary, new type of Electrode Holder. 
One of its innovations is the heat- 
resisting, “Everlast” plastic jaw 
cover. An additional economizer of 
time and money is Mor-Weld’s flexi- 
bility which enables the welding rod 
to be consumed down to a mere stub 
without the necessity of 
Grip holds all rod sizes. 


CORP., 


bending. 
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ADERS 


New Products 


Including Shop Equipment and Tools, Catalogs, Manuals 
and Other Literature of Educational Value 


New Protective Creams 


Added to Fend Group 
PITTSBURGH. — Mine Safety 

Appliances Co., Pittsburgh 8, has 

announced the addition of Fend-U, 


Fend-F and Fend-PC to its Fend | 


group of protective creams and 
lotions. Fend-U is a lotion which 
forms a semi-water repelling bar- 
rier on the worker’s skin against 
cutting oils and cooling compounds, 
kerosene, carbon tetrachloride, 
tetrachlorethylene, benzol, other 
solvents and degreasers, mild acid 
and mild alkaline solutions, alco- 
hols, and acetates. 

Fend-PC helps reduce nervous 
perspiration where this is the 
cause Of skin irritation, thus help- 
ing to prevent rusting of polished 
metal surfaces through contact 
with skin moisture. 


* * - 


Micro-Bearings Film 


At the request of prime contrac- 
tors, the new departure division of 
General Motors has released a film to 
instruct industrial employes on “The 
Care and Handling of Micro-Instru- 
ment Bearings.’ Requests should be 
directed to the advertising depart- 
ment of New Departure, Bristol, 
Conn. 

x = r 


To feel the pulse of the industry, 
consistent reading of Automotive News 





\'M TICKLED 
TO DEATH WITH 
THAT RING JOB 
YOU DID FOR ME 


‘is a necessity. 





MAKES THEM SING YOUR PRAISES 


If you think this is an idle claim, you can prove to yourself that it is 


not: Installing a set of Burd “Graf-Flox” Piston Rings is as good as 


taking out an insurance policy 


against customer dissatisfaction. 


Scientifically controlled electric furnace iron and an exclusive “Graf- 


Floxing” method give Burd Piston Rings inherent lubricating quali- 


ties. With a brand new Burd re-ring job it is possible to take the car 


or truck out and hit a normal pace 


the first mile... without danger of 


the rings scuffing, scoring, seizing or sticking in grooves. This revolu- 


tionary feat is being done hundreds of times daily. Try several sets 


of Burd “Graf-Flox” Piston Rings 


and you'll join the ever increasing 


throng of Burd boosters. Write for name of nearest distributor. 


BURD PISTON RING CO. @ 


ROCKFORD, ILL. 















Burd “Graf-Flox” Piston 
Rings, available in sci- 
entifically matched com- 
bination sets, for prac- 
tically every popular 
make of car, truck or 
tractor, remove gHeSsSs- 
work... save time. 





Burd’s“‘Super Hi-Speed” 
Piston Ring controls oil 
with laboratory precision 
in the most extreme con- 
ditions of cylinder wear. 
Has two specially de- 
signed steel segments, 
blus steel inner ring. 















THIS INSTRUMENT is the Sheffield piston ring inspector which eliminates 
the human element in checking piston rings and does the work much faster 


than is possible by hand-checking methods, it is said. 
=. = -_ = 8 


Detrex Announces 
Spray Booth Product 


Triad PR, a new protective coat- 
ing for the sidewalls of both wet and 
dry spray booths, is announced by 
Detrex Corp., 13005 Hillview Ave., 
Detroit 27, Mich. 

With this new coating between 
the walls and the layer of overspray 
that normally builds up, quick and 
easy cleanup is obtained. The booth 
so protected is stripped clean simply 
by spraying with water or steam; 
the Triad PR and accumulated paint 
flush off together. In dry booths 
which have no drainage facilities, 
the protective coating greatly fa- 
cilitates scraping off the paint. 

* * * 


Bird’s-eye Reflectors 
Now Ready for Export 


NEW YORK.—Birds-eye refiec- 
tot lamps for industrial lighting 
and infra-red lamps for various in- 
dustrial applications, sales on 
which heretofore were limited to 
North American countries, are now 


made available to the world 
market. 

Wabash Appliance Overseas 
Operations, 401 Broadway, New 


York City, is in full charge of 
sales and distribution of these 
products for export. 

* * 


Punch-Lok Folder Out 
A six-page folder on the Punch-Lok 
method of banding and splicing elec- 
trical applications has just been pub- 


lished, and copies may be obtained 
from B. F. Goodrich Co., Akron, O. 
* 2 
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DIP-ZOF, an improved cold im- 
mersion cleaner for carburetors, fuel 
pumps, and metal parts, is the latest 
addition to the WHIZ line of auto- 
motive maintenance chemicals. It 
loosens and removes grease, sludge, 
carbon, gum, varnish, ethyl stain, 
paint, and lacquer, it is gaid. 


New Compar Catalog 
Resistoflex Corp., Belleville, N. J., 
announces a new sixteen-page illus- 
trated catalog of industrial products 
made from compar, the specially com- 
pounded solvent-proof vinyl resin. 





SERVICE SECTION 


Steel Wall Desks 
Again Available 


Lyon steel wall desks are again be- 
ing manufactured and are available 
through dealers from coast to coast, 
it is announced by Lyon Metal Prod- 
ucts, Inc., Aurora, II. 

Especially suitable for inspectors, 
timekeepers, checkers and others, 
these desks may be easily attached 
to any convenient wall space, build- 
ing column or the end of shelving 


racks. 
* * ™ 


Polaroid Announces 
Fog-Proof Goggle 


Normal breathing has been har- 
nessed for the first time according 
to the Polaroid Corp., Cambridge, 
Mass., to make a natural ventilating 
pump for a new goggle. It can’t 
cloud up or fog, regardless of how 
much the wearer perspires, the 
company says. Fitted with a bulb- 
ous nosepiece, the new fog-free 
goggle is powered by ordinary lung 
action. 

Just normal breathing sweeps a 
complete change of fresh air in 
front of the wearer’s eyes about 
once every second, it is said. 

* * s 


New Product Offered 


For Industrial Burns 

A new chemical formula, hydro- 
sulphosol ointment, is being intro- 
duced to industry by Davis Emer- 
gency Equipment Co., Newark, N. 
J., after six years of extensive 
clinical tests. The product is said to 
be an advanced and_ successful 
treatment of painful burns. 

Hydrosulphosol ointment and hy- 
drosulphosol solution, the company 
says, is the first burn treatment to 
have passed an intensive study over 
so long a period before being offered 
for industrial use. Both the ointment 
and the liquid solution, however, 
have been used successfully in hos- 
pitals for the past four years on all 
types and degrees of burns. 





High-Fatality Highways? 
Vision Institute Predicts Rise in Accidents 
On Proposed 75 Mile-an-Hour Roads 


NEW YORK.—Sudden death will 
stalk the nation’s highways when 
automobile speeds on the main roads 
are raised to 75 miles an hour under 
the “master” postwar highway plan 
adopted by Congress in the closing 
days of the 1944 session, M. J. Julian, 
president of the Better Vision Insti- 
tute, warned last week. 

Congress authorized the develop- 
ment of an interregional system 
of speedways to be designed for 
“speeds of not less than 75 miles 
an hour.” The cost of the system, 
reaching into every section of the 
country, is estimated at about 
$15,000,000,000, and is to be financed 
jointly by the federal government 
and the states. The act setting up 
the system authorizes federal road 
grants of $1,500,000,000 to the 
states, a substantial part of which 
will be used in initiatnig work 
upon the speedways immediately 
after the war. The system will con- 
nect most of the principal cities in 
the country. 


“There are millions of automobile 
drivers whose eyes cannot function 
rapidly enough to drive safely upon 
the speedway system set up by Con- 
gress,” said Julian. “Speed confuses, 
blurs and fatigues the eyes, espe- 
cially those in drivers with visual 
shortcomings. 

“Although no extensive studies 
have been ‘made on the effect of 
speed on vision of drivers, enough 
facts are known to indicate clearly 
that clarity of vision diminishes with 
speed, and that substantial numbers 
of drivers have eyes which cannot 
possibly function effectively at high 
vehicle speeds. As an airplane’s speed 
may beat the ear, with the plane 
passing overhead before being per- 
ceived by the ear, so also may auto- 
mobile speeds be pushed up beyond 
the powers of many human eyes to 
see well.” 


“Out of picked men who applied 
for service in the Air Corps, ap- 
proximately one out of four was 
rejected as unqualified because of 
visual shortcomings,” Julian said. 
“Those interested in highway 





safety certainly should give care- 
ful consideration to the facts about 
vision that have been developed 
in the aviation field. If land travel, 
with its many visual distractions, 
is to be pushed to higher speeds, 
clearly there is need for intensive 
study of visual requirements and 
more exacting attention to visual 
qualifications of motorists. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 
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SERVICE SECTION 


WASHINGTON. — Faced by an 
acute military need for heavy-duty 
tires and mounting opposition from 
management, labor and Congress on 
the proposal to build more tire 
plants in the United States, the gov- 
ernment last week was considering 
a plan to rebuild tire plants in 
France in an attempt to alleviate 
the shortage. 

Experts handling the rubber pro- 
gram in Washington believe that 
they are getting about top produc- 
tion to be expected from existing 
plant capacity in the United 
States. 

It will take at least a year to pro- 
vide a floor space and equipment for 
new tire plants in this country, and 
then the manpower situation will 
not be solved. 

The labor problem can be solved 
in France with the addition of only 
a few seasoned tire builders. The 
plants are already available and in 
some cases equipment is also ob- 
tainable. 

That leaves only the problem of 
raw materials. This is now being 
tackled. If tire plants are to be 
given top priorities in this coun- 
try, as WPB says, certainly raw 


Md. OPA to Quiz 
Used-Car Buyers 


In Gouge Drive 


BALTIMORE.—(UTPS)—An en- 
forcement drive throughout Mary- 
land to effect compliance with used- 
car ceiling prices, following hun- 
dreds of complaints from purchas- 
ers, has been started by the State 
Office of Price Administration. 

Thomas E. Barrett jr., chief OPA 
enforcement attorney, said that 
more than 400 letters have been 
sent to buyers of used automobiles 
asking them to make an appoint- 
ment with their local ration board 
for an interview. 

In the past five months, about 
$10,000 has been refunded by deal- 
ers through OPA price panel ac- 
tion to buyers of used cars who 
complained that they were over- 
charged. 


New Truck Laws 
Urged in Colo. 


DENVER.—Colorado’s State 
Grange is expected to consider at 
its annual meeting here Jan. 16-18 
a resolution urging that Colorado 
adopt uniform trucking laws .to 
conform with those of other states. 

Grange Master Lee Pritchard 
pointed out that the organization 
nationally has been “intensely in- 
terested in legislation in the vari- 
ous states leading toward nation- 
wide uniformity of trucking regula- 
tions so as to promote greater 
highway transportation for the 
movement of farm products, the 
majority of which are moved by 
truck.” 

Noting that the National Grange 
has unanimously adopted a resolu- 
tion urging the states to adopt 
trucking reciprocity laws and uni- 
form regulations relating to sizes 
and weights, he said it was ex- 
pected the state association would 
discuss and perhaps adopt a simi- 
lar resolution urging Colorado to 
provide standard regulations on 
weights and lengths to conform 
with those of other states. 


G.M. Bonuses 
Total 18 Million 


DETROIT.—More than $18,800,- 
000 in extra compensation has been 
paid out in 1944 by General Motors 
to those of its factory employes who 
were eligible to receive pay in lieu 
of vacation, H. W. Anderson, vice 
president in charge of personnel, 
announced last week. 

With the task of making these 
extra payments completed, Ander- 
son revealed that more than 242,000 
GM hourly-rated employes partici- 
pated this year in the corporation’s 
plan whereby employes having one 
to five years’ service with the cor- 
poration received 48 hours pay in 
lieu of taking a vacation and em- 
ployes having five or more years’ 
service received 96 hours pay. 


Tire Aid from France? 


Government Weighs Rebuilding Overseas Plants; 
New Factories in U. S. Opposed 
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materials for making tires could 
get similar shipping priorities. 


Both industry and labor recognize 
the need for millions of new tires to 
keep the war machine rolling. But 
unofficially, as yet, they are voicing 
strong opposition to new plants. 

The government is soft pedalling 
this. But the facts are the industry 
believes new production should 
come through the expansion of exist- 
ing plants in present tire production 
centers like Detroit, Akron and Los 
Angeles. 


It is being argued that such new 
plants could throw the heavy-duty 
tire industry into chaos after the 
war, providing plant facilities far 
in excess of peacetime demand. It 
is contended that this would lay 
the groundwork for impossible 
competition and _ vicious price 
wars. 

* * * 

Labor, long a foe of decentraliza- 
tion, sees not only a colossal job in 
job training and recruitment for 
management, but a situation that 
spells organizational headaches for 
unions. 


Catch is that the big tire produc- 
ers lie dead in the center of the na- 
tion’s tightest manpower areas. 
WPB says production will have to 
go to areas where labor is available. 
That means new plants. 

A solution might be an agree- 
ment that would take new plants 
out of production and grease their 
machinery for storage immedi- 
ately after the war ends. That is 
under discussion. Such a plan may 
yet resolve the dilemma. 

Why the government does not use 
tire plants already built rather than 
construct new ones is a question re- 
turning congressmen are asking this 
week. 

They have learned that a new tire 
plant constructed at Waco, Tex., by 
General Tire & Rubber Co. has been 
ready since early autumn, but pri- 
orities for a few minor machinery 
parts keep the structure idle. 

The question will come before the 
Senate War Investigating commit- 
tee when it looks into the reason for 
drastic alterations in official pre- 
dictions between October and De- 
cember, 1944. Overnight civilian tire 
users have been dashed from a 
promise of tires-this spring to a 
dour outlook of none in 1945. 








Hurvis, Einwick Upped 


By Universal CIT 

NEW YORK.—Alfred Hurvis, for- 
mer sales supervisor of Universal 
CIT Credit Corp.’s Baltimore office, 
has been appointed assistant vice- 
president and will be in charge of 
the corporation’s business in Mary- 
land, Delaware and the District of 
Columbia, under the supervision of 
W. H. Thomas, vice-president and 
directing head of the Baltimore 
division. 

The promotion of Louis C. Ein- 
wick to assistant vice-president is 
announced by Universal. In his new 
capacity, he will be in charge of cor- 
poration business in Virginia, also 
under the supervision of Thomas. 


“PLEASE DISCONTINUE OUR “For 
Sale” ad on the thirty Dodge 
Pickups. All thirty of these Pickups 
were sold within three days after 
this ad appeared, and we_ had 
several other inquiries in addition. 
We feel that the results were most 
gratifying.’’—Mosby-Mack Motor Co., 
(Ford-Mercury), Topeka, Kansas. 

Be Want Ad Dept., inside back cover 





A STREAMLINED, three-tier automobile parts display table is being 
offered by Studebaker as a substitute for war-banned metal showcases. Built 
almost entirely of wood, the elliptical-shaped unit is designed with a mini- 
mum of view obstruction from central support pillars. “We believe the 
table overcomes the forbidding, don’t touch atmosphere of the glassed-in 


showcase,” says E. C. 


Mendler, manager of the Studebaker parts and 


accessories division. “There are certain automobile parts that a customer 


wants to feel and handle.” 





Supercharger for Auto? 


Milwaukee Mechanic 


Reports Good Results 


With One of His Own Design 


MILWAUKEE. —A turbo super- 
charger, said by its inventor to be 
suitable for automobiles, has been 
devised here by Ray Besasie, an 
auto mechanic for more than a quar- 
ter of a century. 

When he began work on the super- 
charger, Besasie said that about the 
only thing he knew about them was 
that it was considered almost im- 
possible to design one that works on 
the average engine used for automo- 
tive vehicles. 


However, Besasie said, working 
around automobiles for 25 years 
had taught him to look for things 
yet to be accomplished, and he 
knew what the engines, even the 
best of them, lacked in the way of 
volumetric efficiency. 


Besasie’s experiments with super- 
chargers started about five years 
ago, and he went at it by actually 
making the parts of devices, chang- 
ing them when the results he had 
been aiming at could not be accom- 
plished. 


Now, this inventor claims, he has 
produced devices, and has some of 
them in actual use, for trial pur- 
poses for the present, as far south 
as Chile, where his supercharger 
is giving a good account of itself 
in copper mines, installed in trac- 
tors, working in altitudes as high 
as 20,000 feet above sea level. 

One of the largest automotive 
manufacturers in this country tried 
out one of the devices for some time, 
and approved of its operation, but 
said that present cylinder construc- 
tion, at least those turned out by this 
car maker, was not strong enough 





RAY BESASIE, auto mechanic of Milwaukee, is shown here with his 
turbo supercharger for automobiles. 


for the higher compression produced 
by Besasie’s supercharger. 

Briefly, what Besasie’s device has 
accomplished is to raise the pressure 


59 
Cadillac Prepares 
For New Chicago 


Headquarters 


CHICAGO.—Cadillac Motors has 
purchased a large site on the near 
north side, upon which its postwar 
Chicago branch headquarters build- 
ing will be erected. 

Extending an entire block along 
Ontario St. from Rush on the east 
to Wabash on the west, the prop- 
erty is in a new location for auto- 
bile activities, although several are 
contemplated on La Salle street 
three blocks away. 


Cadillac’s sales headquarters at 
present are along “auto row” at 
2258 S. Michigan Ave., and have 
been since Walton Motors, Inc., 
(Chrysler) purchased and occupied 
the former Cadillac structure at 
2301 S. Michigan Ave. The deal did 
not include the big building to the 
east, where the Cadillac branch 
maintains its service operations. 

In announcing acquisition of the 
north side property, H. W. Shepard, 
Cadillac branch manager, said con- 
struction is planned when building 
restrictions permit. Details as to 
floor space, number of stories or 
architectural style of the structure 
were not released. 


Glidden Names 
Auto Sales Head 


CLEVELAND. — Announcement 
has been made of the appointment 
of L. C. James as manager of auto- 
motive sales of the Glidden Co. 
here. 

James was formerly head of the 
protective coatings section of the 
chemical and drugs price branch of 
the Office of Price Administra- 
tion. James will supervise Glidden 
sales to automobile manufacturers 
and assist in sales and technical 
service to truck and bus fleets and 
refinishing shops. 


Mickam Given Army Post 


DETROIT.—The assignment of Capt. 


in the engine cylinder 6% pounds] John B. Mickam, formerly employed in the 
above atmospheric pressure, and he | Export division of Chrysler Corp. here, to 


holds the back pressure to about 2% 
pounds. 

In his own car, a 1942 Chevrolet, 
Besasie claims, with 6% pounds 
engine cylinder pressure above 
atmosphere, he has raised the 
horsepower 48 percent, and the 
torque of his engine from 169 to 
200 foot pounds, having tested it 
with a dynamometer. 


7 Rubber Groups 
Exempted from 


Price Adjustment 


WASHINGTON.—Seven groups 
of rubber items on which manufac- 
turers may not adjust their own 
maximum prices under a recent au- 
thorization were listed last week 
by the Office of Price Administra- 
tion. This action became effective 
Dec. 27. 

The previous authority, effective 
Nov. 18, allowed manufacturers 
who have substituted buna-S for 
natural rubber in molded and ex- 
truded mechanical rubber goods 
not listed in appendix A of the 
mechanical rubber goods regulation 
to adjust their maximum prices on 


these products to equal current i 


factor cost plus cash discount. 


The seven groups now specifically 
excepted from this authorization] ‘ 


are: Brake linings and clutch fac- 

{ings; flooring, mats and matting; 
foamed latex products; hard rubber 
goods; oil well specialties; rubber 
covered rolls, and sponge rubber 
goods. 


Molded and extruded mechanical 
rubber goods are used for the most 
part on industrial machinery and 
consumer durable goods, such as 
automobiles, refrigerators and the 
like. 


Stewart-Warner Names 


Collins and Leslie 


CHICAGO. — Stewart-Warner 
Corp. announces the appointment of 
A. R. Collins as head of the research 
department, and J. H. Leslie as chief 
engineer, of the South Wind heater 
division. Each of the appointees has 
been employed in other capacities 
by Stewart-Warner for approxi- 
mately three years. 


the Office of the Chief of Ordnance in De- 
troit has been announced by the Command- 
ing General of that Army installation. 


AUTOMOBILE 
DEALERS 


Opportunity 
for 
Profitable 
Turnover 
“Ever-Ready” 
Portable Milker 











Farm Labor Shortage 
has created tremendous 
demand for Portable 
Milking Machines. 


Require practically no _ service. 
Illustrated merchandising _litera- 
ture furnished free. Now sold 
successfully by many car dealers. 


Territories Granted 


Dairy Supply Co. 
881 Fourth Ave. 
New York City 
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Auto Industry Praised 
For ’44. War Output 


(Continued from Page 1) 


almost double the 1944 output be- 
cause innumerable buses have out- 
lived their usefulness and because 
the transportation load on buses 
has increased in some war - pro- 
ducing areas from 25 to 250 percent. 

3. Production of permitted spare 
parts for civilian use reached an all- 
time record figure in 1944 when 
more than $750,000,000 worth of 
these parts was made. 

4. The labor situation showed 
some improvement, particularly in 
the foundries, which have been and 
still are suffering from severe man- 
power shortages. 

5. Full benefits of the scheduling 
program, inaugurated in 1944, for 
the production of such critical 
items as transmissions, axles, en- 
gines and wheels, are just begin- 
ning to be felt. 

Though December production fig- 
ures have not been officially com- 
piled yet, WPB officials estimated 
that the output of commercial and 
military trucks during 1944 will 
total between 760,000 and 765,000. 
This figure does not include com- 
mercial buses. The 1944 truck pro- 
gram called for 850,000 vehicles. An 
examination of the year’s statistics 
discloses that there was a substan- 
tial increase in the number of light- 
heavies, particularly for the armed 
forces. 

Total military and commercial 
truck production in 1944 was esti- 
mated as follows: 

Light trucks, 247,000; medium, 
183,000; light-heavy, 267,000; heavy- 
heavy, 65,000. Total (estimated)— 
Between 760,000 and 765,000. 

Production of trucks in 1943 
totaled 675,502 while in 1942, when 
civilian production was continued 
for the first two months, 796,927 
trucks came off the assembly lines, 
although a relatively large part of 
these was composed of lights. 

The production program for 
1945 has been established as 869,- 
212 trucks or about 60,000 increase 
over the 1944 program. The in- 
crease is largely in civilian trucks 
for which a new program of 40,000 
units has been established against 
no light production for civilians 
in 1944. 

In reviewing the commercial bus 
situation, the Automotive division 
said that 1944 production will total 
5,087. A little less than 10,000 com- 
mercial buses are scheduled for 
production in 1945, or almost double 
the 1944 output. 

Production of permitted spare 
parts for civilian needs was accel- 


Best Wishes 


Bessie Phoenix Married 


to N. C. Official 

RALEIGH, N. C.—Mrs. Bessie 
Bangert Phoenix, executive secre- 
tary of the North Carolina Auto- 
mobile Dealers Assn., was married 
last week to Lt.-Gov.-Elect Lynton 
Yates Ballentine, of Varina. 

Ballentine is a dairyman in Wake 
County, and has served as state sen- 
ator for four consecutive terms. 


ee 


erated so much in 1944 that it 
reached an all-time record value of 
$750,000,000. Production jumped 
from approximately $162,000,000 in 
the first quarter to about $210,000,- 
000 in the fourth quarter. An addi- 
tional load, at least as great as the 
civilian, was placed on the industry 
to provide spare parts for military 
use, officials said. The high rate of 
production is expected to continue 
throughout 1945. For comparison 
purposes, the Automotive division 
revealed that 1943 production of 


these “functional” parts totaled 
$440,000,000 while in 1942 it was 
$330,000,000. 


In congratulating the automobile 
industry’s accomplishments during 
1944, the Automotive division said: 

“The automobile industry, both 

management and labor, did a 
truly phenomenal job in 1944. The 
industry’s record is remarkable 
when one understands that there 
are 37 manufacturers producing 
500 different models, that there 
are thousands of individual parts 
in a truck, that thousands of sup- 
pliers must keep constant the flow 
of materials and components, that 
transportation and labor prob- 
lems have to be overcome and 
that materials shortages must be 
contended with. 


“The industry deserves America’s 
esteem for its patriotism, diligence, 
perseverance, its ingenuity in over- 
coming the thousand and one ob- 
stacles which beset it, and for its 
intelligent handling of the country’s 
urgent military and essential civil- 
ian requirements. 

The auto manufacturers _in- 
creased their production consider- 
ably despite only a small amount of 
expansion, and in some cases there 
were some companies which had a 
zero bank, or stockpile... 

“The industry likewise had to deal 
with strikes and manpower short- 
ages. It had to rely extensively on 
green labor since thousands of 
skilled employes have been taken 
into the armed forces and others 
have been lured to more lucrative 
jobs in other industries. 

“Better production records are 
being made possible because the 
foundries, hard-pressed as they 
are with insufficient labor, are 
producing more castings, produc- 
tion lines established during the 
year are now turning out more 
components and the flow of com- 
ponents during 1945, we hope, will 
begin to satisfy the requirements. 

“In 1944, the automobile industry 
licked one emergency after another, 
and though all of the aggravating 
problems have not been licked yet, 
we can’t refrain from feeling that 
the automobile industry in 1945 will 
have a year still more successful 
than in 1944,” 

WPB officials are hoping for tan- 
gible improvement of labor condi- 
tions in war plants as result of a 
special recruiting campaign being 
inaugurated by the American Fed- 
eration of Labor and the Congress 
of Industrial Organizations. 





EXICO CITY 
and Monterrey 





American Airlines provides swift, daily service 
for Passengers, Air Mail and Air Express to 
these important Mexican cities with connec- 


tions beyond to Central and South America. 
Call the nearest American Airlines Office 


AMERICAN AIRLINES % 


ROUTE OF THE FLAGSHIPS 
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RECENTLY SELECTED 
Girl of the Month” by the Marine’s 


“Pin-Up 


newspaper, “The Leatherneck,” 21- 
year-old Vernetta Prill, a former 
Federal Motor Truck Co. workerette, 
catches a ride atop the fender of a 
new model Federal truck as is rolls 
down the final assembly line on a 
visit to the company’s main Detroit 
plant. Miss Prill used to help build 
Federal trucks when she worked in 
the Body and Cab division at Fed- 
eral, but Vernetta has given up her 
war job to devote most of her time 
now to answering letters from Serv- 
icemen, mostly in hospitals, all over 
the world. 


Ceiling 
(Continued from Page 1) 

The major change made by the 
amendments (effective Jan. 1, 1945) 
continues the calendar year ceiling 
prices now in effect for both used 
cars and trucks. 

Previously, used car ceiling prices 
were to be reduced by four percent 
each six-month period. Used com- 
mercial motor vehicle ceilings were 
to be dropped to the next older 
model year ceiling price at the be- 
ginning of each new year. The 
amendment continues present used 
car prices until July 1, 1945, and 
present used commercial vehicle 
prices until July 1, 1945, and present 
used commercial vehicle prices for 
the calendar year 1945. 


As-is ceiling prices for used com- 
mercial vehicles, however, have 
already been reduced by an amend- 
ment which became effective Sep- 
tember 5, 1944. These reduced 1944 
calendar year as-is ceilings for used 
trucks will remain in effect for 1945. 

The continuance of present ceil- 
ing prices is considered necessary 
in order to keep the market—for 
both used passenger cars and com- 
mercial vehicles—stocked with the 
largest inventory that restricted 
production will permit, OPA said. 
Such an inventory is vitally needed 
in the war emergency to maintain 
transportation of war workers and 
goods and equipment needed for 
war and essential civilian use. 


In addition to continuing present 
|ceiling prices for both used cars 
|and used trucks, the action also 
| makes the following two changes in 
| the used car regulation: 


(1) Foreign used cars, except 
those manufactured in Canada and 
Mexico, have been exempted from 
coverage of the regulation. (The 
regulation did not provide a satis- 
| factory method for pricing such ve- 
| hicles, and since they are for the 

most part high priced cars and 

| there are relatively few of them on 
|the market, their exemption is not 
expected to cause their prices to in- 
| crease or put pressure on ceilings es- 
| tablished for American-made cars); 
and 


| (2) A new section has also been 
| added to the regulation which pro- 
|vides for OPA authorization of 
| prices for used cars that cannot be 
| priced under other provisions of the 
regulation. 

The changes have been discussed 
with the automotive industry ad- 
visory committee, OPA said, and 
are the forerunner of several major 

[which in the used car regulation 





which will be made in the near 
future. 
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Canada Changes Ceilings, 


Licenses U.C. Dealers 


MONTREAL, — A new licensing 
plan for used-car dealers and 
changes in the method of applying 
ceiling prices to used cars were an- 
nounced last week by the Wartime 
Prices and Trade Board. The board 
said these and other changes were 
intended to ensure equitable distri- 
bution at fair prices. 


The new order establishes two 
sets of ceiling prices. Ceilings an- 
nounced last August now apply 
only to reconditioned cars sold by 
dealers. Cars not reconditioned and 
sold by dealers, or cars sold by pri- 
vate individuals regardless of their 
condition, are subject to reduction 
below the ceiling of an amount 
equivalent to the estimated cost of 
putting the car in good operating 
condition, or at least 10 percent of 
the ceiling price. 


Under the new licensing plan, all 
dealers now in business who wish 
to continue in business after March 
31 must make a return to the mo- 
tor vehicles administrator, E. R. 
Birchard, on a form provided by the 
board. On the basis of these returns, 
permits may be issued, but no per- 
mit will be issued to a dealer who is 
without facilities for repairing or 
reconditioning motor vehicles. 


Similar returns must be made by 
any person who wishes to become 
a dealer, and after March 31 no per- 
son lacking a permit from the ad- 
ministrator will be allowed to trade 
in used cars as a dealer. 

Price tags which dealers must dis- 
play on every used car for sale must 
show whether or not the car is re- 
conditioned. If the car is not recon- 
ditioned, it must show the estimat- 
ed cost of putting the car in proper 
running order. 

If a used car is sold by a dealer 
as reconditioned, a thirty-day war- 
ranty is implied. If within that 
period the purchaser finds the car 
is not in good operating condition, 
the dealer must make the necessary 
repairs or replacements at a charge 
not exceeding 50 percent of the law- 
ful maximum price allowed for 
labor and parts. 

Persons eligible to purchase new 
tires may apply at the nearest 
Prices Board office for a certificate 
of essentiality which, providing he 
shows need for a used car, entitles 
him to purchase any available used 
car for cash without a trade-in 
being required. 

Statements of sale must be com- 
pleted on every sale of a used car, 
whether by a dealer or individual, 





Woman Trucker 
Miss Weston Has Headed 


Firm for 3 Years 

NEWBURGH, N. Y.—Women in 
men’s jobs have become common- 
place since the U. S. entered the 
war—but in Newburgh there is a 
woman who holds a position still 
rare for her sex, and has succeeded 
in spite of, rather than because of, 
the war. She is Miss Justine Weston, 
who for the past three years has 
headed the Weston Transfer Co. and 
has without previous experience 
succeeded in keeping 16 trucks and 
tractor-trailer units in operation. 

Miss Weston took over the truck- 
ing concern in February, 1941 fol- 
lowing the death of her brother, 
Ralph Weston. The business had 
been established by her father, Maj. 
W. H. Weston, in 1883 as the first 
daily common carrier service be- 
tween Newburgh and New York. 
Horse drawn wagons carried the 
freight in the first years. Later, 
Weston’s pioneered again by having 
the first truck in business in the 
city. 

Miss Weston has been made a 
member of the maintenance advis- 
ory committee to the Office of De- 
fense Transportation. She is also 
chairman of the educational com- 
mittee for that group. 


Union Metal to Make 


Parking Meters 

CANTON, O.—Plans for postwar 
manufacture of parking meters has 
been announced by the Union Metal 
Mfg. Co. here. 

The company, now devoted to war 
work, has purchased certain assets 
of the Dual Parking Meter Co., of 
Maryland, which will enable Union 
Metal to manufacture, service and 
repair meters and also sell them. 


and filed with the board within four 
days of the sale. 


Dealers may not retain more ve- 
hicles for their personal use or for 
use as service cars than they oper- 
ated for these purposes at any time 
during 1943. All other cars must be 
offered for sale. 


Provision of the previous order re- 
quiring full details in advertise- 
ments of used cars for sale are re- 
tained and sellers are also required 
to give exact locations at which 
cars offered for sale may be in- 
spected. 


Permanent Code 
Is Sought by 


Oregon Truckers 


SALEM, ORE.—Oregon’s truck- 
ing industry will ask the legisla- 
ture to make permanent the tem- 
porary regulations which now gov- 
ern the length and weight of trucks 
nperating on Oregon highways. 

The bill, which E. J. Barry, exe- 
cutive secretary of the Oregon Mo- 
tor Transport Assn., presented to 
the highway commission, would in- 
erease present statutory limitations 
on truck lengths from 50 to 60 feet 
and boost the formula by which 
maximum weights are determined. 

The limitations are at present in- 
operative under a wartime emer- 
gency regulation. The practice of 
the commission has been to set 
truck weights and lengths at ap- 
proximately the limits asked in the 
new bill. 

The proposed bill would leave 
to the highway commission and 
county courts the limiting of truck 
measurements on specific roads 
judged not fit to handle maximum 
loads. It would not apply to logging 
vehicles. 

The commission accepted recom- 
mendations of the travel advisory 
committee for a budget of $37,500 
for advertising to attract postwar 
tourists. 


Bennett Given 
OPA Position 


CINCINNATI.—D. A. Bennett, 
of the Bennett Cadillac Co., has 
been appointed chairman of a Cin- 
cinnati auto dealers advisory com- 
mittee to the Office of Price Admin- 
istration. 

Other committee members named 
are A. J. Petry, Petry Auto Sales; 
Carroll Peterman, Fuller Auto Co.; 
Keith Kleespies; A. F. Kirsten and 
L. T. Patterson, of L. T. Patterson 
Co.; Fred Rengers, Metropolitan 
Motor Co.; and Frank E. Zoniger, 
Queen City Chevrolet Co. 





Howlett Is Appointed 


Studebaker Dealer 
SYRACUSE.—Harry Howlett, who 
served two years in the Army Air 
Forces as first lieutenant, flew 
around the world and has a presi- 
dential citation, is a new Stude- 
baker dealer at 935 Erie Blvd. here. 
He is operating as the Harry How- 
lett Corp. with a force of factory- 
trained mechanics. Howlett  re- 
turned in August after serving in 
North Africa, Sicily and Italy. He 
was in the automobile business 18 
years before entering the service. 





OPA Offers Phone Aid 


In Tire Breakdowns 

WASHINGTON. —In a move 
to help operators of commercial 
motor vehicles which are strand- 
ed away from home for lack of 
tires, the Office of Price Admin- 
istration has worked out a plan 
involving long-distance  tele- 
phoning by local tire boards at 
point of breakdown. 

The plan, already communi- 
cated to all local boards, works 
like this: Driver of a truck down 
for lack of tires calls on the local 
board at point of breakdown. 
This board will check the tire for 
replacement. If no abuse is found, 
the local board will call, long 
distance, the panel set up in the 
home district of OPA. This dis- 
trict office panel, if it has quota, 
will authorize the local board to 
issue a certificate to the driver. 
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Survey Shows... 


Car Owners 





Won't Buy 


If Prices Soar 


(Continued from Page 1) 


ments of car owners on the price 
question, 53 percent of the na- 
tion’s automobile dealers de- 
clared, through the Polk survey, 
that they believe price increases 
will have “very little effect” on 
the postwar new car market. 

Polk, for many years statistician 
for the industry and compiler of the 
annual automobile registration re- 
ports, obtained source answers to 
the price situation and to 50 other 
vital industry questions in a na- 
tional cross-section study of 30,000 
car owners and 10,000 car dealers, 
representing every make and year 
model car on the market. 

Partial answer to the wartime 
usage of automobiles was given 
when more than 54 percent of the 
country’s car owners declared the 
present mileage on their cars to be 
only 10,000 to 40,000 miles, which is 
considered normal driving mileage. 
Some 72 percent of the car owners 
said they had reduced their monthly 
wartime mileage by at least half. 
Less than two percent of the coun- 
try’s cars were reported as having 
been driven over 100,000 miles, and 
less than 10 percent were within the 
70,000 to 100,000 mile range. 

The “owner loyalty” or repeat 
buying situation among all automo- 
biles, which for many months has 
been a much-discussed subject in 
car manufacturing circles, was in- 
vestigated by Polk, with a large 
percentage of car owners reporting 
less inclination to purchase, after 
the war, the same make of car they 
now own. As an example, the make 
with the highest “owner loyalty” in 
1941 now shows a 25 percent de- 
cline in the intent of its owners to 
buy the same make again. 

The Polk figures also show a 
large group of “undecided” own- 
ers, who admit they still can be 
influenced to purchase again the 
make they now own. 

In the dealer section of the Polk 
study, the nation’s automobile deal- 
ers disagreed with car owners as to 
the effect price increases might 
have on the postwar market. A 
total of 53 percent of the dealers 
said that, locally, price increases 
would have “very little effect” on 
the postwar market. 

Sixty-one percent of the dealers 
declared there would be a “big mar- 
ket” in their territories for the first 
revamped 1942 cars which are ex- 
pected to appear on the market as 
soon as production of cars is re- 
newed. 

Seventy-two percent of the deal- 
ers said they did not believe there 
would be a $500 automobile on the 
market after the war, and—of the 
28 percent who believed such a car 
would be introduced—nearly four- 
fifths said such a car would absorb 
less than 10 percent of the new car 
market in their territories. 

The majority of dealers said they 


the new cars which will follow the 
first postwar revamped 1942 models, 
although more than half of them 
admitted that their customers are 
expecting radical changes. 

Dealers, for a total of 59 percent, 
said they believed postwar new cars 
in their territory will be purchased 
out of savings rather than income, 
feeling that automobiles will be 
bought from savings, and other 
items out of income. 


A total of 38 percent of the 
dealers, the survey showed, are 
interested in taking on additional 
lines of merchandise after the 
war, to augment their revenue 
from automotive sales. One quar- 
ter of the dealers who reported 
favorably said they would be in- 
terested in taking on lines of 
home appliances. Eighteen per- 
cent want to take on airplanes, 
and 23 percent mentioned radios 
as a possible added line. Others 
are interested in tractors (13%), 
farm implements (12%), housing 
materials (3.3%). 

Here’s the breakdown by make of 
dealers interested in additional 
lines of merchandise after the war: 


Chevrolet dealers, 35.8 percent; | 


Ford, 49.1; De Soto, 49.1; Dodge, 
45.9; Pontiac, 43.5; Buick, 36.6; 
Oldsmobile, 36.4; Chrysler, 40.9; 
Packard, 41.7; Hudson, 53.8; Stude- 
baker, 43.2; Willys, 42.1; Graham, 
40.0. 


In a study of wartime service 
volume, the Polk survey showed 
that those car dealers who were 
getting a good service volume from 
their own make of owners prior to 
the war, now are benefiting most 
from the wartime boom in car serv- 


ice. Dollar volume of dealer service | 


business is set up from 20 to over 
40 percent for the majority of the 
dealers, and from 20 to over 30 per- 
cent more customers, numerically, 
are being handled today than before 
the war. 


Eighty-three percent of the 
dealers plan to expand their serv- 
ice facilities after the war, the 
majority expecting to handle 
from 20 to 40 percent more cars 
in their postwar establishments, 
the study shows. In the owner 
section of the study, less than half 
of the country’s car owners re- 
ported they were getting their 
service work from the dealers who 
handle their make of car, 54 per- 
cent going to independent garages 
or gasoline stations for service. 
A great majority of owners said 
they were getting “good” or 
“fair” wartime service from their 
dealers, despite the dealer prob- 
lems of manpower and material 
shortages. 


Extent to which dealers have 
mailed suggestions to owners on 
how to keep cars running, by make 


did not expect “radical changes” in | of car. (Percent of owners of each 





ATLANTA BANKERS, finance company representatives and newspaper- 
men met recently for an analysis of the new Nash dealer franchise, pre- 
sented by C. L. Alexander, Atlanta zone manager for the Nash Motors. 
Those attending the meeting were, left to right: M. H. Hopkins, automo- 
tive editor, Atlanta Journal; Sam Dull, national advertising manager, At- 
lanta Journal; M. R. Jarvis, district manager, Universal C. I, T. Credit 
Corp.; J. H. Peebles, assistant vice-president, Universal C. I. T. Credit 


Corp.; C. E, 


Eiler, manager, Motor Contract Co., Trust Co. of Georgia; 


W. C. Durden, vice-president, Motor Contract Co., Trust Co. of Georgia; 
J. D. Robinson, jr., vice-president, Trust Co. of Georgia; Fred Crowley, 
vice-president, American Discount Co.; D. 8S. DeFord, Atlanta branch man- 
ager, American Discount Co.; Martin L. Johnson, Nash dealer, Atlanta; 
Cc. L. Alexander, Nash zone manager; Freeman Strickland, vice-president, 
First National Bank; 0. G. Ownby, automobile loans manager, First Na- 


tional Bank; L. N. 


DuBard, assistant vice-president, Commercial Credit 


Corp.; Carl H. Lewis, vice-president, Citizens & Southern National Bank; 
L. L. Gellerstedt, executive vice-president, Citizens & Southern National 
Bank; A. G. Maxwell, vice-president, Citizens & Southern National Bank; 
R. S. Kendrick, national advertising director, Atlanta Constitution; R. L. 
Alexander, district manager, Atlanta zone; Gordon E. Ambrose, business 


management manager, Atlanta zone. 














Comparison, by Make, of Where Owners Get 


Their Service 
Owners who bought their car NEW 


From 
Own 


Chevrolet owners ............ 30.00 
DONG ane toes évavsexieaean 18.96 
PAVINOUG cc cate icc ust neues 19.64 
WOU. fice Sivan 00 aceon 29.79 
BEND. 0s:taN0b 5 Ve eeaaeee 25.00 
NG 5-6-6 65s Piha 8 oo 8e See 57.63 
MEIRIND 66-00 5. 6.0% 60005 ae Ceatan 52.00 
PRONG 0 ven sev vbccheoenye 45.00 
MENDED. «6.06 0.0 0:0 b's 6w ese Rae ee 35.00 
SP 6b 8.0.86 Kaas eee hew ee 31.67 
REE. 6-6 w ive Geer eceeeae 34.62 
PERE ic. cb ccc hieatewhctaae tere 31.42 
PIONS WG k. 0 6a cues 08 Sato 43.75 
PE 6 5c hucie a cele Vives ee 27.59 
WEEE: SAN CAF an Saat ee see ves 20.00 
EEE PGND 5s 05 TH 4a a ak ek 22.22 


Owners who bought their car USED 


From 

Another 
Dealer From 
Dealer of same make Garage 
18.33 32.50 
17.25 44.83 
17.41 41.96 
14.89 42.55 
21.43 33.93 
10.17 18.64 
17.33 24.00 
13.33 28.34 
18.33 28.34 
18.33 35.00 
3.84 34.62 
14.29 37.14 
9.37 28.13 
31.03 24.14 
0 36.00 
27.77 33.33 
Chevrolet owners ..........--- 17.97 20.31 37.50 
OEE oN ¥0 04542 FENCES Oo OREKEO 13.75 12.50 32.50 
PAVIA hace Ae eka ee eereeS 17.86 14.99 44,28 
WOU -6sc'oa v4 cha eek ndakeeen 9.68 6.45 58.06 
ROMEO. hidivs4-00 5 35 Males 9.52 19.05 57.15 
AAS ere eee ee 26.67 6.66 43.33 
RMN: 5-6 6.585 Kd eee 33.33 23.80 33.33 
PRUNES 5 ask 53 awe camo 14.28 28.57 38.09 
ED +55 604 a5 s0ea wren a 17.65 17.65 64.70 
BP SE: 6 oo 5 05-88 Vek Rba ee eee 10.34 10.34 58.64 
PRUE “660 Go Se can Bak mae 30.77 7.69 46.15 
PE ibe deeds acer a ceenewe 21.05 10.53 57.89 
Es bitsace 5 6 Us bs Sas oe aren 26.66 33.34 19.99 
ND. 0a 5 cai a aa concn 13.04 21.74 52.17 
WRN, ok So vow ere ee ead aie 24.99 8.33 58.33 
Pee DOOD. 6 aa Oot nen een 21.43 7.14 57.14 


* ow 


Owner Loyalty, by Make of Car, With a Comparison 
of Owner Loyalty in 1941 


Owners Owners 
Who Are Owners Who 

Owners Undecided Who Did Buy 

Who Will About Will Not the Same 
Buy the Make They _ Buy the Make 

Same Make Will Buy Same Make in 1941 
UEONNG 6 '5c8scaalaeke yee -60 37.39 9.01 71.88 
Pee sh sss 860 niecwneeEeene 52.29° 36.04 11.67 76.65 
ip i er rin ey 44.55 45.45 10.00 55.75 
BOND 5 ca dnesendeceiseesana 48.94 36.17 14.89 47.31 
OME Sc 6:0sscabesvavsatisas 41.46 48.78 9.76 43.65 
Buick BELEN DOC NES CHU CROCS S 50.91 32.73 16.36 47.38 
Cadillac 58.6.9:8 0660000 6:04 0 6 016.0% 61.40 29.83 8.77 29.91 
ENS. =. ciceiona ssa acanteree 48.98 42.86 8.16 47.08 
EE sc ales chee eouene 50.95 39.62 9.43 35.26 
ME MN ea wie writ aire ora ava arsit teal 28.81 49.16 22.03 33.99 
PEE acicedsa st. dma er eeciee 40.00 35.00 25.00 49.57 
EE i i cad oincnnie wht ees eee eae 65.22 17.39 17.39 42.37 
MN occ tea seus canoe 32.14 32.14 35.72 53.16 
Studebaker bh de Shia eee 43.24 35.14 21.62 36.01 
WOME <8.5.06 Aes wadn teenie 18.18 45.45 36.37 — 

2s * # 
. By Car Make 


Opinions on Quality of Service 


Opinions of car owners on quality of service dealers 
have been giving, by car make. 


Make 
I ERE OT een : 
Ford 
Plymouth 


Buick 
Cadillac 


De Soto 
Packard 


Studebaker 
Willys 


CR) 5. bal wadavesieceee coset cee pei 





make who have received dealer 
suggestions): 

Chevrolet, 45.10 percent; Ford, 
41.83; Plymouth, 39.17; Dodge, 38.16; 
Pontiac, 54.05; Buick, 45.24; Cadil- 
lac, 66.67; Oldsmobile, 66.25; Chrys- 
ler, 37.81; De Soto, 39.08; Packard, 
51.35; Nash, 40.00; Hudson, 39.13; 
Studebaker, 32.08; Willys, 27.50; 
Others, 25.81. 

Questioning the dealers on fac- 
tory discounts, Polk found that 81 
percent of the dealers expect dis- 
counts to remain “about the same” 
after the war, while 15 percent are 
looking for discounts to be higher. 
Nearly three-fifths of the dealers 
believe there should be some form 
of price control and rationing of 
new cars after the war. 

The country’s dealers do not plan 
to employ as many new car sales- 
men after the war as before, the 
study shows. Some 61 percent of the 
dealers in large cities say they will 
reduce the number of new car sales- 
men, planned reductions running as 
high as 30 percent. 

In the used car end of the deal- 
er’s business, 56 percent of the 
dealers reported they are now 
planning to enlarge their postwar 
used car operations. 





SOHO Os 0060 2.0 £6 64 04466028 ORE SO 


EEE as vas Caan vib ee note Rae ee 
NES 855. 56d den crascdbhd o's-0b oe. 


coe ee ee eee see eeereesseeeseseseeses 


SPUIEMLD 3k < s bc5 kaa siaerie hak en eee 
PRENOE .5s 6/4;4.4 20s aoa bale melon ate eee 


MN vials 8x58 io are. dda oh ee ee ee 


Good 


Service 


43.59 


Fair 
Service 
44.73 
43.33 
40.56 
36.11 
42.10 
51.19 
37.89 
49.37 
35.06 
39.29 
42.10 
51.85 
33.33 
33.33 
41.67 
27.27 


From 
Gas 
Station 


19.17 
18.96 
20.99 
12.77 
19.64 
13.56 

6.67 
13.33 
18.33 
15.00 
26.92 
17.15 
18.75 
17.24 
44.00 
16.68 


24.22 
13.75 
22.86 
25.80 
14.28 
23.33 
9.52 
19.05 
0 
20.68 
15.38 
10.53 
19.99 
13.04 
8.33 
14.29 


Poor 
Service 


11.68 
13.67 
11.27 
15.28 
11.85 
4.76 
6.32 
6.33 
7.70 
7.14 
7.90 
9.27 
8.89 
13.73 
8.33 
24.23 


In This Corner 





(Continued from Page 4) 


situation would amaze you to know 
how many handicaps we are meet- 
ing in our desire to solve the grow- 
ing demands of an ever increasing 
transportation problem. The trucks 
and cars are growing older very 
rapidly and the unheard of mile- 
age records which these units have 
delivered accounts for the greatly 
increasing number of service jobs. 
We have taken our job very seri- 
ously and dozens of cars and trucks 
are partially repaired so that they 
can be used for transportation, and 
the jobs completed at a later date 
when missing parts are available 
and the mechanics have the time to 
do the work. We have a score of 
cars in our possession which are 
badly wrecked and which we have 
been unable to get at. Some are 
several weeks old. We also have 
scheduled repair jobs that will tax 
our plant capacity for sixty to 
ninety days. 

Unless we can use these young 
men in question to send out on 
service calls for help to pull in a 
ear or truck from the ditches or 
from the highways we will be suf- 
fering within the next few days 
the greatest tie-up in transporta- 
tion that this territory has ever 
seen. This is not an idle threat. It 
is the voice of experience for we 
have had over twenty-three years 
of uninterrupted garage existence. 
So you must realize that this is 
not a panicky appeal that often 
develops as the result of lack of 
experience. We definitely are fac- 
ing a most serious problem and we 
must have help. 


Partner Ruled Out 
Under Jobless Act 


LANSING, MICH.—The State 
supreme court has ruled that a 
working partner in a partnership 
who receives a specified salary for 
his duties cannot be considered an 
employe under the provision of the 
Michigan Unemployment Compen- 
sation Act, which applies to every 
employer of eight or more persons. 

The decision called attention to 
the fact that in the Michigan Work- 
men’s Compensation Act such a 
working partner was brought under 
the provisions of the law by an 
amendment. Therefore, the court 
said, “it is the clear policy of the 
state to consider a working mem- 
ber of a partnership an employe 
only where there is specific legisla- 
tion to that effect.” 


Ford Transfers 
Pierce to L. A. 


DEARBORN.—Transfer of Roy 
A. Pierce, assistant manager of 
Ford’s Seattle branch, to the assist- 
ant managership of the Los An- 
geles branch, and promotion of 
G. H. Patton to succeed Pierce, has 
been announced by J. R. Davis, di- 
rector of sales and advertising. 

Promotion of P. O. Larson to 
assistant manager at the Ford 
Kansas City branch is also an- 
nounced. 





WITH PRODUCTION of high calibre shell at a rate unparalleled in the 
nation, Oldsmobile employes in Janesville are making a most vital contri- 
bution to the war effort, according to S. E. Skinner, general manager of 
Oldsmobile. Skinner, one of six American idustrialists who just returned 
from the European theatre, addressed divisional employes in Janesville and 
reported on conditions overseas. “Demand for shells and other material is 
greater today than at any time in the war,” he said. “Our boys can use 
every additional shell and weapon we can produce.” Photo shows, left to 
right, Skinner, T. C. Downey, plant manager for Oldsmobile in Janesville; 
John Dykstra, Oldsmobile’s general manufacturing manager. 
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AUTOMOTIVE WASHINGTON 
Renegotiation Battle 
Likely in Congress 


By William Ullman 
Washington Correspondent 
IN WELL-INFORMED Capital circles it is believed that 
stubborn opposition may develop in the new Congress toward 
extending the Renegotiation Law when it expires next 


June 30. 


Already, a report from the Mead committee, investigating 


the war production program, 
indicates that it is ready to go 


along with any move for elim- 
inating renegotiation of war con- 
tracts. 

The committee’s stand is that in 
the early days of the war renegotia- 
tion was necessary. At that time, 
the report points out, contracts were 
being let for articles with which 
there had been little or no manu- 
facturing experience, and renegotia- 
tion of many contracts was neces- 
sary as a check on excessive profits 
and prices. This condition no longer 
exists, the report continues. 

The committee 
reports that pro- 
curement agencies 
could, within the 
next six months, 
so improve their 
supply planning 
that any renego- 
tiation law would 
no longer be nec- 
essary. 

The Renegotia- 
tion law was 
scheduled for ex- 
piration on Dec. 
31, but was extended for six months 
by the President, under statutory 
discretion. Any further extension, 
however, will require Congressional 
action. ws 


FEA Losing Control 


Of Surplus Overseas 

ACCORDING TO reports current 
here last week, steps have been 
taken to move the Foreign Eco- 
nomic Administration quietly out of 
the surplus property disposal pic- 
ture—at least to a major extent. 

James F. Byrnes, director of War 
Mobilization and Reconversion, has 
officially authorized the Army and 
Navy to dispose of no-longer-want- 
ed installations in areas where mili- 
tary operations have ceased. This 
material already has been declared 
surplus and under the Byrnes di- 
rective will be disposed of by the 
armed forces “under policy estab- 
lished by the Surplus War Property 
Board,” when it begins to function. 

But, so it is said, there is more 
than that in the wind. Rumors 
have it that a commission is to be 
set up—named by Secretaries 
Stimson and Forrestal—to handle 
the whole job of getting rid of the 
vast amount of war materiel 
which will be in Europe at the end 
of the war with Germany. 

About all that FEA can do about 
it, under the new Byrnes directive, it 
is pointed out, is to be consulted be- 
fore disposal of any property in 
which it expresses an interest. Un- 
der the original plan, FEA had been 
designated as the sole disposal 
agency for all surplus property 
abroad and had formulated plans 
for the manner in which it would be 
disposed. 





* * 


Vehicle Code 


Revisions OK’d 

REVISIONS of the Uniform Mo- 
tor Vehicle Code, after submission 
to the entire membership of the Na- 
tional Conference on Street and 
Highway Safety, are now finally ap- 
proved. The way is thus paved for 
use in revision of motor vehicle laws 
by the state legislatures, nearly all 
of which will meet early in 1945. 

A recent analysis shows that 
while much progress has been made 
toward uniformity, and most of the 
States have adopted substantial 
parts of the code, there is ample 
room for further improvement in 
anticipation of a great increase in 
motor vehicle traffic after the war. 

* * * 


Congress Plans 


Own Streamlining 


FINAL APPROVAL by the House 
and the acceptance of House amend- 






















ments by the Senate have given ef- 
fectiveness to the Maloney-Moroney 
resolution providing for a study of 
Congressional rocedures and the 
preparation of recommendations 
tending to strengthen and simplify 
legislative operations and to im- 
prove the relations between Con- 
gress and other branches of the fed- 
eral government. 

The investigation will be made 
by a twelve-man bipartisan joint 
committee with half of its mem- 
bership from each of the two 
houses. 

Out of the study should come 
clearer evidence on shortcomings in 
the present structure and procedure 
of Congress. And out of that evi- 
dence should come clearer ideas on 
how to improve Congress, which 
still is the core of representative 


government. 
* * 


Building V olume 


Lags in 1944 

WPB ESTIMATES a construction 
volume for 1944 of somewhat less 
than $4 billion, compared with over 
$7.7 billion in 1943 and nearly $13.5 
billion for the construction war peak 
in 1942. 

It is interesting to note that pub- 
lic funds accounted for only 61 per- 
cent of the 1944 total, as compared 
with nearly 80 percent in 1942 and 
1943. 

In 1944, government-financed in- 
dustrial construction amounted to 
$735 million, compared with nearly 
$2 billion in 1943 and $3.5 billion in 
1942. 

New housing amounted to $685 
million in 1944, or slightly more than 


one-half the 1943 volume. 
* * ok 


OW MR Price Veto 
Is Significant 


ACTION of the Office of War 
Mobilization and Reconversion in 
overruling an intended issuance by 
the Office of Price Administration of 
new and lower ceilings on manufac- 
turers’ sales of tires is regarded 
here as a straw in the wind. This— 
the first action of its kind—is taken 
to mean that OWMR will make use 
of its directive powers to set aside 
OPA price rulings which may inter- 


fere with production. 
ok * * 


U. S. Highway Aid 


To Benefit Cities 

THE EARMARKING by Congress 
of a substantial part of postwar fed- 
eral highway funds for use in urban 
areas, a significant departure in 
national highway policy, is bound to 
have a profound effect upon the fu- 
ture development of cities. The rea- 
son is that thoroughfares and streets 
form the framework of the city on 
which the desired relationships of 
other elements of the city plan must 
be based. 


JOHN BATHRICK, Pontiac zone 






(Army Signal Corps Photo) 


STUDEBAKER-BUILT Weasels are playing an increasing part in the 


Philippine campaign, according to word reaching the factory. 


Here’s 


pictorial evidence as a four-star Weasel awaits the conclusion of a confer- 
ence between Gens. MacArthur (back to camera), Sutherland and Krueger. 
A tracked amphibious carrier that is especially adept in mud, the Weasel 
has not been disclosed as officially assigned to all major campaizns. 


2,900 Expected as SAE 
Opens Annual Parley 


(Continued from Page 1) 


better efficiency by C. F. Kettering, 
of General Motors Research. 


Engineers were also looking 
forward to a talk by an English- 
man, C. R. Gladman, of the 
National Physical Laboratories, 
England, on drawing office prac- 
tice in relation to interchange- 
able components. 

SAE’s new president, Crawford, 
has been an automobile engineer 
throughout his business career, 
which began in 1906. He started as 
draftsman and eventually became 
assistant chief engineer of the old 
American Motor Car Co., at In- 
dianapolis, where Crawford was 
born Aug. 29, 1886. In 1913 he be- 
came affiliated with Chalmers Mo- 
tor Co., Detroit, which subsequently 
he served as assistant chief engi- 
neer. 

Crawford joined Allen Motor Co., 


OPA Inventory 
Of New Cars 
Reported Near 


WASHINGTON.—In an effort to 
compile an up-to-date list of re- 
maining new cars, OPA will mail 
forms for an extensive inventory 
within the next few weeks, NADA 
said last week. 

A closer check of dealer listings 
of new cars in stock was also pre- 
dicted by NADA. Enforcement 
agents of OPA will investigate for 
these signs in the near future, 
NADA warned. 

“There is an undertone that some 
dealers have not paid attention to 
the recent order that dealers post 
permanently in their salesrooms a 
list of new cars in stock or one 
effect that there were none in stock,” 
the association stated. 

Military developments on the 
European fronts have increased the 
period that the present new-car 
supply is scheduled to last, NADA 
said. 








manager in Los Angeles, welcomes 





home his young son, Keller Bathrick, of the U. S. Navy. Keller, who is a 
Signalman 3rd Class, has seen action in the Gilberts, Marshalls and Mari- 
annas, Pictured above, left to right, Commander Lee Blanchard in charge 
of recruiting in Los Angeles and formerly a Pontiac zone manager in 
Cincinnati; Keller Bathrick; his two school chums, Bill Marsh and Tom 
Cunningham, and John Bathrick. Bathrick, Sr., was a lieutenant com- 
mander in the Navy in the last war. 


of Fostoria, O., as chief engineer in 
1917, later serving as manufactur- 
ing manager. In 1922 he became 
chief engineer for Auburn Automo- 
bile Co. He came to Chevrolet as as- 
sistant chief engineer in 1927 and 
in 1929 was appointed chief engi- 
neer. 


The following SAE  vice-presi- 
dents have been elected: 

Air transport, William Little- 
wood, engineering vice-president, 
American Airlines, Inc., LaGuardia 
Field, N. Y.; aircraft, J. L. Atwood, 
executive vice-president, North 
American Aviation, Inc., Inglewood, 
Calif.; aircraft engine, R. W. Young, 
chief engineer, Wright Aeronau- 
tical Corp., Paterson, N. J.; diesel 
engine, W. A. Parrish, executive 
engineer, Superior Engine Division, 
National Supply Co., Springfield, 
Ohio; fuels and lubricants, M. O. 
Teetor, executive engineer, Perfect 
Circle Co., Hagerstown, Ind.; and 
passenger car, A. G. Herreshoff, 
chief research engineer, Chrysler 
Corp. 

Passenger-car body, W. T. Fish- 
leigh, consulting engineer, Detroit; 
production, L. V. Cram, Detroit 
Diesel Engine Division, General Mo- 
tors Corp.; tractor and farm ma- 
chinery, W. F. Strehlow, chief engi- 
neer, Tractor Division, West Allis 
Works, Allis-Chalmers Manufactur- 
ing Co., Milwaukee; transportation 
and maintenance, E. P. Gohn, chief 
test engineer, automotive transpor- 
tation department, Atlantic Refin- 
ing Co., Philadelphia; and truck 
and bus, H. A. Flogaus, engineering 
vice-president, J. G. Brill Co., Phila- 
delphia. 

B. B. Bachman, engineering vice- 
president, Autocar Co., Ardmore, 
Pa., has been re-elected treasurer. 
New members of the SAE Council 
will be J. C. Armer, vice-president, 
Dominion Forge & Stamping Co., 
Toronto; F. C. Patton, manager Los 
Angeles Motor Coach Lines, Los 
Angeles, and R. J. S. Piggott, chief 
engineer, Gulf Research & Develop- 
ment Co., Pittsburgh, Pa. 


Rose Heads 


Detroit Dealers 


DETROIT.—Jack Rose, vice- 
president and general manager of 
Louis Rose Co. (Desoto-Plymouth), 
was elected president of the Detroit 
Auto Dealers Assn. at a meeting 
last week of the board of directors. 

Other officers named were 
Charles Dalgleish, Charlies’ Nash 
Sales & Service, vice-president; 
Dave Barnett, Barnett Motor Sales 
(Chrysler), secretary, and Gil 
Michel, of Michel Sales & Service 
(Hudson), treasurer. 

Paul G. Graves was reappointed 
managing secretary. 


Merry Motor Co. Robbed 


ST. LOUIS.—Burglars broke into 
the office of the Merry Motor Co, her 
last week. Horace C. Merry, head o 
the firm, estimated the loss at $300. 


*y jation’s board. 





| Babcock Quits 
__.. |GM Truck to 


Head Aviation 


PONTIAC.—Irving B. Babcock, 
general manager of General Mo- 


tors Truck division, has resigned to 
of Aviation 
it was an- 


become _ president 
Corp. as of Feb. 1, 
nounced last week. 
has not yet 
named Babcock’s 
successor. 

William S. Wise 
will continue in 
his present posi- 
tion as executive 
vice - president of 

Babcock will 
succeed Victor 
Emanuel, who 
willbecome 
chairman of Avi- 





ne 


Babcock 
General Motors 
Aviation, in charge of the operat- 
ing division and also as_president 
of American Propeller Corp., To- 
ledo, a wholly-owned subsidiary. 
Babcock, 53, joined General Mo- 
tors when that organization took 
over Yellow Truck & Coach Mfg. 
Co. in 1925. In 1936 he became gen- 
eral manager and vice president. 
Babcock has served the War 
Production Board as a member of 
the advisory committees of the 
motor truck, bus manufacturing, 
automotive farm and tractor and 
liquid cooled engine industries. He 
also has served as adviser to the 
Office of Defense Transportation 
and as a director of the Automo- 
tive Council for War Production. 


Slack on Coast 
for Meetings 


SEATTLE.—Discussing ‘“recon- 
version of facilities in the field,” 
L. W. Slack, general sales manager 
of Packard, opened a series of 
Pacific coast dealer meetings this 
week. The first 
meeting was held 
Jan. 6 in Portland, 
while the Seattle 
session will be 
conducted today 
(Jan. 8). 

Slack, who is 
accompanied by 
Elliott Taylor, re- 
cently appointed 
as assistant sales 
manager at Pack- 
ard, will hold 
other meetings as 





Slack 


follows: 

Portland, Ore. (second meeting), 
Jan. 10; San Francisco Jan. 12, and 
Los Angeles Jan. 15-17. 


Detroit OPA Act 
Upheld by Court 


DETROIT.—A Michigan Su- 
preme Court decision upholding the 
constitutionality of Detroit’s ordi- 
nance providing penalties for OPA 
violators will intensify OPA’s bat- 
tle against price ceiling and other 
offenders, Theron M. Hall, chief 
OPA enforcement attorney, de- 
clares. ; 

The supreme court upheld the 
ordinance last week in a 5-to-3 de- 
cision, on an appeal by John H. 
Sell, a farmer of Tecumseh, Mich., 
convicted of selling poultry over 
- ceiling and sentenced to 20 

ays. 





Pa. Plant Released 


To Produce Tires 
WASHINGTON. — Announce- 
ment that the government has 
obtained a welcome windfall in 
its attempt to get speedy addi- 
tional production of military- 
type tires was made here last 
week by WPB Chairman Krug. 
An Army Air Forces factory at 
Pottstown, Pa., ideally suited for 
the production of tires, has been 
released to permit the manufac- 
ture of tires, Krug said. This fa- 
cility, which will promptly be 
converted to tire production, he 
said, will permit the production 
of a substantial quantity of mili- 
tary-type tires beginning in 


March, months ahead of the 
earliest date by which it was ex- 
pected that production in the ex- 
panded tire program could get 
under way. 
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HELP WANTED 





ONE EXPERIENCED FORD MOTOR RE- 
BUILDER. Can make from $75-$100 a 
week. Call or write Sam Murray, Ford 
Dealer with Engine Rebuilding Depart- 
ment, 1917 Biscayne Blvd., Miami 36, 
Fla. Tel. 9-2757. 





TWO EXPERIENCED FORD MECHANICS 
with tools who contemplate coming 
south for winter. Can make from $75- 
$100 a week. Call or write Sam Murray, 
Ford Dealer, 1917 Biscayne Blvd., Miami, 
36, Florida. Tel. 9-2757. 


Service Manager 


For an established Pontiac Dealership in 
downtown Philadelphia, Penna. 

An unusual opportunity to get in on the 
ground floor. 

We have just purchased an additional 
building ideal for automotive service, 
having 15,000 square feet of space on 
one floor, located on one of the most 
active traffic arteries in the city and with 
entrances on 3 streets. 

The right man can help in expanding the 
present organization, must be capable 
of running the entire Service Department, 
and will earn a substantial salary plus a 
fair share in the profits. 

Certificate of availability needed. 

ALL REPLIES CONFIDENTIALLY TREATED. 


RELIABLE MOTORS 


334 N. Broad Street 
Philadelphia 2, Pa. 





AUTO PARTS MANAGER for Central 
Ohio Dealer. Excellent opportunity 
for man who has pleasing person- 
ality, good character and auto 
parts experience with either in- 
dependent jobber or auto dealer. 
Present volume of business as- 
sures starting earnings based on 
salary and bonus of over $4000 
PER YEAR. Potential business as- 
sures increased earnings to capable 
operator. Reply Box 835, c/o Auto- 
motive News, Detroit 2, giving ex- 
perience, qualifications, age, etc. 
Replies will be handled in a very 
confidential manner. 


Export Sales 


Representatives 


Wanted 


By one of the large, inde- 
pendent motor car com- 
panies. 


This is an excellent oppor- 
tunity for the man whose 
foreign experience qualifies 
him for a most interesting 
postwar assignment. 


Write Box 841, c/o Auto- 
motive News, Detroit 26, 
Michigan, giving full infor- 
mation about yourself, with 
complete summary of expe- 
rience and when available. 





WANTED BUICK-CHEVROLET PARTS- 
MAN. University town, permanent posi- 
tion. Good post-war future. Nall Chev- 
rolet, Iowa City, Iowa. 





EXCELLENT OPPORTUNITY for body 
man. Must have own body equipment or 
know where same can be bought, to tie 
up permanently with 22 year old dealer- 
ship on salary or salary and bonus. 
Write full details to Ocean County Mo- 
tors, 215 Main St., Toms River, N. J. 


A NEW BUICK DEALERSHIP building a 
permanent organization wants Buick 
mechanics. Best wages and in one of the 
fastest growing towns in West Texas. 
New equipment to work with. Contact us 
direct. REDMAN-NEAS MOTOR CO., 
Box 2349, Oddessa, Texas. 





FORD PARTS COUNTER MEN, EX- 
PERIENCED. With well known 
Ford dealer and parts distributor 
in Miami, Florida. We offer un- 
usual opportunities for advance- 
ment. Call 92757 or Write SAM 
MURRAY, 1917 Biscayne Blvd., 
Miami 36, Florida. 





POSITIONS WANTED 





EXPERIENCED MANAGER AVAIL- 
ABLE January 16th. Many years ex- 
perience GMC products. Partnership 
desired. Pacific Coast preferred. Box 
829, c/o Automotive News, Detroit 2. 





PARTS MANAGER with 15 years Chevro- 
let experience desires contact with 
Chevrolet dealership. Must be permanent. 
9 years in present position. West or South 
essential for daughter’s health. Box 840, 
c/o Automotive News, Detroit 26. 





RADIOS WANTED 





WANTED TEN RADIOS for 1942 Oldsmo- 
biles, either standard or deluxe. Fincher 
Motors, Inc., 18 South Union Street, 
Rochester, New York. 
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WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, 





Bookkeeper- 
Office Manager 


With auto dealership ex- 
perience, to take com- 
plete charge of large 
Chevrolet dealer’s office. 
This position requires a 
man or woman with 
proven managerial abil- 
ity and experience, high- 
est compensation, per- 
manent future. Mr. 
Rose, Grand River 
Chevrolet, 5100 Grand 
River Ave., Detroit 8, 
Michigan. 
















EQUIPMENT FOR SALE 


UNIVERSAL TOOLS 10 piece set: Brake 
spring pliers, con-rod socket, CEETEE 
pliers, Carburetor jet wrench, brake ad- 
justing wrench, long valve bar, diagonal 
cutters, needle nose plier, screw-driver, 
vise-grips, $19.85. Remit with order. 
Other tools you need now? We'll ship 
COD promptly. DEALERS TOOL SUP- 
PLY, 1527 Grand Ave., Kansas City, Mo. 

BEAN WHEEL ALIGNMENT Machine & 
Bean Wheel Balance Machine, complete 
$450. Lemco Brake Drum Lathe with 
truck adapters, complete $350. 4144 x 
41%4 Air Compressor, water cooled, less 
tank, $100. All in good condition, clean, 
ready for use. Rountree Olds-Cadillac 
Company, 1309 Texas Avenue, Shreve- 
port 6, Louisiana. 


FOR SALE USED WRECKING CRANE, 
cheap. Blaine C. Watson, Ford, Lines- 
ville, Pa. 


FOR SALE, Two C 42 G Rex Degreasers 
complete for 334 dollars each. One 62-12 
Ace spot welder complete for 100 dollars. 
All F.O.B. Wilmington, Delaware. Box 
838, c/o Automotive News, Detroit 26. 


TRUCKS WANTED 














Ford Dealer 


Will purchase any 
amount 1944 Ford 
trucks, less 5%. In- 
quiries from Dealers 
within radius of 300 
miles from New York 
solicited. 


Lasky Motor Car 
Corporation 


90 Montrose Avenue 
Brooklyn, N. Y. 





EX-SERVICE MEN 


Automotive News will gladly 
insert Position Wanted ads 
in this section, free of charge, 
for men or women who have 
been honorably discharged 
from military service, provid- 
ing applicant furnishes (1) 
proof of honorable discharge; 
(2) reference as to former 
connection with any branch 
of the automotive industry. 
Welcome home; there’s a job 
waiting for you somewhere 
among our readers! 


George M. Slocum, Publisher. 





USED CARS FOR SALE 


WHOLESALING 1939 to 1942 cars. Sam 
Greenfield, Auto Merchandiser in Cleve- 
land, Ohio for over 25 years. 


CADILLACS FOR SALE to Dealers only. 
1941 61 Cadillac Coupe, Hydromatic. 1941 
61 Deluxe 4-Door. 1941 62 4-Door Sedan. 
2 1941 62 Convertible Coupes. 1 1942 62 
Convertible Coupe. All have radios and 
heaters. Contact City’ Motor Company, 
861 Granby St., Norfolk, Virginia. 


1941 LINCOLN ZEPHYR SEDAN, 17,000 
miles, maroon, overdrive, heater, white 
tires, spare never used, like new, $2,144. 
Lynn H. Maughs, 510 Market St., Fulton, 
Missouri. 


USED CARS WANTED 











SEVEN PASSENGERS, limousines, large 
fives; cars must be _ clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 








SEVEN PASSENGER cars, in fine 
condition only. A. A. Auto Service, 
153 West 54 Streét, New York, 
N. Y. Telephone Circle 7-6279. 


WANT 1939 to 1942 CARS, regardless of 
condition. Write to DEALER, 3510 E. 
142nd., Cleveland, Ohio. 


CASH FOR ONE Command-Reconnaissance 
car with winch in good running condi- 
tion. Paul Craig, Box 72, Charleston, 

Va., Phone 54-152. 


TRUCKS WANTED 


WANTED TO BUY: C.O.E. cab for Ford 
truck from 1939 to 1942 model cab. Write 
me and quote price and _ condition. 
Wenzel Trucking Co., 1920 Leland Ave., 
Terre Haute, Indiana. 


WE WANT TO BUY fifteen new Chevrolet 
or GMC trucks, one and one half ton. 
Prefer 2-speed rear axles, 825-20 tires, 
any wheelbase lengths. Write, wire or 
phone 2291. Fort Deposit Motor Co., Fort 
Deposit, Alabama. 


WANTED NEW 1942 Ford 134” Panel. 
L. F. Donnell, Inc., 1811 Market St., 
Youngstown, Ohio. 


TRUCES POR SALE 


10 TOW CHIEF WRECKERS. Fit any % 
or 1 ton pickup. New, in crates. List 
$157.50. Sell for $100.00 FOB St. Louis, 
Mo. Truck Equipment Co., 511 No. 
Channing Ave. 


STATION WAGONS FOR SALE 


USED BODY ONLY, for 1942 Chevrolet 
station wagon. Condition like new, used 
only 2700 miles. Ready to install, in- 
cluding cowl. Leo Rocca, Inc., 4301 Con- 
necticut Ave., N. W., Washington, D. C. 


TRUCK EQUIPMENT WANTED 


WANTED TOW TRUCK wrecker equip- 
ment. Describe completely. State cash 
price. Earl Neff, Downtown Chevrolet 
Motors, Inc., 1935 Euclid Ave., Cleve- 
land, Ohio. 








TRUCK EQUIPMENT FOR SALE 


LARGE NUMBER ssix-hole, seven inch 
Dodge truck wheels. Nine dollars each. 
Yearwood Motors, 405 North Main St., 
Shelbyville, Tenn. 


NEW CAB SHELL for 3 Ton Dodge, (Com- 
plete Cab without trim and hardware). 
List $163; will sell for $110. Also 20 
1% or 2 Ton Flat Face Cowls, with 
W.S., list $60 ea.; will sell for $10 each. 
All F.O.B. Tulsa. Parrish & Clark, Dodge 
Dealers, Tulsa, Oklahoma. 


BUSES FOR SALE 
NEW FORD SCHOOL BUS, Wayne 42- 
passenger body, now available. Retail 
ceiling price, $3097. Will sell for $2800. 
Box 3839, c/o Automotive News, Detroit 
26. 





DETROIT 26, MICH. 






USED CARS FOR SALE 





WILL SELL at base price this lot of 
army vehicles. 10 weapon carriers 
(41 Dodges). 1 ambulance, 2 com- 
mand cars with winches. '41 Chev- 
rolet Dump. °42 Chevrolet Dump. 
40 Dodge Cargo. Golnick Automo- 
bile Co., 320 South Blakely St., 
Dunmore, Penna. 





50 CARS AVAILABLE at (as is) Hart- 
ford Ceiling Prices. These cars are 
in average condition, good assort- 
ment of models and types. Immedi- 
ate freight shipment can be made. 
Buyer must call, as we will not sell 
over the phone. Ask for L. Snow, 
Capitol Motors, Inc., 368 Main St., 
Hartford, Conn. 


PARTS FOR SALE 





MOTOR REBUILDER’S NOTICE: 
Used Chrysler, DeSoto, Plymouth, 
Dodge & Dodge Truck Motors. 
Chrysler & Dodge Dealer, Poplar 
Bluff, Mo. 








CRANKSHAFT Grinding & Metallizing. 
JOHN P. HUGHES MOTOR CO., INC., 
801 Commerce 8t., Lynchburg, Virginia. 





EQUIPMENT FOR SALE 


SUN MOTOR TESTER and Sun Mo- 
tor Analyzer. Both for $250. Walter 





Jaeger Motor Co., 1329 West Na- 
tional Avenue, Milwaukee, Wis- 
consin. 





PARTS WANTED 


CENTER GRILLE FOR CADILLAC 19339, 
series 61, new or used. One that can be 
repaired or patched up. Carmichael 
Motor Corp., 216 N. 6th St., Clarksburg, 
W. Va. 





COMPLETE REAR END 36-40 Buick in- 
cluding drive shaft and housing. Bra- 
shear Motors, Kingsport, Tenn. 


WANTED NEW OR USED for 1939 eighty 
series Buick, left front fender with or 
without well. Write WEST SIDE BUICK 
AUTO COMPANY, Kingshighway and 
McPherson, St. Louis 8, Missouri. 


WANTED, COMPLETE HOOD ASSEM- 
BLY for 1942 Chevrolet Aerosedan, 
Chevrolet part Nos. 3664243 and 3664244. 
A. W. Troutman Co., Millersburg, Penn- 
sylvania. 





PARTS FOR SALE 


"42 CHEVROLET DOORS 


*42 CHEVROLET SEATS & 
CUSHIONS 


SPECIAL LOW PRICES 


COOPER-LEWIS CO., INC. 


765 PARKWAY REVERE, MASS. 


FOR SALE 

1940 Chevrolet Tractor (like 
new). 

1939 Trailer (to carry 4 pass. 
cars). 

Good Rubber. Perfect condition. 

Tom Rice 

U. S. BEST TRUCK SALES 


50 Fourth Avenue 
Brooklyn, N. Y. 





Chicago 40, Illinois. 


& 





USED CARS FOR SALE 


You Are Always 


Welcome At 
Lasky & Reinhold, Inc. 


2246 S. Michigan Ave. 
Chicago, Illinois. 


In their large three-story build- 
ing chuck full of used car bar- 
gains. 


Wholesale exclusively. 


When in Chicago make this 
your home. 


AIRPLANES 





AIRPLANES FOR SALE—Now ready 


with air worthy certificates—three 
PT-22 Ryan Army training planes. 
Two Taylor-craft tandem trainers. 
Inquiries solicited from those who 
want to buy or those who want to 
sell. MOSBY-MACK MOTOR COM- 
PANY, Ford Dealers, Topeka, Kan- 
sas. 


ACCESSORIES WANTED 





WANTED TO BUY. Automobile heat- 
ers, HaDees preferred. L. S. JUL- 
LIEN, Inc., 1443 P St., N.W., Wash- 
ington 5, D. C. 


DEALERSHIP WANTED 





AUTO DEALER 25 years’ experience with 
deals up to 850 cars wants large auto 
agency west or southwest. Past record 
should satisfy manufacturer. $250,000 
to invest. Will devote full time to busi- 
ness—no other interests, Replies so- 
licited from dealers or manufacturers 
and will be kept confidential. Box 827, 
c/o Automotive News, Detroit 2. 


AUTO DEALER with several years suc- 


cessful background in the new and used 
ear business is looking for a good live 
General Motors or Chrysler dealership 
anywhere in the U.S.A. My past record 
has been O.K.’d with both G.M. and 
Chrysler factories. I have enough cash 
to handle almost any good proposition. 
All replies will be held in the most con- 
fidential strictness, Please reply direct to 
Herbert J. Robinson, Chicago Auto Mart, 
5668 Broadway. Phone Longbeach 2937, 





DEALERSHIP FOR SALE 


CHEVROLET DEALERSHIP located in 


South Florida, building 50x40, only au- 
tomobile dealer in county, Will sell parts 
and equipment and other merchandise at 
wholesale price. Will sell or lease build- 
ing. Box 836, c/o Automotive News, 
Detroit 26. 


<cosssesaieniatickimenesttadesiatisnieenieetiniasiiitanialiisiaited bial: 

BECAUSE OF HEALTH, negotiating sale 
established dealership now profitably op- 
erating. Very popular make, three hun- 
dred car contract. Northeastern town, 
fifteen thousand population, county seat 
with thirty thousand trading area, excel- 
lent building. Will acknowledge inquiries 
principals only whose first letter clearly 
indicates twenty thousand available and 
managerial experience to unquestionably 
satisfy factory. Box 837, c/o Automotive 
News, Detroit 26. 








UC N 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 


FOR DEALERS ONLY 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Caito, il. 
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While Plymouth is building weapons 
of war, Plymouth cars are building 
increased owner loyalty, increased 


reputation in all quarters. 


The reason: Great performance by 
3,000,000 Plymouths under tough 
wartime driving conditions, good ser- 
vice supplied by a Plymouth dealer 
organization equipped with factory- 
engineered parts. 


The result: When Plymouth builds 
great cars again, it will also build 
the greatest business yet for dealers 
selling Plymouths. 


PLYMOUTH Division of CHRYSLER CORPORATION 


PLYMOUTH curvsueR corporation's Nf) 1 GAR 
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